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STANLEY MARTINS FARMS
141 Hwy 18 • Postville, IA 52162

563-419-2444 (c) • 563-864-7305 (h)

Please Google 
stanleymartinsfarms 

for more information.

Crossroad Radium 789U

We sell bulls every month of the
year. 90% of our bulls sell from

$3,500-5,000.

In a few months, Radium
will be 10-years-old. Still

going strong and still 
loves all the ladies we

bring to him.  

Radium is top 1% for 
calving ease and top 1% for
disposition, in addition to

longevity Radium sires fan-
tastic cows with terrific

udders. And he has proven
it over and over!  

We have a tremendous
group of bulls available 
at this time. Many are 

sons of Radium and they
are impressive. Call now 

for best selection.





VIEWPOINT

It is the first day of September,
and it is actually cold outside today
in Indiana. Our thoughts and prayers
go out to all those affected by the
hurricane. Many Simmental mem-
bers have suffered through it and as I
write this, I think of how much of a
people business the cattle business
is. Last week, Craig McCallum and

Greg Burden held their Last Hoorah Dispersal. I want to
thank them for all they have done to advance the Simmen-
tal Breed. I talked with several new members who are 
getting started in the Simmental business because of their
experiences with Circle M Farms. Thank you for all you
have done!
    As you have heard me say before, our members have
made it possible for the ASA to develop the tools and pro-
grams for the whole industry to use to make better cattle,
and now it is time for the ASA to give back to our members.
Thus, as you may have heard, the ASA has made it possible

for you to 50K your whole cow herd for $20 each or $15 if
you turn in mature cow weights, along with body condition
scores and/or hip heights. If you are interested, please con-
tact the ASA as soon as possible at 406-587-4531.
    The Fall Focus is just ahead and we are looking forward
to getting input from our members on several issues as
well as educating them on what we have been working on.
I look forward to meeting as many of you as possible.
    Trustee elections are coming up soon, and I urge every
member to VOTE. Representation from your region is very
important to the success of the Board in making the right
decisions that benefit all members. Voter turnout has been
smaller than it should be so please take the time to make
your voice heard.
    I hope everyone has a safe and rewarding fall of har-
vesting crops and marketing their calf crop. Remember
that Board members and the ASA staff are there to help if
you have any questions or concerns, and let’s work
together to make this a great Association! Let me know
what you think.  ◆

By Brian Defreese, Lafayette, IN
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MAIL BAG
Simmental Steer Excels
Dear Editor:
    Our granddaughter, Reece Jacobs,
recently exhibited the grand champion
steer at the Grant County Fair, held at John
Day, Oregon. “Clifford,” her purebred Sim-
mental was originally purchased from
Lanting Enterprises, Twin Falls, Idaho. He
was sired by WS All Aboard B80, and
weighed in at 1,261 pounds.
    A member of the Prairie City Commu-
nity 4-H Club, this is her first year with a
4-H Market Steer project.
    Sincerely,
    Rhea Lanting
    Twin Falls, ID

Reece Jacobs proudly poses with Clifford, her 
champion market steer. She is joined by her 
parents Jim and Kim Jacobs, and little sister, Blake.
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can affect a customer’s herd for generations to come. As an
entirely family-run operation, each decision also directly affects
the future of the ranch. Highly performance oriented, Sunflower
Genetics is an ASA Performance Advocate, and works diligently
each year to collect valuable data on each animal. Steve has been
sending every steer calf to a local feedlot for years to collect car-
cass data and evaluate the end product of their genetics. Located
near Maple Hill, Kansas, cattle are run on open, productive range-
land. Sons Jake and Ben are taking on more responsibility as the
family looks to the future. 

    Steve and Mary Gleason started crossing
Angus and Simmental cattle years before
“SimAngus™” became an Association desig-
nated cross, and prior to the beef industry
taking full notice of the added heterosis,
fertility, and longevity of the cows. Since
1981, Sunflower Genetics has produced 
seedstock born from decisions based on the
customer. Steve emphasizes an understand-
ing that the breeding decisions they make

The Gleason Family: from left to right, Ben, Jake,
Mary, Steve, Becky, Joe, and Sam.

Aheadof
the Curve By Lilly Brogger
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SimAngus, Before it was Cool
    The Gleason family started crossing Simmental
and Angus cows years before “SimAngus”
became an industry buzzword, selling their first
bull in 1981.  Today, a quarter of the cow herd is
registered purebred Simmental, a quarter is regis-
tered Angus, and the remainder consists of the
cross. These cows are bred to produce approxi-
mately 75% SimAngus calves, with the rest 
being purebred. 
    Steve and Mary recall seeing the complemen-
tarity of crossing Simmental and Angus when
they first started in the business. “We realized
way back in the 80’s that they are the best cows,”
recalls Steve. 
    While the numbers these cattle produce are
vital to Sunflower Genetics, phenotype is still of
great importance. “Even though we are extremely
performance oriented, we still like to look at the
cows and put an extreme amount of focus on
soundness and structure, udders, longevity, and
disposition,” says Steve. “The traits that don’t
show up on paper are still of extreme importance
to us.” 
    Each March, the Gleason family holds a pro-
duction sale, selling 100 bulls and 60 to 70 open
females. The offering brings customers from
across the country, and sale numbers reflect the
value being placed in the Sunflower Genetics
program. Jake points out that while SimAngus
bulls going to commercial operations make up 
the bulk of their sale, producing quality purebred
Simmental bulls is also a focus. “We have tried 
to continue to make some purebred bulls, and 
not get too far in with the SimAngus, because 
in certain situations a purebred bull is what the
customer needs.” 
    Purchased bulls carry a four year guarantee,
and open heifers can be left at Sunflower Genetics
to be bred and picked up after the sale. A fall
calving herd, which consists of 75 cows (350 
are spring calvers), provides older age bulls 
to be sold private treaty. 

A Functional Foundation
    Steve recalls the principles his father, Maurice, laid out for Sunflower
Genetics: “You provide a product the customer not only needs but wants;
there are absolutely no surprises; and the customer is always right.” 
    The family has followed these principles through every stage of the opera-
tion, and bred Simmental genetics that make succeeding in those principles
possible. Steve first became interested in Simmental genetics as a youth. His
parents, Maurice and Mary, had a small bunch of cows and Steve decided to
start weighing the calves. Noting the fairly unimpressive results, he encour-
aged breeding the cows Simmental. The resulting calves weaned significantly
heavier, and Steve decided to continue down that path. 
    Steve met Mary at Kansas State University, where they both studied
animal science and business. Much like Steve, Mary became independently
interested in her own breed of cattle, Angus, as her parents, Bo and Pat
McHenry, were in the nursery business and didn’t raise cattle. After marry-
ing, the couple started crossing their respective breeds, thus beginning
their SimAngus program. They soon found themselves in the midst of
running a large commercial operation, with 750 cows, and a smaller 
registered herd. This required employees and more work than Steve 
could handle with a young family. 
    All of the commercial cattle ultimately sold, leaving behind a group of
registered Simmental and Angus cows. These females became the focus
and the family transitioned to raising seedstock. “I think that everyone
should run commercial cattle if they’re going to raise registered cows. 
It makes you appreciate and realize the challenges your commercial 
customers have,” Steve reflects.

Country
    Sunflower Genetics sits on the productive, oftentimes windy, plains of
Northeast Kansas — from the ranch headquarters, a coal fired plant can be
seen 20 miles in the distance. As Steve describes, the country is open but not
necessarily flat, located on the eastern edge of the Flint Hills, southern edge
of the glaciated region, and western edge of the Osage Hills. As the name
suggests, the glaciated region was once covered by glaciers, leaving behind
unique, productive soil. The ranch comes close to wooded areas, especially
near cities like Topeka, just a 20 minute drive away. The large and growing
population has presented several challenges, as land has become extremely
expensive and cannot justifiably purchased for running cattle. 
    Due to this, Sunflower Genetics runs primarily on leased ground. The
home place was originally purchased by Steve’s parents, and grazing the
rest of the leased ground requires hauling and driving cows. The combina-
tion of warm and cool season grasses allows cattle to graze ten months of
the year, the rest of which they are fed either corn silage or hay. Steve notes
that they typically sell hay and feed corn silage. “A lot of our ground that is
classified as farm ground is actually cool season grasses, so we joke that
we have a lot of black combines,” Steve laughs. 

(Continued on page 12)

Cattle grazing abundant fall pasture.







(Continued from page 9)
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Measurable Success
    Each steer calf from Sunflower Genetics is fed out at a Kansas feedlot,
allowing the operation to collect valuable carcass data. “I think everyone
selling bulls should feed out their steers,” says Steve, recognizing that not
every producer is in a position to do so. Jake adds, “For us, it’s confirma-
tion that the breeding decisions we are making are working.” 
    The last set of steers fed out at Tiffany Cattle Co, which has been a 
Certified Angus Beef (CAB) feedlot of excellence several times, graded
98% choice with 87% yield grades 1 & 2s and 46% selling as CAB. Steve
emphasizes that the benefit they see from collecting actual carcass data
far outweighs the cost. Sunflower Genetics has also enrolled bulls in
ASA’s Carcass Merit Program, which provides actual carcass data. 
    As an ASA Performance Advocate (PA), the Gleason family measures
and submits data on six traits on every calf: calving ease, birth weight,
weaning weight, yearling weight, yearling hip height, and ultrasound
data. In addition, replacement females are genomically tested — Steve
notes the goal of having genomics on file for every female. The entire 
cow herd, including purebred Angus, is enrolled in Total Herd Enrollment,
requiring calving data be submitted on every cow.  Each piece of data is
taken into consideration when selecting replacements, deciding which
bulls to sell, and determining which cows are performing adequately. 
“We use it as a tool, analyzing it all. Each animal needs to be at least
acceptable on each trait we measure,” explains Mary. 
    They AI each cow, and ET work is heavily utilized. When asked about
standout donors, Steve explains that if a cow is flushed, she will either 
be kept with her breeding group or moved to the next season to have a
natural calf. This is another measure of how the cows are performing,
because the Gleasons believe that if a cow has the numbers and perfor-
mance to be a donor, she should be able to continue producing. Kansas
can get several feet of snow over the course of a winter, and subzero
temperatures combined with wind can create extremely cold conditions.
“Survival of the fittest” is a principle that keeps the cattle fit for their
budget-minded customers. The cows calve entirely outside and are
expected to raise a calf every year. 

Keeping a Connection
    Much like seeing actual carcass data, Sunflower Genetics is invested in
actually seeing their cattle perform. Steve spends a significant amount of
time either visiting customer’s ranches or talking on the phone with them.
By looking at other people’s cattle and talking to them about their genetic
needs, Steve gets a better idea of what decisions he needs to make. “Every
breeding decision we make is not really for ourselves. We’re making it for
our customers. Everything we do affects their cow herd for decades, so we
try to employ everything we can to make the right decision,” he explains. 
    The family is also staying connected to raising cattle. Sons Jake and
Ben are now helping Steve with the daily operation, while Mary continues
to manage the records. Steve and Mary are also the parents of Becky, who
works for Advisors Excel, an annuity company; Joe, who works for Flint
Hills Stone; and Sam, a freshman at Butler County Community College.
Jake, Becky, Ben, Joe, and Sam also raise show pigs and lambs, operating
as Gleason Livestock. In addition, Ben works for Live Auctions TV, travel-
ing to bull sales, and also videoing the Sunflower Genetics sale each year.
“Around here, everything revolves around the family,” says Steve. Jake,
who received a master’s degree from Virginia Tech, chose to return to the
ranch to remain involved in the family business and Ben, who attended
Kansas State University, prefers the lifestyle that raising cattle offers. 
    Steve and Mary have been forward thinking from the beginning, noting
they are “new yet established.” Utilizing DNA testing, data keeping, and
accepting new technology are just some of the factors that have allowed
the program to grow and become established, along with dedication. “We
are out here on a lot of hot days, miserable days, cold days, wondering
why we’re here. But come sale day, when people come in and appreciate
what we’re doing, it makes those days all fade away and we go back to
why we’re really doing it,” says Steve. “With the boys here, there’s really
no end in sight. I’m looking forward to continuing to build for the future
and grow.”  ◆

Aheadof
the Curve

Sunflower Genetics raises registered Simmental, SimAngus,
and Angus seedstock. 

“SFG The Judge D633,” is a purebred bull that sold in
the the 2017 sale to Willie Morris Cattle, Hearland
Simmentals, and Joel DeNio Cattle Company. 

“SFG Logic D627,” is a purebred bull that sold in the
2017 sale to Hawkins Cattle and Johnson Simmentals.



LLSF Pays To Believe ZU194
ASA#: 2659897   •   Pays To Dream x Trademark
Homozygous Black/Heterozygous Polled
Pays To Believe is the spectacular 2015 NWSS and 2014 
NAILE Grand Champion Bull! His first calves are averaging 5 digits in public auctions
and his full-sib sisters averaged $16,000 in Lee’s 2014 fall sale.  

Dam: URA Baby Doll

Granddam: Rockin Robin

866-356-4565
www.cattlevisions.com

EPDs:   
CE: 7    $API: 127    $TI: 76

WLE Big Deal A617
EPDs:   CE: 10    $API: 105    $TI: 63
ASA#: 2743620   •   Homozygous Polled
Steel Force x Shawnee Miss 770P
Big Deal is exciting at Mid Continent Farms
& Wesner Livestock. Big Deal is calving
easily and adding value to progeny! 
Maternal brother to Uno Mas.

FBF1/SF Ignition A811
ASA#:  2749323   •   Combustible x In Dew Time
Homozygous Black/Homozygous Polled
Ignition packs an unprecedented load of muscle shape and
internal dimension together with excellent structure and
profile. Ask Randy Daniels, Trent Templeton and Todd Alford
about progeny!

Ignition’s fantastic full sister

EPDs:   
CE:  10    $API: 100    $TI: 61

TNGL Grand Fortune Z467
ASA#: 2654876  •  Grandmaster x STF Montana Black
2014 NWSS Champion Bull! 
Homozygous Black & 
Homozygous Polled
Exciting, extra complete first 
progeny with lots of extension!

Famous donor dam, Hope Floats

2014 NWSS Champion Bull

GLS New Direction X184
ASA#: 2536539   •   Better Than Ever x Powerline
New Direction is the homozygous polled, Dream On
free, outcross pedigree sire that you can use with
confidence to make sound,
soggy, Sim-influenced
progeny! New Direction sired
the “Power Simmy” selection
at The One Sale a heifer
brought in from Hilbrands
Cattle Co. MN.

Reserve Champion NWSS Pen of Three
Bulls for GLS, all sired by New Direction.

New Direction bred at GLS, MN

EPDs:   
CE: 3    $API: 97    $TI: 54

HILB Maverick — $50,000 New
Direction son at The One Sale

Long’s Damien A37
ASA#: 2789551   •   Shear Force x GW Lucky Man

EPDs:   
CE: 9    $API: 147    $TI: 86

Damien is a fantastic, calving
ease prospect. We never
imagined that we would own
this much eye-appeal. Genetic
outliers with “look” are rare
and we’re way excited about
Damien! Solid black — use 
on baldy heifers and cows to
remove white.

HILB Fashionista — $10,000
New Direction daughter at
The One Sale.

Calving Ease 
Outcross

2016 NAILE Reserve Champion 
SimSolution Junior Show by Ignition

Heterozygous Black
Homozygous Polled
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$16,000 Grand Fortune daughter

EPDs:   
CE: 10    $API: 126    $TI: 67

CNS-HFS Payload A330
EPDs:   CE: 11    $API: 110    $TI: 63
ASA#: 2747228 • Homozygous Black, 
Heterozygous Polled • Pays to Dream x Navigator.
Extra sound structured, calving ease, solid 
black bull with added depth to make complete,
sound progeny. He has no white on face to use
on heifers or cows.



K-Ler Kingsman 610D 5/8 SimAngusTM

ASA#: 3125337   •   Homozygous Black/Homozygous Polled
WC Executive Order x GW Predestined 701T
Kingsman was the high-selling bull in the 2017 “The One” 
Sale, selling to John Lee, CO.  Kingsman puts together as
nearly a perfect combination of EPD profile, genetic merit,
unique pedigree power, structural soundness, and real-world
functionality and phenotype as any sire available!  Move
your herd to a higher kingdom with Kingsman!

EPDs:   
CE: 17    $API: 154    $TI: 90

TL Bottomline 38B
ASA#: 2905451
WS Pilgrim x Fat Butt
Heterozygous Black/ 
Homozygous Polled
Bottomline will add power and
PIZAZZ to your next calf crop.
He's going to especially work
great on Steel Force, Uno Mas
and Pays influenced females. 
Grand Champion Bull at 2016
NAILE and American Royal,
Res. Champion at 2017 NWSS!

EPDs:   
CE: 6    $API: 117    $TI: 64

Bottomline’s paternal brother is
out of a Broker dam…he’s the

$400,000 Profit!

Bottomline’s Reserve Champion
paternal sister out of a Broker

dam speaks to the quality of
this mating opportunity!
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Kingsman’s full sister was a
Reserve Division Champion 
at the 2017 NWSS!

His full sister commanded
$25,000 at the 2017 “The
One” sale!

Kingsman’s other full sister at
the “The One” Sale brought
$25,000 to Werning, SD.

Bottomline’s Dam.

W/C Loaded Up 1119Y
ASA#: 2654155   •   Remington Lock N Load x 3C Macho
Heterozygous Black/Homozygous Polled
Half-interest sold for $240,000 
at the 2017 Embryos on Snow 
sale to Griswold! Loaded Up is 
out of a great cow family, will 
moderate frame, improve front 
ends, and maintain soundness!

Loaded Up’s famous dam!

Loaded Up daughter – many-
time champ for Skiles, TX.

Loaded Up son at Werning’s.

EPDs:   
CE: 9    $API: 108    $TI: 62

TKCC Carver 65C
ASA#: 3045230   •   WS Pilgrim x Driver
Homozygous Black/Homozygous Polled
Carver was the high-selling and lead-off bull in the Kearns
2016 Sale. His dam, Dolly, has produced some extremely 
well received and valuable progeny of both sexes!  
He’s a real-world bull to use on anything with white 
on it . . . he’ll add performance
and great type!

Carver’s dam is the famous
donor, Dolly. 

Carver was the lead-bull in the
Kearn’s 2016 Champion Pen!

Carver’s Maternal sister by 
GLS New Direction at Rains and Bird.

EPDs:   
CE: 10    $API: 123    $TI: 70

KRMS Primary Candidate B204
ASA# 2994148
OMF Double Shot x Mo Better
Heterozygous Black/Homozygous Polled

EPDs:    CE: 9    $API: 119    $TI: 69

The 2016-2017 Triple Crown Champion
Percentage Bull, winning NWSS, NAILE, and
American Royal!

Jass On The Mark 69D
ASA#  3210989
Loaded Up x In Dew Time
Black/Polled

EPDs:   CE: 8    $API: 113    $TI: 66

An exciting bull who should sire a bit more
frame than his popular sire.  His dam was 4th
overall B&O at the AJSA National Classic!
She’s an In Dew Time x Macho.

K-Ler Cash Flow 528C
ASA# 3042933
Make It Rain x Miss Kansa

EPDs:   CE: 4    $API: 103    $TI: 64

Cash Flow was a successful show bull and is a
brother to the famous many-time champion
heifer of Ritchey’s a few years back!

JBSF Road Trip 213D 
ASA# 3133021
RLYF Roll Tide x Macho

EPDs:    CE: 7    $API: 97    $TI: 59

Road Trip is an eye-appealing 3/4 blood raised
by Bloombergs. His dam was the 2009 Illinois
State Fair Supreme Champion Female.

TKCC Carver 65C



VCL LKC The Duke 633D
ASA#: 3173461   •   Profit x BF Miss Crysteel Tango

In just her short time in production,
she’s produced over $500,000 in
progeny sales. She’s the dam of
popular 2014 champion Firefly, who
produced Hartmans high selling bull!
Miss Crysteel Tango is a Steel Force
out of a full sister to Pays To Believe’s
dam.  Power in the blood here with
Profit Maker and Duke!

EPDs:   
CE: 6    $API: 100    $TI: 61

VCL LKC Profit Maker 604D
ASA#: 3173459   •   Profit x BF Miss Crysteel Tango

EPDs:   
CE: 5    $API: 110    $TI: 62

Rocking P Legendary C918
ASA#: 3070709   •   Harkers Icon x SVF Steel Force
Homozygous Black/Homozygous Polled
Legendary is a direct son of deceased Icon, and is an ultra-sound, good-footed,
soft-middled bull with tons of function and eye appeal.  He was a successful show
bull for Rocking P, being a division champion at NAILE, and winning Sweepstakes
and the Kentucky State Fair.  Bloomberg’s added Legendary to their powerful herd
battery, selecting him as the second high-selling bull at “The One”.

Valentine is Legendary’s
legendary maternal grand-
dam, and foundation donor
for many of the Rockin P
success stories!

EPDs:   
CE: 9    $API: 116    $TI: 61

Heterozygous Black, 
Homozygous Polled.  
The ultra stout, solid black
anchor bull to the 2017
Purebred Pen for Voglers.
1,350 lbs. at 10 months. 
The Duke is a stud!

Homozygous Black, 
Homozygous Polled
This eye-appealing high selling
bull for Vogler’s was also the
lead bull in their Reserve
Champion Denver Pen! 

866-356-4565
www.cattlevisions.com

Sire: Profit

Maternal sister: Firefly 311A.
She was Grand Champion
Female 2014 American Royal.

Dam: BF Miss Crysteel Tango

Sister to Firefly – 3rd Overall
B&O at the National Classic,
Kersten, NE.

2017 NWSS Reserve Grand Champion
Pen of Three

LLSF Better Believe It D64
ASA#: 3152728   •   Pays To Believe x LLSF Cayenne

EPDs:   
CE: 7    $API: 112    $TI: 68

LLSF Charged Up D66
ASA#: 3152726   •   Pays To Believe x LLSF Cayenne

EPDs:   
CE: 7    $API: 109    $TI: 65

Homozygous Black, 
Heterozygous Polled

Homozygous Black, 
Heterozygous Polled

VCL LKC Dagger 605D
ASA#: 3173463   •   Profit x BF Miss Crysteel Tango
Full brother to The Duke and Profit Maker

EPDs:   
CE: 5    $API: 111    $TI: 62

Homozygous Black, 
Homozygous Polled

These two full brothers, Better Believe It and Charged Up were members 
of the Lee Simmental Farms 2017 Champion Denver Pen of Five.

Both Better Believe It and Charged Up
share this donor dam:  LLSF Cayenne
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Jordan Cowger is a past president of her state junior
Simmental association and a 10-year member of the AJSA,
serving as an AJSA Trustee. She currently attends Oklahoma
State University where she studies Biochemistry and Animal
Science. During her first year of college, Cowger worked as 
a University Freshman Research Scholar, served on both the
executive team as the secretary of the OSU Student Foundation
and the Freshman Transfer Council, and was selected to serve
as a student ambassador for the College of Agriculture.  She 
is from Kansas City, Missouri, and is the daughter of Scott 
and Lorraine Cowger. 

Kiersten Jass, a 14-year active member of both the AJSA 
and her state association, currently serves as an AJSA Trustee.
She has recently served as the president of their state junior
Simmental association and the secretary for the state Junior
Beef Breeds Association Board of Directors, and attended the
Youth Beef Industry Congress representing the Simmental
breed. Jass commends the AJSA’s educational contests for
teaching her how to communicate with others and help
spread information about the beef industry to not only 
producers, but consumers as well. She is from Garner, 
Iowa, and is the daughter of Beth Jass.

Lily Swain, an active member of both the AJSA and her state
association for 10 years, currently serves as an AJSA Trustee.
She remains involved in church activities, and she has attend-
ed many weekend retreats, mission relocations, and camps. 
In the past few years, she has traveled to Arizona, Nicaragua,
and Nashville for mission relocations. She is a sophomore 
at Murray State University in western Kentucky where she
maintains a 3.8 GPA, majoring in Business Administration.
She is from Murray, Kentucky, and is the daughter of Brian
and Heather Swain.

Kylee Sigmon currently serves as her state association presi-
dent, and has been involved with her state junior association
for ten years. She was both an Arkansas Beef Ambassador 
and served as a National Beef Ambassador in 2016. She was
able to travel to Washington D.C. to speak with legislators
about current issues pertaining to the beef industry. She 
will be entering her junior year as a student at the University
of Arkansas, double majoring in agricultural business and
agricultural communications. Sigmon is from Berryville,
Arkansas, and is the daughter of Mike and Lisa Sigmon.
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Garrett Stanfield enjoys serving as a mentor for all members
of the AJSA and currently serves as an AJSA Trustee. During
the past 10 years, he says the Classic events have provided a
wealth of knowledge about the beef industry, advanced his
skill set and enhanced his ability to communicate effectively.
Stanfield is working on receiving his bachelor’s degree in
Agricultural Business and Applied Economics with a minor 
in Animal Science from Ohio State University. He is from
Manchester, Ohio, and is the son of Harvey and Greta Stanfield.

Gold

Sixteen outstanding junior
members have been named 
to receive the American
Simmental Association’s
(ASA) prestigious Gold and
Silver Merit Awards. The 
winners were announced 
during the 2017 National
Classic Awards banquet, on
July 14, 2017, in Hattiesburg,
Mississippi.

Five Gold Awards winners
were named to receive scholar-
ship stipends in the amount 
of $3,000 each, while 11 Silver
Awards, worth $2,000 each,
were also awarded. The total
value of the combined Merit
Award scholarships is $25,000,
funded through direct support
from the American Simmental-
Simbrah Foundation. All
awards are required to be 
used for post-secondary 
educational purposes.

2
0

1
7

2
0

1
7

16 October 2017

Editor’s Note:



Payton Meuth takes great pride in being a positive
role model to the younger generation. She hopes
that by serving as a mentor she can assist in edu-
cating and developing future leaders in her state
association. Meuth worked on a service project
helping a young man with special needs show
steers, which she says greatly impacted her life
and taught her the true meaning of determination
and dedication. She plans to attend Texas A&M
University to double major in Animal Science and
Ag Communications. Meuth is from Floresville,
Texas, and is the daughter of Bill and Stacy Meuth.

Jody Baragary served as an AJSA member for
only three years before she was elected to the
Board of Trustees where she has been able to step
outside her comfort zone, challenge herself, and
take on new experiences. She currently attends
Kansas State University where she is majoring in
Business Marketing and Animal Science and
Industry. While at school, she served as a co-chair
for the Tough Enough to Wear Pink Campaign,
hosted by the Collegiate CattleWomen. She is 
from Tonganoxie, Kansas, and is the daughter of
William and Kathy Baragary.

AK Phillips is very enthusiastic about promoting
SimGenetics. After attending his first National
Classic in 2005, he credits the mentor program
for having the biggest impact on his future.
Through this program, he gained leadership 
and life skills that have and will continue to 
help him in all aspects of life. He attends
Maysville Community & Technical College with
plans to obtain his associates degree. Phillips is
from Maysville, Kentucky, and is the son of Chan 
and Tonya Phillips.

Joshua Evans has been an active member 
of his state association, serving as a director,
treasurer and vice president in recent years. 
It was through his state association that he
found his true passion for raising and promoting
SimGenetics. With a dream of becoming a large
animal vet, he is currently a sophomore at Blinn
College, and plans to transfer to Texas A&M
University. He is from Teague, Texas, and is the
son of Darrell and Nadine Evans.

Bennett Walther helped implement his state’s first
junior association and took the responsibly of writ-
ing the association’s by-laws. He commends the
AJSA Regional and National Classic events for
introducing him to breeders and cattlemen across
the country who have given him countless opportu-
nities to expand the genetic profile of his herd. 
He participated in the first established AJSA Steer
Profitability Competition. Walther currently attends
Purdue University studying Agricultural Economics.
He is from Centerville, Indiana and is the son of
Matt and Michelle Walther.

Silver

Silver

Silver

Silver

Silver
Cody Long is an 11-year member of both his state
junior association and the AJSA, and is very enthu-
siastic about promoting SimGenetics. He played an
active role in helping organize two of the largest
National Classics, recently held in Iowa in 2010 
and 2016. Long graduated from high school as the
Salutatorian with 27 college credit hours, and will
attend a local community college before transfer-
ring to Iowa State University to study Agricultural
Business and Animal Science. He is from Creston,
Iowa, and is the son of Rob and Gina Long.

Amelia Stavinoha, past FFA Chapter President
and Texas 4-H Livestock Ambassador, has
claimed the intermediate high scoring individual
at the past two National Classics. She enjoys 
giving back to her community and recently host-
ed a Valentine’s dance at a local assisted living
center. Upon graduation from high school,
Stavinoha would like to pursue a degree in agri-
cultural business with a minor in agricultural
communications. She is from Eagle Lake, Texas
and is the daughter of Leroy and Tina Stavinoha.

Kaitlin Houck, serves as her state association
president, and has been actively involved with
her state junior association for 11 years. This
year, she competed in the Science Academic
Quadrathalon with her school. Houck is current-
ly attending Kansas State University, working
towards a degree in Animal Science with an
option in production and management.  She 
is an active member of the Block & Bridle and
Collegiate CattleWomen’s Club. She is from
Americus, Kansas, and is the daughter of Jeff
and Lori Houck.  ◆

Nicolette Schmidt loves promoting Simmental
cattle and mentoring AJSA youth. She has served
as her state queen for four years, traveling to state,
regional, and national events promoting the
Simmental breed and assisting in the show ring,
which she credits for molding her into a more 
outgoing and confident leader. She is currently
attending Northern State University in Aberdeen,
South Dakota, majoring in Special Education and
Early Childhood Education. Schmidt is from
Willow Lake, South Dakota, and the daughter 
of Brett and Rochelle Schmidt.

Emily Ivey credits the AJSA Regional and
National Classics for making her a better person
and beef advocate. She stresses the importance
of being an ambassador to the beef industry and
feels passionate about clarifying the image of the
industry to the public. Ivey is a student at Lake
Land College as a member of the livestock judg-
ing team, and one day hopes to pursue a career
in embryology or genetics. She is from Loudon,
Tennessee, and is the daughter of Mitch and
Cathy Ivey.

Silver

Silver

Silver

Silver

Silver

Silver
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Paige Henderson has served as Princess and
Queen for the Iowa State Association, allowing 
her to promote not only her family’s SimGenetics
operation, but also breeders across the state.
Over the course of 10 years, Henderson has
exhibited Simmental and SimAngus™ cattle in
close to 50 county and state-wide sanctioned
shows. She plans to study music education at
the University of Northern Iowa. She is from
Wiota, Iowa, and is the daughter of Mike and
Beth Henderson.







    In two previous articles, we discussed PTP
Show evaluations of skeletal soundness and
body composition, specifically, fat and mus-
cle.  The purpose of these articles is to assess
the potential of PTP Show judge selection 
of having an impact on SimGenetic genetic
change.  Obviously, judges’ selections at
shows have had influence on both the reality
and perception of breed types.  
    Many decades ago, show ring winners were
compact, fat, and seemingly, slow growing
cattle.  By the time Simmental and other Conti-
nental breeds were available in the US, show
winner selection had taken a 180-degree turn,
and in the 1980s, purple ribbons adorned huge
framed, lean cattle that offered birth weight,
cow size and marbling challenges.

    Today, our PTP Show winners are typi-
cally 5 and 6 framed, more muscular and
heavier conditioned (more external fat) than
cattle exhibited 20 years ago.  In Part I, we
generally agreed that skeletal soundness is
reasonably evaluated by visual assessment 
of conformation.  However, attaching show
ring soundness differences to reproduction 
or production traits is difficult because we do
not database soundness scores like weaning
weights or ultrasound data.  Our common
sense tells us that better soundness is related
to better animal performance, but there is 
no doubt, animal performance (growth, stay
and carcass) is better related to the EPDs
than any normal visual signals we have.
    This edition, we discuss growth and frame
size.  What impact do these traits have on
PTP Show success, and what is happening 
to our Simmental genetic trends?  Are shows
impacting both our members’ and industry
perceptions of proper growth and size?

Frame size  
    It seems frame size is an easy trait to
change.  Essentially every breed made cattle
smaller in the 50s, larger in the 70s, and
smaller again in the 90s.  And, almost none
of these had frame score EPDs, so visual
selection was effective.  Many university
research projects looked at the implications
of frame size and did a good job of describ-
ing the associated effects of hip or shoulder
height (as an indicator trait) on economically
relevant traits (ERTs).  
    We don't need to explain each detail 
of how adolescent frame size differences
impact future growth, leanness, and poten-
tial mature size.  There’s little doubt, that
frame size affects the expected growth, 
leanness and days-to-finish of feeder cattle.
We know that among the small, medium 
and large framed feeder cattle marketed 
each week, buyers have a perception of some
“frame size boundaries” that fit into their
feedyard customers’ expectations of perfor-
mance, harvest dates and yield grade
potentials.  In this regard, we have seen 
discount prices on feeder cattle that are 
too small or too big framed.

With Steve Reimer, Curt Rincker, Marty Ropp, Jerry Lipsey
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Editor’s Note:
In response to numerous inquiries about the “PTP
Shows Contribute to Our Success” series originally
published in 2013, we are updating and repub-
lishing this four-part series, which began with the
July/August issue and continuing in the September,
October, and November issues of the Register.



    The downstream market situations we
describe above are much different than the
circumstances at PTP Shows. Each PTP entry
has EPDs defining growth and carcass trait
potential, so what role can frame score play?
Before we answer some or none, it’s appro-
priate to discuss the factors of frame score
measurements, and the variances of the data. 
    On the Internet, search Beef Improvement
Federation (www.beefimprovement.org),
click Library, and click BIF Guidelines — 9th
Edition, scroll to pages 28–30.  There you 
can read and see all the details of taking hip
heights and converting the inches to frame
scores.  Certainly, nearly everyone reading
this has witnessed hip height measurements
being taken at shows or during yearling data
collections.  Like most other measurements,
it’s easy to be off ½ inch depending on the
chute designs and animals’ docility.
    Assume you were measuring a bull 330
days old, and you recorded 50 inches.  Then
the calculated frame score would be 5.97.
But what if you measured ½ inch too large
or small?  49.5 or 50.0 inches would calculate
frame scores of 5.72 and 6.22 respectively.
Under these circumstances, at a PTP Show,
this bull’s frame score might be displayed
somewhere between 5.7 and 6.2, and the
question becomes, does it make any differ-
ence in the judges’ or audiences’ perceptions?
    Exhibitors say they want their entries to
be bigger than 5.0, and smaller than 7.0, and
we suspect some PTP Show judges would
not prefer to put blue or purple on entries
which the audience envision as too small or
too large.  In ASA’s recent PTP Shows, there
aren’t many outside those boundaries.  Only
one or two animals in the entire 2013 NWSS
Open Bulls and Females were smaller than
5.0, or larger than 7.0.  
    Frame size is not an ERT unless you’re
trying to market cattle outside perceived
boundaries.  Without doubt, many bull buy-
ers, feeder cattle agents, or packer buyers
will grumble or only offer less for cattle that
just seem out-of-bounds on skeletal size.
Maybe it’s a good thing that PTP show 
winners have traditionally been our 5 and
6 frame cattle.

Weighing and PTP Shows  
   We’ve met some seedstock producers

who weighed calves at weaning in the
1950s. Certainly, by the 60s, university
extension specialists were planting the seeds (Questions and Answers found on page 24)

of what would become of ASA’s founding vision of performance test-
ing and seedstock genetic improvement. ASA tied registration with
mandatory weaning weight submission.  Even though Red Angus
had done the same since 1954, by the early 70s, Simmental breeders
lead the entire beef breed industry into tying growth performance to
seedstock production.  
    When SimGenetic leaders envisioned the development of PTP
Shows, it was a no-brainer to weigh and frame-measure PTP Show
entries and provide the judges and audiences with the measurements.
The pride of reinforcing the perception that Simmental was a “perfor-
mance breed” enticed us to take measurements on cattle that had
come from many, many environments.  Ironically, every one of our
academic and industry genetic consultants warned us that we must
never compare non-contemporary data.  That’s why we must use
EPDs.  EPDs are the only way to compare non-contemporaries.  
    Given more time and more experiences, we now know that weights
taken at shows are at best meaningless and at worst, misleading
because of the very large differences in nutrition, weather and manage-
ment.  The only useful weight information at PTP Shows are Weaning
and Yearling Weight EPDs.  Even though some show management
continue to provide show-day weights, animal scientists have proven
conclusively that only EPDs accurately express growth trait genetic
differences.  Other than salvage value when they’ve completed 
usefulness as parents, the only weights that matter when selecting
seedstock are genetic weights (EPDs) impacting the economics of
producing cattle and beef.  
    Some time ago, we heard a PTP Judge say, “I don’t know what hap-
pens where you live, but in my country, we sell cattle by the pound.”
Unfortunately, the judge was trying to justify using differences in 
phenotypic weights (taken at the show) to explain the class placing.  
    Of course, nearly all cattle transactions (except for seedstock) are
weight-based, but what this judge forgets was, the only weights that
matter in seedstock selection are the progeny weights. The phenotypic
weights this judge referred to were far, far less related to the perfor-
mance of progeny than the EPDs presented.
   Weighing cattle at shows only reflects herdsmanship. Providing
good nutrition, comfortable housing and excellent health manage-
ment is good animal husbandry, and undoubtedly, helps cattle
grow. However, we can’t change the DNA that impacts growth 
traits with herdsmanship.  

We strongly suggest we do not weigh at PTP shows because:

    A. The weights are meaningless and distracting to everyone.

    B. The most powerful genetic information concerning growth 
rates are Weaning and Yearling EPDs.

    C. Relieving the pressure for impressive phenotypic weights 
could result in leaner, more practically conditioned entries.  
Hopefully, fewer cattle in PTP Shows would suffer from the 
negative effects of obesity on their lifelong reproduction.

    D. PTP show judges and audiences would have more success 
evaluating the entries because they could be leaner and better
conditioned for the real world. 
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FBF1 Absolute A103
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

6 2.8 55 82 .17 7 18 45 108 60
ASA#  2841159

Dream On and Steel
Force outcross pedi-
gree with presence!
Supreme Champion at
2015 World Beef Expo.

Leading outcross
donor!

W/C Cash In 43B
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

12 0 51 71 .12 11 25 50 117 63
ASA#  2911606
Cash In, by JS Sure Bet 
out of the famous 8543U 
donor, has great calf
reports for calving ease!

Miss Werning 8543U

Ruby SWC Battle Cry 431B
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

4 .7 89 124 .22 7 9 53 107 79

ASA#  2871257
Homozygous black 
and homozygous polled. 
Broker x Upgrade x 
Lucky Dice pedigree!

TLLC One Eyed Jack 15Z
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

5 1.4 48 60 .08 -1.3 14 38 106 64
ASA#  2668223

One Eyed Jack’s first 
calves are awesomely 
balanced with pizazz!

One Eyed JackThis Battle Cry daughter topped Ruby’s 2016 Sale!

STCC Jack Around 4031
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

5 2.8 54 71 .11 2 16 43 107 66

EPDs as of 8.4.17

HPF Quantum Leap Z952
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

13 -.4 58 81 .15 13 19 48 129 69
ASA#  2649657

A multiple-time 
Champion producing 
great progeny with 
his first crop! $50,000 daughter 

at Circle M Sale, TX

One Eyed Jack’s first progeny are looking 
extra special across the country! 

ASA#
2886364  

The exciting brothers by One Eyed Jack x 
HF Serena have the whole country talking!

STCC Jacked Up 4070
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

5 3 63 88 .15 2 15 47 107 70

ASA#
2886365

Homo black 
Homo polled

CLRS Dividend 405D
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

17 -2.6 65 103 .24 10 24 56 171 86
ASA#  3097854
High-seller at $52,000 for
Clear Springs/Hook to APEX.
Combines top % rank in
every trait with great looks.

Homo black 
Homo polled

Dam: CLRS Bonnia 405B

W/C Relentless 32C
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

11 1.5 60 81 .13 8 16 46 121 71
ASA#  3045559
Werning’s 2016 $87,000+ 
high-seller by Utah!
Ultracool look and function!

The famous 8543U dam by Dream Catcher has influenced
the breed as much as any young female in the breed!



Semen available on the best 
Angus and Clubbie sires too.

www.cattlevisions.com
Entire lineup online at:

866-356-4565

Mr. Hoc Broker X623
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

-5 4.9 70 101 .20 2 11 46 61 54
ASA#  2531081

Grand Champion at 
the NAILE, Royal 
and Denver!

$190,000 Broker Heifer

TNGL Track On B748
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

13 1.2 56 79 .14 2 20 49 123 64
ASA#   2911629

Wide Track x Bettis, 
13 CED, 122 $API!

Son of Track On, Tingle Farms, KY.

W/C Lockdown 206Z
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

22 -2.7 68 108 .25 8 5 39 156 79
ASA#  2658496
Proven calving ease on 
heifers, yet produces 
incredibly sound, 
functional, good 
looking progeny! $17,000+ Lock Down

at Plendl’s

STF Royal Affair Z44M
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

5 3.8 52 82 .19 6 17 43 103 57
ASA#  2639758

The ultimate 
Dream On outcross!

Awesome Royal Affair son at Janssen Farms.

STF Shocking Dream SJ14
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

13 .1 57 78 .13 6 12 40 123 68
ASA#  2335795

Produces the best 
fronts in the business!

Jordan Simmentals $15,000+ 
Shocking Dream daughter

Yardley High Regard W242
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

-1 2.2 62 89 .17 .6 18 49 71 58
ASA#  2522822  •  High Regard is stamping his
progeny with outstanding quality, making him 
a must-use regardless of his “old-school” 
pedigree and EPD profile.

Hudson Pines/Circle M
Farms sold for $11,000.

Multiple-time 
Champion for 
Sara Sullivan
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SimAngusTM

W/C Bankroll 811D
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

11 -.1 55 72 .11 10 22 49 113 62
ASA# 3187005  •  Werning’s 2017 $205,000
high-seller! Loaded Up x 8543U – hot, hot, hot!

WS Jackson D20
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

11 2 65 96 .19 7 18 51 124 70
ASA# 3208343  •  Walshs 2017 high-seller. 
A PB Stepping Stone x Built Right red charlie free!

CDI Innovator 325D
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

11 1.4 96 144 .30 8 27 74 144 94
ASA# 3152448   •   TJ Main Event 503B x CDI Miss Shear
Force 49U   •   A CDI top seller to JS Simmental and
Wayward Hill Farm.

$75,000 High Regard
daughter at Jones
Show Cattle, OH.

High Regard feature
for Hara Farms, OH.

SFG The Judge D633
EPDs: CE BW WW YW ADG MCE Milk MWW $API $TI

13 .9 76 111 .22 12 25 63 138 85
ASA#  3208952
Cowboy Cut x 3/4 Top Grade tracing back to 
BC Lookout’s full sister. Elite phenotype 
combined with breed leading data!

3/4 SimAngusTM

Homo black 
Homo polled

Heter black 
Homo polled

Homo black 
Homo polled

Homo black 
Homo polled

Homo black 
Homo polled



Question: In recent years, PTP Show exhibitors have
seemingly reduced both the frame scores 
and variance of frame scores of their entries.
Do you still use the frame score information
to make placing decisions?

Reimer: I think we are past the use of frame score as 
an influential part of placing decisions. Few entries have
scores that would put them outside of acceptable num-
bers if all other traits were strong.

Rincker: I look at the frame scores to confirm what I
think I am seeing and while 95% and higher of the PTP
cattle are neither too small or too large framed, viewing
the numerical frame score provides a hard backup for
judges to confirm that cattle fall within an acceptable
frame score range. I do not directly use the frame score 
to make placing decisions with the exception of cattle
that fall well outside of the range.   

Ropp: Frame, like everything else is subject to preference
and, yes, most judges have a preference, or more often a
range for ideal frame size.   I’ve always said that there 
are in fact only three frame sizes, too big, too small and
just fine.  This range can certainly be adjusted up or
down based on your region of the country, crossbreeding
strategy, marketing target and even your vision for the
future of this business.  It doesn’t mean that you neces-
sarily disqualify animals for not fitting into a useful
range, but you do begin to discriminate against them to
some extent. The other unplanned benefit to measuring
frame scores in shows is that it discourages cattle to be
“mis-aged”, because of the undesirably large frame
scores that can accompany this misrepresentation 
especially in the calf divisions.

Question: Do you think frame score 4 is too small, 
and frame score 7 is too large?

Reimer: It’s hard for me to draw lines on the frame score
chart for acceptability. As we evaluate cattle that are sub
5 or 7 plus frame, the tolerance for less than ideal physi-
cal traits or numerical values becomes tighter yet and
they sort themselves.

Rincker: As discussed in the article there can be differ-
ences in hip height measurements created by the chute
design, head height during measurement, disposition,
and even in the method of measuring, that only becomes
more accentuated when we adjust for a year of age. For
that reason, cattle with assigned frame score values in
the 4 and 7 need to be considered to confirm if they truly
are outside the acceptable range. 

Ropp: Personally, I have more concern about the over 7’s
(remember that a 7.0 is a “7” and a 7.9 is also a “7”) than
the 4’s because of issues associated with mature size and
lack of slaughter cattle marketing flexibility that can
accompany frame 7 and higher cattle.  A significant
amount of the discrimination against SimGenetics in 
the 80’s, 90’s and early 2000’s were due to these issues.
Several factors however have changed since then and
need to be considered.  First, in defense of larger frame
size, ideal harvest and carcass weights have risen signifi-
cantly and beg for a tick more frame to help keep those
cattle leaner.  Second, on the other side, the breeds we
hope to complement with SimGenetics in a crossbreeding
program have added a huge amount of frame and mature
size to their genetic offerings in the past 20 years. 
    Remember that when big framed cattle were in vogue,
the British breeds they were designed to use with were 
1–3 frame cattle, not today’s 4-7 framed British genetics.
With today’s extremely high feed prices the effect of
mature size on the cost of cowherd maintenance is a
huge issue as well.  Thirdly, we have added significant
muscling to today’s cattle so even a 4 frame steer today,
with above average thickness, can easily produce a 
1,000 pound carcass and run right up against levels 
of discount.  This was not as common 20 years ago. 
   It is important to remember too that frame size is 
not an exact measurement, but is a solid guide.  There-
fore, allowing for a half frame size error up or down is
logical, especially in young cattle where frame size that
day is merely a good estimate of where it may end up
at maturity.
    Considering everything, middle 4 to maximum 6
seems logical, but that is just my opinion.

PTP Shows
Contribute to Our Success

Questions and Answers:  

(Continued from page 21)
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Question: We agreed from previous discussions that
condition score 5 and 6 cows are easier to 
get and keep pregnant. Since positioning
SimGenetics as the most valuable Continen-
tal maternal seedstock source is our goal,
aren’t conservative framed cattle preferable?

Reimer: Without question, nothing about the cattle busi-
ness is more economically important than reproduction.
Initially, the race to larger framed cattle was to increase
performance and decrease fat, the mark was overshot
through years of single trait selection. The change from
the 1980’s era show ring winners to more functional
producing cattle has been through an evolving balanced
multi-trait evaluation that has lead us to more moderate
framed cattle that still excel in performance.

Rincker: I do think that our SimGenetic cattle have
evolved to what is by far the largest majority of the cattle
being moderate framed and easier to keep and maintain.
The bigger frame score cattle have to be more intensely
managed to keep and maintain both body condition and
reproductive efficiency. Ultimately cattle profitability will
get and keep our herds within the right frame score range.    

Ropp: On the cow maintenance side, most would agree
100% and some would preach much smaller is actually
preferable.  Cattle feeders do not agree however and they
are beginning to use their checkbooks to show their pref-
erences for cattle that are somewhat larger (5.0 to 6.9) 
in frame size, though they still are not particularly 
interested in very large framed cattle.  This discourse 
is important to understand moving forward and cries 
out for more crossbreeding system use. 

Question: Why have we continued to weigh non-
contemporary cattle at shows?  Is there 
a lack of trust in our Weaning and 
Yearling EPDs?

Reimer: Weight and frame score numbers taken from
non-contemporaries at shows do have debatable accu-
racy levels for a variety of reasons but they still have
value. It is not a lack of trust in the EPDs but a fact that
those numbers will also change as more data is applied.

Rincker: I believe we have weighed in the past to mea-
sure actual performance and in many cases the Weaning
and Yearling EPDs confirm it. Tradition is why we have
weighed, and yet today and going forward the higher
accuracy values achieved by our 50K testing will result 
in more EPD reliability and likely transitioning away 
from weighing our breeding show cattle. 

Ropp: I can only see one or two good reasons to weigh
cattle at shows and one is to highlight the fact that the
industry discussed “ideal” of an 1,100 to 1,300 pound

cow is not being selected for in this arena. There has
been a long running, mostly positive trend toward select-
ing cattle with more body depth and greater thickness. 
When this type of cattle are fed at the level that most are
for exhibition, typical weight ranges for bred heifers often
are between 1,350 and 1,900 pounds. Perhaps some
downward pressure on the extreme weights associated
with our bred heifer divisions could be a possible move
by more industry-focused evaluators.

Question: If you review recent PTP Show data, it is
fairly common to see some entries with low
YEPDs (Purebred average is 91).  Is there
any reason extreme high growth cattle are
not commonly exhibited?

Reimer: Cattle that excel dramatically in yearling growth,
often present less than desirable traits in other areas.
Most judges will utilize cattle that are structurally sound,
balanced in their numerical values with as much strength
in those numbers as is available to them and excel in
phenotype. Apparently the selection process applied by
the breeder has eliminated the “extreme high growth”
cattle for a reason.

Rincker: As a breed we are getting better regarding our
YEPDs and yet we are challenged by the top cows being
bred to leading bulls in some cases regardless of their
genetic strength for growth. Exhibitors select cattle for
the show string with phenotypic superiority and as long
as those cattle are within the “acceptable range of EPDs”
with no so-called “outliers” in the number columns, they
get shown. High growth EPD cattle that also look the part
in type and kind are my strong preference when evaluat-
ing a PTP Show.

Ropp: I don’t know.  It does seem harder to keep high
growth genetics from losing “show phenotype” when
given ideal nutrition and management to grow at the 
rate they are capable of.  Some of today’s most popular
breeds for exhibition barely have any value from a
growth and food production perspective.  In fact their
slow growth allows them to be exhibited for a longer
period of time and may actually enhance their exhibition
value because of that retarded growth rate.  ◆
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Members, do you know a commercial operation with 
accurate and consistent records?  Do they retain ownership
of the calves or have an interest in collecting carcass 
data?  Would they like to get paid to use some of the most
promising young bulls in the industry?  Maybe you have 
a commercial herd of your own that could work as a 
cooperator herd for the ASA’s CMP.  Spring or fall calving 

Incentives for Cooperators
u Free semen from the industries top herd sire prospects
u All cows in herd will be put in ASA’s database which will provide EPDs 

for every female. This allows you to make selection and culling decisions 
within the cowherd based on EPDs.

u You have the option to retain all or some of the females produced from 
the program

u ASA will pay $60/AI sired carcass that is harvested
u Cooperators will get carcass data back on all the calves harvested through 

the program.
u A portion of the CMP calves have feed intake collected and records shared 

with the cooperators.

How does it work? 
u ASA assigns all matings in a random fashion so that the test produces 

unbiased, accurate results.
u ASA will work to provide bulls that fit the general criteria of your herd.  

However ASA must use only bulls that are enrollled in the program.
u At least two sires will be used per contemporary group and ASA likely will use

several sires per contemporary group to provide better more accurate test results.
u Only bulls with high calving ease EPDs are used on heifers.

Qualifications
1. All cows will be individually identified along with birth year and 

approximate breed makeup
2. Collect birth weights, calving ease scores, and weaning weights on 

CMP sired calves
3. Beneficial but not required — have a current AI program established
4. Must commit to collecting carcass data

Contact Jackie Atkins or Jannine Story for more information at 406-587-4531.

“Participating as a CMP cooperative
herd for nine years has enabled 
us to get the hard facts on feeding 
efficiency and harvest value by
traits on our calves. As a commer-
cial cow/calf operation, interested
in making genetic progress in the
cowherd, we have used the data 
in replacement selection and 
are seeing a difference in our 
bottom line.”

Lynda Stuart,
Stuart Land and Cattle Co.

“We are glad to be part of the CMP
program. It provided us with top
quality calves while we get to par-
ticipate in improving Simmental
genetics.”

John Hall, Ph. D., 
Professor and Extension Beef
Specialist and Superintendent
at University of Idaho Nancy
M. Cummings REEC.



DOB: 2-14-16
SimAngus™ Bull
EXAR Upshot x L382 (Blk Destiny son) 

D63
DOB: 8-21-14
Purebred Simmental Bred Female
Gibbs Crimson Tide x SRS Right-On

B141

DOB: 1-12-16
SimAngus™ Bull
MC Black Sullivan x WS Beef Maker

D19
DOB: 8-31-14
Purebred Simmental Bred Female
Dikeman’s Sure Bet x NLC Superior

B164

DOB: 10-10-15
Non-Diluter Red Purebred Simmental Bull
WS Prime Beef x WS Beef Maker 

C226
DOB: 2-29-16
SimAngusTM Bred Female
PA Power Tool x 5T Mr R14

D86

DOB: 2-5-16
SimAngusTM Bull
NLC Break Free x SS Goldmine

D52
DOB: 9-6-13     
Purebred Simmental Bred Female
WS Beef Maker x Peltons Redcoat

A178

42nd Annual PRODUCTION SALE

www.7PRanch.com
Call us today for your catalog

Saturday, 
October 28, 2017

1:00 PM – Bulls Sell First
Lunch at 12:00 Noon
At the Ranch, Tyler, Texas

Located one mile south of I-20 on FM 757
Midway between Tyler and Longview

Selling
75 Simmental and SimAngus™

Bulls
      • Yearlings to Two-Year-Olds 

75 Simmental and SimAngus™
Females

      • Breds and Pairs
      • Guest consignments from 

TAG Simmental Ranch, Pittsburg,
Texas and Alfred Bayer & Sons,
Muenster, Texas

30+ Commercial Heifers
     • True F1 Brahman x Hereford and

Brangus bred heifers
     • All AI’d to calving ease Angus bulls

View on-line catalog and videos of our
sale offering starting October 10 at:

www.CattleInMotion.com

The sale will be broadcast live and 
internet bidding will be available. 

To view and bid on this sale online, 
go to: 

www.CattleInMotion.com 

Selling 30+
Commercial Heifers

like the ones 
pictured here



4.) Parentage markers will be in the database making
future parentage testing easier.

5.) Additional trait testing is optional in conjunction
with the CHR. 

6.) In the future, maintaining a fully tested herd will
only require testing yearling heifers.

Can I test my bulls at this discounted price?
    No, bulls need to be tested through the regular DNA
services. Contact DNA@simmgene.com or 406-587-4531
for more information about testing your bulls.

Can I test my donor cows through 
this project?
    No, cows tested through the Cow Herd DNA Roundup
project will not qualify as donors. Donors must be tested
using regular DNA services on a High Density genomic
panel.

Can I test my heifers at this discounted price?
    As the Cow Herd DNA Roundup is part of a research
and development project, the timeline for results is uncer-
tain.  If breeders would like to test their heifers, they may
at the discounted price.  However, they may not have the
results for an extended period of time so anything with a
timeline should not be included in this project.  

What if I can’t submit a sample 
on my entire cow herd?
    In order to qualify for the Cow Herd DNA Roundup
pricing, you must submit DNA on the entire cow herd
with a 10% cushion. That means, if you have 100 cows,
you need to submit DNA on at least 90 of them. If you
send DNA on 85 cows, you will not qualify for this project.  

Background:
    The Cow Herd DNA Roundup (CHR) is a recent pro-
gram launched by the American Simmental Association
in collaboration with GeneSeek®. The CHR offers a 60%
off 50K genomic panel including parentage ($20 com-
pared to $50 equivalent test) to participating breeders
who test their entire cow herd. If breeders also submit
cow weights with either Body Condition Scores (BCS) 
or hip heights they receive an additional $5 off per test. 

How can I benefit from participating in the
Cow Herd DNA Roundup?

1.) Genomic testing is most valuable in cattle 
with low accuracy EPDs. Typically, all cows
have low accuracy EPDs because they don’t
have enough calves in a lifetime to gain 
enough records to reach moderate or high- 
accuracy EPDs. For instance, adding genomics
to the stayability EPD is equivalent to having
Stayability information on 21 daughters.  
Therefore, adding genomic results to EPDs 
of the cow herd will markedly improve the 
accuracy of their EPDs allowing breeders to
make better decisions.

2.) At $20, if someone has 100 cows, they can test
the entire herd for $2,000. Furthermore, if they
submit cow weights, they would only pay $1,500.
Based on ASA’s current fee structure, the same
allotment of funds would only be enough to 
GE-EPD 30-40 head and the whole herd would
not benefit from the testing.

3.) Parentage included — current error in parentage
is estimated at 7%. Large scale testing will reveal
and help correct errors in the pedigrees resulting
in better EPD predictions. 

Frequently Asked Questions
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Leoma Wells,
DNA and THE Specialist

406-587-4531 ext 111
cowdna@simmgene.com

Jackie Atkins Ph.D.,
Director of Science 

and Education
406-587-4531 ext 103

cowdna@simmgene.com

Can I order other tests (like coat color and
horned/polled) in addition to the genomic 
and parentage tests?
    Yes, the usual add-on DNA test options available 
with GGP-LD and GGP-HD will be available with the
CHR project. You must indicate prior to testing if you
have additional traits to include.  

How long does this offer last?
    This offer is for a limited time only — samples must
be submitted to ASA by December 15, 2018. Don’t wait
until December 2018 to join this movement, there is 
a capped budget for this project so breeders need to
submit samples early to ensure these discounts.

What if I have already genotyped my
females? Do I need to test them again?
    That depends on where the previous genomic test
was completed.  ASA or IGS needs to have access to 
the genomic test results in the evaluation in order for 
the test to apply towards this project.  
    If the test was through either ASA or IGS partner
associations, then you do not need to genotype the 
cows again.
    If the test was ordered directly with a genotyping
company or a breed association outside of IGS, then 
you will need to retest those cattle in order to qualify 
for this discount. 

What if I already have recorded mature
weights and either BCS or hip height 
on my cows?
    Cows only need one mature height and body 
condition score (BCS) or hip height record. If you 
have previously sent ASA these records, you can 
qualify for the additional $5 off.  

How can I sign up my herd for the CHR?
    Contact Leoma Wells (406-587-4531, extension 111) or
Jackie Atkins (extension 103) if you are interested in partic-
ipating. Go to simmental.org/chr for more information.

When will I have results for my herd?
    As this is part of a Research and Development project,
the timeline for results is uncertain. Participating breed-
ers need to acknowledge the fact there is no concrete
timeline for reporting results. If animals have any kind
of deadline approaching, breeders should use the regular
DNA services for testing on these animals.  

Is parentage included?
    Yes, this test includes parentage markers. As long as
the parents have similar parentage markers on file with
the ASA, the parents can be verified.

What types of DNA samples are accepted 
by the lab?
    The lab prefers Allflex® Tissue Sampling Units (TSUs)
but blood cards and hair are also accepted. The TSUs 
are $2/each for the sampling units and an applicator 
is $35. Blood cards are being offered at no charge. 
Hair cards will have a $5 handling fee per sample. 
The member is responsible for all shipping costs 
associated with this project. 

Why is it important to record mature cow
weights on all females, regardless of age?
    By collecting weight information on the whole cow
herd, including young replacement heifers, we can better
estimate mature cow weight. Ideally weights should be
collected every few years on every female and recorded
into the database.

Body Condition Score (BCS) seems entirely 
subjective as opposed to hip height 
measurements. Is one better than the other?
    BCS is very important information to collect on ani-
mals because it is a highly heritable trait. Even though
BCS is completely subjective as seen through the eye of
the individual, as long as the same individual scores all
the females within the herd it is invaluable data. With
hip height or any measurement there is always room for
error. When asked for a preference between the two 
measurements, geneticists would rather gather the 
BCS scores on all females if you must make a choice
between the two.  ◆

Where can I find out more information?

www.simmental.org/chr
Contact Leoma Wells or Jackie Atkins 

for more information:   

406-587-4531 or 
cowdna@simmgene.com
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The Event
    The three breeds collectively voted and
agreed upon Lincoln, Nebraska, as the
location, and on August 3-6, over 75 youth
flocked to the Cornhusker state for a slice
of beef industry exposure. The event
kicked off with an introduction from Tom
Field, the University of Nebraska-Lincoln
(UNL) Director of the Engler Agribusiness
Entrepreneurship Program. The program
focuses on arming youth with the skills,
inspiration and fortitude to be the change
of agriculture’s tomorrow. After a few ice-
breaker activities designed to introduce all
the youth, the group split into high school
and college sectors and heard from the
UNL Career Services staff. The high
schoolers were prepped on how to write a
resume and cover letter, and the basics of
applying to college. The college group was
exposed to the realities of applying for a
job, conducting an interview and negotiat-
ing a career offer such as salary require-
ments, benefits, etc. Later the group got

hands-on experience with Maddy Ruble, a
staff member on the National Cattlemen’s
Beef Association crisis management team.
Ruble had participants verbally give their
responses to common consumer ques-
tions. Youth had the opportunity to
“tweet” beef facts on Twitter they learned
throughout the session and Ruble would
offer suggestions for improvement on pub-
lic perception. Later that evening, partici-
pants were joined at dinner with members
of the Nebraska Simmental, Shorthorn and
Gelbvieh Associations for tips and life
lessons on staying involved in the beef
industry after graduation.
    Friday morning the group headed
towards Clay Center, for a tour of the U.S.
Meat Animal Research Center (US-
MARC). The US-MARC focuses on solv-
ing high-priority problems for beef, swine
and sheep in the areas of genetics and
breeding, reproduction, nutrition, meats
science, production systems, biological

engineering, and animal health. After
receiving two lectures on the basics of the
Center and its research, the group was
toured across the facility spanning over
30,000 acres with more than 8,000 head
of cattle. After lunch, the group headed
towards Lincoln to tour GeneSeek®, one
of the major sponsors of the event. Partic-
ipants walked through every step of the
DNA process including the moment the
DNA arrives in a package from a breeder
or association, throughout the extraction
and analysis process. GeneSeek gra-
ciously offered most staffers time, and
participants were able to hear from
staffers at each station who undertook
each task. After leaving GeneSeek, partic-
ipants toured the UNL Football Stadium,
and later the Lester F. Larsen Tractor Test
and Power Museum. Nebraska is the only
state that requires all tractors be tested
before being put in use, all new models
must be first approved by the facility.

A New Chapter in History
By Emily Lochner

The Idea
    In April, 2016, at an extraordinary strategic planning meeting between the
ASA and AJSA Board of Trustees, a reoccurring theme emerged that our youth
were thirsting for knowledge on staying involved in the beef industry post-
college. Fast forward to October, 2016, the International Genetics Solutions
(IGS) junior breed associations called a meeting during the American Royal
and met at the American Shorthorn office to explore the opportunity of work-
ing together in endeavors past genetic evaluation. By fate, several breeds all
had the same thing on their mind – a joint junior leadership conference. The
IGS Youth Leadership Summit was born and soon became the “Big Team, Big
Dreams” conference. Three breeds: Simmental, Shorthorn and Gelbvieh,
knew the value of exposing youth to more than just breed standards, but to
something bigger: the beef industry as a whole.

Cade Liggett, a Simmental member from Ohio,gets to know Sydney Taubenheim, a Gelbviehmember from Nebraska, during the first day’s ice-breaker activities.

30 October 2017

Over 75 participants attended the 2017 IGS Youth
Leadership Summit, sponsored by GeneSeek.



    Saturday the day was spent at the
UNL Animal Science building hearing
from several lecturers. Dr. Steve Jones,
professor in muscle biology and meat sci-
ence lab director, gave a crash-course in
meat science and meat grading. Later the
students toured the meat science facility,
which created the McDonald’s McRib —
a favorite among many! During the lunch
break, students heard from representa-
tives of each college department on
opportunities available with each major,
and careers stemming from different
majors. Dr. Matt Spangler, well-known
amongst the IGS circle, gave a crash
course in genetics and EPDs. Participants
valued the hour-long question and
answer period where Dr. Spangler
answered several questions in regard to
genetic evaluation. The afternoon ses-
sions took a different spin where Clinton
Laflin, Beef Education Specialist with
Kansas State University Extension and
previous National Junior Angus Associa-
tion board member, involved youth in an
interactive conversation on the value of
staying involved in the beef industry and
following your dreams. Later, Kate
Hagans with Kansas Farm Bureau, gave a
crash course in being “social media
polite” to effectively portray beef produc-
ers’ views. The group then walked to the
UNL Dairy Building for a tour in how ice
cream is made, then later enjoyed a few
Nebraska-select ice cream cones! The
evening wrapped up with Dr. Rob Eirich,
Beef Quality Assurance (BQA) Director
for the University of Nebraska Extension,
presenting a BQA training, and certifying
each participant with a BQA qualification
valid for three years.

Beyond The Speakers
    Although the conference was packed
with educational speakers, tours, and
beef industry knowledge, a greater aura
emerged throughout the group. Prior to
the conference, staff split each participant
into a color group which would be
equally represented with youth from
each breed. Ten color groups were “chal-
lenged” throughout the weekend with
different contests or events, giving the
participants a chance to bond with those
they may have never before known.
Walking into the conference, youth may
have represented the Simmental breed,
but as the conference wrapped up the
breed lines disappeared. Youth congre-
gated in groups and began to celebrate
their new friends. On the last night of the
conference, during some down-time, a
small crowd gathered around a piano in

an atrium of the hotel. One youth played
the piano, and another pulled out a gui-
tar, soon nearly every participant had
huddled around the sight. Over 75 youth
were singing and enjoying company,
unaware the bonds they were building.
Through an unprecedented opportunity
for youth of all breeds, of all industry
types, from California to North Carolina,
from Canada to Texas, youth were
exposed to a lifetime of connections,
comprehension and friendship. Our
youth deserve the best for their future,
and I am confident strongly-led events
such as these were a step in the right
direction. As Franklin D. Roosevelt once
said, “We cannot always build the future
for our youth, but we can build our youth
for the future.” ◆
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Participants touring the feedlot
sector of the US Meat Animal
Research Center.

Participants were divided into color groups of equally represented breeds

to allow youth to socialize and compete in games throughout the week.

The “Pink Team” was a winning team with great spirit!

AJSA Board member, Emily Ivey, and othersunderstanding what it takes for GeneSeek toprocess a DNA sample.



    In the March Issue of SimTalk, we intro-
duced the revolutionary IGS Feeder Profit
Calculator™ and its role in providing true
awareness of feeder calf profit potential. In
this article, we are going to walk through the
simple and straightforward process of getting
an IGS Feeder Profit Calculator certificate
generated on a specific set of calves.
    The first step is to get to the IGS website.
You can either use the IGS link at the top 
of Simmental.org or you can go directly to
InternationalGeneticSolutions.com. The 
IGS Feeder Profit Calculator link can be
found in the upper right-hand corner.
    The second step will take you to the input
form. Complete the form and submit that
information for certification. You will provide
contact and location information, weaning
and herd health specifics, marketing weights
and timelines, and of course registration
numbers on sires. 
    It is possible that staff will reach out 
seeking additional information, but roughly
three business days following your submis-
sion you will receive an email providing you
a digital copy of your IGS Feeder Profit 
Calculator certificate. 
    Now it is time to interpret the information
on your certificate. On the left side of the
certificate will be all information provided 
by the producer. This gives confidence and
knowledge to a potential buyer, knowing you
are hanging your credibility on the details you
provided.  The buyer is able to quickly gauge
your management and health practices that
built value into this set of calves.
    The lower right hand-side of the certificate
focuses in on five categories that are crucial
to feedlot and carcass success. The star
metrics reflect the ranking of your calf 
genetics versus the IGS database.  
    The upper right portion of the certificate 
is the true foundation and core of the IGS
Feeder Profit Calculator. Using the largest
genetic database in the industry and some 
of the elite minds in the business we have
leveraged known genetics, herd health, 
current economic conditions, and basic
accounting principles to provide the most
robust indicator of feedlot profit potential to
date. It breaks it down to a language we all
understand — dollars and cents. Frankly,
feedlot buyers want to know if a set of calves
has a reasonable chance to turn a profit.  

Three measures are 
highlighted on the certificate:
Relative Genetic Value: Predicted differ-
ence in value due to genetics between the
calves being evaluated and the average
Angus calves of the same sex, starting
weight and management conditions.

Relative Management Value: Predicted 
difference in value due to management
between the calves being evaluated and 
those same calves under the assumption of
an industry average of 60% of calves being
vaccinated against BRD and 60% of calves
being weaned for 30 days or more.

Total Relative Value: A combination 
of Relative Genetic Value and Relative 
Management Value.

Pathway to Profit
Step inside the IGS Feeder Profit Calculator™

Chip Kemp,
Director of Membership
and Industry Operations

By Chip Kemp

An example of a certificate.

    When evaluating each of the relative value categories it is 
important to be aware that the average in each category is zero. A
$0.00/cwt means these calves reflect the breakeven potential of the
average calf.  There is no artificial adjustment to the base just for
marketing advantage or to provide a feel-good effect. You expect the
truth and the facts. So do your customers and your buyers.  
    On the example certificate provided, we predict a breakeven price
(at the time they are sold as feeder calves) based on their predicted
feedlot performance of an additional $9.84/cwt. In laymen’s terms,
that means the buyer at your local auction market or through your
online platform could afford to pay an extra $9.84/cwt over the 
average animal on that day and still come out breaking even. 
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Pathway to Profit — IGS Feeder Profit Calculator™

To be clear, the buyer isn’t looking at these
calves to break even. Like you, the buyer has an
eye on profit. But in this example the buyer has
true awareness, through IGS, that leads him to
believe these calves are a safer bet. So is he look-
ing to pay an additional $9.84/cwt?  No. Is he
willing to give $2, $3 or $4 more on a safe bet
rather than risking everything? We think he is.   
    Additionally, a second page highlighting all
registration numbers and known genetics
accompanies each certificate.
    It is really that simple. And you won’t pay a
thing.  Roughly 20 minutes of work will provide
you with the most credible and trusted informa-
tion available on the potential feedlot
performance of your calves. Trust is the Gold
Standard.
    Your success is wrapped up in the value of
each year’s calf crop. You’ve invested years, sig-
nificant dollars, and countless hours of sweat to
get the calves to this point.  Why leave calf
knowledge to chance?
    You can either Know or Guess. Choose Know.

IGS Homepage
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By Chris Martin, Waters Edge Farm,
Nashville, Tennessee

   As a general rule, I don’t like politics. I know
just enough to know there’s a lot I don’t know,
so I’m more comfortable talking about just
about anything else. Take the weather, for
instance. I can usually weigh in with an 
opinion about the weather. 
    May 31 through June 9 marked the 2017 Young
Cattlemen’s Conference (YCC) hosted by National
Cattlemen’s Beef Association (NCBA). YCC is an
annual pilgrimage attended by representatives
from each affiliate of NCBA ages 25 to 50 who
receive a comprehensive, “gate to plate” overview
of the beef industry. Delegates travel from Denver
to Chicago to Washington D.C. and engage in
dialogue with feedlot and packing plant operators,
retail beef marketers, and their own representa-
tives on Capitol Hill. More than 1,000 cattlemen
and women from across the country have gradu-
ated from the YCC experience since 1980.
    As this year’s American Simmental Associa-
tion representative, I was privileged to attend
YCC hoping to gain insight and knowledge. The
tour started at the NCBA headquarters in Denver
where staff shared an organizational overview
and history of our national association. Before
the end of the first day, participants took part in
an interactive personality insights training, heard
presentations about NCBA communications and
Cattle Fax analyses, and gained a retailer’s per-
spective from representatives of Cargill and
Safeway. A tour of the NCBA offices and a deli-
cious prime ribeye steak dinner hosted by Cargill
punctuated our introduction to what was in store
for the next several days. 
    On day two, the delegates boarded buses for
Greeley, CO, where we toured the JBS Beef Plant,
the largest beef processor in the country, process-
ing 5,500 beef animals a day. After the plant tour 
was a visit to JBS Five River’s Kuner Feedyard, a
100,000 head capacity feed yard, followed by a
stop at JBS headquarters and a panel Q&A with
the JBS executive team. A special stop on our
return trip to Denver was Greeley Hat Works
whose team of qualified hat fitters welcomed us
with open arms despite the fact we all smelled
like a feedlot!

A Valuable Experience
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    The third day in Denver took us back
to the NCBA office where we were edu-
cated on the Beef Checkoff Program and
then prepared to address media and
consumer questions and concerns. For
those of us who are seldom faced with
the opportunity to answer these types
of questions, know that we producers
have the support of a qualified team
who has that opportunity on a regular
basis. We were taught how to respond
in real time and to share “the two C’s”
all beef producers should be prepared to
explain to those who don’t understand
our industry or what we do every day—
“We Care,” and “We’re Capable.”
    After a pleasant visit to one of Safe-
way’s flagship retail outlets, sixty-two
of us boarded a plane for Chicago
where we would spend the next twenty-
four hours of the nine-day stretch. We
enjoyed Gino’s deep dish Chicago-style
pizza followed by drinks on the 96th
floor of the John Hancock building and
a night out on the town in The Windy
City before visits to OSI Industries,
McDonald’s largest hamburger patty
supplier; McDonald’s Campus Office
Building where lunch consisted of
McDonald’s new fresh ground beef
Quarter Pounder cheeseburger; and
Bruss Company, a subsidiary of Tyson
Foods that procures beef and portions
steaks and other cuts of meat to 
customers’ exact specifications. 
    The tour’s final stop was Washington
D.C. where delegates were prepped to
engage their own legislators regarding
issues relevant to the beef industry.
Senior Vice President of Government
Affairs Colin Woodall led a qualified
NCBA staff in briefing all of us less
qualified to discuss political issues. 
As I listened and learned and took
notes, I gained an extensive apprecia-
tion for the work of NCBA and all the
staff dedicated to my best interests as 
a beef producer. Before the day would
end, even those of us who started out
less comfortable talking about political
issues were prepared to discuss tax
reform and repeal of the estate or
“death” tax to protect farms and
ranches passing from one generation 
to the next; the important and costly

need to arm the 2018 Farm Bill with provisions to protect against foot
and mouth disease; the Farm Regulatory Certainty Act, which protects
farmers and ranchers against being lumped in with landfills in consideration
of certain waste disposal; reform or modernization of the Endangered
Species Act especially important to our western counterparts grazing
public lands; and support of NAFTA and bilateral trade agreements in
order to cultivate and sustain global or international beef markets.
Armed with knowledge of the issues, a few talking points, and a new-
found confidence, we headed to Capitol Hill the next morning to discuss
these issues with our own representatives.
    By and large, the Tennessee delegation found a great deal of support
on the ag policies we discussed; however, it wasn’t as easy for some
delegates from other states who faced more opposition on certain topics.
    After our day on The Hill, delegates from every state represented
shared notes from each legislative visit with NCBA staff so our lobbyists
would be prepared to respond where needed. The conference ended
with a robust NCBA PAC auction to help support our PAC efforts. 
    I still can’t say I like politics, but I can say I am informed on current
topics that are relevant to the industry in which I work every day. And 
I have a whole new appreciation for the organization that works on my
behalf to protect me and the interests of all of us in the beef industry. I
want to formally thank NCBA and the American Simmental Association
for the opportunity to become a part of the YCC family, and I encourage
all of you who might think any part of this trip is out of your comfort
zone to reconsider letting that keep you from applying in the future. If
you’re in the beef business and you intend to stay in the beef business,
YCC is ten days well worth the price of admission.  ◆

2017 YCC delegates on Capitol Hill.



State Association Activities 
Starting in 1979, the Board of

Trustees of the American Simmental
Association recognized the value of
putting promotional dollars in the
hands of state associations. This led to
the creation of a Cost Share program
whereby the ASA would share a por-
tion of the expense of various promo-
tional activities at a localized level.
Registration numbers within a state
can also supplement state treasuries
through ASA’s Check-Off program.
Twenty-five cents per registration in

the state can be awarded upon application.
    The most common use of promotional dollars among the states
is used for various types of media with print media being the most
frequently used. State cattlemen’s magazines as well as regular
regional agricultural publications are generally the leaders in this
category. Some states use radio spots promoting various SimGenetic
activities. Breeders directories are published by a number of states,
some annually and others on a less regular schedule. Newsletters
and regular publications by state associations helps keep their
memberships connected. Trade shows and booths have proven to
be useful promotional activities in some areas.  Many states have
websites which are linked to the ASA website. All of the above
activities qualify for ASA support using the Cost Share program.  
    Several states have qualified for an extra $1,000 in Cost Share funds

DIRECTOR’S DIALOGUE

By Dr. Bert Moore, State Association Liaison

406-587-4531 Ext. 509
bmoore@simmgene.com

that is allotted for those associations that exceed the initial $4,000
which each state is eligible to receive. Congratulations to Alabama,
Colorado, Georgia, Iowa, Kentucky, Michigan, Minnesota, Nebraska,
New York, North Dakota, Oklahoma, Pennsylvania, Texas and Wiscon-
sin on their promotional efforts and will receive this incentive for this
next fiscal year. It is particularly notable that Pennsylvania and New
York have many less members and registrations than some states but
see the promotional value that these extra funds can provide.
    Thirty state associations applied for and received Check-Off dol-
lars. Iowa, Nebraska, North Dakota, South Dakota and Texas topped
the list in total registrations and thus received the largest Check-Off
payments. At the end of the 2016-17 fiscal year (June 30, 2017)
94.8% of the eligible Check-Off dollars had received applications
for payment. This compared to 84.9% of the eligible dollars paid
out at the end of the 2015-16 fiscal year. The Check-Offs are really
the closest thing that there is to “free money.” These funds can be
used for any type of state association activity, no strings attached
and all that is required to receive them is an application.
    For a little perspective, the average company spends 2% of its rev-
enue on advertising. In some contested markets, that number is even
higher. For example, Ford sells about 2 million cars per year and they
spend $4 billion advertising.  And no, that doesn’t count the billions
of dollars its dealers spend as well. Even Microsoft, which enjoys a
dominant market share position and limited competition, spends
nearly 3% of its revenues on advertising. In the beef cattle genetics
business we are certainly in a contested market. The ASA can help
put advertising dollars in the hands of state associations where the
SimGenetic story can reach a very important customer base  ◆

38 October 2017





BULLETINS

(Continued on page 42)

Election Timetable
Oct. 16: Deadline for write-in ballots to
reach Chairman of the Tellers.

Nov. 15: Trustee election ballots mailed.

Dec. 15: Deadline for Trustee ballots to
reach Chairman of the Tellers. “Call to 
Meeting” mailed and posted on-line, includ-
ing ballots, for any Rules/Bylaw changes.

Jan. 5: Deadline for Rule/Bylaw change
ballots to reach Chairman of the Tellers.

Jan. 13: 50th Annual Meeting

DoubleTree Is Denver
Headquarters
    Once again, the DoubleTree Hotel 
Denver, 3203 Quebec Street, will serve as
headquarters for the ASA Annual Meet-
ing, Foundation Auction, and ASA Board
Meetings. A special Stock Show rate of
$115 is available to ASA members; to
reserve your rooms, call 303-321-3333 and
ask for the “SimGenetics” block.  Reserva-
tions must be made no later than Decem-
ber 8, 2017, after that date, the quoted flat
rate will no longer be available.
    Transportation to the DoubleTree is by
train to the Central Park Station and then
shuttle service to the hotel. Once you
arrive at Central Park Station, contact the
hotel (303.321.3333) and request shuttle
service to the hotel. The DoubleTree 
provides transportation to and from the
NWSS grounds.

ASA Updates DNA Test
Result Notifications
    The ASA has updated their process of
notifying members of DNA test results.
DNA test results will now be sent auto-
matically by email from Herdbook 
Services when DNA has been completed
on a member account.  If a member does
not have an email on file with ASA, the
member will still receive the test results
by mail.
    Members may now view DNA test
results by logging into herdbook.org,
pulling up the animal’s pedigree, and
selecting “DNA Detail” under the
“Report” section. If you have further
questions or want step-by-step instruc-
tions you can go to simmental.org/
haveyouherd for more details.

Electronic Voting Option
    ASA members may nominate and elect Trustees electronically. Only active members
are eligible to vote and to hold office.
    To register, members should log on to their own account, clicking on “Update
Account.” Then, members go to “Select Voting Preference;” then “Keeping Same email”
or add “Voting email;” then “Submit Your Request.” You may also send in a written
request to register, although it is quicker and easier to do so online. Registration by
phone is not an option.
    If you have received a paper ballot, instructions are included to vote electronically.

Six Trustees Positions Open — Board Nominees
    A total of six Trustee positions are open in all four regions as follows:
    Eastern Area (two seats): Brian DeFreese, West Point, IN, (not eligible for re-

election, but can serve an additional year as immediate past chair-
man);Barry Wesner, Chalmers, IN, (eligible for re-election); Fred Smith,
Clayton, NC, (nominee for the second seat available).

    North Central (one seat): Claye Kaelberer, New Salem, ND (eligible for re-election);
    South Central (two seats): Fred Schuetze, Grandbury, TX (eligible for re-election) 

Jon Willis, Marietta, OK (not eligible for re-election); Chuck Miller,
Olean, MO, (nominee for the second seat available). 

    Western (one seat): Michael Forman, Ellensburg, WA (eligible for re-election)
    ASA Rules and Bylaws provide that if a Trustee serves as Chairman of the Board dur-
ing the final year of the second term, that Trustee will be able to serve an additional year
as a voting member of the Board. Thus, Brian DeFreese, as outgoing Chairman, qualifies
to serve an additional year on the Board.

2018 NWSS Schedule Announced
    The schedule for activities for the 2018 National Western Stock Show has been
announced. The event is being held in conjunction with the ASA's 50th Annual Meeting.
Date and Times are:

    Monday, November 20    Entry Deadline on-line at: www.nationalwestern.com

    Friday, January 12          
                     8:00 am          ASA Board Meeting

    Saturday, January 13      
                     8:00 am         ASA Board Meeting
                     Noon-4 pm     Meet and Greet on the Grounds
                     3:30-5:30 pm  Annual Meeting on the Grounds (Centennial room)
                     6:30 pm          SimMagic on Ice

    Sunday, January 14        
                     8:00 am          Bull Pen Show 
                     6:30 pm          Chairman’s Reception
                     7:45 pm          Foundation Auction

    Monday, January 15       
                     8:00 am          Female Pen PTP Show
                     2:00 pm          The One Sale XXII
                                          (Includes Foundation lot and Power Simmental Selection)

    Tuesday, January 16       
                     8:00 am          Junior PTP Show
                                          Open PTP Bull Show 
                     5:00 pm          Wild, Wild West Sale — Brighton

    Wednesday, January 17  
                     8:00 am          Open Class Female Show — Stadium Arena 

Entry fee information and class breakdowns are posted on 
www.coloradosimmental.com (Note: NWSS will collect all fees.)
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CSA to Host 2017
Simmental Federation
    The Canadian Simmental Association
(CSA) will be hosting the 2017 Simmental
Federation of Americas meeting. The
event will be held in conjunction with the
National Simmental Show during the
Canadian Western Agribition, November
20-25th, in Regina, Saskatchewan. US
Simmental breeders and affiliated indus-
tries are invited to attend. 
    A block of rooms is available until
October 20, 2017, at the DoubleTree by
Hilton Regina. Registration is at available
until October 15, 2017. Go to www.
simmental.com to register and find the
schedule of events.

AJSA Youth 
Development Scholarship
    The American Simmental-Simbrah
Foundation (ASF) is collecting donations
to fund six scholarships for young beef
enthusiasts that participate in the Steer
Profitability Competition (SPC). A goal of
$12,000 has been set to create scholar-
ships, and help pay the expense of cap-
turing feed intake and carcass data.
    The SPC challenges participants, rang-
ing in age from eight to 21, to measure
and compare the profitability of their
own animals, through monthly meetings,
lectures, essays, and reports. Last year, 31
beef industry youths enrolled 66 cattle
from nine different states. During their
involvement, they were introduced to
peers, mentors, industry advocates, and
experiences that are exceedingly difficult
to acquire for any beef producer.

ASA Requesting 
Cow Weights
    The American Simmental Association
is seeking to increase the flow of mature
cow weights into its database. Cow
weights provide valuable information for
use in our genetic evaluation system. ASA
requests that you weigh your cows close
to weaning time, and, if possible, give
your cows a body condition score at the
same time.

BULLETINS
continued from page 40
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50% off GGPLD Pricing 
    The ASA Board of Trustees approved
a resolution to offer a 50% off rebate on
GeneSeek Genomic Profiler Low Density
(GGPLD) testing in exchange for either
feed intake and/or carcass data.  Mem-
bers will receive one 50% off price dis-
count per carcass or feed intake record
submitted.  Records must be valid for use
in ASA’s genetic evaluation system (at
least two sires represented and the 
animals must have at least the sire 
identified). Animals must have been
born after August 31, 2015, to qualify 
for the program. Please contact
jatkins@simmgene.com.

2017 Year-Letter is “E”
    The year-letter animal identification
letter for 2017 is “E”, and will be followed
by F in 2018 and G in 2019. The letter D
was the year-letter designated for use
during 2016. 

Office Holiday Schedule
    The ASA office will be closed for the
following 2017 holidays. 

    Thursday – Friday, November 23-24
         Thanksgiving

    Friday & Monday, December 22 & 25
         Christmas  ◆

Carcass
Merit 
Herds
Wanted

    Would you like to get paid to use some
of the most promising young bulls in the
industry? Do you have accurate and 
consistent record keeping?  Then ASA has
the program for you!
    The ASA is seeking additional coop-
erator herds for the Carcass Merit 
Program. Spring or Fall calving herds
are welcome.  
    Contact Jackie Atkins or Jannine Story
if you are interested in becoming a CMP
herd at: (carcdata@simmgene.com 
or call 406-587-4531).
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There is Change. And Then There’s Progress.
    Most of us can still remember when we only had two or three local TV channels to
flip through — and you had to get up and walk across the room to do that!  Now it
seems there is a never-ending list of channels that wish to tell you how to think, what
to think, and when to think it.  Or even worse, there are those channels that seem to
actually diminish your ability to think and degrade your capacity for an intelligent
sentence or thought.  Does our fixation with more and more entertainment through
television, streaming on our computer, or countless cat videos through Facebook
really represent progress?  Honest social observers will spend many years dissecting

By Chip Kemp, Director of Membership and Industry Relations

Foundation Focus

the balance between more awareness
and more voices with the obvious moral
challenges and mental distractions.  Is it
merely change?  Or is it truly progress? 
    So, that begs the question, what is
progress?  How do you know it when you
see it?  To be clear, I do not have that
answer, but a C.S. Lewis quote starts
“Progress means getting nearer to the
place you want to be . . .” — you should
read the remainder of the quote as you
have the time.
    However, there are forms of progress
we can all agree on.  The opportunity for
our young beef enthusiasts to enhance
their abilities, dive deeper into the beef
business, and to expand their industry
knowledge — now that is moving 
forward. Everyone associated with 
the American Simmental-Simbrah 
Foundation (ASF) is passionate about
advancement in the beef business and
the role our youngsters are going to play
in the future and sustainability of that
business.  It comes as no surprise then
that the ASF has taken up the charge of
putting together resources to support the
AJSA Steer Profitability Competition
(SPC).  The folks involved with the ASF
are eager and willing to visit with you
about how you can help support and
encourage the AJSA members from
across the country who are putting their
cattle to the test in the real-world rigors
of a feedlot. Feel free to email any ques-
tions to ASF@simmgene.com.
    Th is  second year  o f  the  S teer 
Profitability Competition (SPC) has incor-
porated some exciting new pieces that
you should view at juniorsimmental.org.
We are confident you’ll be impressed by
the knowledge that will be shared with
the young cattlewomen and cattlemen
involved in the program.
    If our AJSA members learn more
about the growth performance and car-
cass merit of their own cattle, learn more
about the dollars and cents of the feeding
sector, and find new ways to enhance the
profitability of their enterprise that is a
win.  That is Progress!  And that gets us
all nearer to a place we want to be.  ◆
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ROGER JACOBS
Auctioneer

P.O. Box 270
Shepherd, MT 59079
406-373-6124 Home
406-698-7686 Cell
406-373-7387 Fax

auctions@jacobslivestock.com

#27 McCool Crescent — Bay 11 
Box 1409 • Crossfield, AB  T0M 0S0

Ph: 403-946-4999
Cell: 403-813-7999 • Fax: 403-946-4919

info@bouchardlivestock.com • www.bouchardlivestock.com

Export/Import Marketing & Consulting • Embryos • Live Cattle 
Semen • Domestic Sales Consulting/Management & Order Buying

Brian Bouchard 

1972 Oak Creek Lane, Suite 49
Bedford, TX 76022

Cell: 817-247-0115

Bruce Miller
Auctioneer

Box 521, Fletcher, OK 73541
580-549-6636
580-695-2352 Mobile
580-549-4636 Fax

AUCTIONEER

JAMES M. BIRDWELL

518 Brownstone Dr.
St. Charles, IL 60174-2807

630.945.3483 office • 815.762.2641 cell
630.945.3584 fax

jim@jamesfbessler.com
www.jamesfbessler.com

MIKE WILLIAMS, Auctioneer
18130 Brush Creek Road
Higginsville, MO 64037
PH: 660-584-5210 • Cell: 816-797-5450
Email: mwauctions@ctcis.net

WILLIAMSWILLIAMSLLaanndd  &&  CCaatt tt ll ee   AAuucc tt ii oonn   CCoo ..
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Semen Available on
Today’s Hottest AI Sires

866-356-4565
www.cattlevisions.com

Centralized Ultrasound Processing Lab

Data You Trust, Service You Deserve!

Craig and Becky Hays
27577 State Hwy CC • Maryville, MO  64468
Phone: 660-562-2074     www.uicuplab.com
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STATE SCENE

First Simmental Sale for IJSA Members
    For the first time, the Indiana Junior Simmental Association (IJSA) is hosting an on-
line sale for junior members to sell calves from the show season, bred cows, and
embryos. Doug Parke, DP Online Sales will be managing the sale, starting at 10 a.m. EST,
November 5, to 8 p.m. EST on November 6, with the standard extended bidding until
there is no bidding for five minutes.
    A picture and video day will be hosted by the IJSA for consignors on September 16,
at Double Image Cattle in Tipton, IN, to allow juniors to bring their cattle if they
wish.  Otherwise, they can do their own if they choose.  It will cost $25 per head to par-
ticipate on the 16th.

IJSA Participates in Field Day
    The Indiana Junior Simmental Association participated in a field day hosted by the
Purdue Beef Unit. The program included a feeding and nutrition discussions, a showman-
ship clinic, and a mock judging class. While the juniors attended their activities, adults
participated in a discussion about ASA updates, an ultrasound carcass demonstration,
and a reproduction discussion.

2017 MSSA Board Members
    The 2017 Mississippi Simmental/Simbrah Association (MSSA) Board Members met at
Mack’s on the River after the AJSA National Classic in Hattiesburg.

Woody Nichols discusses 
the importance of beef 
cattle nutrition.

Indiana Simmental Association President
Jim Herr led the adult meeting.

Junior member Baylee
Dwenger coaches a younger
member in the showmanship.

IJSA Board Member Ethan Shannon
critiques a junior member.

Top row, left to right: Mark Smith; 
Glen Madden, Secretary; Greg Brown,

President; and Arlon Lott.
Bottom row, left to right:  Tyson Moreno;
Jennifer Rogers; Deena Branum, Admin-
istration Secretary; and Stacy Crawford.

Not pictured:  David Clanton.  ◆



By Cole Liggett, Dennison, OH

Vice-Presidents

Jordan Cowger, Kansas City, MO
816-916-3329
jordancowger@gmail.com

Membership Communications
Michelle Helm, Geary, OK
405-368-3180
michelle.l.helm@okstate.edu

Finance
Kiersten Jass, Garner, IA
515-408-4918
kierstenJass@gmail.com

Marketing
Cade Bracker, Underwood, IA
712-310-1082
cmbracker@gmail.com

Leadership
Lily Swain, Murray, KY
270-293-4094
lswain1@murraystate.edu

Cole Liggett, Dennison, OH
330-440-5580
cliggett77@aol.com

Garrett Stanfield, Manchester, OH
606-375-2794
stanfield.40@buckeyemail.osu.edu

Emily Ivey, Loudon, TN
865-254-2998
showcattle13@gmail.com

Joel Mackey, Giddings, TX
512-988-6794
joel.mackey12@gmail.com

Teegan Mackey, Giddings, TX
512-718-3165
tteeeeegan@gmail.com

Kaylie Huizenga, Morrison, IL
815-535-3185
khuiz@ymail.com

Clay Sundberg, Arlington, IL
815-878-6758
csundberg@live.com

Zach Wilson, Stanwood, WA
360-941-8020
zach.wilson1211@gmail.com

Keanna Smith, Ignacio, CO
970-769-0357
keannasmith2@gmail.com

President

Trustees

Eastern Region

South Central Region North Central Region

Western Region

2017-2018 American Junior Simmental Association Board of Trustees

www.juniorsimmental.org

We all have our favorite activi-
ties: showing cattle, judging live-
stock, and playing sports — to
name a few. Often times it is very
difficult for us to step out of our
comfort zone and try something
new. As I get older, I am pushed
and encouraged to try new things,
to broaden my horizons and
expand my knowledge. This past

spring semester and this fall I took an opportunity I never
saw myself pursuing, joining the dairy judging team. 
    Like many livestock judgers would be, I was shocked
when the idea was brought to me that I should join the
dairy judging team. However, there were so many bene-
fits to trying something new. Joining the dairy judging
team has allowed me to see a different spectrum of the
agricultural industry. 
    Just as we travel the country showing cattle, I get to
travel to various places judging dairy cattle. While travel-
ing the country judging, I have gotten the opportunity to
talk with various producers and visit some of the most
elite dairy facilities. While at the judging contests, I am
able to watch the show and learn how they run their

shows differently. Through dairy judging, I have been
given opportunities that will aid in my success as a
young cattleman. I get these opportunities to travel
around judging dairy cattle, making new friends, and
talking with dairy producers who I may need to contact
later down the road as a start my career. Another big
advantage is learning how to select dairy cattle, which
has enhanced my cattle judging skills.
    We all know that dairy cattle and beef cattle are much
the same but they have their differences. Dairy cattle are
used to produce milk and therefore when judging a dairy
cow 40% is placed on the udder. The other factors
include 25% placed on dairy strengths, 20% on rear feet
and legs, and 15% on frame. Being able to evaluate these
traits in dairy cattle has allowed me to fine-tune my beef
cattle judging skills. I now have a better appreciation and
understanding for structure and frame because those are
a couple of the big components in judging dairy cattle. 
    I have enjoyed my time on the dairy judging team and
am thankful for the opportunities it has given me. I
encourage everyone to try something new, whether it be
showing a different species, playing a different sport, or
try joining a different judging team. It will allow you to
have greater experience and expand your knowledge.  ◆
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Fullblood Simmental Fleckvieh Federation
(FSFF) Invites FSFF members and friends
to two fall events:

FSFF Annual Meeting
    The FSFF Annual Meeting will be held October 27 and 28 at
Little Creek Farm in Starkville, MS.  FSFF will have a silent auc-
tion opening on Friday, October 27, and closing Saturday,
October 28. Items will be posted on the FSFF Facebook page.
Dinner will be at 5 p.m., and everyone is welcome to attend. The
meeting will include the seating four FSFF Board of Directors, fol-
lowed by a Live Bovine IVF session by Dr. Jason Gress, and a
discussion on the importance of EPDs by Fred Schuetze.
    On Saturday, October 28, The Magnolia Classic Sale pre-
sented by Little Creek Farm will include two FSFF junior and
FSFF fundraiser sale lots:  “Herd in a Tank” FSFF junior schol-
arship benefit lot, and the highest bidder of the Magnolia
Classic sale lot will receive a semen tank containing a variety
of Fullblood Simmental Fleckvieh frozen genetics, and two
concert tickets, and two meet and greet passes to see Reba
McEntire with Brooks and Dunn at The Colosseum at Caesar’s
Palace in Las Vegas.  

    Buyer gets the choice of March
14, 16, 17, 21, 23 or 24, 2018 show
date he/she would like to attend.
Meet and greet includes a photo
with Kix, Ronnie and Reba. Hotel
and travel to/from not included.
New contributions continue to
come in for this special offering.
The updated list is posted online at www.fleckvieh.com. Bids may
be placed in person, by phone, or online. Call the FSFF at 855-353-
2584 or visit www.littlecreekcattle.com for more information.  

FSFF at NAILE
    The FSFF is excited to welcome you to our shows at the
NAILE this November!  Don’t miss this opportunity to promote
Fleckvieh and Fleckvieh influenced cattle to the thousands of
visitors in attendance. All three FSFF shows will be held Sunday,
November 12, in Broadbent Arena beginning at 1 p.m. with the
FSFF Junior Challenge Cup. While the early entry deadline has
passed, we are still accepting late entries for all shows.  And
remember, starting this year, Fleck Effect™ show entries need
only be 25% Fleckvieh.  If you have Fleckvieh influenced cattle,
get them entered today and show everyone what Fleckvieh has
done for you.
    FSFF Hotel Accommodations for the NAILE will be La Quinta
Inn and Suites, 502-368-0007, 4125 Preston Hwy, Louisville, KY,
mention the FSFF when making your reservation.

FLECKVIEH FORUM
Brandy Jordan, FSFF Coordinator
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    Visit the NAILE page at www.fleckvieh.com for entry forms,
payment options and more!

    Oct 1    REGISTRATION DEADLINE for all FSFF shows. 
Late entries accepted with $10/head per show late fee

    Nov 9          Noon     FSFF cattle check-in begins
    Nov 10        Noon     FSFF cattle check-in ends
                        TBD     Show check-in with ASA & FSFF

staff in the barns
    Nov 12         1pm     7th Annual FSFF junior Challenge

Cup (Youth Heifer Show)
     to be followed by     FSFF 9th Annual “The Pinnacle”

Open Fullblood Show
     to be followed by     FSFF 5th Annual Fleck Effect 

(Fleckvieh Influenced) show
    Nov 12                     FSFF junior (Youth) cattle 

released at conclusion of show
    Nov 13          TBD     North American Select 

Simmental/Fleckvieh Sale
    Nov 13                     FSFF cattle released at 

conclusion of Select Sale  ◆

Fullblood Simmental Fleckvieh Federation (FSFF)
PO Box 321, Cisco, TX  76437
Toll free:  855-353-2584
Email:  info@fleckvieh.com
www.fleckvieh.com
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Serious Payweights Coming Up

559R was Lot 1 in Lassle Ranch Simmentals’ 2016 Sale near Glendive, MT, and we have confidence she will be a great addition to us in Missouri as we strive to produce profitable beef bulls for the true beef producer. She earned her way into 
the donor pen as a 6-year-old cow in 2011 and exploded onto the scene in 2013. She’s called the dam of herd sires, and it is well earned. 559R has placed six sons into breeding stock operations and AI studs in the last three years. Her other sons have 

consistently commanded the attention of and are highly sought after by progressive commercial cattlemen. She calved as a 2-year-old and every spring thereafter except 2012, 2014, and 2016 when she was left open to flush. She is now raising
a March 2017 CCR Wide Range bull calf. She has earned a BW ratio of 101, WW ratio of 112 and a YW ratio of 107 on her seven natural calves.

D606

E707

Embryo Sire

Payweight

Three Cedars Simmentals

Three Cedars Simmentals
Joe and JaNelle Garretson
32860 Olive Branch Rd. • Sedalia, MO 65301
Mobile: (660) 287-3051 • Home: (660) 366-4358
Email: jlg1@ohcmail.org • http://www.garretsonlivestock.com

Embryos For Sale

E716

LRS Ms Dakota 559R



BEEF BUSINESS
USDA Strengthens 
Mandatory Reporting, COOL
    USDA’s Agriculture Marketing Service (AMS) has announced
a final ruling, allowing the agency to take action as needed,
including civil penalties, against violators of Livestock Manda-
tory Reporting (LMR) and Country of Origin Labeling (COOL).
    The action extends current rules of practice under the Agri-
culture Marketing Act of 1946, as amended, to include LMP and
COOL violations. COOL requires retailers to notify their cus-
tomers with information regarding the source of certain foods.
Products covered by the law include muscle cut and ground
lamb, goat, and chicken.

FDA Offers Food Safety Help
    The US Food and Drug Administration (FDA) has released a
new software tool to help food manufacturers to create a food
safety plan specific to their facilities to meet the requirements of
the Food Safety Modernization Act (FSMA) Final Rule for Pre-
ventive Controls for Human Food. 
    The Food Safety Plan Builder is a free software application,
developed by FDA, that businesses can download from FDA’s
website to guide them step-by-step through the creation of a food
safety plan, as required by the FSMA. The program is modeled
after the Food Defense Plan Builder, which was created to assist
with developing personalized food defense plans for facilities.

Food Label Confusion Abounds
    A majority of American consumers are having issues decod-
ing the various date labels on their food products, sparking
potential problems that can affect food safety and food waste,
according to a new poll. 
    The poll found that 60% of American consumers surveyed
had held discussions about the exact meaning of terms such as
“best by, use by, sell by, use or freeze by” that are currently listed
on food labels. The resulting confusion not only makes it difficult
to determine whether food is safe to eat, but also causes dis-
agreements among poll respondents on whether the food should
be eaten or thrown away.

Feedlot Inventory Increases
    According to the USDA Cattle on Feed Report, 10.6 million
head of cattle were in feed yards. Feedlots in the US have added
439,000 more head of cattle compared to the same time last year,
an increase of 4%. 
    Texas has the most cattle on feed at 2.65 million head, fol-
lowed by Kansas at 2.18 million head, and Nebraska at 2.16 mil-
lion head. Colorado and Idaho saw the largest jump in fed cattle
inventory with 9% more cattle than last year, followed by Iowa
and Washington with 8% more cattle on feed.

Consumers Shun Protein
    Consumers are less willing to pay for meats, according to
Oklahoma State University’s Food Demand Survey. A sharp
17.57% drop in demand for deli ham, as well as declines in
demand for steak (-6.38%) and hamburger (-4.28%), drove the
month-on-month decrease. 
    On food expenditures, people spent more (1.25%) on food
eaten at home in August compared to July, and slightly more
(0.28%) on food away from home in the period.

“Reducetarian” Movement Surfaces
    The “Reducetarian” movement, a gateway-suggestion group,
plans to reduce meat consumption by 10%, in hopes that it might
eventually bring current meat eaters all the way over to a plant-
based diet.
    The first Reducetarian Summit drew over 400 registered par-
ticipants and over 50 speakers to a weekend event at New York
University. The leaders are hoping to replicate the conference
across the country and abroad, with goals to slowly wean Amer-
icans, then global consumers, off meat. 

Man, 13 Cattle Die From Manure Gas
    The Center for Disease Control and Prevention (CDC) has
reported that a 29-year-old man in Wisconsin, along with 13 cat-
tle, died from manure gas. Three more cattle were euthanized.
The gas emanated from a manure basin that covered 60,400
square feet and was 15 feet deep. The deceased man was mixing
the manure prior to having it spread as fertilizer.
    According to the coroner’s report, the victim suffocated by
hydrogen sulfide inhalation when he opened the container that
held 906,000 cubic feet of manure. Lack of wind and other weather
conditions are believed to have contributed to the fatal outcome. 
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Bee Numbers on the Rise
    The number of US honeybees rose in
2017 from a year earlier, and deaths of the
insects attributed to a malady that has
affected hives in North America and
Europe declined, according to the USDA
honey bee health survey. 
    The number of commercial honey bee
hives rose 3% to 2.89 million from a year
earlier. The number of hives lost to
Colony Collapse Disorder, a phenomenon
of disappearing bees that has raised con-
cerns among farmers and scientists for a
decade, was at 84,430, down 27% from
last year.

Gulf of Mexico 
‘Dead Zone’
    Pollutants and toxins associated with
meat processing are being blamed for
what is being described as an oxygen-
deprived dead zone the size of the state
of New Jersey in the Gulf of Mexico.
    An environmental group released a
report blaming meat companies for being
primarily responsible for widespread
manure and fertilizer pollution that
adversely affected grasslands and water-
sheds, in addition to the Gulf. 

Butcher Shop Caves 
to Vegan Protesters
    The animal rights group, Direct Action
Everywhere, has pressured a butcher
shop in Berkeley, CA, to hang a sign say-
ing animals have the right to live. Direct
Action Everywhere has held protests in
front of the local butcher shop for four
months. The report states that protesters
would be “dripping with fake blood,
tightly bound in plastic wrap as if they
were cuts of meat. Singing, shouting, lec-
turing customers.”
    The vegan protesters sent a list of
demands to the butcher shop, including
one that the shop hang a sign in their
window. The sign says, “Attention: Ani-
mals lives are their rights. Killing them is
violent and unjust, no matter how it is
done.” The animal rights group has also
started a petition to stop butchers in
Berkeley from using the term “humane”
in describing their meat.

Minnesota Announces Biodiesel Mandate
    Starting in May, 2018, diesel fuel sold in Minnesota will contain 20% biodiesel during
warm weather months and 5% during the winter. The mandate increases the nine-year-
old statute from 10%, B10, to 20% B20, in Minnesota’s required blend of plant or 
animal-derived oil with petroleum-based diesel.
    Currently, test runs of the 20% blend have shown no signs of causing issues with
diesel engines or loss of power, and it is estimated that previous mandates have added
63 cents to the price of each bushel of soybeans sold by growers.  ◆
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Antibiotic Use 
Linked to Resistance
    The link between the use of antibi-
otics in humans and food-producing
animals and subsequent antibiotic
resistance has been confirmed,
according to a new study by three
European food and medical agencies.
    The European Food Safety Author-
ity, the European Medicines Agency,
and the European Center for Disease
Prevention and Control said the results
of the study reflect improved surveil-
lance across Europe when it comes to
antibiotics consumption. 

Livestock Blamed in 
E. coli Deaths
    An investigation into a deadly E.
coli outbreak around the twin cities of
Hildale, UT, and Colorado City, AZ,
has determined that the likely source
of the disease was infected animals,
followed by person-to-person contact.
    The investigation found that sev-
eral livestock tested positive for the E.
coli strain involved in this outbreak.
Meanwhile, tests on water systems,
springs, ground beef, produce and
dairy products were negative. Two
children, a three-year-old boy and a
six-year-old girl, died in June from 
E. coli infections.

Vegetarian Men More
Likely to Get Depressed
    Vegetarian men showed more
symptoms of depression than non-
vegetarians, possibly due to nutri-
tional deficiencies, according to a Uni-
versity of Bristol study. 
    Researchers analyzed data from
9,668 men in southwest England, of
which 350 identified as vegetarians.
Those who were vegetarians for a
longer period of time tended to have
higher depression scores. Deficien-
cies in nutrients such as iron and vit-
amin B12 are a possible explanation
for the findings. 

CUTTING EDGE

Les Alberthal, Owner
Fred Schuetze, Director of Livestock Oper.

PO Box 968  •  Granbury, TX  76048
Phone: 817-573-0957

Fax: 817-573-0967
Email: bhr@speednet.com

Website: www.BHR-Simmentals.com

Buzzard Hollow Ranch

www.fleckvieh.com

Jim Ethridge and Donna Adams
9834 James Cemetery Road
Franklin, TX 77856-5838

979-828-5316   •   979-255-2882 cell
jim.ethridge@hughes.net

www.mitchelllakeranch.com
Fullblood and Purebred Simmentals • Quality by Design

Mitchell Lake Ranch

ART-JEN SIMMENTAL FARM
Arthur F. Jensen • 913-592-3047  
18435 S. 169 Hwy • Olathe, KS 66062

In our 5th decade breeding 
Simmental cattle.

JENSEN SIMMENTALS
Steven A. Jensen • 913-636-2540
24580 W. 319th Street
Paola, KS 66071
jensensimmentals@gmail.com

In our 5th decade breeding 
Simmental cattle.

www.jensensimmentals.com

BRINK FLECKVIEH
23098 Gunder Rd • Elkader, IA 52043

Jerry: 563-245-2048 • Preston: 563-880-2075
jbrink@alpinecom.net

Visit our website: www.brinkgenetics.com

H
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http://www.kysimmental.com

Joe &Venedia Tingle
502.682.8637

Derek & Chelsey Tingle
502.682.0806

722 Drennon Rd.
New Castle, KY 40050
www.tinglefarms.com



Protein Supports 
Senior Strength
    Older adults can preserve muscle
strength if they consume an even 
distribution of protein across their
meals on a daily basis, a study by
researchers at Canada’s McGill Univer-
sity has found. 
    Although physical performance
deteriorated in the men and women
studied over a three-year period, more
evenly distributed protein intake —
independent of the total quality — was
associated with higher muscle strength
scores in both sexes. The study found
that even protein intake resulted in
higher muscle-strength scores on
handgrip, arm, and leg measures.

FDA Proposes 
Antimicrobial Changes
    The US Food and Drug Administra-
tion (FDA) is considering a new
method to determine animal antimi-
crobial sales and distribution data that
will be based on animal species and
weight. The agency said the proposed
adjustment of annual sales data esti-
mates will offer insight into broad
shifts in the amount of antimicrobials
sold for use in food-producing animals.
    The new method should give the
FDA a better view on why antimicro-
bial sales fluctuate over time specific to
US animal production. The new analy-
sis is expected to support the FDA’s
continuing efforts to encourage judi-
cious use of antimicrobials in food-pro-
ducing animals.

FMD Vaccine Bank
    The National Cattlemen’s Beef
Association (NCBA) has joined more
than 100 other agriculture groups and
industry leaders in calling for Congress
to establish and fully fund a robust
foot and mouth disease (FMD) vaccine
bank as a part of the 2018 Farm Bill. 
    The cumulative impact of an out-
break on the beef and pork sectors
over a 10-year period would be more
than $128 billion. The annual jobs
impact of such a reduction in industry
revenue is more than 58,000 in direct
employment and nearly 154,000 in
total employment.  ◆
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CORPORATE REPORT

Workers Complain About Cargill
    The Equal Employment Commission (EEOC) has found
reasonable cause that Cargill discriminated against Muslim
workers at its Fort Morgan, CO, beef plant by allegedly refus-
ing to allow prayer breaks and also retaliating against those
who protested.
    Approximately 150 Somali workers walked off the job in
2015 to protest what they claim  was the company’s refusal to
accommodate prayer breaks. Cargill fired the workers when
they failed to return to work within the time limit set by com-
pany policy. The EEOC’s determination sets up an attempt at
conciliation among the workers, Cargill, and the union in hopes
of avoiding litigation. 

Meats Lead Premium Brands Profit
    Premium Brands Holdings Corp., which counts meat proces-
sors among its portfolio of branded specialty food companies,
has announced record second-quarter results and increased
profitability for the first half of the year.
    The company said meat snacks, premium processed meats,
and artisan sandwiches drove organic volume growth in its 
Specialty Foods division despite significant volatility in costs.

McDonald’s Ramping up China Business
    McDonald’s has announced a strategic partnership to drive
its expansion strategy in China with the aim of doubling the
number of its restaurants in the country over the next five years.
The partnership will operate McDonald’s businesses in main-
land China and Hong Kong, creating the largest McDonald’s
franchise numbers outside the US.
    The company said the plan includes about 2,500 existing
restaurants in mainland China and about 240 restaurants in
Hong Kong. 

Disney Settles BPI Lawsuit
    Beef Producers Inc. (BPI) was paid $177 million by Walt Dis-
ney Co. to settle BPI’s defamation lawsuit against the media
company’s “pink slime” reporting by ABC. According to
Reuters, Disney’s quarterly financial report shows the payment
along with seeking insurance recoveries from the case. 
    In the financial tables of the report a charge of $177 million
is noted with “in connection with settlement of litigation.” The
report does not list the lawsuit settlement as being linked to the
case with BPI, but the litigation costs associated with the law-
suit are the only ones mentioned in the report.  ◆
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Dave Wilson & Family 
Stanwood, WA
360.708.5365

Ken Lisenby, Kristine Rice & Family 
Junction City OR 

541.870.3726
ricekrisg@gmail.com 

Hinton Family
www.hintonranch.com

541.892.4264

Rex Ruckert
Tangent OR 

541.602.9477 

Ruckert and Sons Simmental/Lulay Cattle Co.: Selling embryos out of HS/HSF
Shasha W909, former donor at Shoal Creek who sold twice at auction averaging
over $17,000. Three granddaughters recently averaged $8,300. Big, broody with
as much bone and mass as you could ever want, this easy keeper is the type we
like. Mated to CCR Force 8029X our big-footed, very correct, well-numbered meat
wagon we own with England Cattle Co. The resulting calves are sure to have seri-
ous impact in the red Simmental business. Also selling two March show heifers by
CCR Force 8029X. These are the first calves we’ve offered out of him and they are
exceptional in their makeup, EPDs and temperament.

CR Force 8029X

RUCKERT & SONS SIMMENTAL

HSF/HS Shasha W909  
ASA#: 2487584
DOB: 1/13/2009

Hinton Ranch Simmentals: Here is an incredible
opportunity! This heifer is beautifully made with a
tremendous set of numbers, and a pedigree that offers
true mating flexibility. She is halter broke and gentle
enough for any age showman. Best of all, all proceeds
from the sale of this outstanding female benefit the
Oregon Junior Simmental Association. Donated by
Hinton Ranch.

HINTON RANCH SIMMENTALS

HR Miss Hinton E705   
ASA#: 3251949
DOB: 1/29/2017

4 Bar W Simmental-Angus-SimAngusTM: One of the top producers of show 
cattle in the Pacific Northwest for a number of years including back to back 
Grand Champion Bull honors at the Oregon State Fair with 4 Bar W Thunder 103D
and his full brother 4 Bar W Invincible 100C both by WLTR Nashville 22A out of 
K-Ler Sweet Katherine. Thunder sells in his entirety along with maternal sisters 
by Executive Order and Broker. Other heifer prospects by Built Right, Uno Mas,
Sweet Tea and PZC TMAS Firestorm 1800ET.

WLTR Nashville 22A ET

4 BAR W SIMMENTALS

4 Bar W Thunder 103D  
ASA#: 3135310
DOB: 4/6/2016

KKM Ranch: Our goal is to raise functional cattle that are not only flashy in the
show ring but have maternal power, docility and high growth performance for
optimum marketability. We’re offering choice pick of full siblings KKM Looking
Fancy (pictured) and KKM Kitty 81D sired by WS Stepping Stone. Other heifer
prospects include progeny from our donor KKM Prestine; a direct daughter of
renowned donor cow JBS Rockin’ Robin R194 owned by Lee Simmental Farms. 

KKM Kitty 81D

KKM SIMMENTAL RANCH

KKM Looking Fancy 82D   
ASA#: 3267481
DOB: 9/6/2016 



INTERNATIONAL

Japan Plans Tariff Increase
    The Japanese government has announced that rising
imports of frozen beef in the first quarter of the Japanese fiscal
year (April-June) have triggered a safeguard, resulting in an
automatic increase to Japan’s tariff rate under the World Trade
Organization (WTO) on imports of frozen beef from the
US.The increase, from 38.5% to 50%, began August 1.
    The tariff only affects exporters from countries, including
the US, which currently do not have free trade agreements
with Japan. US beef and beef product exports to Japan totaled
$1.5 billion in 2016, making it the top US market. 

UK Considering Plant Cameras
    A UK food agency is seeking feedback from voters and
consumers on a proposal to require closed-circuit television
cameras in all processing plants in England for animal wel-
fare purposes. The cameras would be trained on all areas
where live animals are present — where they are unloaded,
kept, handled, stunned, and killed.
    The proposal also calls for authorization officers, such as
official veterinarians of the Food Standards Agency, to have
unfettered access to the cameras and the video feeds for the
purpose of monitoring and verifying animal welfare standards
in the slaughterhouse. 

(Continued on page 60)
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New Canadian Dietary Guidelines
    Canada has issued new dietary guidelines that urge Canadi-
ans to eat more plant-based foods and to limit intake of
processed and prepared foods. The guidelines don’t suggest that
Canadians eliminate animal foods altogether, but they favor
plant-based foods among sources of “protein-rich” foods. 
    Included in that category are poultry and lean red meats
including game that would be lower in sodium, sugar, and satu-
rated fat.

Investors Urged to avoid Asian Sector
    A network of investors opposed to what it calls “factory
farming” has released a report urging people to keep their
money out of the Asian meat market to avoid “financial food
poisoning” and to look at alternative protein opportunities.
    The report by Farm Animal Investment Risk & Return
(FAIRR), takes note of booming factory farming in Asia and
warns of a related increase in use of antibiotics in chicken and
pigs as well as continued food safety and environmental con-
cerns. Asia is predicted to increase antibiotic usage in chickens
and pigs by 129% and 124%, respectively. 



GLS/JRB Cash Flow 163C

ASA#:  3044489
EPDs:   CE: 9    $API: 115    $TI: 70

Rousey Gold Strike 512C

ASA#:  3000381
EPDs:   CE: 19    $API: 150    $TI: 85

WS Stepping Stone 844

ASA#:  2937803
EPDs:   CE: 12    $API: 125    $TI: 74

Longs the Player C33

ASA#:  3030191
EPDs:   CE: 7    $API: 109    $TI: 65

CCR Anchor 9071B

ASA#:  2882759
EPDs:   CE: 20    $API: 164    $TI: 82

3/4 3/4 5/8 3/4 3/4

Flying B Mondo 430B

ASA#:  2939745 
EPDs:   CE: 5    $API: 97    $TI: 49

Hara’s Distinction 10C

ASA#:  3083878 
EPDs:   CE: 6    $API: 94    $TI: 71

CCR Masterlink 9054C

ASA#:  3026360
EPDs:   CE: 7    $API: 157    $TI: 87

W/C Red Revolver 8443C

ASA#:  3041173 
EPDs:   CE: 12    $API: 102    $TI: 51

GCC Whizard 125W

ASA#:  2511023
EPDs:   CE: 13    $API: 97    $TI: 55

1/2 1/2 3/4 3/4 3/4

CCR Flint Hills 2092B

ASA#:  2882607 
EPDs:   CE: 14    $API: 149    $TI: 90

WHF Tenfold C38

ASA#:  3118596 
EPDs:   CE: 17    $API: 154    $TI: 70

GCC CM Stockbroker B005

ASA#:  2883938
EPDs:   CE: 4    $API: 97    $TI: 60

W/C Last Call 206A

ASA#  2785178
EPDs:   CE: 13    $API: 135    $TI: 71

W/C Holy Smoke 060C

ASA#:  3041168 
EPDs:   CE: 8    $API: 145    $TI: 92

1/2 1/2 3/4 1/2 1/2

Yardley Utah Y361

ASA#:  2641894
EPDs:  CE: 8

$API: 119
$TI: 65

3/4

FHEN Halftime A127

ASA#:  2884737
EPDs:  CE: 13

$API: 142
$TI: 78

Halls Confidence A30

ASA#:  2852652
EPDs:  CE: 19    

$API: 139    
$TI: 70

1/2

W/C Lock Down 206Z

ASA#:  2658496
EPDs : CE: 22    

$API: 156    
$TI: 79

1/2

W/C Executive 187D

ASA#:  3182363
EPDs:   CE: 13    $API: 134    $TI: 80

3/4

W/C United 956Y

ASA#:  2614725
EPDs:  CE: 9    

$API: 147    
$TI: 92

1/2

W/C BF Innocent Man 174A

ASA#:  2785174
EPDs:  CE: 7    

$API: 98    
$TI: 52 ASA#   2785174

3/4

W/C No Remorse 763Y

ASA#:  2614801
EPDs:  CE: 3    

$API: 70    
$TI: 50

1/2

TJ Franchise 451D

ASA#:  3148384
EPDs:  CE: 14    $API: 151    $TI: 92

Triangle J’s 2017 sale topper and
stoutest bull ever produced!

1/2

1/2

K-Ler Kingsman 610D

ASA#:  3125337
EPDs:   CE: 17    $API: 154    $TI: 90

5/8

EPDs as of 8.7.17
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Alaska Meat Plant
Imports Cattle
    The Mt. McKinley Meat and Sausage
Plant in Palmer, AK, has begun import-
ing cattle from Canada. This is the first
time since 2001 that cattle are being
imported into Alaska for direct slaughter.
    The facility is the only USDA certi-
fied slaughterhouse in southcentral
Alaska, and without inspection, pro-
ducers cannot sell meat to restaurants
and grocery stores.

TruTag, Hongyang
Announce 
China Partnership
    TruTag Technologies Inc., a leader
in product authentication and brand
security solutions, has entered into a
partnership with Hongyang Biotech-
nology Co. Ltd., the leading animal
health management and farm manage-
ment solution provider in China’s
livestock sector.
    TruTag’s security platform will be
implemented across Hongyang’s 1,500
farms throughout China. The coopera-
tion will initially target the pig
industry, with plans to expand into
other livestock categories. Areas of
specific focus will include the direct
marking and authentication of live-
stock, and meat packaging.  ◆

(continued from page 58)
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NEWSMAKERS

ASA Member Receives Support After Injury 
    Doug Bichler, Bichler Simmen-
tals, Linton, ND, was injured in an
accident involving a baler in late
June. His arm was severely 
damaged in the accident and
amputated just below his shoul-
der. Since the accident, friends,
family, and strangers have come
to help mend fences, replace stock
tanks, and other needed mainte-
nance on the Bichler ranch. “All
these people are dropping every-
thing they have going on for two days to be here with us just to do maintenance
work,” said Doug’s wife Maria Bichler. “You almost feel undeserving in a way. You
know, what did we do to deserve having all these people help us.”
    The family started a YouCaring Fund Page where they have raised almost $63,450 as
of the beginning of September to help cover medical expenses. Bichler Simmentals
have been active members of ASA since 2001, and at the 2013 NCBA Young Cattlemen’s 
Conference (YCC), Doug represented North Dakota Simmental Association and ASA. 

Ellingson Singled out by President
    Recently, North Dakota Stockman’s Association (NDSA) Executive Vice President
Julie Ellingson, who has ties to the American Simmental Association, was acknowl-
edged by President Trump when he visited North Dakota.
    Trump said, “Today with us is Julie Ellingson, a fourth-generation rancher and a
mother of five from [St. Anthony]. Where is Julie? I like Julie. Like many family
ranchers, Julie worries about the death tax shutting down the family business and
keeping her from passing it on to her children.”

Wesner Listed in Indiana Livestock HOF
    Barry Wesner, Wesner Livestock Enterprises, Chalmers, IN, was recently inducted
into the 2017 Indiana Livestock Hall of Fame (HOF). The HOF recognizes individuals
involved in animal science, who have made significant contributions or attained 
outstanding achievements in the livestock industry.
    The Wesners have been an active part of the American Simmental Association
since 1983, and Barry currently serves on the Board of Trustees.

Doug and Maria Bichler

Left to Right: Matt Claeys, Purdue University Extension Beef Specialist; 
Barry Wesner; and Dr. Larry Horstman, Horstman Cattle Co. and Indiana 
Livestock Breeders Hall of Fame Committee member.  ◆

ASA Publication, Inc. is looking
for photos for the Register and
SimTalk: covers, editorial, and
advertising.
Cattle should strongly represent the 
focus and principles of  ASA: Simmental,
SimAngusTM, Simbrah, SimAngusTM HT.

• Bulls, cows, cow/calf  pairs, steers
• Reds, blacks, white markings
• Cattle in different seasons and 

environments (pasture, feedlot, etc.) 
• Vertical format works best for front

covers. Vertical or horizontal format 
for ASA advertising and editorial.

• High-resolution, large format. 
Please send the original image 
without retouching the file.

• $100 for every photo used on the 
cover of  the Register or SimTalk and $50
for every photo used in an ASA ad or
editorial. One-time payment will be
rendered upon use of  photo.

• All photos become the property of  
ASA and ASA Publication, Inc. 

Please include notes when 
submitting the photos:
1) Where taken (ranch name, city, state),

and a short description, including, 
if  the animals in the photos are 
Simmental, SimAngusTM, Simbrah, 
or SimAngusTM HT. 

2) With your entry, please include your
name, member number (if  applicable),
address, phone number, email address
and any prior publications where the
photo may have been published.

Please submit photos to 
Cynthia Conner at 
cconner@simmgene.com.

Cover photos submitted by 
members earning $100.



www.missourisimmental.com

L
Cleo Fields 

417-399-7124
Brandn Atkins 

417-399-7142
Jeff Reed 

417-399-1241

Forrest & Charlotte Lucas, Owners
RT 91 Box 1200

Cross Timbers, MO 65634
Office 417-998-6878

Fax 417-998-6408
Visitors Always Welcome

LUCAS CATTLE CO.

www.lucascattlecompany.com

Registered Simmentals, SimAngusTM & Angus Cattle
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www.nesimmental.com

Triangle J Ranch
Darby & Annette Line

35355 Arrow Road • Miller, NE 68858
308-627-5085 Darby Cell
Just 30 minutes of I-80

www.trianglejranch.com

Annual Production Sale
last Sunday in January

B & R
Simmentals

B & R
Simmentals

6505 County Road 23 • Kennard, NE  68034

Robert, Penny, Brooke,
Rachel & Blaine Vogt

402-427-7196
Mobile: 402-533-0787

Genetic Perfection Sale • cwcattlesales.com • December 4, 2017

“Red and Black, Polled, Pigmented Simmentals”

FORSTER FARMS
Verlouis Forster Family
74096 Road 434
Smithfield, NE 68976-1039
Ph 308-472-5036 Verlouis
308-991-2208 Alan Cell
Email: alan_forster@hotmail.com

Just 20 
minutes 
off I-80

(
)

JF
Western Cattle Source
             Jock & Brenda Beeson
             100 Wohlers Drive
             Crawford, NE 69339
             308-665-1111 (home)
             308-430-2117 (mobile)
             308-430-0668 (mobile)
             Email:wcsbeeson@bbc.net

Black Simmental Bulls & Females 
Purebred to Percentage

J & C
SIMMENTALS

JCJC

Jay & Kim Volk • 402-720-7596
Clark & Leslie Volk • 402-720-3323

Bob & Jeanette Volk • 402-720-0469

20604 US Hwy 30 • Arlington, NE 68002
volkjk@aol.com • www.jandcsimmentals.com

J&C Annual Bull Sale – January 27, 2018

Consigns to Ladies of the Valley –
October 15, 2017

26670 Bennington Road
Valley, NE 68064
Cell: 402-720-1967
isdavidzeis@yahoo.com
zeissimmentals.com

Dave Zeis

Selling bulls at J&C
Simmentals Annual Bull
Sale, January 27, 2018

Ladies of the Valley Sale
West Point, NE
October 15, 2017

Zeis

 Simmentals

James, Merlin, and Delores Felt, 
Matt Schulte

57977 857 Road • Wakefield, NE 68784
402-287-2488 home • 402-369-1069 cell

delores@feltfarms.com • www.feltfarms.com
Herdsman, James Felt

402-369-0513 cell • jamesfelt02@gmail.com

Foxy Ladies Bred Heifer Sale
November 25, 2017 • West Point, NE

Bulls of Excellence Sale • February 15, 2018
West Point Livestock Auction, West Point, NE

www.SandyAcresSimmental.com

Bull Sale - Feb. 16, 2018
SPECIALIZING IN BLACK & RED POLLED SIMMENTAL, 

SOME FLECK INFLUENCE

S
SIMMENTAL

Melanie Miller 402-841-1450
Leonard Miller 402-640-8875

Neligh NE

www.ncsimmental.com

8800 Row-Cab Line Rd. • Rockwell, NC 28138
704-279-3128 • 704-202-6171 Cell
E-mail: myram@morrisonfarm.com

www.morrisonfarm.com

REGISTERED SIMMENTAL 
F-1 REPLACEMENTS

REGISTERED BRAHMANS

MYRA NEAL MORRISON

402-641-2936 Cell

Nick and Andrea 
303 Northern Heights Drive • Seward, NE 68434

a.sloup@juno.com  •  www.sloupsimmentals.com

Join us at the Farm, October 14, 2017 
for our 22nd Annual Production Sale.



Steve & Elaine Reimer & Family
25657 345th Avenue

Chamberlain, SD 57325
Phone: 605-234-6111

Email: rrcattle@midstatesd.net

R&R Cattle Company
Bruce and Sandra Flittie

11913 342nd Ave • Hosmer, SD 57448
605-283-2662 • flittiesimm@valleytel.net
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www.southdakotasimmental.com

www.ohiosimmental.com

PO Box 127  
Harrod, OH 45850
419-648-9196 (home)  
419-648-9967 (office)
419-230-8675 (cell)   

Troy Jones & Randy Jones
jonesshowcattle@hotmail.com • jonesshowcattle.com

605-973-2448 (home)
605-222-1258 (Troy cell)
605-222-1515 (Cally cell)

18441 Capri Place
Harrold, SD  57536

thomas@venturecomm.net
www.thomasranchcattle.com

NLC Simmental Ranch
Rick & Nalani L. Christensen 
Dunsmore & NaLea, Chase & Swayzee
21830 372nd Ave • Wessington, SD  57381
605-458-2425 • 605-354-7523 cell
605-350-5216 cell

3C Christensen Ranch
John Christensen, Cam & Tyler Fagerhaug
37273 216th Street • Wessington, SD  57381
605-458-2218 home • 605-458-2231 fax
605-350-1278 cell
458-350-2018 Cam

NLC

3
C

Annual Production Sale
March 16, 2018 • Wessington, SD

Christensen H Dunsmore

Kerry, Mara, Justin, Travis and Jamie Hart
10904 387th Avenue • Frederick, SD 57441

605-329-2587 (home) • 605-252-2065 (Kerry’s cell)
email: 4hooves@nvc.net

Clay Ekstrum
605-778-6185 (H)
605-730-1511 (C)

John Ekstrum
605-778-6414

South Dakota’s 
Source for Outcross

Performance
Simmentals!

– Specializing in Hard to Find 
Red Breeding Stock –36220 257th St., Kimball, SD 57355

clayekstrum@midstatesd.net  •  ekstrumsimmentals.com

TRAXINGER
SIMMENTAL Mike and Terri Traxinger

11176 – 406th Avenue
Houghton, SD  57449
Home: 605.885.6347

Mike’s cell: 605.294.7227
mtrax@nvc.net

www.traxinger.com 

Reds, Blacks • Bulls and Females
Private Treaty Sales

Benda Simmentals
Jim and Jay Benda

Black and Red Breeding Stock

26106 366th Ave.
Kimball, SD 57355
605-778-6703

Jim: 605-730-6703 (Cell)
Jay: 605-730-0215 (Cell)
bendaranch@midstatesd.net

Steve & Cathy Eichacker
605-425-2391 or 

605-421-1152
email: es@triotel.net

25446 445th Ave
Salem, SD 57058

Annual Bull Sale • March 2, 2018



5606 57th St. NE
Leeds, ND 58346

Phone 701-466-2800
Erika 406-581-1188

erika.kenner@gmail.com
Fax 701-466-2769

Roger, Jeanette, 
& Erika Kenner

www.kennersimmental.com

KENNERKENNER
SIMMENTALS

www.northdakotasimmental.com

Cattle Manager:
Robbie Duis
815-858-4129

Owner:
Jim Berry

6502 Rt. 84 South
Hanover, IL 61041
815-591-3731 www.wildberryfarms.net

Commercially Targeted Seedstock

www.illinoissimmental.com

Anthony Rhodes
Larry and Suzy Rhodes
9350 Rte 108
Carlinville, IL  62626
217-854-5200
rhodesangus@royell.org
www.rhodesangus.com

Our Business Is Bulls

SIMMENTAL CATTLE
6322 Highway 35

Adams, North Dakota 58210
Joe: 701-944-2732 • Mark: 701-331-3055

jpbata@polarcomm.com

 

“BBS”
THE MARK OF

...QUALITY...

Claye and Michelle Kaelberer and Family
4215 County Road 85 • New Salem, ND 58563

701-220-3124 (cell) • 701-843-8342 (home)

Edge of the West Bull and Female 
Production Sale each February

KAELBERER SIMMENTALS

Terry and Cathy Schlenker Family
7649 49th Street SE

Montpelier, ND  58742
701-489-3583 (home)

701-320-2171 (cell)
www.wilkinsonfarmssimmentals.com 

Wilkinson Farms Simmentals

www.washingtonsimmental.org

Mike & Paulette Forman
509-968-4800

Robb & Debbie Forman
509-201-0775

2451 Number 81 Rd. Ellensburg, WA 98926
www.trinityfarms.info  •  Email: trinity@fairpoint.net

Angus
SimAngusTM

Simmental
Trinity Farms

Generations of Excellence Sale...first Saturday in March

QBVJT
Power by Design
Quandt Brothers

701-710-0080

VJT Ranch
701-710-0843

Oakes, ND
Sale 2/21/2017

5065 125th Ave. NE  •  Dahlen, ND 58224
tellings@polarcomm.com • www.ellingsonsimmentals.com

Terry Ellingson & Family

Annual Production Sale, January 26, 2018

Phone: 701-384-6225
Cell: 701-741-3045

Red River Farms
13750 West 10th Avenue

Blythe, CA 92225
Office: 760-922-2617

Bob Mullion: 760-861-8366
Michael Mullion: 760-464-3906

Simmental – SimAngus™ – Angus
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www.kansas-simmental.com

Kaser Brothers Simmental
Stephen Kaser

H 785-346-5181 • C 785-346-6077
629 County 388 Drive

Osborne, KS 67473

DICKINSON SIMMENTAL 
AND ANGUS RANCH

Kirk • 785-998-4401 (phone & fax)

2324 370th Ave.
Gorham, Kansas 67640
www.dickinsonranch.com

March 24, 2018
46th Annual

Production Sale
At the Ranch

THE PERFORMANCE IS BRED IN – BEFORE THE BRAND GOES ON!Annual
Production Sale 
March 16, 2018

Simmental
Angus

SimAngusTM 

Steve & Mary Gleason • Jake, Becky, Ben, Joe & Sam
12410 Blazingstar Rd • Maple Hill, KS 66507

Phone: 785-256-6461 • Steve: 785-640-8060 • Jake: 785-640-8062
www.Sunflowergenetics.com 

Willis SimmentalsWillis Simmentals

Bobby  580-276-2781 (ph. & fax)

10 miles east on Hwy. 32, 
1/4 mile north on Enville Road.

Jon 580-795-4601

5759 Enville Road
Marietta OK 73448

willissimmentals@arbuckleonline.com

Quality Simmental Breeding Cattle

www.oklahomasimmental.com

Ralph Brooks
Cassidy Brooks

7440 Lake Elbo Rd.
Manhattan, KS 66502

C: 785-556-0385

HIGH-BRED
SIMMENTAL

Quality Homozygous Black  • Seedstock Available

HAL LUTHI
RT 1, BOX 70 • MADISON, KS 66860

620-437-2211

13703 Beaver Creek Rd • Atwood, KS 67730
785-626-3744 • drlyle@live.com

www.dixsonfarms.com
DX

Dixson Farms, Inc.
Carol Dixson, Kevin Dixson, 

& Lyle Dixson, D.V.M.

Dixson Farms, Inc.

R O C K  C R E E K  R A N C H

BLACK,  POLLED SIMMENTALS,  S IMANGUS T M

Jim & Jean Houck, 250 Road 392, Allen, KS 66833 
Jeff & Lori Houck, 3031 Road G, Americus, KS 66835
Cell: 620-344-0233  •  www.houckrockcreekranch.com

Joe Mertz 785-456-9650
Bob Mertz 785-456-9201
Harold Mertz 785-456-9605
7160 Zeandale Road
Manhattan, KS  66502

www.rivercreekfarms.com

28th Annual Production Sale
February 14, 2018

Cow Camp RanchCow Camp Ranch
Kent, Mark and Nolan Brunner
3553 Upland Rd.
Lost Springs, KS 66859-9652
785-466-6475 Kent
785-466-1129 Nolan
785-258-0173 Mark
nolan@cowcampbeef.com

Spring Bull Sale - Friday, February 16, 2018.

Black and Red Purebreds
Angus

SimAngusTM Halfbloods

Gary and Cindy Updyke
Checotah, OK • 918-473-6831 (H) • 918-843-3193 (C)

garyupdyke38@gmail.com
www.facebook.com/UpdykeSimmentals

Slate Farms
&  C A T T L E C O M P A N Y

Visitors Always Welcome

Steve Slate
4437 Highway 49 W • Vanleer, TN  37181

931-206-5026
slatefarms@att.net • www.slatefarms.com

www.breedingcattlepage.com/
TNSimmAssoc/

Mike, Margo, Crystal, & Katelyn Alley
8925 SW Green • Culver, Oregon 97734

Home: 541-546-8171 • Cell: 541-948-3521
E-mail: mike@barckcattle.com • Fax: 541-546-6420

www.barckcattle.com

www.oregonsimmentalassociation.com



www.breedingcattlepage.com/
INSimmAssoc/index.htm

812-239-5102, Mark
mark@kriegerfarms.com

812-208-0956, Jame
jame@kriegerfarms.com

269-470-7553, Anna
812-208-8224, Peter

Annual Sale First
Sunday in October

Mark, Jame, Anna & Peter Krieger
PO Box 145

Universal, IN, 47884
www.kriegerfarms.com

PRAIRIE CATTLE CO.
Your One Stop Source

Breeding Stock and Show Pigs

P
C
C

Stan, Nancy and Clint Thayer •  Lafayette, IN
765-538-2976 home  •  765-586-4812 cell  

765-413-6029 Clint cell  •  Email: stanthayer@tds.net

Jeff & Leah Meinders & Family
3687 N. Co. Rd. 500 E • Milan, IN 47031

812-498-2840 Home • chm.excavating@gmail.com
Herdsman, Austin Egloff 812-309-4152

• Bulls, Females & Show Prospects Available •
visitors always welcome

Jud and Margie Flowers
12111 N. Bryan Road • Mission, TX 78573-7432

956-207-2087
email: judf@lonestarcitrus.com
“No Nonsense” Simbrah Cattle

www.texassimmentalsimbrah.com

Joe & Beth Mercer
327 CR 459

Lott, TX 76656
Cell: 956-802-6995

Home, Office: 254-984-2225
bethmercer1974@gmail.com

www.filegoniacattle.com

Z ZFILEGONIA
CATTLE COMPANY
FILEGONIA
CATTLE COMPANY

Simbrah, SimAngusTM HT, SimAngusTM & Simmental

John & Barbara
812-546-5578 
15633 E Jackson Rd.
Hope, IN 47246

Dan, Jill, Luke & Chase
812-371-6881
Ben, Ashley, Gracie & Laynie
812-371-2926

Quality 
Red & Black

Simmental

Red & Black Show Heifers, 
Bulls & Steers

Call for your next Champion —
Superbowl Eligible!

Knezek Simmental/Simbrah Ranch

H2015 National 
Division Champion

Brian Knezek • 361-293-1590 (M)
Yoakum, TX 77995
knezek@gvec.net

www.knezeksimmentalranch.com

DOUBLE M
Simmentals M MM M
RED & BLACK PUREBREDS

Mike & Sandy Scheu
9208 FM 17

Grand Saline, TX  75140
903-962-6915
972-670-7467 cell

www.doublemsimmentals.com

Jane and Bill Travis
billtravis@simbrah.com

www.simbrah.com

9876 PLANO RD.
DALLAS, TX 75238

Office: 214-369-0990
Cell: 214-850-6308

Pine Ridge Ranch
Pine Ridge Ranch

Pine Ridge Ranch
ATHENS, TXLLC

Bill Begger
482 Custer Trail Road

Wibaux, MT 59353
Bill: 406-796-2326

John: 406-795-9914
darbegger@yahoo.com

Wednesday, February 7, 2018 • at the ranch, Wibaux, MT

180 Black Simmental, SimAngusTM

and Angus Bulls to Sell

Clay and 
Marianne Lassle

42 Road 245
Glendive, Montana

Clay: 406.486.5584
Ryan: 406.694.3722

lrsbeef@midrivers.com 

Prickly Pear Simmental Ranch

Troy Wheeler, Cattle Manager: 406-949-1754
Don and Nancy Burnham • Gary Burnham

2515 Canyon Ferry Road • Helena, MT 59602
ASA No. 174

E-mail: burnhams@mt.net

Birthplace of the first Polled Black Simmental Bull
Made in Montana Sale • February 3, 2018

Bulls of The Big Sky Sale • February 19, 2018

Simmental, SimAngusTM, Angus
KOCH CATTLE
Jeff & Shere Koch, Shane & Kate Koch, Taylor Koch
Jeff Cell 406-860-0211 • Shere Cell 406-860-0659
143 Shane Ridge Road • Roberts, Montana 59070
email: jskoch@itstriangle.com

Consigner

K
K
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www.mnsimmental.com

Dr. Lynn Aggen
Office: 507-886-6321
Mobile: 507-421-3813
Home: 507-886-4016

Matt Aggen
Mobile: 701-866-3544
Home: 507-772-4522
Email: mattaggen@hotmail.com

Harmony, MN 55939
www.oakmfarm.com

Performance with Quality

www.breedingcattlepage.com/
Simmental/iasimmassoc/

Bob 
507-324-5107

507-438-9007 cell

77247 125th Street
LeRoy, MN 55951glsimmentals@gmail.com

Dave: 712-359-2327
Chris: 515-314-4771

56706 300th Avenue • Gilmore City, IA 50541
jf@ncn.net • www.janssenfarms.com

“The Chosen Few” Female Sale
November 26, 2017 at the farm

www.alabamasimmental.com

Timberland Cattle
Registered Simmental, SimAngusTM and Angus

205-695-6314 or 205-712-0359
www.timberlandcattle.com  •  timberlandcattle@centurytel.net

Bill Freeman, Owner  •  Thomas Pennington, Mgr.

Spring Female Sale, 1st Saturday in May
Fall Bull Sale, 3rd Saturday in November
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www.coloradosimmental.com

www.simmental.com

Bar 5 Simmental
Stock Farms Ltd.BAR

Circle 3 Genetics
Office: Linda Lupton
#636077, Holland – Euphrasia Townline  
R.R. #3, Markdale, ON, Canada, N0C 1H0
Phone: 519-986-1330  •  Fax: 519-986-4736 
Email: bar5admin@xplornet.com

Website: www.bar5.com

circle
Genetics

Ron Nolan 
905-330-5299 

Andreas Buschbeck
Cell: 519-270-3258

and

Owner • Howard E. Sargeant
Box 400, Forest Lake, MN 55025
651-464-3345 • 651-464-2662

Sargeant Farms
Simmental Cattle

BULLS AND FEMALES AVAILABLE
BY PRIVATE TREATY

Farm Manager: Adam Trest
52309 Fleming Logging Road

Sandstone, MN  55072
320-245-2830 • 320-630-3608



New Feature on Herdbook Services.
THE: BACK TO BASICS

    Active Herd is a new feature on Herdbook
Services, designed to help members create and
maintain informal records on animals. New
animal records are created either by entering
registration numbers, or creating new records
with basic animal data. For each animal,
breeding records, vaccinations, and weight
data can be input in Active Herd. Keep in
mind, the data input in this program is not
official, and does not take the place of report-
ing data in a traditional animal data reporting
job — it is instead an additional feature meant
to streamline the record keeping process.
    To use Active Herd, the first step is creating
animal groups. This is done by choosing “New
Group” and titling the group. One common misconception about Active Herd is that it will automatically display active
dams in a herd, due to the name, but again, the records are unofficial and have to be input by the member. 
    The “Groups/Animal Data Entry” tab is the “home” screen for active herd, and displays both default animal
groups, and custom groups. From this page, groups can be created, deleted, and edited. At least one group is required
to import animal data. 
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    Existing default groups will display various groups of
animals, based on reporting status or sex. “All Animals”
includes all animals entered in Active Herd; “Reported Ani-
mals” will display all Active Herd animals with an associ-
ated ASA number; “Unreported Animals” displays all Active
Herd animals without an ASA number; and “Animals Need-
ing Data” will display all unreported Active Herd animals
for which there is no birthdate or tattoo. In addition to these
groups, animals groups can be brought up by sex. 

Animal records are created by clicking on a group, choosing “Add Animal”, and
inputting the required data. For animals already recorded, in a calf data reporting job for
example, choose “Import Reported Animals”, which will bring up the same list of
groups seen when starting an animal data reporting job, or creating a report. 
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    Once animals are input, breeding records, pregnancy
checks, health records, weaning, and yearling data can be
applied. For example, if all 2016 spring heifer calves were
vaccinated for Brucellosis, a “treatment” could be applied
specifically to that group of animals. Treatments are created
by choosing “Group Treatments” at the top of the page, and
“Add Group Treatment”. 
    Active Herd records are not official, however, animals
whose records are created in active herd can be imported
into a data reporting job. This will allow for official registra-
tion or data reporting. To select animals to be reported, go to
“Animal List View” for the desired group. This will bring up
a list of animals. Before loading animals in a data reporting
job, each must have a tattoo and birthdate — such animals
will display an “Active” status. Select the desired animals
individually by clicking the box next to their number. At the
top of the page, click the “Actions For Selected Animals”
drop-down box. Choose the “Report/Register Animals”
option. This will import the selected animals into a job.
From here, additional data may be required before the job
can be submitted. 
    Active Herd can be a useful tool for members. Any 
questions can be answered by calling ASA’s Processing
Department at 406-587-4531.  ◆

    Keeping track of pasture groups can be difficult for larger
herds, but Active Herd can be utilized to help with this. By
choosing “Pasture” and “Add New Pasture”, users can
input the name of the pasture, and even details like avail-
able water and forage. Once a pasture is created, animals
can be added by selecting either a group, or individual 
animals from a list, and applying the pasture to that group. 



WE GET VISITORS
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  1. Terry Hedeman, Lockwood, MO, 
stopped by the ASA headquarters on 
his way through town on vacation. His
family raises commercial cattle, regularly
using SimAngus™ bulls. Left to Right:
Hedeman and ASA staff member, 
Lilly Brogger.

  2. Scott and Valerie Jacobsen, Pierre, SD,
toured the ASA headquarters courtesy 
of Wade Shafer, ASA’s EVP.

  3. Steve and Penny Radakovich, Radakovich
Cattle Company, Earlham, IA, visited the
office recently while on vacation. Left to
Right: Penny Radakovich, ASA’s Director
Jackie Atkins, Steve Radakovich.

  4. Wesley and Kelsey Nicholson, and their son
Oliver, made a stop by the ASA office while
on vacation in Montana. The family is part
of C Diamond Inc. in Dawson, ND, and
received a tour of the headquarters from
ASA’s Erika Tinetti.

  5. Two Australian commercial producers,
Doug Houston, Wombat Hills Simmentals,
and Scott Worthington, Wombat, New
South Wales, visited ASA Headquarters 
on their tour through the US. Left to right:
Doug Houston, Leoma Wells, ASA Staff,
and Scott Worthington.

  6. Left to Right: David and Jean Henke, 
Katie and Chris Simon, and Wade Shafer,
ASA EVP. The Henke and Simon Family
from Hannover, ND, met ASA staff and
received a tour of the headquarters.

  7. Steve Eichacker, Salem, SD, one of ASA’s
North Central Regional Trustee, and family
dropped by the ASA headquarters on their
way to a wedding in Big Sky, MT. Left to
right:  Squeak Kolbeck, Amanda Buttemeier,
Cathy and Steve Eichacker.

  8. Joe and Bill McDonald, McDonald Farms,
Blacksburg, VA, stopped by the ASA Head-
quarters on their way through town. Joe
was in Montana working on a guest ranch
for the summer.  ◆
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Recently a number of
visitors dropped by 
the ASA headquarters.







This monthly series aims to personalize ASA’s staff 
and connect faces with names and responsibilities.

    Cynthia Conner has been a graphic
designer at ASA for 27 years, creating
advertisements, catalogs, and laying 
out publications. Conner was born in
Binghamton, NY, and grew up near
Dayton, OH. She graduated from Miami
University, in Oxford, OH, with a bache-
lor’s degree in fine art and graphic
design. After graduating, she spent 11
months creating technical illustrations,
signage, and brochures for the GM plant
in Dayton, OH. Conner then took a posi-
tion as a graphic designer for Wright State
University in Fairborn, OH, in addition to
beginning an MBA program in marketing.
    Conner found her way to Bozeman
after she and her husband, Mike, sold
their house, quit their jobs, and spent 
14 months traveling the US and Canada,
living in the back of their Chevy pickup.
They visited every state but Hawaii, and
at the end of the trip, chose to live in
Montana. She notes the fond memories
she and her husband have of the adven-
ture, after which they went back to Ohio,

loaded a U-Haul full of their belongings,
and moved to a rental home in Bozeman.
Conner worked at a restaurant while
searching for graphic design jobs before
accepting a position at ASA.
    Outside of work, Conner is extremely
active and successful in the sport of 
dog agility. Sixteen years ago, she took
her first class with her coonhound,
Huckleberry, and has since competed
regularly. She has made several trips to
the national championship, winning the
Versatility Challenge Cup in 2008 with
Clover, who is now ranked in the top
.001% of all dogs competing in the North
American Dog Agility Council. She still
competes with Clover, and has recently
started working toward competing in
herding trials with her 2-year-old McNab
named Torrey. After many years of
designing for the cattle industry, Conner
is enjoying working livestock with her
dogs. She is also an avid gardener in the
summer, and goes on camping, hiking,
and backpacking trips in the mountains.

Conner and her dogs, Tansy, Clover
and Torrey on a hike in the 
Beartooth mountains.

Leoma Wells

    Leoma Wells started working for ASA
on a whim, but after 10 years, has played
an integral role in several areas. In 2005,
Wells met past ASA staff member, Marty
Ropp, at an NCBA convention, the two
visited briefly, not realizing that the con-
versation would change the course of her
future. After graduating from Cal Poly
State University with a BS in animal sci-
ence and a minor in agribusiness, Wells
completed an internship with Superior
Farms in Dixon, CA. She then moved
home to North Fork, CA, with plans of
pursuing a career as an ag teacher. Life
sent her down a different path when
Ropp called asking Wells if she would
like to travel to Montana for a few days.
After spending three days at ASA, she
was offered a job as the Media Specialist,
which she accepted and immediately
turned around to pack her belongings,
rent a u-haul, and move to Montana.
Wells points out that coming to Montana
for the first time in September was fairly
misleading, as the California native soon

found out that the beautiful September
fall quickly turns to at least five months
of often bitter cold, and that throwing
water on a car windshield to remove ice
does not work.
    Although she started as the Media
Specialist, Wells has made the largest
impact in DNA and THE services. In
2007, Wells transitioned to Total Herd
Enrollment, and in 2011, added THE to
her responsibilities. This fall, Wells will
be transitioning out of this role to be the
project manager of the new Cow Herd
DNA Roundup Project (CHR), which
focuses on collecting whole-herd female
genotypes to improve ASA’s genetic eval-
uation. Wells points to her passion for
the beef industry and the variety of work
as highlights of working for ASA. Outside
of work, she enjoys playing sports — golf
is her focus right now — and spending
time outdoors. She met her husband,
Alex, playing co-ed softball. Together,
they have two dogs and two cats —
Abby, Deetz, George and Houdini.  ◆

Wells, husband Alex and their two
dogs, Deetz and Abby.

Cynthia Conner

PERSONNEL PROFILES
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Check out this video of Cindy and 
Clover running an agility course:
https://www.youtube.com/
watch?v=H17mLGbNC-0





THE CIRCUIT
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The Best of The
Buckeye Show
        Date   July 26-27, 2017
 Location:   Columbus, OH
   Judges:  Ryan Rathmann, TX 

(Open Show)
Parker Henley, IN
(Junior Show)

Open Show
Purebred Female
Junior Calf Champion
“FFSC Sazerac 01,” s. by 
W/C Bullseye 3046A, exh. by
Collin Fedderke, Napoleon.

Reserve Junior Calf Champion
“B Burnin Down,” s. by Mr NLC
Upgrade U8676, exh. by Brady
Clemens, Malta.

Senior Calf Champion
“Gree HF Breathtaken E69,” 
s. by Mr HOC Broker, 
exh. by Kyle Piscione, Burbank.

Reserve Senior Calf Champion
“YNOT Miss Lullaby 20D,” 
s. by Mr HOC Broker, exh. by
Hannah Topmiller, Pleasant Plain.

Summer Champion 
“TJSC So Sweet 123D,” 
s. by WS Revival, 
exh. by Allison Herr, Metamora.

Reserve Summer Champion
“Lazy H Violet D50,” s. by 
Yardley High Regard W242, 
exh. by Austin Henthorn, Fleming.

Junior Champion
“WCL Lola DY17,” 
s. by Card Uproar 49Y, 
exh. by Cole Liggett, Dennison.

Reserve Junior Champion
“GKS/Angle Simone D49,” 
s. by LLSF Pays To Believe ZU194,
exh. by Nick Frank, Louisville.

Grand Champion 
and Intermediate Champion 
“RIED Banded Mae,” s. by CSCX
Bandwagon 513A, exh. by Kylie
Obrien, Perrysburg.

Reserve Grand Champion and
Reserve Intermediate Champion 
“EJS Enticing Lady 608D,” 
s. by WS Pilgrim H182U, exh. by
Rachel Dickson, St. Louisville.

Senior Champion
“CRSS Gracie,” 
s. by SS/PRS High Voltage 244X,
exh. by Nick Frank, Louisville.

Grand Champion Cow/Calf Pair
“Lazy H Ms. Playmate C8,” 
s. by Yardley High Regard W242,
exh. by Austin Henthorn, Fleming.

Reserve Grand Champion 
Cow/ Calf Pair
“Swain Marlee 423B,” 
s. by MCM Top Grade 018X, exh.
by Prestige Cattle Co, Cambridge.

Purebred Bulls
Junior Calf Champion
“RRFF Wagon Load,” s. by 
CSCX Bandwagon 513A, exh. by
Ruffing Family Farm, Republic.

Reserve Junior Calf Champion
“Haleys Romeo E383,” 
s. by Yardley Man Of War B475,
exh. by Haley Farms, West Salem.

Reserve Grand Champion 
and Senior Calf Champion 
“B Hondo,” s. by Mr NLC
Upgrade U8676, exh. by Brady
Clemens, Malta.

Reserve Senior Calf Champion
“Charmont Big Step D319,” 
s. by WS Stepping Stone B44, 
exh. by  Charmont Farms, Ripley.

Grand Champion 
and Senior Champion 
“Lazy H/RJ Undisputed C33,” 
s. by FBF1 Combustible, exh. by
Austin Henthorn, Fleming.

Percentage Female
Show
Junior Calf Champion
“CampbellCo Ashton,” s. by
Silveiras Style 9303, exh. by
CampbellCo Cattle Co, Cederville.

Reserve Calf Champion
“YNOT Dreams Grace 2E,” s. by
Mr TR Hammer 308A ET,” exh. by
Hannah Topmiller, Pleasant Plain.

Senior Calf Champion
“FBFS Daisy 182D,” s. by 
FBFS Ben 015B, exh. by 
Kiersten Wilcox, New Madison.

Reserve Senior Calf Champion
“GARW Miss Pearl 6223D,” 
s. by Mr HOC Broker, exh. by
Bailey Garwood, Columbiana.

Junior Champion
“Hara’s Miss Vision 28D,” 
s. by Mr CCF Vision, exh. by
Drake Hudson, Chillicothe.

Reserve Junior Champion
“YNOT Memphis Belle 13D,” 
s. by Heck The Outsider 64A, 
exh. by Blake Herdman, Hillsboro.

Intermediate Champion
“Prospect Precious 613D,” 
s. by Mr HOC Broker, exh. by
Maycee Moore, Sumner, IL.

Reserve Intermediate Champion
“S&S Ashley 625D,” 
s. by Mr HOC Broker, exh. by
Owen Fenning, Coldwater.

Grand Champion 
and Senior Champion 
“Maplecrest BLKCAP 550C,” s. by
Remington Lock N Load 54U, exh.
by Kinsey Crowe, West Alexandria.

Reserve Grand Champion 
and Reserve Senior Champion
“GARW HGEN Charlie,” 
s. by Mr HOC Broker, exh. by
Austin Hunker, Bellevue.

Grand Champion Cow/Calf Pair
“RHFS Exotic Diamond C17H,” 
s. by SVF Steel Force S701, exh. by
Rolling Hills Farms, Belle Center.

Reserve Grand Champion 
Cow/Calf Pair
“Classic Ms. Built Right,” s. by
SVF/NNC Built Right N48, exh.
by Classic Farms, Fairmont, WV.



Percentage Bulls

Grand Champion 
“GARW The Machine 6210D,” 
s. by Mr HOC Broker, exh. by
Bailey Garwood, Columbiana.

Reserve Grand Champion 
“SBS Fully Loaded,” 
s. by SBS Power Load, exh. by
Buck Strausbaugh, Danville.

Junior Show
Purebred Females

Grand Champion 
“EJS Enticing Lady 608D,” 
s. by WS Pilgrim H182U, exh. by
Rachel Dickson, St. Louisville.

Reserve Grand Champion 
“H & E Suzie Q D676,” 
s. by Mr HOC Broker, 
exh. by Austin Hunker, Bellville.

Grand Champion 
Bred and Owned 
“YNOT Mias Lullaby 20D,” 
s. by Mr HOC Broker, exh. by
Hannah Topmiller, Pleasant Plain.

Reserve Grand Champion 
Bred and Owned 
“SSF Steelin’ Looks S10D,” s. by
STF Royal Affair Z44M, exh. by
Garrett Stanfield, Manchester.

Percentage Females

Grand Champion 
“TJSC,” Smile 402D,” 
s. Mr HOC Broker, 
exh. by Justin Reed, Sandusky.

Reserve Grand Champion 
“Miss Mya,” s. by 
Mr HOC Broker, exh. by 
Shelby Manning, Union City.

Grand Champion 
Bred and Owned 
“YNOT Dreams Grace 2E,” s. by
Mr TR Hammer 308A ET, exh. by
Hannah Topmiller, Pleasant Plain.

Reserve Grand Champion 
Bred and Owned 
“HHSC Mildred,” s. by 
FHEN Halftime A127, exh. by
Hunter Harris, West Union.  ◆
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SALE RESULTS

Georgia Generations 
of Value Sale
August 26, 2017 • Colbert, GA

           No.         Category             Average
                46           Total Lots                       $2,445

Auctioneer: Tommy Carper, VA
Sale Manager: DP Sales Management, LLC, Paris, KY
Sale Staff: Alex Tolbert, Chad Stansberry, Todd Alford, 

and Erick Schmidt, LiveAuctions.tv.

High-Selling Lots:
$3,800 – Pregnancy out of, “Bridges 50 50 New Design 171,” s. by 

IR Zeus, cons. by 4C Legacy Farms, sold to Sloup Simmentals, NE.
$3,300 – Bred Female, “KenCo’s PJ’s Force D22,” s. by SVF Steel Force,

bred to JF Rancher, cons. by Rocky Hill Farms, GA; sold to Superior
Simmentals, UT.

$3,300 – Embryos ($1,100 each) out of, “Miss CCF Jestress B49,” s. by
W/C Executive Order, cons. by C&C Farms, sold to Ron Gilliand, CA.

$3,200 – Pregnancy out of, “Bridges 50 50 New Design 171,” s. by 
JMB Traction, cons. by 4C Legacy Farms, sold to John Hogan, GA. ◆



COW SENSE

Answers:

Listed below are ten questions
designed to test your knowledge 

of the beef industry. 
Elite: 9-10 correct; Superior: 7-8; 

Excellent: 5-6; Fair: 3-4; Poor: 1-2.

  1. Estrogen is secreted from which
edocrine gland?

  2. Name the fat-soluble vitamins.

  3. What is the term used to describe
the recording of measurements for
the economically important traits 
in the live animal?

  4. What is the human equivalent of
Bovine Spongiform Encephalopathy?

  5. What is the typical rate of gain for
feedlot steers?

  6. Name the hormone that moves
calcium to bone.

  7. What is the organ that serves as the
primary filter in an animal’s body?

  8. During which trimester of pregnancy
are the cow’s nutrient requirements
the highest?

  9. High Quality alfalfa should be 
harvested at which stage?

 10. What is the term used to describe 
a genetic combination where both
genes are dominant or both are
recessive?
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1. Ovary; 2.A, D, E and K; 
3. Performance testing; 
4. Cruetzfeldt-Jacob Disease; 
5. 3.25 to 4.25 pounds/day; 
6. Calcitonin; 7. Liver; 8. The third or
last before calving; 9. Early Bloom; 
10. Homozygous; 

Spicing up your dinner table with tasty, beef-based dishes.

MENU MORSELS

Slow Cooker Barbeque
Ingredients
  1-bonesless chuck roast
  1-tsp garlic powder
  1-tsp onion powder
  1-bottle barbeque sauce
  salt and pepper to taste

Instructions:
  • place roast into slow cooker
  • sprinkle with garlic powder, 

onion powder, salt and pepper
  • pour barbeque sauce over meat
  • cook for 6 to 8 hours
  • remove from slow cooker
  • shred meat
  • return to slow cooker for 1 more hour
  • serve with bread or on a bun

Please mail form and donation to: 
ASA Foundation
One Genetics Way
Bozeman, MT 59718

Name of person to be remembered: 

____________________________________________________________________

Acknowledge memorial gift receipt to:

Name________________________________________________________________

Address ______________________________________________________________

City ____________________________  State __________  Zip ______________

Donor information:

Name________________________________________________________________

Address ______________________________________________________________

City ____________________________  State __________  Zip ______________

Enclosed is my gift for (Please circle):
$25      $50      $100      $200      Other $ ____________________________

By contributing to the American
Simmental Association’s Foundation
in memory of a family member or
respected friend, you will honor and
preserve the memory of a special
person while providing important
funding toward long-term goals,
such as education, research, scholar-
ships and youth programs. And, 
like the memories you share of 
your loved one, this is a gift that 
will last in perpetuity.

Each gift will be acknowledged and contributions are tax-deductible.





NEW MEMBERS
CANADA
Fallen Timber Farms
Box 223
Groundbirch, British Colombia
Canada  V0C1T0

ALABAMA
D/G Ranch LLC
801 CR 408
Clanton, AL  35045

Warren Cattle Company
1351 Dove Circle
Union Grove, AL  35175

Clay Kennamer Livestock
3297 CR 42
Hollywood, AL  35752

Kevin Lusk
2546 County Rd 220
Scottsboro, AL  35768

ARKANSAS
T & M Farms
13903 Gore Rd
Ward, AR  72176

Jeremy & Sarah Bailey
PO Box 256
Elkins, AR  72727

CALIFORNIA
Sumpter Ranch
16746 Rd 301/2
Madera, CA  93636

3Y Land & Cattle
7328 Bayoak Way
Citrus Heights, CA  95621

GY Livestock
4591 King Road
Williams, CA  95987

GEORGIA
Patrick Steed
1580 Ringer Rd
Carrollton, GA  30116

Main Street Cattle Company
611 South Main St
Sylvania, GA  30467

Sandy Cross Farms
1131 Sandy Cross Rd
Royston, GA  30662

Keller Farms
191 Keller Trail
Alma, GA  31510

LLC Celtic Farms
216 Ports End Lane
Alma, GA  31510

IDAHO
Casdorph Cattle
3024 E 3400 N
Twin Falls, ID  83301

Laird Simmentals
19 Office Loop
Dubois, ID  83423

ILLINOIS
Elizabeth Heaton
2139 Township Rd 500N
Toulon, IL  61483

Greg Swartz Farms
24323 492nd St
Pittsfield, IL  62363

H Cross Simmentals
977 Butterfly Dr
Xenia, IL  62899

INDIANA
Jeremy Myers
16889 N 200 E
Summitville, IN  46070

Samsel Livestock
6349 W CR 1025 S
Reelsville, IN  46171

Bradley K Malott
6424 S 350 W
Jonesboro, IN  46938

Charles McClain
6735 W SR 18
Bryant, IN  47326

Michael Munchel
305 S Swallow Rd
Cambridge City, IN  47327

IOWA
Davis Farms
2258 Summit Rd
Corydon, IA  50060

Benning Farms
1527 Thrush Ave
Hampton, IA  50441

Jeremy Maass
501 Van Buren St
Clearfield, IA  50840

Hidden Valley Simmentals
21454 Elm Rd
Strawberry Point, IA  52076

Jason Lekin
110 Columbian Ct
Toledo, IA  52342

JLC Family Farms
22857 195th St
Bloomfield, IA  52537

KANSAS
Three Fires Cattle
20418 KS Hwy 7
La Cygne, KS  66040

KENTUCKY
Hallstead Farms
2222 Paynes Depot Rd
Georgetown, KY  40324

Robin Ridge Farms - KY
600 Link Ave
Paris, KY  40361

Lazy J Farms
67 Village Circle Dr
Williamsburg, KY  40769

Vernon Cattle Co LLC
425 Carter Sims Rd
Bowling Green, KY  42104

MICHIGAN
Thueme Cattle Farm
625 Palms Rd
Columbus, MI  48063

Garza Farms Inc
1250 Ridley Rd
Palms, MI  48465

Rural Route 5 Farm
4707 E Price Rd
Saint Johns, MI  48879

Schipper Farms
1079 120th Ave
Martin, MI  49070

MINNESOTA
Hohrman Farms
9750 110th St E
Northfield, MN  55057

Korri Elizabeth Perschau
36002 210th St
Green Isle, MN  55338
Matt Peterson
1526 50th Ave
Sherburn, MN  56171

MISSISSIPPI
J & R Cattle
1190 Hwy 9 N
Bruce, MS  38915

Dew Farms LLC
253 Dew Lane
Yazoo City, MS  39194

Free State Simmentals
1070 Graves Rd
Ellisville, MS  39437

Valorie Riles
3251 West Salem Rd
Richton, MS  39476

David Levi Baria
PO Box 413
Hurley, MS  39555

MISSOURI
Connie Neubauer-Vanwye
19000 Rocking Chair Dr
Lancaster, MO  63548

Mallett Cattle Company
RR 2 Box 28
Memphis, MO  63555

John & Carla Luther
9844 S 1575 Rd
Nevada, MO  64772

Inman Farms
16650 Hwy B
Lebanon, MO  65536

Darrah Land & Cattle LLC
1212 North Main
Mountain Grove, MO  65711

Caffey Simmentals
13271 Cattail Rd
Phillipsburg, MO  65722

NEBRASKA
C & M Outhet Simmentals
545 Indiana St
Utica, NE  68456

TKK Livestock
PO Box 395
Blue Hill, NE  68930

N3 Cattle
73726 T Rd
Funk, NE  68940

NEW HAMPSHIRE
Garrett Palmer
133 Sheepboro Rd
Farmington, NH  03835

Top of The Hill Farm
50 Martin Hill Rd
Wolfeboro, NH  03894

NEW MEXICO
Matt Copeland
859 Romero Rd
Nara Visa, NM  88430

Copeland & Sons Llc
859 Romero Road
Nara Visa, NM  88430

NORTH CAROLINA
H J White Farm
299 White Farm Ln
Bladenboro, NC  28320

Bethany Nicole Mackey
1150 Fred Holcombe Rd
Mars Hill, NC  28754

NORTH DAKOTA
Ressler Land & Cattle
803 1st St NW
Cooperstown, ND  58425

OHIO
Mars Ranch
10359 Dunham Rd
Mount Vernon, OH  43050

Elizabeth Warthman
3079 Carroll Eastern Rd
Caroll, OH  43112

PDL Farms
11412 Twp Rd 100
Kenton, OH  43326
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Clady Farms
24759 State Route 4
Richwood, OH  43344

Frame Farms
64202 Lydick Rd
Quaker City, OH  43773

JT Kail Farms
4500 Metzger Hill Rd SW
Stone Creek, OH  43840

James F/Laura L Tarter
8856 St Peters Church Rd
Louisville, OH  44641

OKLAHOMA
Fitz Genetics
9976 Chisholm
Perry, OK  73077

Bixler Ranch
31683 Custer Rd
Waynoka, OK  73860

Lazy Y Cattle
9501 N Bethel Rd
Glencoe, OK  74032

Cody Keesee
7058 E 130 Rd
Holdenville, OK  74848

PENNSYLVANIA
Courtney Hilderbrand
346 Prospect Alley
Claysville, PA  15323

SOUTH DAKOTA
Hawley Cattle Co
32083 Ponderosa Drive
Burbank, SD  57010

Austin Dockter
47576 145th St
Milbank, SD  57252

TENNESSEE
RKS Ranch-
Robert Keith Shoemaker
1280 N W Rutland Rd
Mount Juliet, TN  37122

Richard Tarlton
176 Pepper Mill Road
Chuckey, TN  37641

TEXAS
K3J Cattle
5107 US Highway 82 East
Blossom, TX  75416

Joseph Blount
Route 3 Box 479
San Augustine, TX  75972

Heart of Texas Fall Fest/
Mr Carter
219 Goetz Rd
Cameron, TX  76520

S & S Cattle
59 Pinedale Rd
Huntsville, TX  77320

Britt Larson
7329 FM 442
Boling, TX  77420

B3 Mark Bonning
16607 Mueschke Rd
Cypress, TX  77433

Southern Comfort 
Cattle Company
171 Twin Springs Rd N
Kerrville, TX  78028

UTAH
Fletcher Cattle Company
5870 W 3400 S
Wellsville, UT  84339

WEST VIRGINIA
Hawkins Show Cattle
102 Notta Lane
Cameron, WV  26033

WISONSIN
Taylor Show Cattle
N2848 Old F Rd
Rio, WI  53960

Rooney’s Round Mountain 
Ranch LLC
9996 County Hwy Q
Chippewa Falls, WI  54729

Warzynski Hay Ranch
9103 Cty Rd GG
Almond, WI  54909

Fairview Cattle Company
2878 Fairview Rd
Neenah, WI  54956  ◆
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Membership Initiation Fee:
    Adult Membership Initiation Fee . . . . . . . . . . . . . $160
    Junior Membership Initiation Fee . . . . . . . . . . . . . $ 50
    Prefix Registration . . . . . . . . . . . . . . . . . . . . . . . . . $10

Annual Service Fee (ASF):
    Single Membership . . . . . . . . . . . . . . . . . . . . . . . $110
    Multiple Memberships
    at the same address. . . . . . . . . . . . . . . . . . . . . . $160
    Junior Membership . . . . . . . . . . . . . . . . . . . . . . . . $50

Registration Fees:
Registration Fees enrolled in THE
    Enrolled in THE — Option A . . . . . . . . . . . No Charge
    Enrolled in Opt B or C <10 months . . . . . . . . . . . . $30
    Enrolled in Opt B or C ≥10 months <15 months . . $40
    Enrolled in Opt B or C ≥15 months . . . . . . . . . . . . $50

2017 THE Enrollment

American Simmental Association Fees

Transfer Fees:
    First Transfer . . . . . . . . . . . . . . . . . . . . . . . No Charge
    Subsequent Transfers
     Within 60 calendar days of sale . . . . . . . . . . . . . . $10
    Over 60 calendar days after sale . . . . . . . . . . . . . $30

Additional Transactions:
    Priority Processing 
    (not including shipping or mailing). . . . . . . . . . . . . . . . $ 50
    Corrections . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5

Registration Foreign/Foundation Fees:
    Register Foreign/Foundation Cow. . . . . . . . . . . . . $17
    Register Foreign/Foundation Bull . . . . . . . . . . . . . $25

Registration Fees not enrolled in THE:
    Non-THE <10 months . . . . . . . . . . . . . . . . . . . . . . $42
    Non-THE ≥10 months <15 months . . . . . . . . . . . . $52
    Non-THE ≥15 months . . . . . . . . . . . . . . . . . . . . . . $62

ASA FEE SCHEDULE
DNA Services Contact ASA For Testing Kits

Genomic Tests:
*GGP-HD (Required for AI sires/donor dams)  . . . . . . . . . $90
*GGP-LD  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $50
GGP-uLD  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $33

*Add-on tests available

                                                                  Stand Alone         Add-on                                                                                                                

**Parental Verification (PV)  . . . . . . . . . . . . . $18  . . . . . . Free
Coat Color  . . . . . . . . . . . . . . . . . . . . . . . . . . $20  . . . . . . . $9
Red Charlie  . . . . . . . . . . . . . . . . . . . . . . . . . $15  . . . . . . . NA
Horned/Polled  . . . . . . . . . . . . . . . . . . . . . . . $50  . . . . . . $42

                                                                  Stand Alone         Add-on                                                                                                                

PMel (Diluter)  . . . . . . . . . . . . . . . . . . . . . . . . $20  . . . . . . Free
Oculocutaneous Hypopigmentation (OH)  . . $25  . . . . . . . NA
Arthogryposis Multiplex (AM)  . . . . . . . . . . . . $25  . . . . . . $11
Neuropathic Hydrocephalus (NH)  . . . . . . . . $25  . . . . . . $11
Contractural Arachnodactyly (CA)  . . . . . . . . $25  . . . . . . $11
Developmental Duplication (DD)  . . . . . . . . . $25  . . . . . . $11
Tibial Hemimelia (TH)  . . . . . . . . . . . . . . . . . . $25  . . . . . . $11
Pulmonary Hypoplasia with Anasarca (PHA)  . $25  . . . . . . $11
Osteopetrosis (OS) . . . . . . . . . . . . . . . . . . . . $25  . . . . . . $11
BVD PI  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5

**Subject to additional research fees in the case of exclusions or multi-sire groups

Spring 2018 THE Enrollment (dams calve January 1-June 30) — Early enrollment open October 15 through December 15, 2017.
Late enrollment available until February 1, 2018.

Fall 2017 THE Enrollment (dams calve July 1-December 31) — Early enrollment open April 15 through June 15, 2017. 
Late enrollment available until August 1, 2017.

                                                            Option A (TR)       Option B (SR)        Option C         Option D (CM)

                   April 15 – June 15                   $15.00                    FREE                  $7.50                $500/herd
                   *After June 15                         $16.00                    $1.00                  $8.50                $500/herd
                   *Late enrollment fees

A re-enrollment fee of $35.00 applies to any dam that is removed from inventory and re-enters the herd at a
later date.  A member who has dropped out of THE and wishes to return, may do so for the next enrollment
season. Re-enrollment fee is $35 per animal (maximum of $350) plus enrollment fees. Non-THE registration
fees will apply to the calendar year when a member did not participate in THE.
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NOVEMBER 2017
   S         M          T         W          T          F          S

                             1       2       3       4
  5       6       7       8       9     10     11
12     13     14     15     16     17     18
19     20     21     22     23      24     25
26     27     28     29     30

OCTOBER 2017
   S         M          T         W          T          F          S

  1       2       3       4       5       6       7
  8       9     10     11     12     13     14
15     16     17     18     19     20     21
22     23     24     25     26     27     28
29     30     31

DATE BOOK

OCTOBER
        1     Krieger Farms’ Annual Sale — Universal, IN
        1     Traynham Ranches’ Female Sale — Fort Klamath, OR
        1     WSA Midwest Fall Roundup Sale — Lancaster, WI
        6     Factory Direct Sale — West Lafayette, IN
        7     Belles of the Bluegrass — Campbellsburg, KY 
        7     Buckeye’s Finest — Belle Center, OH
        7     Route 66 Road to Success Sale — Springfield, MO
        8     WSA Midwest Fall Round-up — Lancaster, WI
        9     Burlap and Barbed Wire Vol. IV Female Sale — Clay Center, KS
        9     K-Ler Online Genetic Sale — www.breedersworld.com
        9     The Wrecking Crew Sale — www.breedersworld.com
      11     R.A. Brown Ranch’s 43rd Annual Sale — Throckmorton, TX
      12     Koz E Acres-Wilmes Farms Fall Harvest Online Sale — www.sconlinesales.com
      13     43rd Annual R.A. Brown Ranch Bull and Female Sale — Throckmorton, TX
      14     Legends of the Blue Ridge — Atkins, VA
      14     The Black Label Event, Vol. VIII — Grandview, TX
      14     The New Direction Sale — Seward, NE (pg. 62)
      15     Ladies of the Valley — West Point, NE (pg. 62)
 16-17     Oktoberfest @ Windy Ridge Simmentals — www.dponlinesales.com
      16     Pickerel Farms’ Online Sale — www.dponlinesales.com
      16     Pleasant Hill Farms’ 6th Annual Production Sale — Rockfield, KY (pg. 45)
      17     Hecksel Simmental Farms’ Online Sale — www.breedersworld.com
      20     Buckles and Banners — West Point, IA
      21     Fred Smith Company Ranch’s Extra Effort Sale — Clayton, NC
      21     Indiana Performance Bull Test Sale — Springville, IN
      21     Midwest Made Production Sale — Ames, IA
      21     MN Beef Expo – White Satin On Ice Sale — Minneapolis, MN
      21     MN Beef Expo – All Breeds Sale — Minneapolis, MN
      21     Tennessee Fall Showcase — Lebanon, TN
      22     C-Bar Red Angus Elite Female Sale — Brownell, KS
      22     Gerloff Farms’ 10th Annual Best Fest — Bland, MO (pg. 51)
 22-23     SVJ Farm’s Online Female Sale — www.dponlinesales.com
      27     23rd Annual Hokie Harvest Sale — Blacksburg, VA
      28     7P Ranch’s 42nd Annual Production Sale — Tyler TX (pg. 27)
      28     Flat Water Gang Inaugural Female Sale — Broken Bow, NE
      28     Michigan Simmental Association’s 4th Annual Fall Sale — St. Louis, MI (pg. 73)
      28     Pennsylvania Fall Classic — Waynesburg, PA (pg. 35)
      28     Red Hill Farms’ Bulls of Fall III — Lafayette, TN
      28     Shenandoah Valley’s “Stars of Fall” Bull and Female Sale — Quicksburg, VA (pg. 60)
      28     The Magnolia Classic 2017 — Starkville, MS
      28     Yon Family Farms’ Fall Sale — Ridge Springs, SC
      29     Lacy’s Red Angus Annual Production Sale — Drexel, MO
 29-30     Southern Harvest by Fenton Farms — www.dponlinesales.com

NOVEMBER
        1     Hanel Black Simmentals’ The Female Sale — Courtland, KS (pg. 55)
        1     Hudson Pines Farm’s “Forever A Legacy” Complete Dispersal Sale — 
               Sleepy Hollow, NY (pg. BC)
        1     New Day Genetics’ Elite Bull and Female Fall Sale — Abingdon, VA
        2     RS&T Simmentals’ Online Female Sale — 

http://www.breedingcattlepage.com/rs_t_simmentals/index.htm
        4     Harriman Santa Fe Top of the Breed Sale — Montrose, MO (pg. 52)
        4     Irvine Ranch’s 13th Annual Production Sale — Manhattan, KS
        4     Land of Lincoln — Altamont, IL (pg. 10)
        4     New Day Genetics’ Elite Bull and Female Fall Sale — Osceola, MO
        4     Pigeon Mountain “Beef Builder” Fall Bull Test Sale — Armuchee, GA
        4     T Beef Bull Sale — Bozeman, MT
        5     Focus on Females — Marysville, KS
        5     Hawkeye Simmental Sale — Bloomfield, IA (pg. 69)
     5-6     Indiana Junior Simmental Selection Sale — www.dponlinesales.com
        5     Rincker Fall Online Sale — www.rincker.com
        5     Triangle J Ranch’s Harvest Select Female Sale — Miller, NE (pg. 75)

(Continued on page 86)
84 October 2017





NOVEMBER (CONT.)
        7     Woodside Land and Cattle Sale — Pleasantville, IA (pg. 89)
        8     New Day Genetics’ Elite Bull and Female Fall Sale — Harrison, AR
      10     Rhodes Red Angus Fall Female Fiesta Sale — Emporia, KS
      11     Deer Creek Farm Production Sale — Roseland, VA
      11     Gibbs Farms’ 12th Annual Bull and Replacement Female Sale — Ranburne, AL
      11     Greenfield Livestock Auction Special Cow Sale — Greenfield, IL
      11     MM Cattle and Moriondo Farms’ Inaugural Production Sale — Mt. Vernon, MO
      11     Moser Ranch’s 26th Annual Bull Sale — Wheaton, KS
      12     Tingle Farms' Pave the Way, Fall Vol. II Sale — New Castle, KY (pg. 11)
      13     NAILE Select Sale — Louisville, KY (pg. IFC)
      14     Wilkinson Farms/C Diamond Simmental’s Building a Legacy Female Sale —

Napoleon, ND (pgs. 18-19)
      17     Heartland Simmental Performance With Class Sale — Waverly, IA
      18     Buckeye Best of Both Worlds Sale — Newark, OH
 18-20     Hillstown Farms’ Online Sale — www.dponlinesales.com
 18-21     LMC & Friends “Giving THANKS” Online Donation Sale IV —

www.lamuncacattle.com
      18     Timberland Cattle’s Fall Bull Sale — Vernon, AL (pg. 67)
      18     Value by Design Female Sale — Anita, IA
      18     Whelan Farms Southern Excellence Bull Sale — Wadley, AL
      18     Yardley Cattle Company’s “Focus on the Female” Sale — Beaver, UT (pg. 7)
      19     North Central Simmental Fall Classic — Hubbard, IA
 20-21     Greater Pacific Simmental Sale — www.dponlinesales.com (pg. 57)
      24     Ruby Cattle Co.’s “Livin’ The Dream” Production Sale — Murray, IA
      25     3C Christensen Ranch Female Sale — Wessington Springs, SD
      25     Foxy Ladies Bred Heifer Sale — West Point, NE (pg. 62)
      25     Right By Design 2017 — Middletown, IN
      25     The Event — Tecumseh, NE (pg. 42)
 26-27     Hadden Simmentals’ Fall Genetic Sale — www.dponlinesales.com
      26     “The Chosen Few” Female Sale — Gilmore City, IA (pg. 67)

DECEMBER
        1     12th Annual “It’s All Black and White” Bull and Female Sale — Montgomery, AL
        1     DreamWorks The First Edition Female Sale — Decorah, IA (pg. 77)
        2     Altenburg Super Baldy Ranch’s “First Ever Female Production Sale” — 

Fort Collins, CO
        2     Jewels of the Northland Sale — Clara City, MN
        2     Missouri Simmental Fall Harvest Sale — Springfield, MO
        2     Montana’s Choice Simmental Sale — Billings, MT
        2     Next Step Cattle Company’s 5th Annual Bull Sale — Livingston, AL
        2     T-Heart Ranch’s Annual Female Sale — LaGarita, CO (pg. 67)
     4-5     BF Black Simmentals’ Christmas Bonus Sale — www.dponlinesales.com
        4     Dakota Made Production Sale — Salem, SD
        4     Genetic Perfection Sale — Arlington, NE (pg. 62)
        9     Driggers 6th Annual Bull Sale — Glennville, GA
        9     Hartman Cattle Company’s Customer Appreciation Sale — Tecumseh, NE
        9     North Alabama Bull Evaluation Sale — Cullman, AL
        9     North Dakota Simmental Showcase/Classic Simmental Sale — Mandan, ND
        9     Purdue Golden Girls Cow Sale — West Lafayette, IN
        9     Southern Cattle Company’s Bull Sale — Marianna, FL
 10-11     Ferguson Show Cattle Fall Sale — www.dponlinesales.com
      10     Hicks Cattle Company’s 1st Annual Production Sale — Covington, IN
      10     Trauernicht Simmental Nebraska Platinum Standard Sale — Beatrice, NE
      11     Gale Angus and Simmental Sale — Lewistown, MT
      16     Pride of the Prairie Sale — Chandlerville, IL
      16     South Dakota Source Sale — Mitchell, SD
 27-28     St. Nicks Eggstravaganza 5 — www.dponlinesales.com

JANUARY 2018
      15     National Western "The One-Volume XXV" Sale — Denver, CO (pg. 71)
      16     Wild Wild West Female Sale — Brighton, CO
      24     Sioux Empire Farm Show and Sale — Sioux Falls, SD
      26     Ellingson Simmentals’ Annual Production Sale — Dahlen, ND (pg. 64)
      27     Double J Farms’ Private Treaty Bull Sale — Garretson, SD
      27     J&C Simmentals’ Annual Bull Sale — Arlington, NE (pg. 62)
      27     The Cowtown Classic National Simmental Sale — Fort Worth, TX  ◆
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Serving as American Simmental Association’s (ASA) official publication, 
the Register is mailed nine times annually, has a circulation of 5,500+, and is
focused primarily on ASA’s paid membership. the Register is an 8 1/8 x 10 7/8 inch

glossy, full-color publication that provides a direct and consistent line of communication
to the ASA membership.

Ad Sales Staff

Nancy Chesterfield
406-587-2778

nchesterfield@simmgene.com

Send all ad materials to: register@simmgene.com or Fax: 406-587-8853

Rebecca Price
406-587-2778

rprice@simmgene.com

Jeff Thomas
406-581-8859

jeffthomas138@gmail.com

International Sales

               Space Rates          Non-Contract           5X Contract            9X Contract           Four Color

               1 page $770                 $730                $700 $300
            2/3 page $660                 $630                $600 $200
            1/2 page $440                 $420                $400 $150
            1/3 page $330                 $315                 $300 $100
            1/4 page $220                 $210                 $200 $75
            1/8 page $150                                           $50
       3-inch mini $100                                           $30
       2-inch mini $85                                           $15
        2-inch card            $700/year, 9 insertion $135
        1-inch card            $390/year, 9 insertions $90
    Classified Ads            $.60/word, $12.00 minimum, must be prepaid

Register Deadlines for Publication:

Issue                                             Sales Close                      Ad Materials                   Camera Ready                 Mail Date

November ’17               Oct 2                    Oct 9                    Oct 20                  Nov 1
Dec ’17/Jan ’18             Nov 15                 Nov 22                 Dec 6                   Dec 19
February ’18                  Dec 29                 Jan 5                   Jan 19                  Jan 31
March ’18                     Feb 1                   Feb 9                   Feb 16                  March 1
April ’18                       March 1               March 9               March 19             April 2
May/June ’18                April 2                 April 10                April 20               May 4
July/August ’18             June 22                June 29                July 11                 July 23
September ’18               August 1              August 10             August 17            Sept 4

A non-refundable fee of $50.00 will be assessed 
if a client does not meet deadlines or if the client
commits to advertising and cancels after the 
deadline or if the ad must be dropped to ensure 
on time publication.

Advertising materials (including photos) must 
be in the Register office by the dates listed above. 
the Register, which mails by periodicals rate, 
assumes no responsibility for actual receipt date. 

Design Charges
Advertising rates are for camera-ready ads only.
Additional design charges will apply to any ad 
that is designed by ASA Publication, Inc.

Layouts & Proofs
Although every effort will be made to provide
proofs on all ads, proofs are guaranteed only 
if all ad material arrives in the Register office 
prior to deadline.

Terms
All accounts are due and payable as invoiced.
Interest charges of 1.5 percent per month 
(18 percent APR) will be added to accounts 
30 days past due. If an account becomes 60 days
delinquent, all ASA Publication, Inc. work may be
suspended until full payment is made. After review
by the ASA Executive Committee, ASA privileges
may be denied to those with accounts over 
90 days delinquent.

Advertising Content
the Register and its staff assume no responsibility 
or obligation to verify the accuracy and truthfulness
of advertising copy submitted to the Register. How-
ever, the Register reserves the right to reject any
advertising copy or photo which the Register deems
unsuitable for publication for any reason, including
copy or photographs which are false or misleading.
the Register assumes no responsibility for the accu-
racy and truthfulness of submitted print ready ads.
Advertisers shall indemnify and hold harmless 
the Register for any claims concerning advertising
content as submitted. Advertising containing 
pedigrees or statements regarding performance
must conform to records kept by the American
Simmental Association. Copy deviating from 
official records may be changed as necessary 
without advertiser consent.

Editorial Policy
Opinions expressed are the writers’ and not 
necessarily those of the Register. Photographs are
welcome, but no responsibility is assumed for
material while in transit or while in the office.

Space and four-color rates for the Register: 

One Genetics Way
Bozeman, Montana 59718 USA

406-587-2778 • Fax 406-587-8853
register@simmgene.com

For All Your 
Advertising Needs

Subscriptions

• Domestic $50/year 
• First Class $100/year 
• All International 

$100/year (US)

RATES & POLICIES

ASA PUBLICATION, INC
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Something For Everyone 

Tuesday, November 7, 2017 

http://showstockplanet.com/

Our Premier Donor
Sells in her Entirety

Embryos out of these Fantastic Donors Sell!

Woodside Land and Cattle
Jeff Woodside – 515-577-3829

William Woodside – 515-577-3279

288 Dubuque St. 

Pleasantville, IA 50225

https://woodsidelandandcattle.com/

https://www.facebook.com/woodsidelandandcattle

Sale Offering: Open Heifers, Embryos, Semen, Young Bulls, and a Donor
Open House and early bidding will be at noon on November 5 at the ranch.  

Lunch will be served.
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SP The Answer 813
By SAV Final Answer 0035
EPDs:   CE: 21    $API: 121    $TI: 66

SimAngusTMSimAngusTM SimAngusTM SimAngusTM

Angus

3/4 SimAngus

CCR Flint Hills 2092B
By CCR Frontier 0053Z
EPDs:   CE: 14    $API: 149    $TI: 90

Angus Angus

SimAngusTM

EPDs as of 8.4.17

AR, NAILE &
NWSS Champ!

NAILE Champ!

SimAngusTM



LLSF Addiction AY792
By Top Grade
EPDs:   CE: 7    $API: 109    $TI: 67

W/C Tribute 84C
By Yardley Utah
EPDs:   CE: 12    $API: 125    $TI: 67

STF Royal Affair Z44M
By Lock N Load
EPDs:   CE: 5    $API: 103    $TI: 57

CDI Executive Power 280D
By W/C Executive Order
EPDs:   CE: 13    $API: 157    $TI: 87

HPF Tradecraft D010
By JF Milestone 999W
EPDs:   CE: 7    $API: 115    $TI: 71

K-LER Make It Rain 696S
By Foundation 724N
EPDs:  CE: -7    $API: 86    $TI: 55

Long’s Damien A37
By Hooks Shear Force 38K
EPDs:   CE: 9    $API: 147    $TI: 86

LLSF Pays To Believe ZU194
By CNS Pays To Dream T759
EPDs:   CE: 7    $API: 127    $TI: 76

FBF1 Combustible Y34
By Steel Force
EPDs:   CE: 12    $API: 101    $TI: 62

SS/PRS Tail Gater 621Z
By HTP/SVF Duracell T52
EPDs:   CE: 11    $API: 115    $TI: 74

W/C Grandstand 6B
By W/C Wide Track 694Y
EPDs:   CE: 10    $API: 121    $TI: 67

HPF Rockstar B332
By JF Milestone 999W
EPDs:   CE: 5    $API: 109    $TI: 76

W/C Catchin A Dream 27X
By Dream Catcher
EPDs:  CE: 10    $API: 123    $TI: 67

WAGR Dream Catcher 03R
By Dream On
EPDs:   CE: 12    $API: 129    $TI: 73

GLS/JRB Cash Flow 163C
By LLSF Pays to Believe ZU194
EPDs:   CE: 9    $API: 115    $TI: 70

Semen available on the best 
Angus and Clubbie sires too.

Long’s Stand Alone B35
By Built Right
EPDs:   CE: 8    $API: 111    $TI: 64

CCR Anchor 9071B
By CCR Cowboy Cut 5048Z
EPDs:   CE: 20    $API: 164    $TI: 82

LLSF Uprising Z925
By Heads Up 20X ET
EPDs:  CE: 4    $API: 100    $TI: 77

Yardley High Regard W242
By Yardley Impressive T371
EPDs:  CE: -1.2    $API: 71    $TI: 58

HILB Maverick A43
By GLS New Direction X148
EPDs:   CE: 4    $API: 101    $TI: 57

www.cattlevisions.com

Call for your
free book

Entire lineup
online at:

866-356-4565

Rousey Gold Strike 512C
By Hooks Trinity 9T
EPDs:   CE: 19    $API: 150    $TI: 85

WLTR Nashville 22A ET
By High Voltage
EPDs:  CE: 11    $API: 114    $TI: 64

SAS Big Bruzer Y131
By King of the Yukon (outcross)
EPDs:   CE: 9    $API: 120    $TI: 62

SimAngusTM

EPDs as of 8.4.17

SimAngusTM SimAngusTM

3/4 SimAngusTM






