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The decision you make
today will influence
the next 20 years.
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Smith Genetics

and Reavis Farms
have a long-standing
partnership on a number of top
donors and sires in the Simbrah
breed. Produ bulls with lots
of muscle, and power, plus
backed with proven cow families
and sire lines tops our list of
priorities. Here are two young
and upcoming sires, we will be
utilizing in our programs.

IREADY OR NOT 9

Purebred Simbrah, Sired by Smith Just Because
and from the Debutante Cow Family. Top 10%
ranking for APl and TI.

THEMMITT
Percentage Simbrah. Sired by W/C HOC HCC
Red Answer and out of Smith Ciao Bella, the
heir apparent to Smith Beila Bella. One of
the strongest cow families ever in any breed.
Top 15% ranking for APl and 2% for TI. 2020
National Champion Percentage Bull.

Smith Genetics, Tim Smith
512-587-7896 - smithgenetics1@gmail.com

Wayne Reavis, Reavis Farms
956-207-1447 « jwreavis@aol.com

FOLLOW OUR PROGRAMS ON FACEBOOK.. +
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EXCITING PERFORMANCE OPTIONS IN BALDY, BLACK OR RED! °

7SM113 MR SR HIGHLIFE G1609 // 3568376

High Road x Big Casino // PB SM // Homo. Black // Homo. Polled

= HIGHLIFE is our newest blaze-faced addition!

* He is a nicely balanced, well-muscled, sound-structured sire that offers a
combination of pedigree outcross and EPD excellence.

« This sire offers good feet and is backed by a nice uddered young cow!

From Schnabel Ranch, SD; Triangle J Ranch, NE and Gibbs Farms, AL

CED: 15.7 BW: ~0.4 WW: 87.5 YW: 144.6
MARB: .24 REA:1.06 API:160.2 Ti: 95.8

75M104 GIBBS 7382E BROAD RANGE // 3404807

WIDE RANGE x Midland // PB SM // Homo. Black // Homo. Polled

* Used successfully in several heifer projects with excellent calving results

« The resulting progeny have similar phenotype to his sire, WIDE RANGE.

« BROAD RANGE is from an outstanding dam who possesses excellent carcass

merit, adding to his high ranking in MARB and REA.
From Gibbs Farms, AL; K Diamond Cattle and TNT Simmentals, ND; River Creek Farms, KS
and Trauernicht Simmentals, NE

CED: 13.8 BW: -0.6 WW: 92.1 YW: 147.6
MARB: .26 REA:1.13 API: 156.2 Ti: 33.2

7SM121 SAS COPPERHEAD G354 // 3620331
Bitten x Reload 2006Z // PB SM // Red // Homo. Polled
* A hot, new upcoming sire featured in Springer's 2020 National Western
Stock Show pen of three!
* This red outcross pedigree is ideal for Simmental and red commercial females.
« Offers great phenotype, feet and legs, and will add muscle to his progeny
From High Country Cattle, AB

CED: 11.4 BW: 1.1 WW: 88.1 YW: 130.3
MARB: .02 REA: .32 API: 125.5 Ti: 83.2

Conception. Calving Ease. Carcass. Cows.

YOUR SUCCESS s (P s sion.

Phone: (614) 873-4683 ¢ www.selecisiresheef.com
EPDs as of 12/17720
®Your Success Dur Passion. is a registered trademark of Select Sires Inc.



The Bulls We Sell Are Produced From Cows Like This

Call today for best selection
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We sell bulls every month of the year.
90% of our bulls sell from $3,000-5,000.
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Please google stanleymartinsfarms for more information.

STANLEY MARTINS FARMS

141 Hwy 18 e Postville, IA 52162
563-419-2444 (c)  563-864-7305 (h)
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Tim Curran, Chairman
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Steve Eichacker
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Wade Shafer, Ph.D., Executive Vice President
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THE SOURCE FOR HYBRID VIGOR

REDUCING INPUTS « MAXIMIZING OUTPUT « IMPROVING YOUR BOTTOM LINE

EAGLE PASS RANCH
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SELLING 225 BULLS
[MONDAY, FEBRUARY 15, 2021]

AT THE RANCH NEAR HIGHMORE, SD - SALE BROADCAST ON DV AUCTION
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UN ANGUS
LOWS.

JIST ANNUAL BULL SALE
OFFERING 130 SIMANGUS™ BULLS
FEBRUARY 10, 202 // MANHATTAN, KS

BULLS AVERAGE IN THE
TOP 20% FOR CALVING EASE EPO
BULLS AVG IN'THE TOP 25%
OFTHE BREED FOR WWEPD
4 YEA GUARANTEE ON
FEET & SEMEN

REQUEST A CATALOG AT RIVERCREEKFARMS.COM




REQUEST A CATALOG, VIEW VIDEOS AND DATA AT
WWW.RIVERCREEKFARMS.COM

730G // 3726224 2026 // 3???”4
PUREBRED SIRED BY HOOK S BEACON 568 PUREBRED SIRED BY HOOK S BLACK HAWK 50B

402H // 3775576 5706 // 3727781
1/4 SIMANGUS™ SIRED BY BYERGO BLACK MAGIC /2 SIMANGUS™ SIRED BY W/C RAPID FIRE 2101C

7106 // 3726183 D28H // 3769925
1/4 SIMANGUS™ SIRED BY GAR ASHLAND 5/8 SIMANGUS™ SIRED BY CCR PAYWEIGHT 0327C

rRvR| RIVER CREEK e

CRK ABRAM & DANI: 785-456-3986
esrp = ARM Sirrese BOB & MARY: 785-456-3279




FROM THE EDITOR ., ., ricee

This past spring, I was speak-
ing with a member who was
petitioning for why his animal
should be listed on Herdbook as
Homozygous Polled, because by
observing her, she clearly didn’t
have horns. She hadn’t been
tested, her parents hadn’t been
tested, and she had relatives
recorded with horns, so this
seemed like a pretty easy thing
to explain. This member was
polite but still insistent. I was
out of ideas, and when I explained our testing procedure
and what we would record as homozygous, he said, “Well,
who made that rule?” Out of ideas, I blurted, “Science
made that rule, sir.” In my years at ASA, I had never been
so out of ideas for explaining a policy, and I have laughed
and thought about that phone call many times since.

The member, like a lot of people, was working off of
his feelings. ‘I can see that she doesn’t have horns,’ ‘don’t
you make exceptions?’, ‘I bet the Association makes a
lot of money off of this testing’. These are all responses
I have gotten pushing back on policy. Strong feelings
come up a lot in our everyday lives, and whether it be in
the cattle business or the grocery store, I believe we all
need to practice separating feeling from fact. Our current

Lilly Platts

Our passion for
‘the beef industry

f_gbacked by science.
:

‘Science Made that Rule, Sir?

situation, ‘the rona’ as I have been calling it, is a prime
example of how essential this practice is. It's muddy out
there, but if you don’t put the effort into attempting to
excavate some vetted facts, your understanding is going
to be so blurry you won’t be able to separate what you
know from what you feel.

I am a journalist by training and at heart. I studied
the profession in school, and beyond the writing, photog-
raphy, and radio skills I learned, that experience trained
me to think like a journalist. Now I'm sure you are think-
ing of some of today’s journalism and considering flipping
past this, but stick with me for just a minute.

At its core, journalism exists to sift out the facts from
agendas and rhetoric. I was taught that if you give people
the facts they will then be able to navigate their stance,
belief, action, etc. I work as a freelance agricultural jour-
nalist nights and weekends, and have to make an active
effort to simply state facts and information, and let the
reader decide the meaning for themselves. I grew up
ranching and come from many generations of agricultur-
alists, so when I write about issues like lab-grown meat,
it takes active effort for me to remove my bias. I stand by
the belief that if I lay out the facts, figures, and events,
that the reader is smart enough to form their own under-
standing. I want my work to exist in a way that would
allow a vegan to pick up an article I wrote and read it
through to the end. This doesn’t mean I'm not an advo-
cate for the beef industry — it’s just that I believe in the
future of beef because of the facts, not just because I've
been raised to.

ASA and the data we process exists much in the same
way. Producers from across the country send us the facts
and figures, and with the best technology and knowledge
available, we distill out what you can use in your own
unique situation. Sure, we have experts who write arti-
cles that suggest management principles, but the core
database treats every single animal the same. You then
get to use that database to find what will benefit you.

Feeling and emotion can’t be removed. Our passion is
what makes life worth living. We just need to be conscious
of how we are making decisions, and how we are reacting
on a daily basis. I encourage you to think about your
ability to separate fact from feeling. When you read the
news, if something makes you mad do you research it?

If something makes you pump your fist in the air in agree-
ment, do check the credibility? Do you cull that pretty
cow that hasn’t turned you a profit for the last two years?

I am outrageously proud of the work that our team
puts into the content of this magazine. It has been cre-
ated by a team that wants to give you the information
you need to be successful. Oh and one last thing while
you're here. Facebook isn’t a news source, and that
meme your Aunt Carol just shared probably isn’t true.
We all just survived a post-election holiday season — who
decided on that timing? — so please continue to be kind
to one another, and if you need to escape, grab this issue
of SimTalk and take a break.

ST
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1:00 PM — Females Sell First
Lunch at 12:00 Noon

At the Ranch, Tyler, Texas
Located one mile south of I-20 on FM 757
Midway between Tyler and Longview

o
| Selling
40 Purebred Simmental and
SimAngus™ Bulls
¢ 1 Two-Year-Old with 31 Fourteen-
Month-Olds and 8 Yearling Bulls
e All are polled
e Most are Al sired by breed leaders
in both Simmental and Angus
| 40 Purebred Simmental and
SimAngus™ Females
¢ 30 Bred Females with 5 Open
Simmental heifers and 5 Open
SimAngus™ heifers ready to breed
* All are polled
* Most are Al sired and bred to
Al sires

20 Simbrah Heifers

¢ 15 Bred Heifers with 5 Open F1
Simbrah heifers ready to breed

e These are 1/2 Brahman heifers
resulting from the mating of pro-
ductive 7P Ranch Simmental and
SimAngus™ cows to elite Brahman
Al sires

* The Disposition is Excellent on
these cattle

¢ Most are registered with the
American Simmental Association
and can be Golden Certified
registered with the American
Brahman Association

Joe Prud'howme

and Family

130 Surrey Trail, Tyler Texas 75705 |
903-597-1607 home (nights)

803-592-8301 business (days)
903-530-2371 Joe's cell » joe@7pranch. :;tufs
903-235-9112 Tom Barker, manager
tom@?praneh corri

CALL US TODAY FOR
'YOUR CATALOG

Go to our website for more |

and updated information:

Go to www.CattleInMotion.com

|
www.7PRanch.com to view online catalog and videos of our

i I

Black and Red
Purebred Simmental
and SimAngus™
and F1 Simbrahs

SEVEN P RANEH

sale offering AND for live broadcast with

‘ internet bidding available on sale day.

Auctioneer: Sale Consultants:

Mark Tillman Warren Garrett
210-216-6754 903-316-2889
TX LIC# 9642 Marty Ropp

' 406-581-7835

AllIEh

Like us on Facebook.




-

o CCR 6028 PROC 61?8(3

, ,jI-Iomo BIack, Homo Pollecl ASA 3703131 |] Home Black, Homo Polled
RO MATION‘ E202 x CCR BOULDER 1339A : WS PROCLAMATION E202x CCR BOULDER 1339A

smnnocl W MARB REA AP i CE | BW | WW | YW | Ml!_K STAY | DOC | CW MﬁtRB REA L APL | TI
154 s lTll? 52 1046 109 156 98 = 2 23004 153 29 | 15 | 22 64 |0.4011.20 144 96

: ccn 60_23 pnoc 3056(3

CCR 6‘[03 ICON[C 313'IG ]

ey

e ASA3703491 || ‘Homo B}.a(,k Homn Polled : AS=\ 3703384 || Homo Bl'u.k Homu Pollet.i
_lIOUKS EBCORE G5E X BASIN PAYWEIGHT 1682 LRS ICONIC 303C x CCR SPARTAN g124A
S CE L BWS W L STJ\Y|UQC CW. [ARS, REA| APLIT0S CE B | W) YW TNILK STAY | DDC | CW IMARB| REA | AP | TI

i 05|91 130]28 1734°10.61, 0:96 146 * 95° 14,501 .88 142 145012 |17 | 45.10.63/0064 ] 151 |93

-__II.-{‘-#:!—- ———

P

ki da iy e

e R 4015 BEACON 3'!20(3

AbA 3703383 | [-Iumb:B]ack,ilumo P;t')l.lec['

HOOK'S BEACON 56B X CCR COWBOY CUT 50487
“CE| W[ WI YW | MILK| STAY/ DOC | CW MARB 'REA AR | TI

14 D!'HE\? 125|23 -23'1?'32 088 103 163 a7

WS PROCLAMATION E202




Cow Cap 'Ranct

Five Generations of raising seedstock and
feeding cattle.
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By Emme Demmendaal

66 hen our first quarter-blood

‘ " ; Simmentals hit the ground,

they were just exceptional,”

shares Arlen Katterman of Kattle Bell
Farm, Hale, Michigan, describing when
he and his father purchased their first
half-Simmental bull in 1974 to use on
their commercial cow herd, “What a
difference just twenty-five percent
Simmental makes with the hybrid
vigor in calves.”

While the Katterman family has
been sold on Simmental since they
purchased their first half-blood bull,
the operation wasn’t new to the cattle
industry. Arlen’s grandfather, John
Dooley started farming in the 1930s.
During the ‘40s, Dooley along with
other local farmers created a co-op
sale to sell feeder cattle. Since then,
the operation has sold cattle each
year in October with an established
customer base that trusts the perfor-
mance of their feeder calves.

Throughout generations, the Katter-
man family has remained committed
to developing quality feeder calves by
tracking herd data and implementing
progressive herd-selection decisions
that capitalize on advancing reliable,
profit-focused genetics faster.

Kattle Bell Farm sells
high-quality commercial
SimAngus feeder calves
while continuing the
family legacy.

Andy and Dana Katterman with their
two children: Kiley and Lincaln.




Choosing “Know”

While Kattle Bell Farm previously used Durham, Hereford, Saler,
and Limousin in their operation, they continue to use Simmental
and Angus crossbred cattle for the hybrid vigor, maternal traits in
the cow herd, and quality of the carcass on the rail.

In the last 10 to 15 years, their selection decisions have made
traction in the feeder calves and how their cow herd performs. Andy
Katterman, Arlen’s second-oldest son of five adult sons shares,
“We're really liking the calving ease of the Simmental and SimAngus
bulls we're buying, and we also like the milking ability and stayability
in the herd. Overall, we just feel like SimAngus make good mothers.
They take care of their calves and produce some high-weaning
weight calves.”

Arlen and Andy make bull selection decisions together. Structure,
soundness, EPD profile, and performance numbers are the forefront
of their conversations with an emphasis placed on ASA’s all purpose
index ($API). The index takes into account a balanced evaluation of
sires on the entire cow herd with the goal of retaining daughters,
and selling steers on feed to be sold based on grade and yield.

Andy explains, “We look at genetics and structure but focus on
a balanced animal. We want to keep milk and the calving ease in
our herd while gradually increasing weaning weights and yearling
weights. We emphasize $API and try to get bulls that are the top
20% of the breed. ”

Each year, heifers are pasture bred mid-May to a high calving-ease
bull and aren’t exposed until they are at least two-years old. Katterman

says, “The cow is a little more mature at
that age, and we feel we get an extra year
out of them by not pushing them. I know
there is criticism that you'll lose a year,
but I feel like we're able to keep that cow
in production longer.”

While Katterman prioritizes using high-
quality bulls in the herd, the right bull can
only be chosen when they know what their
cow herd needs to produce a calf that will
perform for their customers in the feedlot.
Initially when making replacement heifer
selection decisions, the female must have
good feet and legs and be born in the first
21 days of the calving season. In addition
to phenotype, the data collected throughout
the year is weighed when choosing keeps
and culls.

To know more about their heifers, the
Kattermans report their calving records to
ASA, and in turn receive EPDs back on their
commercial cows. They collect birth and
weaning weights on the whole calf crop and
yearling weights on replacement females.

CONTINUED ON PAGE 16

K ati:l’e Bell Farm, EPDs are weighed when selecting
. their commercial replacement females and used




Beef  METEROSIS, A ‘MUST' FOR ‘MORE' PROFIT
B /(s .. ERLUEN ‘GAME GHANGER” ADVANTAGE

thickness and carcass value. Plus, their daughters will make better cows with more longevity.

BD9436 oo ) UY556

SIMANGUS™ . SIMANGUS™ ’ g "B SIMANGUS™
: : “ TWO-YEAR OLD Sha T'HIJ YEAR 0I.D i e S “*'TWO-YEAR OLD
Gold Strike x Hook’s Red Zone Muuntaln Pass x CCR Valedlctnrlan . Flint Hills x High Octane
9 EPDs in breed’s top 3-20% ranking! -1.3 BW and 1.07  From same cow family as last year's top seller. Impressive 8 EPDs In hreed’s top 2-20% paced by top 2% Docility
REA with a wealth of quality and structure. calving ease, maternal and carcass genetics! and 4% Marbling. Powerfully good!

-~ SIMANGUS™

SIMNGUS“‘ SIMANGUS™
YEARLING YEARLING YEARLING
Praclamation x High Calibre Proclamation x Pays to Believe Eagle x Dameron Northern Light
11 EPDs in top 1-10%! Powerfully built with great 9 EPDs in breed’s top 3-20%! Super performance, 10 EPDs in top 2-15% of breed! Powerful, great milking
structure! 167.6 API and 105.4 Tl values. big hodied and with a great personality! dam is sired by Denver champion bull.

Glenn Gantrell, 0K

Longtime Repeat Gustomer
“I buy all of my SimAngus bulls and females from APEX and Angus
AL bulls from Express Ranch, knowing from each | will get the best
Longtime customer of genetics and quality available. SimAngus add extra muscle,

Glenn Cantrell, OK (L) performance and carcass traits we need.”
with Dan Leo

Glenn is one of our many repeat customers, of both bulls and females, a 2X National Western Angus

PUREBRED

& _-YEARLING judge and former manager of the large Hitch Feedlots. Currently he maintains a reputable 350 head
Eagle x Top Grade cowherd where calving ease, maternal traits, performance and eye appeal are priorities. This past
Elite 1-10% EPDs in 13 traits! Extraordinary herd sire fall, he purchased every one of our SimAngus fall calving bred heifers!

candidate, -3.9 BW, 173.5 APl and 99.3 TI.

~- SIMANGUS™ SIMANGUS™

U BRED HEIFER % BRED HEIFER
Proclamation x Sydgen 1407 Corona Dividend x High Calibre Dividend x Lock n Load son
149.0 API, top 4% MARB EPD! Al Safe to Leachman Al safe to Proclamation for purebred with projected Al safe to Leachman Approval, projected mating 154.5
Approval, projected mating 164.3 API, top 1% MARB! 150.7 API, top 5% DOC and 10% MARB! API. 3% SimAngus, remarkable cow power!

HETERDSIS...DON'T BE IN BUSINESS WITHOUT IT!

VOLUME DISCOUNT SAVINGS - LAST YEAR ONE CUSTOMER BOUGHT 23 BULLS AND ANOTHER PURCHASED 10!




A HETEROSIS HEADQUARTERS Bull and Bred fHeijer Sale

MONDAY - 1:00 PM AT THE RANCH NEAR

DANNEBROG, NE

WS PROCLAMATION E202

/CATTLE\

NEBRASKA'S LARGEST AGE-ADVANTAGED
oIMANGUS BULL SALE!

145 BULLS

Featuring 85 Age Advantaged Two Year Old and Fall Yearlings
plus 60 Extraordinary Yearling Bulls

65 BRED HEIFERS

Selling with valuable, ‘proven’ calving ease service by

ASA #3254156

WS Proclamation E202 (164 API), Leachman Approval K140F _' L B Oy, g % it
(175 API), Bridle Bit Rembrandt D630 (160 API) - i i LK e ' NN S :
. CED BW WW YW MCE MILK MWW DOC MARB REA API Tl
and EGL Fusion (159 API). 13.7 | 0.0 | 99.7 |146.4] 9.2 | 30.7 | 80.5 | 19.4 | 0.54 | 1.01 |163.4|103.6
z 15% | 20% | 1% 3% 5% 1% 1% 1% 2% | 20% | 2% 1%
I}E!mmlc Eﬂhﬂnﬂﬂd [Pl].‘] Elﬂ[l PHFEﬂtagE Selling the largest group of Proclamation sons and daughters anywhere!
Verification on Eve ry Lot! Highly maternal bred heifers feature his valuable, ‘proven’ calving ease service!

WS Proclamation E202, the breed's most dominate semen selling sire in 2020 pacing sales
Volume Discownts and Nationwide Delivery Assistance ' ial In si ;

in the US, Canada and Australia! In six 2019 sales his sons were the top seflers.

D660G s : m . 75 I E PC681G mgs

SIMANGUS™

. 1 SIMANGUS™ P SIMANGUS™
| A N A%% TWO-YEAR OLD

A TWO-YEAR OLD| [ W~ “=®7Two.YEAR OLD

SIMANGUS™ SIMANGUS™
: FALL YRLNG BRED HEIFER
Mountain Pass x Utah - Several Baldies Sell! Proclamation x Northern Lights - 13 EPDs top 3-20%! Flint Hills x Excalibur safe to Rembrandt, -4.8 BW, top 2%!

| Selling progeny by these and other breed EPD pacesetting SimAngus and Simmental sires! |

THR TESTAMENT 5151C HOOKS EAGLE 6E

‘ Dan Leo — 308-750-0200 — sales@apexcattle.com — 1146 7th Avenue, Dannebrog, NE 68831
/:

NI Catalogs Mailed Upon Request, Gall or Email Today! APEXCATTLE.COM




Producing Top SimAngus™ Beef

CONTINUED FROM PAGE 13

In addition to submitting phenotypic data
to get EPDs back on their commercial opera-
tion, they also participate in one of ASA’s
DNA research programs that allow seed-
stock and commercial producers to genotype
their entire cow herd at a discounted rate.

“We are trying to do a lot of things right,
but sometimes you don’t know how you're
really doing. By doing Total Herd Enrollment
and Cow Herd DNA Roundup genotyping, we
know,” Arlen says. The data on the cow herd
will allow them to more accurately pinpoint
areas of improvement in breeding deci-
sions that will ultimately improve the
quality of replacement heifers and the
steers they are selling to feedlots.

Andy adds, “Moving forward, we plan
to take an average look at our cows’
EPDs and then use that in deciding
what bulls we need to select to start
breeding. Right now our data reports
say we need to improve carcass weight
and marbling and we want to continue
to crossbreed to get better genetics to
produce better calves.”

The decision to participate in the
commercial THE option and DNA test
the entire calf crop wasn’t an easy deci-
sion for either Arlen or Andy. Despite
the time, effort, and expense, they ulti-
mately decided that it would be worth
the investment to make a jump
genetically and in profitability.

“We really sat down and discussed this decision, my dad, myself,
and my brothers.” Andy says, “We decided that if we want to improve
our calves and our cow herds faster then we probably want those
EPDs we're receiving from the association to be the most accurate.
When we DNA tested all the cows, we sped up our process and
increased the accuracies of the EPDs on the cows.”

To bring the investment full-circle, Andy summarizes that the
ultimate decision to invest in reporting the cow herd data and collect-
ing DNA was to get a better understanding of the bull genetics they
are purchasing, “We are spending good money on bulls so we proba-
bly should know what we need not just, ‘Oh this looks like a good
bull.” We figured it was worth it to know.” CONTINUED ON PAGE 18

Arlen loading cows in the fall.
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Producing Top SimAngus™ Beef

CONTINUED FROM PAGE 16

Producing Quality Calves

Calves are weaned starting in early September, but because the
cow-calf pairs are spread over 2,200 acres in between eight to 10
pastures, weaning is completed over the first two weekends in the
month when most of the family is available to help sort. The feeder
calves are backgrounded until the end of October, when most of the
feeder calves are sold in the annual West Branch Feeder Calf sale.
This last fall 125 were marketed in the sale. Any calves that are too
young to go to the sale are backgrounded a few more months before
being sold. Additionally, a handful are sold as freezer beef or kept
for themselves each year.

Since International Genetic Solutions (IGS) came out with the
Feeder Profit Calculator™ (FPC) in 2017, a tool designed to evaluate
calves’ relative value in a breed-agnostic manner based on manage-
ment and genetic criteria, the Kattermans have been utilizing the
certificate at the sale to leverage the genetics and hands-on manage-

Andy checking
calves with Kiley
and Lincoln.

§i. o

ment the operation maintains with buyers.
Andy says, “We want to sell pounds but we
also want to sell quality pounds as well. We
run our calves in the FPC to gauge where

we are and what we need to do to improve.”

Arlen adds that they use this free certifi-
cate program not only for the buyer’s use,
but also for the information it calculates for
them on carcass quality, “The calculator
shows that our yield grade is very good but
our marbling needs work. So, we want to
tinker with the marbling but we don’t want
to disturb what we're doing right. By getting
EPDs on our cows, we'll be able to align
things a little bit better. We can buy some
bulls that will help move in that direction
but maintain some other traits and EPDs
that we're looking at too.”

When selecting for performance, the
Kattermans’ emphasis on the end product,
especially weaning and yearling EPDs
allows them to make more progress than
they did when they were focusing solely
on birth weight and weaning weights. He
shares, “We've been stressing birth weight,
milk, weaning weight, but the last few years
we've been looking at yearling weight because
we want these calves to perform for us at
weaning and the sale, but also they've got
to continue to perform in the feedlot. We
don’t want our calves to hit a plateau.”

For Generations Coming

Kattle Bell Farm is truly a family affair.
Each family member has a job off the farm,
aside from Arlen, who retired from well
drilling, and keeps the growing operation’s
daily chores handled.

Andy, who followed his mother’s footsteps
in teaching, says, “Since the ‘30s, the farm
has just been passed down from one genera-
tion to the next, and we're just building our
farm together little by little.”

In addition to the cattle operation, the
Kattermans grow corn and oats for use in
the operation, and also put up 1,600 round
bales in addition to over 7,000 traditional
small square bales. Arlen and his wife Bar-
bara work with their five children: Klayton,
Andy, Nick, Ben, and Dan on the farm.

Their children help whenever or as much
as time permits. Andy shares, “Whether
that’s driving a tractor, feeding, recording
numbers, or fixing a tractor. Even if it’s from
afar. Everyone in the family has their skill
set, and we do a pretty good job of utilizing
everyone’s skills and keeping them involved.”

CONTINUED ON PAGE 20
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Producing Top SimAngus Beef

CONTINUED FROM PAGE 18

Arlen commends Andy’s wife Dana, a
registered nurse, for helping every spare
minute she has. He laughs, “I don’t know
how my daughter-in-law does it. She teaches
Sunday school. She’s a nurse at church
camps in the summer. She puts a lot into
the community and still finds time to help
on the farm.”

Andy and Dana have two children, Kiley
and Lincoln. Nick and his wife, Danielle,
both spend many hours on the farm, and
have one son, Ean. Klayton and his wife,
Kayla, are the parents of Emily, Addisyn,
and Bryan, who love visiting the farm to
ride tractors and see the cows.

The fall feeder calf sale really brings
all the families back to the farm to make
a successful sale. The youngest generation
is already showing an interest in continuing
the legacy.

Each generation has made their own
impact on the farm. Arlen recalls his father
allowing him to incorporate Simmental
genetics in the operation, and when Andy
wanted to take a lead in the farm, Arlen
supported Andy’s decision to invest in
reporting data and collecting DNA. Arlen

The Katterman fam//y, left to r/ghi-: K/aytoﬁ wDan Arlen, Barb,
Nick, Andy and Ben.

says, “When I went to my father with the idea of going Simmental,
he didn’t say no. Our youth is the future. I want Andy and his
brothers to be satisfied with what direction our farm is going.”

Andy concludes, “I don’t know what I would do if we weren’t
farming. It keeps me close to my roots, especially since I never
got the opportunity to know my grandpa, but also it’s a good way
of life to raise a family.” ST
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Modern Seedstock Marketing

Must be Better

If we take a trip down mem-
ory lane, we can remember a
day when marketing seedstock
could be described as simple
compared to today. We would
mail a sale catalog with the date
and time of our auction, inside
would have general information
about our breeding program
and then we would list the lots
of animals for sale. Each lot’s
information would contain a
couple of key pieces of informa-
tion: birthdate, pedigree, adjusted weights, and ratios
among other things. We used this information as the
premise for describing genetic value among our offering.
And at the time all of the separate sources of information
were important and useful tools.

You could even say before modern genetic evaluations,
ratios and adjusted weights were the best tools available
to describe genetic merit. And before those, pedigree
knowledge and visual performance appraisal were the
sole focus of every breeder. No doubt, our understanding
of genetic merit has advanced since these times.

As I page through various current sale catalogs, I have
to ask the question, are they any more clear, or any eas-
ier to decipher than what’s been printed in years past?
My answer would be no, and in fact, I might even argue
they are more confusing now than ever before and not
for the reason you might think.

Modern sale catalogs still printing adjusted weights,
ratios, and raw ultrasound scan results are full of con-
tradicting pieces of information. Why? Because we know
these observations describe more about the performance
of the animal itself and less what a parent animal may
pass on to its progeny.

Ratios, adjusted weights, and raw-scan data are indi-
cations of merit from an observed phenotype (BW, WW,
Marbling, etc.). However, as all animal breeders know,
an animal’s phenotype is influenced by multiple factors -
including how they were managed. Can future progeny
inherit good management? No.

Then why do ratios, adjusted weights, and raw data
still permeate most sale catalogs printed today?

As a seedstock breeder myself, I get it. The success
of every seedstock operation is dependent on two things:
1) a sound and reliable breeding program designed to
improve the profitability of our customers, and 2) the
ability to market those animals to stay financially
sound in our business.

It’s the responsibility of every seedstock producer to
maximize genetic progress and improve the economic
profitability of beef production. But in a difficult market
and volatile business environment, marketing our live-
stock is vital to our bottom line. Do we sometimes
sacrifice the reality and merit of genetic tools in order
to make a sale because of customer expectations?

22 SmMTALK

By Lane Giess, Director of Commercial & Nontraditional Data Programs

We choose to print outdated tools like ratios and
weights for inherently selfish reasons and reasons only
magnifying our inability to educate on true genetic tools
like EPDs.

They are more confusing, yes, but they are much more
accurate and effective tools for making genetic improve-
ments for a trait than anything else available. Science is
not always understood, but in the case of EPDs, there is
no debate among animal breeders and progressive pro-
ducers. They work!

The bottom line is, EPDs are
better indicators for genetic
merit than anything else
available to seedstock breeders.

Modern sale catalogs where we still print the outdated
tools of ratios, actual weights and raw data are only
adding to the difficulty of educating commercial cattle-
men and are ultimately hurting your bottom line by
introducing confusion and contradicting information.

In a world of “the customer is always right”, some are
going to demand seeing these pieces of information and
for those customers, I'd suggest a separate location to
print what they are looking for such as your website or
as a supplement sheet rather than printed in a catalog.

This conversation is one many will disagree with, but as
the beef industry is scrutinized and the market becomes
more competitive, I think it is clear the direction seedstock
breeders must take mandates a change in how animals
are marketed and how we educate our consumer. ST
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, 'LCDR Impact x Remington Lock N Load
¢+ . Homo Black, Homo Polled | Yearling }
9.1.49 112 173,524 80 API 128

ADJ WW: 837

LCDR Impact x CLRS Constitution
Homo Black, Homo Polled | Yearling
10.2 2.2 96 153 6 23 71 API 156 TI97
Flushmate Brothers Sell!

H7 - PB - ASA# 3781967

YOUR BOTTOM LINE.

A RYDEEN FARMS’' 23" ANNUAL GENETICS WITH VISION SALE
ADJWW 851° SATURDAY, FEBRUARY 13, 2021 2:00 PM CST/ CLEARBROOK, MN

LCDR Impact x WS All-Around SIMMENTAL & SIMANGUS™ BULLS & FEMALES
Hetero Black, Homo Polled | Yearling 68 Black & Red Yearling Bulls / 12 Aged Bulls [18 months] / 30 Bred & 10 Open Females

11.8 -0.6 87 128 7 29 73 APl 142 T191
Flushmate Brothers Sell!

H44 - PB - ASA# 3782004 H88 3/4 - ASA# 3782049 H81 - 3/4 - ASA# 3782042

553

LCDR Impact x CLRS Constltutlon LCDR Impact x TNT Tanker LCDR Impact x G A R Predestined
Homo Black, Homo Polled | Yearling Homo Black, Homo Polled | Yearling Black, Homo Polled | Open Heifer

12.1 2.4 97 150 7 23 71 API 151 TI95 6.6 49 107 162 5 30 84 API 127 TI90 10.3 2.1 89 142 5 28 72 API 140 TI191
Flushmate Brothers Sell!

VISIT OUR WEBSITE TO JOIN OUR MAILING LIST TODAY

1IE 47499 199th Ave, Clearbrook, MN 56634 | rydeen@gvtel.com RYdeen F armS

rrerann.  Farm: 218-776-3338 | Paul: 218-280-1916 | €) Rydeen Farms SINCE 1897

BID ONLINE! DVAuction WWW.RYDEENFARMS.COM Polled Red & Black Simmental Cattle

12/18/20 EPDs CE BW WW YW MCE Milk MWW API TI
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RS Genesis G69
ASA# 3603651
CMP Class of 2020

If Beef is Your Business

The American Simmental Association Carcass
Merit Program (CMP) is the beef industry’s most
demanding and informative young sire test. The
program is a hallmark of ASA breed improvement
for economically relevant carcass traits. Commer-
cial producers play an integral part in this project.

Participants receive:
CARCASS MERIT PROG RAM ¢ $60 for each Al-sired calf with carcass information

® Free semen on top young herd sires

® Free ASA Genetic Evaluation on your cowherd
® Free genotyping on terminal progeny

‘ Sl m G ene t ICS @ Keep any or all replacement females

444  PROFIT THROUGH SCIENCE
American Simmental Association Become a Carcass Merit Program test herd today

*The CMP is a structured young sire progeny test. Participating cooperator herds will
To learm more about the CMP visit random sample their cowherd with CMP semen, and the resulting male (or female)
www.simmental.org, then click Carcass Merit progeny will be harvested with individual carcass data gathered. ASA Staff will work
" ! ? X with cooperator herds to provide bulls that fit the general criteria of your management
Program under the Commercial tab. program, however only bulls nominated into the CMP program may be used. Producers
are encouraged to be somewhat proficient in Microsoft excel for accurate and consistent
Questions, contact lgiess@simmgene.com for record keeping.

more information regarding this program.
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John, Becky, Scott and Jordan Cowger Bill Graehe —816.387.7694
10000 County Road 222 Scott Cowger — 816.304.0371
Savannah, MO 64485 cowgers@aol.com
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Nobody Shares Like IGS

Through pooling information, the International Genetic Solutions offers
better selection tools to seedstock breeders and the beef industry.

By Jackie Atkins, Ph.D. Director, Science and Education Operations

Early in life, we are taught to share. Share with
our siblings, share with our classmates, share with
our neighbors. The fact that we have to learn this
behaviour is telling — it’s not instinctive. It’s human
nature to protect what is “ours” and become territorial
to ensure we have what we need to survive and thrive;
however, we have seen how we all can do better by
working together, sharing resources, and maybe
most importantly, sharing ideas. This philosophy
of comradery and collaboration is at the heart of
the International Genetic Solutions (IGS).

IGS aims to serve the beef industry by providing
resources for genetic improvement using the best
technology available and unprecedented collabora-
tion. The IGS collaboration now has 20-million
animals and nearly 300,000 genotypes from 20
different organizations. Not only is it the largest
beef cattle database, but it also has a huge amount
of connectivity among the different organizations.
Nearly of the progeny records in the IGS evaluation
have siblings in a separate database and multiple
sires have progeny in as many as 12 databases. If
each of these databases was an island with an iso-
lated evaluation, we could all breath a little easier
because the evaluation would be much simpler.
But, it wouldn'’t be better. It wouldn’t be as accurate.
It wouldn’t give the best genetic predictions of the
animals in the evaluation.

Instead, the IGS model has chosen the harder path.
It is complex to have one evaluation with 20 different
data sources. It is challenging to have a multi-breed
genetic evaluation and to account for different breed
effects and heterosis. But at the end of the day, we
want to provide the BEST possible genetic predictions,
not only to seedstock breeders but for anyone using
EPDs to select their future genetics.

The IGS model also sets aside the territorial
toddler behaviours often seen in breed associations
and societies. Instead of guarding our data, our
material, our resources, to be used only to help our
association improve, the IGS system opens the doors
of communication among all the IGS partners to offer
better resources to all the members and ultimately the
beef industry. We all benefit from working together and
sharing various perspectives from different breeds of
cattle, different breed associations, and different coun-
tries but with the common goal of beef cattle genetic
improvement. Beyond making the best possible genetic
predictors, the staff from the various IGS partners learn
from each other, share educational material, collaborate
on different research projects, and work through vari-
ous challenges most of us have faced independently
but can get through better together.

While the future is unknown to all of us, it is
certain to improve by working together towards
the common good.

The total IGS records by year of birth is
much greater than any singular contribution
from each breed association
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Genomic records by year of birth in the entire
IGS evaluation compared to individual
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A Cowman's Best Friend at Cal

Designed for Processing Safety...

- Enables quick and safe calf catching!

- Convenient, step in access of producer!

- Holder secures calf for easy processing!

- User-friendly inside release of calf to cow!
- Move calves easier with cow following!

- Less cow stress, mother can see and smell calf!
- Reduces danger while working new calves!

- Quick Mount/Dismount on both ATV & UTVs!

with a
digital
scale!

Safe Release!

- ' Watch action videoat “
Qnfetvzonec:lfc:tchers.com__//

o local dealers or to order, call 877-505-0914 todaf.f""——‘ EASILY process calves without concern

.._—:JEILER INQUIRY INVITED ——
V | VS

°N
-

Now ’

available =

ONE PERSON can now SAFELY and

BETH DRAKE, MS - | bought my
husband one for Christmas. He loves it!
Rough round and Brangus mamas, safer
than anything we've tried."

BARRY SALSMAN, KY - "Excellent
protection from mothers...great for
doctoring young calves or banding."
BAR 4 RANCH, TX - "We love our Calf
Catcher! The cows are more calm
because they can see & smell the calves.
It is really a one-man job now!"

JEFF HALL, MO - "Has turned

tagging and working calves into a

one man operation, and made it

safer to do it. Pairing out is a breeze as
cows follow great."

of the protective mother cow!

SMTALK 27



S0

) olo sl sl P

.ﬂ ol 34Y, LU 3104 Female

Schiefelbein Endgame 99

Reg. # 19562440
Elite calving ease, with growth and 400 B“ I Is sel I EEN

" _ high $ values.
Sat, Fehruary 20, 2021 11a.m.
at the farm near Kimball, MN

o I

Registered Angus
__Bred Heifers Sell!

?WWW%:&@Wa,WWH

Showman 38 Special LD Capitalist
. Stunner TheRock Black Onyx

~ Wall Street Discovery Woodhill Blueprint

| Growth Fund Ten Speed Jindra Acclaim
SydGen Enhance Schiefelbein; iBULL, RBM Rave

Allied, Protocol, Baldridge Beast Mode
Attractive, Rhombus, Tex Playbook 5437
Warranty, Skol

plus many, many more.

Plan to join us for these events:

Contact us today! Visitors al leome.
Friday, February 19, 2021 Sale 0 ontact us today! Visitors always welcome

12 noon  Viewing of Sale Cattle be broa dcast ¢ - -

2till 5 pm Tour of the Farm “\lel- : c Ie'elhe‘ II Farms
4 1ill 6 pm Social Hour (Free Drinks & Appetizers) § -,

5pm Premium Beef Panel 7o)

6 pm Free Prime Rib Dinner with all the fixings

m 320/ 7 (Dan) « 320/224-5830 (Tim) « 303/324-5149 (Don)

Frank Schiefelbein & Family

9:00 am Viewing of Sale Cattle
10:30 am Free Beef Lunch
11:00 am 2021 Sale Begins ¥

Find us on

(NOTE: All events will take place at the sale facility) Facebook WWW.SChIEfelbei nfarmS.Com

pschiefelbeinfarms.com « www.schiefelbeinfarms.com
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Son of WS Ace of Diamonds E164
www. hillsimmental.com

Selling 100 Summental and Sunm Angus™ Bulls
100% Guovontee fov the furst breeding season

Tom and Kathy Hill This sale will be broadcast live on the internet.

g?axngfr?j, MT 59479 DVA"C:'O”

(406) 566-2479 Broadcasting Real-Time Auctions
hillssimmentalmt@yahoo.com Real time bidding & proxy bidding available.
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GATEWAY GENETICS
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80+ ANBUS, SIMMENTAL, SIMANGUS & MAINE-ANJOU BULLS

NEW in 2021... A select group of females will be offered from the heart of the program!

GATEWAY-GENETICS.COM

Kevin & Laura Benes GATEWAY Craig & Lori Gana
Kevin Cell: 402-741-1419 GENETICS Craig Cell: 402-430-2526

Sale Management by: Graham Blagg - (530) 913-6418
NNOVATION Tim Anderson - (605) 682-9343

——— AgMarketing, LLC — innovationagmarketing.com




42nd Annual Simmental Production Sale

JANUARY 30, 2021

SMITHFIELD, NEBRASKA - 1:00 PM

(at the farm, one mile east of Smithfield on Hwy. 23, then 1/2 mile north)

FF Iron Hide H1689
5/8 Blood SimAngus™
ACW Ironhide 395Y x CLRS After Shock 604A
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
10 1.3 90 137 30 4 22 66 .12 .91 123 80

FF Graduate 714 H1443
5/8 Blood SimAngus™
FF Graduate D714 x Triple C Beef Maker
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
13 1 71 114 26 8 26 61 .14 .78 128 73

FF United H1677 FF Tear Drop H1686
5/8 Blood SimAngus™ Purebred Simmental

W/C United 956Y x CCR Cowboy Cut 5048Z
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
QAaly- 951473379, 25 73 .24 .90 132 89

Td Teardrop 783F x LRS Turning Point 3117A
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
12 1

S2amil28 .29 35 TH20T 40 128705 78

FF Ms. Frontline H1679
Purebred Simmental
Hook's Frontline 40F x Felt Purple Steps Up
CE BW WW YW ADG MCE Milk MWW MB REA $API ST
1357486 .128 26 '6. 26 69 .23,1.02 146 87

Sale Day Phone: 308-991-2208

FF Ms The Rock G1687
5/8 Blood SimAngus™
GIBBS 4091B The Rock x R B Tour of Duty 177
CE BW WW YW ADG MCE Mik MWW MB REA API TI
(I3ENIE70 1303272362 .23-"37. 11331480
Bred to CCR Pay Dirt 2340C on 6/6,/20

SELLING EXCEPTIONAL LOTS

70 Simmental/SimAngus™ Bulls
35 Bred Heifers
20 Open Heifers

An outstanding performance-bred
group of purebred and percentage cattle.
Qver 3/4 are black, and the balance are
solid red or red baldy . . . hard to
match this balanced-performing set
of Forster-bred stock!

Join us for a great lunch!

FF Cowboy Cut H1429
3/4 Blood SimAngus™
CCR Cowboy Cut 5048Z x EXAR Upshot 0562B
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
113 937136 :27%=75 30" .76 ‘3R .94 4142 87

All bulls carry a first breeding
season guarantee.

All animals in the sale are BVD tested

Jor more information, conlact:

FORSTER FARMS

74096 Road 434
Smithfield, NE 68976-1039
Alan 308-991-2208
Kevin 308-325-2093
Verlouis 308-472-3086

email: alan_forster@hotmail.com

AUCTIONEER:
Tracy Harl e 402-469-3852
Like us on Facebook
i K
check out our new website: ForsterFarms.com

uction

Brosdcasting Real-Time Audtions
T BAig & Brosy Boing avenanie

EPDs as of 12.14.20



J&CSIMMENTALS

Saturday, January 30, 2021 1 12:30 pm

West Point Livestock, West Point, Nebraska

H220 3/4 Blood H551 5/8Blood H024 3/4 Blood Heifer
Executive Order x LBS Pride GLS Cash Flow x GCC Grizzly Innovator x HPF Sazerac

o

H29 1/2 Blood H881 5/8 Blood Heifer
TJ Franchise x 3C Ten Fold TJ Main Event x Twisted Steel

H22 Purebre

Innovator x Zoom

“ H082 5/8Blood H400 1/2 Blood H973 3/4 Blood Heifer
TJ Main Event x Twisted Steel Hoover Dam x Dream On son TJ Main Event x Wide Track

g,//w% 110 siack simmental bulis Bronatge

25 Open Heifers Show prospects broke to lead. Top replacement heifers.
4 4L Bred Heifers Al bred to trait leading calving ease bulls

% Jay Volk 402-720-7596
2 % Clark Volk 402-720-3323
+ g Adam Stutzman 402-641-2282

volkjk@aol.com
www.jandcsimmentals.com f ®




32ND gINNUAL RULL SALE

RUSHVILLE, NE

fearne (allle (Lo

Tom Kearns - (308) 763-1394 | Zach Kearns - (308) 360-1783

REARNSCATTLECO.COM

Graham Bla 530) 913-6418 :
L% Auctioneer: Jered |pr(nan )(806) 983-7226 m SB{JO;EdRCI?J%SG[EI;]TeOaCIK M
VOVATION |NNOVATIONAGMARKETING.COM  Zrctczions '



GOI__D BULLION

R O U P

SUNDAY, MARCH 7,2021 - 1PMCST

70 SIMMENTAL & SIMANGUS BULLS » 40 REGISTERED & COMMERCIAL FEMALES

PRODUCING (/. ./ZBULLS
FOR THE COMMERCIAL CA' BREEDER ALIKE

“Since making the switch to Gold Bullion bulls, we have
seen a massive improvement in the quality of heifers that
we are keeping as replacements for our herd. On the steer

production side, we know we can send our calves to the

feed yard and with their genetics, know that they will
perform at the highest standard. What gives us the most
confidence is the families that stand behind their bulls.”
JOSHWHITEHILL « KANSAS

“I have been buying bulls from the Gold Bullion Group for
many years. The bulls are not overfed. The breeders are
very competitive, using the best genetics through Al and
ET. | like feeding the bulls together, giving the buyer the
opportunity to compare performance.”

STAN SEARS » CALIFORNIA

“| purchased one of the most docile bulls you can ask for
from the Gold Bullion Group. He loads without a chute -
just open the traler door and he'll get in. HIs calves grow

THE QUALITY GOES IN, BEFORE THE BRAND GOES ON

BROOKS SIMMENTALS ~ MARPLE FARMS ~ MCCRACKEN LIVESTOCK MID-AM GENETICS PARSONSLIVESTOCK  SCHAAKE FARMS
RALPH: 785-556-0385 TROY: 785-250-0522 ZACH: 620-384-6176 RYAN:785-221-3284  GARREITT: 832-651-3634 SCOTT: 785-456-4949
WWW.BROOKSSIMMENTAL.COM WWW.SCHAAKEFARMSINC.COM

WWW.GOLDBULLIONGROUP.COM »



Ellingson Ultimate F830 x Ellingson Ms. United E70

-

Hook's Eagle 6E x Ellingson Riddler F8062

LFE The Riddler 323B x Ellingson Ms. Morgan E732

CE BW WW YW ADG MCE Mik MWW S$API $TI CE BW WW YW ADG MCE Milk MWW S$API $TI CE BW WW YW ADG MCE Milk MWW $API $TI
6 41 102 165 39 5 25 76 129 90 7 48 112 184 46 3 30 8 112 90 12 -4 9 152 36 8 22 69 154 95
Adj. WW: 791 Ibs. Adj. WW: 844 Ibs. Adj. WW: 739 |bs.

Lnukmu 0r Periormanee?

Ellingson Simmental Performance Bull & Female Sale

CCR Cowboy Cut 5048Z x Ellingson Ms. Banger B449

IR S ‘Jz' Friday, January 22, 2021 ¢ 1:00 pm CST

Adj. WW: 740 Ibs.

Sale Location: At the farm, Dahlen, ND

=
L

T W
Selling:

75 Yearling Simmental and SimAngus™ Bulls
30 Open Yearling Heifers
Other sires include: Hooks Eagle 6E, CLRS Dividend 405D, CDI Perspective 238A, Connealy Blackhawk 6198,

Deer Valley Growth Fund, TJ Roosevelt 366E, CNS Dream On L186, TNT Bootlegger 268,
CCR Cowboy Cut 5048Z, Wheatland Bull 680S, GLS Integrate Z3 and G A R Prophet.

EPDs pulled 12.11.20

Bulls will be SEMEN TESTED and GUARANTEED BREEDERS.

Ellingson Ultimate F830 x Ellingson Ms. Beef\W972
CE BW WW YW ADG MCE Milk MWW S$API $TI
7 89" d00sgloo™m87.. 2¢ 29° 79 114 .81
Adj. WW: 782 Ibs.

For catalogs and information:

-
W > . B
WEFL Westcott 24C x Ellingson Walbangr 5027 Harvie Red Summit 54B x Ellingson Ms. Proof E7052

Terry Ellingson & Family CE BW WW YW ADG MCE Mikk MWW S$API §TI CE BW WW YW ADG MCE Mik MWW S$API §TI
Phone: 701-384-6225 4 61 100 155 34 -3 29 79 9% 77 7 44 9% 153 34 5 30 79 111 8

Cell: 701-741-3045 Adj. WW: 85%Ibs. Adj.IWW: 792 Ibs.
5065 125th Ave. NE ¢ Dahlen, ND 58224 | |
email: tellings@polarcomm.com

Guest Consignor:
Strommen Simmentals, Arthur, ND  701-430-0669

The catalog and updated information
(homozygous polled test, ultrasound

and scrotal measurements) _— S - i Rl 5
will be available online. Deer Valley Growth Fund x Ellingson Ms. Stubby C556 Rust Rio Grande 7022 ET x Ellingson CPTMorgn 5026
CE BW WW YW ADG MCE Milk MWW $API STI CE BW WW YW ADG MCE Milk MWW $API $TI

9, 4.2 1058169 Sud0 MAMOTE 122 NidEe 123 00 B 5.541899, JI578 SBTLE" I0WF 27BERT IS, 10881

DVAuction ;" b2
www.ellingsonsimmentals.com or www.simmental.org




C DIEMOND  §&%-
SIMMENTAL RANCH BT
FEBRUARY 3RD, 2021- 1PM CST S

Selling: @ THE RANCH - KINTYRE, ND
# 7{' yearling & 16 month old Red & Black Simmental/SimAngus™ Bulls
# SELECT female & embryo lots

PRE-SALE VISITORS ARE ALWAYS WELCOME & RECEIVE $100 OFF A BULL PURCHASE

VOLUME DISCOUNTS & BEGINNING RANCHER DISCOUNTS
ALL BLACK BULLS ARE VERIFIED HOMO OR HETERO BLACK

| Black Pending .-.!;’umu Fuﬂeﬂ % SM
EGL Firesteel x BCLR Miss Baldy E704

W& 134?‘ AP L EI

¥R SEge

Homo Black - Homa Paolled PB
LEHR !mps::t X L'ﬂf Ms Enrmpmneur 138

Featuring the first sons and daughters by
LCOR Impact 134F, our $130,000 high
selling bull in 20/8. Unbelievable it
performance, muscle and overall power, -~~~
every one s the commercial manskind
i i $"? -

" Homo Black - Homa Palled PB
LCDR Witness x WS Ms Sugar L4
Pick of his ET sisters will also sell!

Homo Black - Homo Polled PB

Home Block = oo Paled PE. Bk P o Polled % Ol navatar x WS Ms Sugar C4
LCOR Impact x LCOR Ms Evelyn ISE LCDR Impact x LEOR Ms Chloe 55C
AllIED LAZY C DIAMOND RANCH
FEEnEmEe=EE CHRIS & JULIA NICHOLSDN || 6235 23RD AVE SE || KINTYRE, ND 58549
CHRIS: 701-331-6304 || EMAIL: CNN200SEHOTMAIL.COM
' ﬂVAUﬂlﬂng".‘f::;’x‘:‘m"? ﬂ "LazyE[]uarnundSlmmRanch www.lazycdiamondranch.com



Watch for our online embryo sale

Monday Jan 18, 2021 on
SC0nlinesales.com
Embryos by this proven donor will selll - - @&

Selling sons,

daughters and
choice lots out of

the tremendous

o T s producing C4

Selling choice of the donor!
WS Ms Sugar C4 x LCOR Witness daughters!
Full sibs to LCOR Favar!

erad hv EELHremel

S:r_ lnf £Bl thtsel

Skgdj;y!ﬁ[.fwesm

.S'.e!hng chmne of the BCLR Miss Ha!dy E ?34 X E[:'l F:restee! daughters. WS Me Sugﬂi"g;"f fgf'f: ::ff:} deashtaral
Unbelievable combination of power, capacity and femininity! Impressive set of ET sisters that combine all the

best their dam/sire have to offer!

Slmdhrl.{!ﬂﬂlmpact e o &mdhy Lﬂﬂﬂlmpan(

Semﬂy ﬂﬁﬂfﬂﬂ of the 38W daughters sired by Seﬂmg choice of the LEOR Impact amf lﬂ'ﬂﬁ' Famr daughters aut of XZHﬂf
S jmﬂ.m :ffﬁf }f:;:ggﬁ Wakin’ "“m $ : . A ‘r:nmbmarmn of true parfurmanc& and carcass! ,

PRE SALE VISITORS ARE ALWHS WEI.I:[IME § REBEWE $100 OFF I-BULL PIJRBHISE
VOLUME DISCOUNTS & BEGINNING RRNCHER DISCOUNTS | ALL BLACK BULLS ARE VERIFIED HOMO OR HETERD BLACK

) o B 1 .
s - L ' - + ST A % .\‘\‘-,
" T ¥ A Wy

o . —

a



C Dimior

70 YEARLING BULLS — RED & BLACK & 8 OPEN HEIFERS

Visitors Receive F E H R l_l A H Y 2 4 ‘ 2 H E ] Volume Discounts

5100 credit 1PM CST C DIAMOND RANCH DAWSON ND Available

CDI 275H Homo Polled Homo Blk PB SM CDI306H Homo Polled Homo Blk PBSM CDI280H Homo Polled Homo Blk PB SM
LCDR Impact 134F x CDI Ms 701T 13Z LCDR Impact 134F x CDI Ms 701T 132 LCDR Impact 134F x CDI Miss Rimrock 55E

CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA
5 2495 145 4 32 0.48 0.91 1237 Bl 33 & 2. 0620 BEH Staned sy e 2g U330 122
ASA# 3801530 API152 TIS6 ASA# 3801593 API169 TI96 ASA# 3801544 API137 TI91

CDI262H Homo Polled Homo Blk 5/8SM  CDI250H Homo Polled Homo Blk PBSM  €DI274H Homo Polled Homo Blk 3/4 SM
T Nitro 420F x CDI Ms Main Event 170F LCDR Impact 134F x CDI Ms Top Gr‘&ﬂl‘!'ﬁ?ﬁ‘ T Nitro 420F x CDI Ms High Roller 1078
CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB =

419 95 139 B8 34 041 103
ASA# 3801500 API134 TI92

CDI307H Homo Polled Hetero Black PBSM  €DI266H Homo Polled Homo Blk Pending PBSM CDI348H Homo Polled & Black Pending PB SM
CDI/LCDR Trailblazer 217 x CDI Ms Xpect 14BB  CDI Trustee 387F x CDI Miss Perspective LCDR Witness 541C x CDI Ms Shear Force 23W

CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA
B 3B 95 142 4 25 0.23 0.82 g, 24 8] 138 5 27 019 82 5 48 97 145 3 28 0.3 110
ASA# 3801595 API140 TI87 ASA# 3801511 API135 TI87 ASA# 3801669 API131 TIB5

Neil Nicholson Family  cdiamond@bektel.com Wesley & Kelsey
MaﬂyRUpDM[]E 5817835 ; 701.391.6205 FiC Diamond Simmentals  701.391.2838
mropp@alliedgeneficresources.com 4720 34th Ave SE Dawson ND 58428 EPDS:as 0f 121420




CDI347H Homo Polled PBSM CDI351H Homo Polled PBSM CDI360H Homo Polled PBSM
WS All Aboard B8O x CDI Ms Yesterday 298 CDI Legendary 364D x CDI Ms Yesterday 298  Hooks' Xpectation 36X x CDI Ms Yesterday 298

CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA
6 3490 1289 3 22 0.4 1.04 17-28 78 4 S 29 0.26 11 W-83 84 12376 30 '0.39 11
ASA# 3801668 API141 TI8S ASA+# 3801672 API139 TI88 ASA# 3801689 API154 TI91

o i

CDI345H Homo Polled PBSM CDI31MH Homo Polled PBSM CDI361H Homo Polled PBSM
LCDR/CDI Fierce BIE x CDI Ms Yesterday 298 LCDR/CDI Fierce 81€ x CDI Miss Yesterday 298  LCDR/CDI Fierce B1E x CDI Miss Executive Order
CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA
4 55 8927297 32228 BA4GNEID 5 27 100 147 2 22 0.40 108 5 33 98 43 2 20 036 096

ASA# 3801663 API138 TI88 ASA# 3801601 API147 TIS6 ASA# 3801692 API137 TI92

Homo Polled Homo Black 5/8 SM CDI75H Homo Polled PBSM SM

CcDi9
EGL Firesteel 103F x CDI Ms Main Event 179F LCDR/CDI Fierce B1E x CDI Miss Maverick 42D CDI Trustee 387F x CDI Ms Main Event 637D

CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA CE BW WW YW MCE MM MARB REA
1215 94 143 5 30 0.42 0.90 258 91 B4 1 23 0,50 101 13-0.5 82718 6 32 0.8 1]2
ASA+# 3801688 API141 TIS2 ASA# 3801644 API133 TI88 ASA# 3801494 API142 TIB6

,MQ Neil Nicholson Family  cdiamond@bektel.com Wesley & Kelsey

Marty Ropp | 406.5817835 ' 701.391.6205 FiC Diamond Simmentals  701.391.2838
mropp@alliedgeneticresources.com 4720 34th Ave SE Dawson ND 58428 EPDSas of 12.14.20




TiME TO IMPLEMENT

SINGLE TRAIT-SELECTION

Sometimes the obvious hides in plain sight. And it is obvious
that our beloved bovine is often at the core of plain truths.

Meat, of which we are
confident beef is the most
appealing version, has
clearly impacted the develop-
ment of the human brain,
physical well-being, psycho-
logical health, and the
economic stability of various
societies. You don’t need
to take my word for these
things. Do your own home-
work. I'd encourage you to explore voices who operate
in other arenas and may not be fully in philosophical
alignment with us on every issue. But we can find
commonality on this topic. Explore the works of anthro-
pologist Dr. Leslie Aiello to consider the relationship
between animal protein consumption and brain size
and function. Or consider Dr. Drew Ramsey’s article
“Do Happy, Healthy Brains Need Meat?”. Parts of this
short essay will enrage you, but those can’t take away
from the fact that he still states with certainty that
people need to consume meat. Or check out the meat
consumption vs. Gross Domestic Product chart at our-
worldindata.org. All confirm what you and I know. Beef
is overwhelmingly a positive for individuals and societies.

Another example of the cow’s influence on modern
society is in a word we hear all too often today — “vac-
cine”. The rise and fall of personalities, policies, parties,
and people seem to hinge on this simple little word. Vac-
cine is derived from the Latin “vacca”or “vacci”. Meaning
cow. Vaccination translates roughly to “pertaining to the
cow”. All this derives from the work of Dr. Edward Jenner
who, in the 18th century, used exposure to cowpox to
provide immunity for smallpox.

Or maybe we should discuss the most plain of truths.
You and I need the cow to be profitable. To generate more
revenue than she costs to acquire, raise, and maintain.
Again, this is obvious and in plain sight. But is it really?

Efficient growth performance is
crucial to a profitable beef complex.
Cost effective feedlot gain is a
major decider of a terminal
animal’s profitability.

I can recall, as an undergrad, having a certain profes-
sor drive home the reality that was quite evident in the
beef business in the early 90s. Single trait selection was
dangerous. He could back this up with facts, charts, and

By Chip Kemp, Director, ASA & IGS Commercial and Industry Operations

various glimpses of profit and loss within beef operations.
He could drive this home with basic visual appraisal as
we studied the physical implications of solely focusing on
a leaner, larger animal. Or he could take us to a feedlot
and listen to the “colorful” commentary by yard leader-
ship and their local cattle buyer. This professor, you've
probably heard of him — Dr. Jerry Lipsey, essentially had
the full arsenal of tools to highlight to his students why
this model of animal agriculture simply couldn’t sustain
itself. The long and short of it — it was not profitable.

You probably even remember ads from the day. I bet
a printed pachyderm still resides in the memory bank
of some. And yet . . .

We all know the story. Carcass weights have increased
aggressively for many years. Packers have incentivized
this progression as they continue to move the heavy
weight and yield grade discounts to allow for this trend
to garner higher and higher grading percentages.

Neither good nor bad. Just an observation of what is.

As the genetics have been developed to allow for this
shift, one would then assume with confidence we’ve also
seen a significant uptick in weaning weights. But, ironi-
cally, that hasn’t come to pass. Dr. Dave Lalman’s work
at Oklahoma State University has shown this time and
again. We've seen essentially no measurable increase
in industry-wide average weaning weights over the last
three decades. Many have speculated this is a result of
management and nutritional factors limiting on-ranch
genetic expression.

Many believe that weaning weight and yearling weight
EPDs are amongst the most important selection criteria
for a bull buyer and hence, amongst the most important
factors when identifying sale-day value of a bull. For
those commercial customers retaining ownership on
their terminal calves this would make perfect sense.

If you sell at weaning, is it as clear cut? You need to
generate a calf that has market appeal to the next
owner. But cow size. But feed costs.

Some might make this same line of argument regard-
ing the modern-day emphasis on marbling. Though, it
should be said, it doesn’t appear that the antagonisms
(or negative impacts) associated with heavy selection
pressure for marbling are very dramatic. Maybe not even
negative at all. Certainly not as obvious as the antago-
nisms associated with heavy pressure for growth traits.

Regardless, many would state growth and marbling
EPDs have been the most heavily selected for in recent
years. And this clearly seems to be the case. So, have we
devolved or reverted back to the 90s? Are we single trait
selecting again? In some cases, likely so. As a commer-
cial bull buyer what to do? Clearly, you need growth.
And marbling. And cow longevity. And lower feed costs.

(continued on page 44)




" PROFIT = OUTPUT — INPUT

Inputs Inputs Inputs

Economically Relevant Traits and their Economically Relevant Traits and their Economically Relevant Traits and their
Estimated Progeny Differences Indicators  Estimated Progeny Differences Indicators  Estimated Progeny Differences Indicators

COW INTAKE FEED LOT
EPD : MILK & MW INTAKE
EPD: ADG, REA,
REPLACEMENT ERENARS
o/ RAE
EPD : STAY

i e

COW & CALF FEEDLOT ABATTOIRS

Outputs Outputs Outputs

Economically Relevant Traits and their Economically Relevant Traits and their Economically Relevant Traits and their
Estimated Progeny Differences Indicators  Estimated Progeny Differences Indicators Estimated Progeny Differences Indicators
SURVIVAL RATE AVERAGE /3 CARCASS
EPD: CE & MCE DAILY GAIN (o'’ WEIGHT
EPD: ADG EPD: CW
o> st QUALITY GRADE

Nl WEIGHT v
EPD: WW EPD : MARB
SALVAGE 0/  YIELD GRADE

8 WEIGHT /o EPD:YG
EPD: MW

Abbreviations: ADG = Average Daily Gain, BF = Back fat, CE = Calving Ease, CW = Carcass Weight,
EPD = Expected Progeny Differences, MARB = Marbling, MCE = Maternal Calving Ease,
MW = Mature Weight, REA = Rib Eye Area, Stay = Stayability, WW = Weaning Weight, YG = Yield Grade.

Genetic Accounting Graph (originally found in Genetic Accounting Article March of 2016 SimTalk

SmMTaLk 41



,feefconneCIon*

SAPI +149.8 SAP1 +178.7
$T1+89.8 $TI+94.4

1/2SM 1/2 ANTJ FRANCHISE 451D SON

SAPI 41558 YR SAPI+142.5 -

$T1+90.2 3 $TI+81:6
3/4 SM 1/4 AN IR CAPITALIST E041 SON 5/8 SM 3/8 AN TFS POWDER RIVER 8658F SON

$T1+89.6
1/2SM 1/2 ANT) DIPLOMAT 294D SON

Our group of breeders includes the #6
and #7 ranking API herds in the nation.

e (Catalog requests and reasonable delivery

John Miller, JC Simmentals 989-429-2834 <= EEmE=E==—
GENETIC RESOURCES .

Andy Salinas, Salinas Farms 231-245-6750 Marty Ropp arrangements anywhere in the US, contact

Brian Harris, Green Valley Farm  517-749-4117 406-581-7835 John Miller, 989-429-2834 or

Steve Oman, SD Simmentals 989-429-3600 Corey Wilkins jimiller@jdmetalworks.com

256-590-2487

JC Simmentals Sale Facility, Clare, Ml || 1:00 PM ET e sane



,-lii\\b_—- e e e =“-~—"=—=—~r\tm“>——- — — ="----‘-—---rlm;.,‘-

\‘ I A N Ry
f The qericdis wo 'ty wnidiig fotl

HO60 - 3789447 - Purebred - Homo Polled,Black

H055 3789442 - Purebred - Homo Polled/Black
HOOK'S BEACON 56B x WS MISS SUGAR C4

TJ HEISMAN 388F x WS MISS SUGAR C4
CE 10 BW 0.8 WW

e | — -—sq'\\\\\—A;“--s:;-'-'-c:-— —_— '-—T.;‘;“\\\""‘-“'-.." —_— — —

i

H167 - 3789554 - Purebred - Hmﬁo Polled
IR IMPERIAL D948 x KBHR C078
5BW-1.1 WW 76 YW 114 MCE 8 M 29 MWW 67 API 163 Tl 90

: HOBO - 3789467 - Purebred - Homo Polled
KBHR SNIPER E036 x KBHR FO73

3789 - Purebred - Homo Polled H124 - 3789511 - Purebred - Homo-F’c»IIed
HHS MR 847D x WS MISS SUGAR C4 TRPH RRR NIGHTFORCE B30 x WS MISS SUGAR C4
CE11BW 1.4 WW 101 YW 157 MCE 7 M 31 MWW 82 API 176 TI 106 CE 14 BW-0.9 WW 86 YW 128 MCE 8 M 28 MWW 71 API 182 TI 105
Dwight, Susan & Jake Keller — Luke & Katy Keller — Tessa & Thomas Osterbauer
EFfN 701-471-5215 pwight » 701-471-1142 Luke » 701-47 1-5065 Jake « 701-445-7 350 Home
GENETIC usouﬁ 1573 55th St., Mandan, ND 58554 « kbhr@west’iv.com » m-kbhrsimmenta].com DVAﬂ’cﬂéH

. e - - -




TiME To IMPLEMENT SINGLE TRAIT SELECTION

(continued from page 41)

The answer lies in plain sight. You need a tool that
can appropriately balance the various revenue streams
and expense centers within your business. If such a tool
existed, it would allow you to appropriately allocate your
selection pressure for terminal merit AND cow longevity.
It would allow you to avoid sacrificing all growth, as some
would suggest, to get the ultimately low input cow (and
the resulting calf that offers very little to the industry at
large). Again, such a tool would be less about maximizing
one trait while hemorrhaging cash to cover up the defi-
ciencies in another. And believe it or not, this tool would
actually single trait select for the only metric worthy of
single trait selection - PROFIT.

These tools do exist. And fortunately, they are readily
available. You know them as INDEXES. And they appear
all the rage. And as a result, can be confusing if one isn’t
careful. Every week it appears a new index gets crafted to
appease another segment of the industry. It seems the
more indexes there are the more folks can find a way to
rationalize what they are already doing and avoid consid-
ering the tough questions that might require change. I
like simple. The older I get the more I realize the impor-
tance of simple, thoughtful, well-crafted tools. They do
what they are meant to do. No glamour, fancy powerpoints,
or falling glitter. No fast talk or wordy definitions. They
just work.

As I see it, two tools address almost every approach in
the business. You either 1) buy your replacement females
or 2) make your replacements. If you do the first, then you
are buying maternal merit and hence you can focus your
breeding decisions to bring as much terminal merit to
the table as possible. In this case you need the Terminal
Index ($TI) which focuses on the genetics that are
profitable in the feedyard and on the chain, while still
accounting for the appropriate on-farm economically
relevant traits. If you are making your replacements, you
have a more sensitive dance. With Al and sexed semen,
this conversation can get a bit more complex. But, the
long and the short of it is you need an all-around, all-
purpose genetic package. The All Purpose Index (SAPI)
provides the clearer path to pursuing profit.

One strategy that works for some is to use $API or
$TI as an initial gate cut. Know how your potential
bull targets fall in the index that best aligns with your
management approach and operational style. Then,
emphasize those particular EPDs and physical traits
that are of great importance at this time within your
herd. Keep profit at the forefront of your decision
process and it will help you find the plain and obvious
truth — that maybe there is a place for single trait
selection when appropriately applied.

ST

Dikeman & Huninghake Sale

March 13, 2021 ~ 1:00 pm
Kansas Bull Development ~ Wamego, KS

44 SmMTALK

Dikeman Simmentals

(785) 770-2977
www.Dikemansimmentals.com,
mdikeman@ksu.edu




Slofmann TS immental JFavms
BUY YOUR WAY Bull Sale

af the favm, (lay (enter, HKansas
FEBRUARY 27 - MARCH 6, 2021

ONLINE BIDDING THROUGH MARCH 4, LIVE CLOSEOUT MARCH 6888

CSelling
55 SIMMENTAL & SIMANGUS™ BULLS
SPRING & FALL | BLACK & NON-DILUTE RED

1 .': g + o P ~ i .: i
)
ﬁwm m / Q@WW CONVENIENT, LOW PRESSURE, FAIR, TRF‘.NSP.’\M:NT | BUYERS DE [ERM“\“: THE SALE ORDER
’ VISIT OUR WEBSITE TO LEARN MORE ABOUT OUR UNIQUE SALE FORMAT
%HI %‘ AND ASK ABOUT OUR EARLY BID DISCOUNTS!

1_42G.' ; .
i WS All Aboard x HSF Miss Sky 87U

Dec '19 Purebred Simmental ET
« Non-dilute Red « Homo Polled

= Hooks Xpectation x HSF Majority
IR Imperial x ER Big Sky Sept “19 Purebred Simmental

Sept“19 Purebred Simmental » Non-dilute Red « Homo Polled

- Non-dilute Red - Homo Polled

G‘I_ 31
' Hooks Xpectation x H H Perfect Timing
T e — Hooks Xpectation x Beef Maker Feb'20 5/8 SM 1/4 HP 1/8 AN
Dec'19 Purebred Simmental ET - Hetero Black - Homo Polled results pending

G G Grade & Yield x Ellingson Legacy
Aug ‘19 1/2SM 1/2 AN ET
- Homo Black - Homo Polled
Four full brothers sell

« Hetero Black « Homo Polled

Sties tepiesented include:

Simmental - 29Z, All Aboard, Xpectation, Outcross, Imperial,
Proclamation, Wide Range, Yellowstone, Red Moon
Red Angus - Pacesetter, Redemption  Angus- Grade & Yield, Bismarck, Flat Top
Half of the bulls are black and half of the bulls are non-dilute red

WS Pmcfamatmn x KCF Bennett Absolute
Jan'20 1/2SM 1/2 AN

) _ Cﬁacmey & Cﬁﬂl ﬂﬁm + Homo Black « Homo Polled
HOFMAN N £°75 4% 3614
5 z}yszz td [ m.honestbulls.com ﬁn§| the cat-alog, videos, bid links

hsfcows@gmail.com (available mid-February) and more:

“Proof + Performance = Profit” www.HONESTBULLS.com




Maternal & Carcass Traits
— nval Producticon Sale

“SeW=L )} | Feb. 20, 2021 |

L SRR N e At the Ranch, Turtle Lake

Full Brother to Last Year’s High Seller! 5 Full Brothers Sell!

Admiral X Final Answer« 1/2 SM
Red & Black Simmental &
SimInfluenced Yearling Bulls

e ; 20 Open Females &
M « Homo Polled THE ELITE EIGHT

WW YW MCE MM API

==

TT Elite X Red Iron « 3/4 S

CE WW YW MCE MM API TI
19 1 59 [ 8 [ 11 | 11 (1661 8O 10 76 112

CE WW YW MCE MM API TI : 3
7 | 28 | 1381 76 4 Elite Breds « 4 Elite Opens

s

e e il Vi - - S TS 5 S !
Iconic X Main Event » 1/2 SM - Procl n X Eight Ball « PB&M
Homo Polled » Homo Black Homo Polled « Homo Black & 85 55
mmm CE_WW YW MCE MM API TI I
13 [ 101 [ 155 [ & | 24 | 156|100 | L 12 136 8 33 146
EPD's as of 12/7/2020 ) g o i

Ui & (an Clear€ « Ranch: (701) 448-2815 1 5
DOUBLE T SIMMENTA L Tim Cell: (701) 799-7752 « Tam Cell: (701) 315-0032 = '#8
www.DoubleT Simmentals.com

_ﬁ,‘o/) ﬁy an y&'mc- lo ace the cattle! ~ 7';&5/0 ﬁ:&z /(@




ack Simmental & SimAngus™ 8 s
33td Annual Production Sale  seting 53 Yearting Buti

Tuesday, February 2, 2021

MRL Discovery 21A x Connealy Right Answer 746

iy e e e 2:00pm CT » Kist Livestock * Mandan, ND

CE BW WW YW MCE Milk MWW APl TI
1LY 08 806 132 9.4 21.7 62.0 12175

: . 52

CCR Cowboy Cut 5048Z x OIf Odin US

¥

TJ Cowboy Up 5298 x Triple C Bettis S72J

BD: 2-17-20 BW: 98 WW: 884 BD: 2-7-20 BW: 96 WW: 846
CE  BW WW YW MCE Milk MWW API TI CE BW WW YW MCE Milk MWW API TI
15 23 890 131 82 282 726 143 85 109 25 848 123 68 239 662 145 83

MRL Discovery 21A x Connealy Right Answer 746 WIC Executive Order 85438 x GW-WBF Substance 820Y RFG/K-LER Elevation 727E x Hooks Shear Force 38K

BD: 2-28-20 BW: 92 WW: 784 BD: 2-13-20 BW: 64 WW: 782 BD: 2-16-20 BW: 97 WW: 800
CE BW WW YW MCE Milk MWW APl TI CE BW WW YW MCE Mik MWW APl TI CE BW WW YW MCE Milk MWW APl TI
98 18 750 123 1.2 15.9 50.3 114 70 1.2 0.5 859 133 61 22.4 52:3 135 86 1.7 L7 702 102 S5 290 64.1 137 74

Planned Mating EPDs

Terry & Marci Koepplin Where Friends Meet...
7035 80" St SW  Eigin, ND 58533~ : :
Home: 701-584-3292 » Cell: 701-214-8212 SNREE: e \0Mlgust ouline by
koepplinranch@hotmail.com /) I|_ lj_':;/,/_-'_’ W 7 [ o t’on

Visitors are always welcome at the ranch! Broadcasting Real-Time Auctions



' in"?ﬂd/{_

that’s shocking enough to
turn one’s head?

Looking for

| RUGGED R BELLAGIO 5057C |
ASA: 3139778

- Homozygous Polled, Dilution Free

- Heavy muscled

- Sired sale topping progeny in Canada

- Semen available from: Rugged R Catile Co.

| LOGLAND ARROW LO3E |
ASA: 3244050

- Polled, Dilution Free

- Extreme length of body

- Tremendous maternal strength and performance
- Semen available from: Logland Farms

| RUGGED R CAVILL |
ASA: 3501640
- Polled, Dilution Free
- Proven heifer-proof calving ease
- Perfection structurally
- Semen available from: 100X Ranch, LLC

For semen,
contact ihe owners:
RUGGED R CATTLE CO. LOGLAND FARMS 100X RANCH, LLC
Tony and Rebecca Roberts - Wisner, LA Lance Smith and Family - Roland, 0K Jamie Guttormson - Velva, ND
Phone: (318) 267-6626 Ph: (479) 414-9944 Ph: (701) 833-8509
Email: rdraneroberts@yahoo.com Email: lsmith@firstar-bank.com Email: Guttormj@outlook.com




SALE DATE
™ MARCH 4

2021 |

'lm% H[l1[l& *Polled Yearling Heifer

%“‘3 HO83 “Polled o %@‘l 7

Progeny Data: Jack & Tim Zimmer, Missouri producers

reported 143 more pounds per head at weaning/sale age CUSTOMERS
ALL BULLS SOLD BY PHONE AUCTION SELLING MORE

Call us to request a catalog by mail. Performance and ultrasound DATA WEIGHT IN THEIR

MARKET WINDOW

available on all bulls. Pictures, videos and Online catalog available beginning in
February on our website: BrinkGenetics.com

=MORE:MONEY}

23098 Gunder Rd., Elkader, IA 52043 - brinkgenetics.com

Jerry - 563-245-2048 or 563-880-1470 cell - jbrink@alpinecom.net
Preston - 563-880-2075 - prestonbrink@gmail.com




Raising Simmental since 1968, Charolais B 41st Annual
since 1958. We would like to thank our L e .
new and returning customers. " j O Production Sale

Tuesday,
March 2, 2021

o ! o 1:30 p.m. CST
r nome Run . .
e puas At g T Kist Livestock, Mandan, ND
BD:3.4.2020 * BW: 90 Ibs. OEENREE. 131 32
: Adj. 205 WT: 938 Ibs. WWR: 114 MWW  $API  S$TI
Sire: RFS Force F35 Ao INaN1335 ST
DCR Mr Haw S H37 Dam: DCR Ms Sherrif F64

ASA# 3780881 BW OWW YW Mik SM To/p"' G%d“(/l

BD:2.6.2020 e BW:84 Ibs. -3 97 145 26

Adj.205WT: 901 lbs. WWR:109 MWW  S$API  STI e ’
Sire: Hook's Black Hawk 50B 75 165 100 f & T ON 0 H

Dam: DCR Ms. Beacon F1 ‘ ,_—-:

65 Spring Simmental Bulls
average 205 WT of 820 Ibs.

100 Spring Charolais Bulls
average 205 WT of 815 Ibs.

DCR Mr High Attraction H271TW & 5 Open Simmental Heifers
ASA# 3781034 BW WW YW Milk

BD:3.6.2020 © BW:82 Ibs. 27 80 122 32 [BEE 5 Open Charolais Heifers
Adj.205WT: 839 lbs. WWR:TW MWW $API  $TI 7

DCR Mr High Moﬁntéin H43 Sire: DCR Mr Main Attraction E18 L2E 119" 476

Dam: DCR Ms. B/tanker A299 -
ASA# 3781032 BW WW YW Milk _ — — - .
BD:2.6.2020 o BW: 96 Ibs. 32 80 120 35 : —— 3 p
Adj. 205WT: 870 Ibs. WWR:105 MWW $API  $TI o : : OW SWM:
Sire: Springcreek Denali 21E 15 118w/ 4 : \ _ .

Dam: DCR Ms. B/Gameface A404 & WSM Wide Load 303B
. AR 3 DCR Mr Bench Mark F113
DCR Mr Explorer E341
CDI Switch 598C
Boundry Motley 77F

IR Imperial D948

DCR'M-r Huckle'berry H410

z =
ASA# 3780973 BV OWW YW Wik : A
BD:3.14.2020 o BW:100lbs. 45 90 141 37  pauni CDI Hometown 246A NS
" o Pegi T o Adj. 205WT: 873 lbs. WWR: 105 MWW  SAPI  §TI ' -
Sire: RFS Bulletproof B42 82 128 80 LA

DCR Mr Hard Impact H69 Dam: DCR Ms. Redgie C428 \?‘
ASA# 3780825 O ST Ny
BD:2.10.2020 o BW: 80 Ibs. 5 8 131 28 ol
Adj.205WT: 867 lbs WWR:105 MWW  SAPI  §TI p \

Sire: KRJ HZN Direct Impact F805 71140 85 '

Dam: DCR Ms. B Wideload F536

Simmental Ranch

, 3991 36th St.
DCR Mr Highbid H507 - New Salem, ND 58563

ASA# 3781056 BW OWW YW Mk LA\l Charles & Pamela Doll
. ’ S BD:3.29.2020 * BW:105lbs. 43 97 148 33 § 701-843-8673
T ; Adj. 205 WT: 980 lbs. WWR: 118 MWW SAPI  STI d f
: ! ollboyz@westriv.com
: Sire: CDI Xpected Revival 281F 81 131 87
DCR Mr Heavy Hitter H142 Dam: DCR Ms. Make Caeser Y20 . Harlan & Jodie Doll

ASA# 3780830 BV WW YW Mk
BBD:2.18.2020 « BW:84lbs. -3 83 128 25

AN

Adj.205WT: 852 lbs. WWR:103 MWW $API  §TI ! ;

Sire: KRJ HZN Direct Impact F805 67 155 89 qu.dOIIranh‘.et
4

701-843-8771

David & Donna Doll
701-843-7947
dollfarm@westriv.com

Dam: DCR Ms. Powergrid F500 ET
EPDs as of 12.7.2020




ovmjqug/}bﬁTHElﬁmANNUAL
BULLS === BIG SKY

SIMMENTAL * ANGUS * SIMANGUS™

FOR OVER A DECADE...

Meeting the industry’s demands and our
customers’ needs... with one of the largest _
selections of Black and Red Simmentaland ©
SimAngus™ bulls in the United States.c.=

Unmatched customer service and the
no-nonsense, commercially focused bulls
you've come to expect.

BULLSALE

FEBRUARY 15,2021
% 1:00 PM %

BILLINGS LIVESTOCK COMMISSION - - .. |
BILLINGS,MONTANA

175 VEARLING BULLS SELL . odsit
e s 3 \ i

REQUEST A CATALOG AT: i it _
www.bullsofthebigsky.com e SRR SN ey
or contact Maureen Mai 208-267-2668 3 : Wit T i

Www.BULLSOFTHEBIGSKY.com

Follow Bulls of the Big Sky on Facebook ‘I‘ GENETIC RESOURCES
| ool | Marty Ropp  406-581-7835

BULLS Corey Wilkins  256-590-2487

B*I (b T.Sll'ljk'f DVAuction Rocky Forseth 406-590-7984

Broadcasting Real-Time Auctions www.aIIiedgenetiuesuu«es.com



Prioritizing The Cow Herd

By Nevil Speer, Ph.D., MBA

By the time this column Amidst the controversy, sometimes we forget to look

hits the mailbox, 2020 will at the other end of the business and focus on the start
be in the rearview mirror. of the industry. That is, what’s occurring within the
This past year was especially cow/calf sector in terms of priorities? And within that
challenging for the beef focus, where might there be some opportunities to gain
industry. That’s because traction going forward?
COVID-19 represented the Let’s first start with USDA’s 2017 Ag Census. Final
second punch of a one-two tabulation resulted in roughly 729,000 beef cow opera-
combination (the first being tions running approximately 31.7 M cows. No surprise,
the fire at Tyson’s Holcomb the bulk of those operations (96 %) manage less than 200
plant in August 2019). cows. However, more critical is the relative distribution of
Cattlemen are well cow numbers. Those operations with 200-or-more cows
aware of the debate (and rancor) that’s arisen from (4%) manage nearly 38% of the nation’s beef cow inven-
those two black swan events. There’s renewed discus- tory (12.1 M head). As a side note, that breakout is
sion about the general structure of the business — roughly in line with both the 07 and "12 Ag Census data.
especially as it relates to weekly negotiations between Now we’ll turn our attention to another USDA survey
feeders and packers. That back-and-forth, though, really just released this past May: Beef 2017. The effort con-
isn’t new (e.g. I published a white paper on the influ- ducted by the National Animal Health Monitoring
ence of captive supplies nearly 20 years ago); it’s an System (NAHMS — a division of USDA’s Animal and
ongoing topic that flares up from time-to-time largely Plant Health Inspection Service). The data provides a
depending on the general condition of the market. comprehensive overview of management practices
within the cow/calf sector. CONTINUED ON PAGE 56

Income Derived From Cow-Calf Operation:
Primary vs. Supplemental Source
Categorized by Herd Size
Adapted from Beef 2017 (USDA:NAHMS)

100

% of Operations
O
S

1-to-49 50-to-199 200+ All
Herd Size (# of Beef Cows Maintained) Operations

Income contribution (either primary or supplemental) to cow-calf enterprises with varying herd sizes.
Beef cows are neither the primary focus nor the core competency for most operations.

52 SmMTALK



DOUBLE J FARMS 47TH ANNUAL

/ FRIDAY, JANUARY 29, 2021 ¢ o~ 2VAuction

12:00PM - AT THE FARM NEAR GARRETSON

ALL BULLS HOMOZYGOUS POLLED + COAT & 1

.I-Il!'ﬂ B EaE S i"'-"-"'_"'.'==

"ﬂ'. ] 1ot ‘JE

JFFERING sIMMENTAL - SIMANGUS™ * ANGUS
60 BULLS - 10 BRED HEIFERS + EMBRYOS * “PICK OF THE HERD” FLUSH

egest  calaly.




Q- Bow

Sire: MFSR RED RANGER 027F « PB SM
Reg #: 3823559 « 205 Wt: 829

CE BWWW YW MCE Milk MWW API
88 44 936 144 72 226 66

TI
1316 84

Sire:

CE BWWW YW MCE Milk MWW API

MFSR RED RANGER 027F « PB SM
Reg #: 3776277 » 205 Wt: 796

TI

0.9 2585291295 56 283" [09N1263 79.7

143 0.1 834 1302 109 20

Sire: MFSR RED RANGER 027F - 3/4 SM 1/4 AN
Reg #: 3776302 + 205 Wt: 765
CE BWWW YW MCE Milk MWW API

T
61.7 1407 82.8

. .- (//{(. i(ﬂ-(gn‘mi

Sire: MFSR RED RANGER 027F « PB SM
Reg #: 3776307 - 205 Wt: 828

CE BWWW YW MCE Milk MWW API TI

EPDs 12/17/20

Kevin Hansen Family

701 720-6551

8018+ 1/25M 1/2 A

Reg #: 3823641 - 205 Wt: 788

CE BWWW YW MCE Milk MWW API
7.3 38981 1493 07 243 733 1314 879 92 04 909 1443 68 276 70.8

f o

TI
141

FOLLOW US ON SOCIAL MEDIA!
akota XPress Sim Genetics

87.8» '9.57 35 934 1305 W3, 27.3 A28

RANGER
Reg #: 3823652 » 205 Wt: 779

CE BWWW YW MCE Milk MWW API

Sire: MFSR RED

T

133 84

Wade Staigle Family

701 226-6464



Sire: TJ POWER GRID « 5/8 SM 3/8 AN

Reg #: 3776150 » 205 Wt: 755

CE BWWW YW MCE Milk MWW API
120.

63 4.7 924 1443 66 255

i fim

n.7

, W ) 6y

Sire: SYS FRONTIER « 5/8 SM 3/8 AN
Reg #: 3776165 « 205 Wt: 803

CE BWWW YW MCE Milk MWW API
3.6 100.7 150.3 5.6 309 81.2

TI
8774 8

Qlieseh-Eor

121.2 85.1

W
/ﬁm(ﬁ_-’@rm.

Sire: KS LEXUS E74 « 3/4 SM 1/4 AN
Reg #: 3823532 « 205 Wt: 773

CE BWWW YW MCE Milk MWW API
6.9 3.6 857 1348 35 257 669

TI

1249 771

=)

P _O=

@ ‘!""""" AN N *\

@ Al Bulls Tested for Polled

Q All Bulls Tested for Coat Color

Reg #: 3823564 - 205 Wt: 776

CE BWWW YW MCE Milk MWW API TI CE BWWW YW MCE Milk MWW API TI

Sire: KRJ HZN DIRECT IMPACT F805 » PB SM

Sire: SYS FRONTIER + 1/2 SM 1/2 AN
Reg #: 3776175 « 205 Wt 774

118 16 97981509 « 8228 703 4523 93888 217 922 F143.4 1, BLE ) 776 1.7 865
I X — T
-‘ir\ 5 A S 5
- == [ ]
P AN
2 . -'-.;' i . “‘.‘:-_.‘_.--"

@ Volume Discounts
@- Purebred Bulls
0 Percentage Bulls

iz

V Red & Black Bulls & Bred Heifers

L FEB. 19 k* Calving-ease Bulls

0- Performance Bulls

MLC MS Redzone G111 was a high-selling
bred heifer in the ND Simmental Classic
Sale in December, 2020,

G/—%Mé o,

PROGRESSIVE CATTLEMEN,
for your continuous support
of our program!

£ {.

% \‘ Maternal-bred Bulls

v Ideal Cross-breeding Genetics

A Afotr s for ot

K * %Ufhﬁ_fgt b

HSR MS El Tigre F176 was a high-selling bred heifer in
the 2020 Dakota Xpress Sale. Heifers like these will be
offered again in 2021.

The set of bred heifers selling Feb. 19 are similar in
type and kind to these fine ladies!

Kist Livestock,
Mandan, ND - 1 p.m.

140 Bulls

Simmental + SimAngus™

50 Bred Heifers

. vh‘
W s V)

%i_‘? FEB. 19 2021



Prioritizing The Cow Herd

CONTINUED FROM PAGE 52

Most significant here is the breakout around income
derived from the cow/calf operations — categorized across
herd size. Not surprisingly, most herds with less-than-50
head generally don’t consider the operation as being a
source of primary income. But skip across to herds with
200-or-more cows, it’s still only 72% of operations report-
ing cows as deriving primary income to the business.

Finally, let’s connect the data sets to get a broader
perspective of beef cow operations in the US Herds with
200+ cows manage 38% of the nation’s beef cows (*17
Ag Census) — but only 72% of those operations consider
the cows a primary source of income to the business
(Beef 2017). That means just 1-in-4 beef cows are the
main income enterprise; 3-in-4 are secondary income
generators to the business (or household). Stated another
way, beef cows are neither the primary focus nor the core
competency for most operations.

It’s important to recognize income doesn’t equal
profit. But designated emphasis on income (primary
versus supplemental) does indirectly reflect prioritiza-
tion of cow management. Therein lies the key to this
discussion. That said, there’s a wide array of tools avail-
able for producers to facilitate better decision making —

regardless of whether or not the cow herd represents a
primary source of income.

And coming full circle, while back-to-back black
swan events may be unprecedented, there’s always
uncertainty baked into the beef business. Consider that
during the past 20 years beef producers have endured
BSE, ethanol, the financial crisis, drought, and ever-
changing consumer demands.

Ultimately, those operations that have been proactive
(regardless of size and/or income category) about prioritiz-
ing objective, long-term decisions are far better positioned
to navigate — and even take advantage of — uncertainty.
With that in mind, the new year represents an opportune
time to assess the how-and-why of decision making within
the operation and, if necessary, hit the reset button.

About the Author: Nevil Speer is based in Bowling
Green, KY. and serves as director of industry relations
for Where Food Comes From (WECF). The views and
opinions expressed herein do not necessarily reflect
those of WECF or its shareholders. He can be reached
at nspeer@wherefoodcomesfrom.com. ST

OPEN HOUSE - BULL & FEMALE SALE
Saturday, February 20, 2021 - 12:30 PM (CT)

ANGUS BULLS SELL SIRED BY
Hoover Dam, EF Complement 8088, VAR Generation 2100, C(RA Bextor 872

SIMANGUS™ BULLS SELL SIRED BY

(CR Cowboy Cut 50482, MR NLC Upgrade U8676,
Hook's Beacon 568, J Bar J Nightride 2257

ANGUS HEIFERS SELL SIRED BY
Rhodes Hoover 7123, EF Complement 8088, Rhodes Aviator 812

SIMANGUS™ HEIFERS SIRED BY
(CR Cowboy Cut 5048Z, CCR Boulder 1339A, Hook s Beacon 56B

"CCR Cowboy Cut 50482

T - ™ ORlgen

Hoover Dam

E’ov p“‘(‘,
‘ s/
r,

We are located 5 miles west of Carlinville, IL on the north side of state Highway 108.

View updated information online
at RhodesAngus.com

Follow Rhodes Angus on Facebook

Angus 217-473-5868 C» 217-854-5200 0

Simmental/Angus

g 217-854-5200 LARRY RHODES

rhodesangus@royell.org
9350 Rte 108, Carlinville, IL 62626
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PB AN - AAA# 19835853

NAUGURAL PRODUCTION SALE “,
EBRUARY 1, 2021 - 1:00 PM 1L

1/2 SM - ASA# 3784852

PB AN - AAA# 19835836

* 3/8 SM-Bred to: Long’s Capitalist

Long’s Simmentals

3272 320th Street | Creston, lowa 50801
Rob: 641.344.3028 Tyler: 641.344.5085

Cody: 641.344.4357
www.longsimmental.com

3/4 SM - Bred to: Hooks Full Figures

COMM - Bred to: Long’s Capitalist

a.
NNOVATION

Graham Blagg: (530) 913-6418

Auctioneer Jered Shipman: (806) 983-7726
www.innovationagmarketing.com



SELLING 100 HIGH _
ALTITUDE BULLS BM}rfhlz-o!-zo fﬁt’ !:mE

40 Purebred Bulls oy ey WO ST
60 SimAngus’Bulls Loma, Colorado

S | Proven Live Calves | CRBoulder 539

k= | High Carcass Merit
| Proven Growth
|V PAP Tested

e |
o _N-‘@;"w,-,ﬁ ¥ | v (alm Disposition

Sires include TJ Main Event 503B, GAR Sure Fire, CCR Boulder 1339A, TJ Cowboy Up 529B,
CCR Wide Range, J Bar J Nightride, and Paint Rock Mountain Man.

BIJLLS THA‘I' ARE UNPAMPERE]] ANI]

WY OURTHERDY,
KIM,LECHLEITER!

970.209.8008 Cell- Evenings 970.249.5938 ¢ lechleitersimmentals@hotmail.com
Females Offered Private Treaty

A




Y PM CST North Plat'te' Neb. _
First Breeding Season Guarantee
Genomically Enhanced EPD's

SiresiRepresented|Include: e
T] Franchise 451D ' NL.C Cow Boss 160C
LD Capitalist 316 ® SAV Raindance 6848
Sitz Logo 12964 & Hook's Xpectation 36X
R O Mile Motley 8505 » Hook’s Empire 61E A
2 Andras Fusion R236 ¢ 35CC Domain A163 Nigr\ g




21st Annual * % * * THURSDAY

ST GE rEE. 4 202,

100 RED & BLACK
SIMMENTAL BULLS
PRODUCTION SALE 80 Performance & 20 Calving Ease
SIRES REPRESENTED:

Kinns Mega Wide 3316E
STAV King Of Clubs 106Y

STAV Pipeline 4E

TJ Crossfit 570C

WINC Hoss 562C

WS Certified E151
Tenans K Ao GB/SAS Red Viper F634
STAV CERTIFIED 11H - £3609871 ~ STAV DRIVER 23H - #3699892 STAV Red Wave 105F

Homo Black/Polled « Purebred Hetero Black/Homo Polled « Purebred MR NLC Cash Value 8037F
WS CERTIFIED E151 WAGR DRIVER 706T

STAV HOSS 41H #3699929 ] STAV RED VIPER SOH - #3700001 STAV PIPELINE 51H - #3699951

Homo Black/Polled - 5/8 SM Homo Polled - Purebred Homo Black/Polled - 3/4 SM

WINC HOSS 562C GB/SAS RED VIPER F634 STA‘\Jf PIPELINE 4E

STAV CROSSFIT 77H. £3699994 STAV RED WAVE 8SH. #3700018 STAV MEGA WIDE 110H . £3700061

Hetero Black/Homo Polled » 5/8 SM Homo Polled « Purebred Homo Black/Polled » 5/8 SM
TJ CROSSFIT 570C STAV RED WAVE 105F KINNS MEGA WIDE 3316E

Presale Viewing, Social & Semi
DVAuction ~ Fel‘:rulzg 1: 3018 :00 pe::mar STAVICK SIMMENTAL

Aberdeen leestock Mlke Myra, Owen & Liv Stavick
&= - 605-237-4663 (Mike)
: M\ 605-551-9016 (Owen)
stawckx@tnlcs com

‘Want to see the da,y-to-day o s '
action at Stavick Simmental? ﬂ - *
: Like our page on ﬁacebookto follow along with us.




ﬁll S|mmemal and SImAngusT'“ Bulis || 1ll Elite llnen Heliers
lm:ludmg lots from guesl t:nnsmnnr l}ahle I} cruss Ranch




BETTER. STRONGER. FASTER.

powered by @TOP GENOMICS

BETTER. Revolutionary results. Maximum

benefit from every breeding decision.

STRONGER. Harness the full power of

genomic technology.

FASTER. Drive genetic improvement and
promote consistency at a rate never before possible.

powered by @TOP GENOMICS

L

BETTER. Simplified bull buying with maximum profit impact.

2

“A year of seedstock herd
validation is proving multiple
generations of genetic
progress in a single mating
cycle AND substantially

- reduced calf crop variation.

“Giveus acall today for more
details.”

- Marty Ropp, Allied Genetic Resources

STRONGER. Confidently and securely match genetic choices with your needs.

FASTER. Makes cutting edge genomic technology quick and easy to use.

Confidently choose the logoed group that matches your needs, then just pick the bulls you like:

| ACCREDITED GENOMIC
PLUS - For the majority
of producers who simply
need consistent and

» ACCREDITED GENOMIC PLUS -

ment, without genomic
setbacks, G+ Accredited
bulls should be on your
list for premium purchase.
These sires will absolutely move you forward for
both cost reduction and income producing traits
and substantially reduce risk when compared to
other evaluation programs.

SMNd 2IWONI D L0390V

OWERED BY @ TOP GENOMICS B

= ACCREDITED GENOMIC PLUS

balanced genetic improve-

ACCREDITED TERMINAL
MATE - Just like an ATM
machine makes it simpler
to access your cash, the
ATM Logo highlights bulls
accredited to generate ex-
tra cash income as soon as
your next calf crop! These
bulls are meant specifically
to use only on mature cows and for the purpose of
adding performance, pay weight and end product
value to market.

POWERED ¥Y @ TOR GENOMIS

ACCREDITED CALVING
EASE - Simply find bulls
with the ACE logo for third
party Accredited, secure
Calving Ease bulls. The re-
' duced risk that comes with
this genomic certification
will simply make your

- : decisions easier and your
heifer calvlng season more successful. Purchase
special purpose ACE bulls with confidence. They
will deliver consistent and predictable calving
ease.

You invested in genomics. Take the technology to the next level.

RightMate opportunities and RightChoice marketing evaluation is available to All breeders. Please give us a call.

@TOP GENOMICS

Improving Beef Through Genomics
DR. MAHDISAATCHI

wudllicdgeneticresourceScm 4
wwwlﬂ Hgﬁnﬁmi ﬁ-s.ﬂﬂm

GENETIC RESOURCES
MARTY ROPP 406-581-7835
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TSN EAGLE HST1
- Hook's Eagle x TSN Miss Ranch Hand
3/4SM 1/4 AN
API: 152 TI: 87

TSN RED MOON H802 TSN Franchise H733 TSN EAGLE H823
WS Red Moon x TSN Miss Pilgrim T J Franchise x TSN Miss Frontier Hook’s Eagle x TSN Miss Sure Fire

PB SM 1/2SM 1/2 AN 5/8 SM 3/8 AN

API: 131 TI: 90 API: 140 TI: 90 API: 169 TI: 98

TSN EAGLE H837 TSN BIG TIMBER H818 TSN BEACON H854
Hook’s Eagle x TSN Miss Frontier Koch Big Timber x TSN Miss Sure Fire Hook's Beacon x TSN Miss Frontier
3/4SM 1/4 AN 3/4SM 1/4 AN 3/4SM 1/4 AN

API: 147 TI: 93 API: 140 TI: 92 API: 151 TI: 89
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SIMMEN®AL RANCH AT THE RANCH - HURDSFIELD, ND

:llwul!fwl& “Neslh Dotela Seltiny: 50 Simmental and SimAngus™ Bulls
8 Coming 2-Year-Old Bulls _

20 Registered Bred Heifers
20 Registered Open Heifers

: G e g
VLB BLOOD RUNNER 3011C 461F x KUNTZ SHERIFF 8 WLB BLOOD RUNNER 3011C 461F x IPU ROYAL FLUSH 4C
ASA#: 3813 - BD:3/14/2020+ PB SM ; ASA#: 3813838 BD: 3/5/2020-3/45M 1/4 CS

JLB BLOOD RUNNER 461F x RENDEZVOUS LOCOMOTIVE 80
ASA#:3813825-BD: (2020 -3/4 SM 1/4 CS

| Act.BW WW | YW MCE| | Act.BW

90.8

REA

81.7 1229

MILK = MWW | MARB
25.7 68.4 -0.14 0.84 3 22.5 74

IR

MRL RED WHISKEY 101B x HOOK'S YUKON 80Y SMRL RED WHISKEY 101B x OLF RED PATRIARCH W12.
ASA#: 3813803 « BD: 2/29/2020 - PB SM ASA#:3813812« BD: 3/6/2020 + PB SM

856 1233 6.6 . 9 76.8

REA | APl | TI MILK | MWW ' MARB | REA

1222 787 66.5 0.21 .82

222

68.5 0.03 1163 803 25.5 68.4 006 0.86

G901

IPU ROYAL FLUSH 4C x KBHR POWERSHIFTT150 IPU ROYAL FLUSH 4C x CDI KING RED 216Y ' W/CLOCK DOWN 206Z x KLSR RED NATION C545 I

ASA#: 3647875 - BD: 2/14/2019 - 3/4 SM 1/4 AN
G901 is Al safe to IR Imperial D948 - Due Feb 20
CED BW | wWw

ASA#: 3813809 - BD: 3/21/2020 - PB SM ASA#: 3813802 - BD: 3/14/2020 - PB SM
CED | BW |WW YW MCE| | Act.BW

42 59 874 1285 37 32 843 s

MILK | MWW | MARB | REA | API | TI REA Hane

Mating

63.5 0.8 108. 21.1 63.5 0.04 . EPDS MILK | STAY | MARB | REA

263 176 047 076 1618 87.9
Visit us online or on Facebook to request a catalog or for videos, DNA and other updates prior to sale day.

www.KLSRCOWS.com . ¥ /Kline Simmental Ranch

EPD’s as of 12/14/2020




FEEDER CAI.F MARKETING ASSISTANCE
IIEPI.ACEMEHT HEIFER CALF BUY BACK

TJTEARDROP 783F x TNT TUITION U238

TJTEARDROP 783F x TNT TOP CUT P274
ASA#:3813825-BD: 2/26/2020 - 3/4 SM 1/4 AN

ASA#: 3813821 - BD: 3/2/2020 - PB SM

LFETHE RIDDLER 323B x BAS HEAVY DUTY
ASA#:3813796+ BD: 3/8/2020 - PB SM

156.5 4.9

0.79 1325

LSR SPEED DEMON E708 x KLSR GAME CHANGER Z32
ASA#: 3813835+ BD: 2/29/2020 - 3/4 SM 1/4 AN
CED BW ww YW MCE

LB MANITOBA 52Z 435B x H A IMAGE MAKER 0415
ASA#: 3813806 « BD: 4/19/2020 « 3/4 SM 1/4 AN
CED BW | WwW YW MCE

MILK | MWW | MARB | REA | API | TI

Adj. 205
251 673 015 071 125

MILK MWW MARB REA API Tl
59.5 0.79 1141

836

‘?@ml

DCR MR MAIN ATTRACTION E18 x HARVIE
JDFWAI.LBANGEMHX

69 -0.18 091 106

=
=
=
A
=

| WLB MANITOBA 52Z 435B x HOOKS YELLOWSTONE 97V |
ASA#: 3813820+ BD:3/10/2020+ PB 5SM

93.1 1333 49
Ti

0.05 02 1183 380

i W/CLOCK DOWN 206Z x LFETHE RIDDLER 323B
ASA#. 3647893 - BD: 2/20/2019 - 3;"-1 SM 1/4 AN

Visitors welcome anytime! Monty & Terri - Matt, Eddy, Emersyn & Landri Kline
Matt: (701) 693-6317 - Monty: (701) 693-6806 « E-mail: klsrcows@gmail.com



By Cari Rincker, Esq. of Rincker Law, PLLC

hen looking for farm and ranch estate and
W succession planning solutions with increas-
ingly challenging farm family dynamics, it’s
prudent to first look at the data. Rincker Law, PLLC
performed a survey sent via email and posted via social
media geared for agriculture producers. This two part
\ series discusses the data from that survey and delves
. into what this might be on the state of farm and ranch
" estate and succession planning.




Demographics

Role in Industry. Results from 58 survey takers
were collected via Survey Monkey from July 27 to
October 27, 2020. Participants were 46.55% farmer
landowners while 1.72% was a tenant farmer. 17.24%
identified as both a landlord and tenant farmer. Noted
by survey takers, 18.97% were farmers with an off-farm
job, a familiar scenario in the Rincker farm family. Four
participants stated they were agri-business owners while
two noted they were an agriculture employee. Remaining
5.17% of survey takers marked “other” for this identify-
ing question.

Age. No questions were sought regarding sex or eth-
nicity. Interestingly, 46.55% of the survey takers were
from 35 to 44, which may be the time period when farm
and estate planning becomes of interest for farm and
ranch heirs. Few survey takers were less than 35 (with
6.9% between ages 25-34 and one survey taker between
ages 18-24). The second largest demographic of the sur-
vey takers were between the ages of 45 and 54 (25.86%),
again highlighting the interest in this topic as they reach
the age that their parents may soon not be able to farm.
About 10% were between 55 to 64 with the remaining
five survey takers were 65 years of age or older.

Marriage. Nearly 85% of survey takers said they
were married with 15% answered that they were not
married. No questions were asked about the numbers
of marriages, deaths of spouses or cohabitation with
unmarried persons.

Children. Over one-third (i.e., over 36%) of survey
takers said they had two children with approximately
19% noted they had one child. Approximately the same
number of participants had three children or no children
with 15.52% and 17.24 %, respectively. Four participants
had four children; two survey takers had five children;
the remaining one participant had six or more children.

Geographic Area. All participants were in the
United States. The majority were from Illinois but survey
takers were from coast to coast including New York to
California and states in between such as Nebraska,
Wyoming, Indiana, Oklahoma, Kansas, Colorado, South
Dakota, Nevada, Michigan, Texas, New Mexico, Arizona,
New Jersey and Virginia.

Estate Planning

The Basics

As a preliminary matter, there is overlap among the
concepts of estate planning, succession planning and
business planning. They are each separate ideas with
overlap affecting the global picture. Estate planning con-
sists of the legal documents that typically affect a person
upon death or incapacity. Succession planning is the
game plan on how the family business will pass from one

generation to the next. Business planning usually includes
a business entity such as a limited liability corporation,
corporation, limited partnership, general partnership, etc.
Each complements the other two and work together fo

the estate and succession planning puzzle, unique for
each farm and ranch family. This article focuses on estate
planning while the subsequent article focuses on business
planning and succession planning.

Surprisingly, only 56.14 % of the survey takers noted
that they had an estate plan. This is bothersome because
a higher percentage of participants had a Last Will and
Testament; thus, those additional persons either did it
themselves, which may or may not be legally enforceable,
or they have fired their estate planning lawyer and no
longer have a relationship with this person. Fourteen
percent of survey takers found their lawyer locally while
an equal number of participants (also 25% of the total)
found their estate planning lawyer from someone they
know personally.

The Documents

On a positive note, 72.7% of survey takers had a Last
Will and Testament. No questions were asked about how
old the Will was or the last time it was revisited. It is
positive that nearly three-fourths of the industry has at
least some type of Will in place. On the other hand,
27.59% of the survey takers had no Last Will and Testa-
ment. This was surprising since only 85% of the survey
takers were less than 34 years of age. This is a simple
first step that every adult should have in place, even if
they have no children and are unmarried. Without a
Last Will and Testament, then the court decides how to
allocate the estate under the rules of intestacy in that
particular state. Executing a Last Will and Testament is
a simple process that allows the decedent to decide how
his/her state will pass.

Disappointingly, only 50% of survey takers had a Power
of Attorney for Property. Without this, a family member
may have to pursue a guardianship costing thousands of
dollars in legal expenses if a family member is incapaci-
tated. Drafting a Power of Attorney is a simple legal
document that likely costs hundreds of dollars. Powers of
Attorneys can also be used while the principal has capacity
or for a limited purpose, such as a real estate closing or
communications with the Internal Revenue Service.

Not surprisingly, only 27.9% of participants had a
trust. This is underutilized in agriculture. Trusts can
be an extremely beneficial estate planning tool for farm
families because if the trust is funded properly, the farm
or ranch can avoid probate. Avoiding probate protects
privacy and can reduce legal fees upon death. Another
advantage is that the transfer takes place instantaneously
vs. waiting for nearly a year or more for probate to be
completed. This can be particularly useful to farms that
participate in federal farm programs. Nearly all farms or
ranches can benefit from a revocable living trust, depend-
ing on size. CONTINUED ON PAGE 72
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Simmental Angus/Red Angus
Rank vs. Major Rank vs. Major
Continental Breeds*  British Breeds
2012 Across-Breed EPD : .
- Table, GPE Rep. 22, Marbling Score First Second
. NG Carcass Weight First First
- CLERLEEE e petail Product Second First
- P - Breeds — Simmental, ; ) o 3
. [ s Weight Gain Feed Efficiency  First Second

Charolais Sacond

Second

Weaning Weight
Post Weaning Gain
Shear Force First

.._.;w-

T
-~
53

~

First
Second
First

“Crossbred steers with a 50:50 ratio of Continental
European to British breed inheritance are likely to
produce a more optimum balance between carcass
quality grade and yield grade than crossbred or
straightbred steers that represent either 100% British
breed, or 100% Continental European breeding.”

— MARC GPE Progress Report No. 22, USDA

South Dakota ain o e uaming e

January 27

Sioux Empire Farm Show

and Sale, Sioux Falls

Black Hills Stock Show
& Sale, Rapid City

Watertown Winter

Simmental Association

February 6

President February 12

Chris Effling

PO Box 23
Highmore, SD 57345
605-769-0142

ckeffling@venturecomm.net

Vice President

Bridget Twedt
29436 476th Ave.
Beresford, SD 57004
712-223-1997
bridget.twedt@k12sd.us

Secretary

Colton Buus

24352 438th Ave
Canova, SD 57321
605-214-3532
colton.buus@gmail.com

Treasurer

Kevin Blagg

PO Box 294

Salem, SD 57058
605-240-0015
kblagg@firstdakota.com

Harley Cable
23447 Rocky Rd
Pukwana, SD 57370
605-894-4464
hdcable@midstatesd.net

Brett Tostenson
33584 193rd ST
Highmore, SD 57345
507-822-3171

blacksandranch@gmail.com

Farm Show and Sale,
Watertown

Mike Thyen
45313 185th St
Hayti, SD 57241
605-520-0575
tbirdlab@itctel.com

Clay Duxbury

19640 367th Ave

St Lawrence, SD 57373
605-461-1494
jackpotcattle@yahoo.com

www.southdakotasimmental.com
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ASA# 3013438
GW-WBF SUBSTANCE 820Y x TRIPLE C INVASION R47K

HOMO BLACK HOMO POLLED 3/4 SM 1/4 AN
Due 2/23/2021 to CLRS Guardian 3776.
Donor dam of Hook's Eagle 6E. She sells.

CLRS HARVARD 6056H |

ASA# 3709329
IR IMPERIAL D948 x WS PRIME TIME B6
RED HOMO POLLED PB SM

S GALAXY 54G|

L5 HOQK‘
e = -

ASA# 3563711
T) DARKHORSE 452C x HOOKS SHEAR FORCE 38K

HETERO BLACK HOMO POLLED 3/4 SM 1/4 AN
Due 3/13/21 to Hook's Beacon 568.

CLRS HIGH POINT 7382H

ASA# 3709364
WS PROCLAMATION E202 x K M J RUBICON C16
HOMO BLACK HOMO POLLED PB SM

HOOK'S GLORIA 7G

ASA# 3563758
HOOK'S BEACON 56B x CCR GRAVITY 9064A

HOMO BLACK HOMO POLLED PB SM
Due 3/11/21 to Hook's Galant 586.

HA HERO 009H |

ASA# 3754907
HOOK'S BEACON 56B x BALDRIDGE BRONC
HETERO BLACK HOMO POLLED 3/4 SM 1/4 AN

' HOOK: S,GOLDEN, GLOW 24G |
l"“‘-——-:,.‘._,__ﬂ___‘___-

e,

ASA# 3563741
H2R PROFITBUILDER B403 x WS PRIME TIME B6

RED HOMO POLLED 1/25M 1/2 AR
Due 3/24/21 to WS All Aboard B80.

ASA# 3709241
IR CAPITALIST E041 x HOOK™S YELLOWSTONE 97Y
HOMO BLACK HOMO POLLED 3/4 SM 1/4 AN

CLRS HEAVENLY 001H

ASA# 3709051
CCR BOULDER 1339A x TJ DIPLOMAT 294D

HOMO BLACK HOMO POLLED 5/8 SM 3/8 AN
Sells open.

HOOK™S HERCULES 209H

ASAi# 3715245
IR IMPERIAL D948 x WS PRIME TIME B6
RED HOMO POLLED PB SM

CLRS HOLLYWOOD 0105H

ASA# 3709150
HOOK'S BLACK HAWK 50B x HOOK'S BROADWAY 11B

HOMO BLACK HOMO POLLED PB SM
Sells open.

HOOK"S HALLMARK 24H

ASA# 3715215
IR IMPERIAL D948 x GW PREDESTINED 701T
HETERO BLACK HOMO POLLED PB SM

EPDs current 12/15/20.



CLRS HAWKEYE 8086H | HOOK' S HEADLINE 203H |

& SAPI168

$TIN
ASAi# 3699495 ASA# 3709371 ASA# 3715210
HOOK"S BEACON 56B x MCM TOP GRADE 018X HOOK' S BLACK HAWK 508 x CLRS DIVIDEND 405D HOOK™S FRONTLINE 40F x GW-WBF SUBSTANCE 820Y
HOMO BLACK HOMO POLLED PB SM HOMO BLACK HOMO POLLED PB SM HOMO BLACK HOMO POLLED PB SM

CLRS HOMELAND 327H HOOK™S HAMILTON 304H | \ CLRS HARDROCK 1049H

SAPI 180
$T193
ASA# 3709222 ASA# 3715179 ASA# 3709311
REDHILL 672X X004 231A x MCM TOP GRADE 018X WS PROCLAMATION E202 x HOOK'S BEACON 568 HOOK'S BEACON 56B x HOOKS TITUS 31T
HOMO BLACK HOMO POLLED 5/8 SM 3/8 AN HOMO BLACK HOMO POLLED PB SM HOMO BLACK HOMO POLLED PB SM

Sale Preview Open House - January 29 and 30
Bid live online

wwdautionom  Offering Elite Simmental and SimAngus™ Genetics
DVAuction 5 py1s . 40BRED HEIFERS - 5 FABULOUS OPEN HEIFERS - 1 ELITE DONOR

Broadcasting Real-Time Auctions

gt @ ALIED

_—
Jim Wulf Family Tom Hook Family GENETIC RESOURCES
Phone 320-239-2700 Cell 320-491-6312 Cell 507-829-5283 Marty Ropp 406-581-7835
jimandtwyla@farmersmail.net hookfarms@mvtvwireless.com - www.hookfarms.com Corey Wilkins ~ 256-590-2487
30819 250th Street, Starbuck, MN 56381 11333 180th Street, Tracy, MN 56175 www.alliedgeneticresources.com

Travis Wulf 320-288-6433 Josh Hook 507-829-3801 - Ed Schmidt 507-530-2635



Survey Says!

CONTINUED FROM PAGE 67

Current State Farm and Ranch Estate and Succession Planning

There are two major types of trust — revocable and
irrevocable. When asking the 16 survey takers who had
trusts, eleven of them have a revocable trust while four
had an irrevocable trust. Irrevocable trusts can be helpful
to farm families concerned about Medicaid planning.
Three survey takers were unsure, which goes to the
education that estate planning lawyers are sometimes
not providing to their clients.

Life Insurance

It is easy to forget that life insurance is part of the
estate planning puzzle. Nearly 90% of participants
noted that they had life insurance; however, when asked
whether they had ample life insurance to cover the farm,
agri-business and personal debt, only 67.39% said they
did. More education in agriculture is needed to better
inform farmers and ranchers on how life insurance can
be used in the larger estate planning picture.

Life insurance is not income taxable, but it is estate
taxable. No questions in this survey were asked about this
concept but many people are not aware of this nuance.

Priorities

The interesting part of estate and succession planning
is that it should be tailored and modified in accordance
with changing goals. Iowa ag lawyer Pat Dillon uses an
analogy of someone juggling different goals; at any one
time, only one goal is the highest priority. When asking
the survey takers their #1 priority for their estate plan,
survey taker had a myriad of responses:

» “Make sure it goes to the right people” or
“Transfer of assets to beneficiaries”

* “Avoid tax”

e “Family to remain united”

e “Successfully transfer farm over”

e “Avoid probate”

 “Estate to provide comfort and security”

 “Transfer of land and wealth” or “. . . pass on our
legacy of our business”

* “Provide for my minor children” or “proper place for
kids to go”

* “Be able to leave a viable business”
» “Keep the family speaking when this is all over”

e “Clear direction for the treatment of assets before
death or incapacitation”

e “Wishes be carried out in the manner we desire”

¢ “To have repeat customers” or “breed marketable herds”

 “Ease of transition” or “easy transfer of ownership”
 “Pass [the estate] to the next generation [at] no cost”

* “Preserve family farm and business” or “keep the farm
intact” So the “next generation can keep farming”

* “Happy kids” or “keep it all together if the kids want it”
e “Open communications”
e “Enjoying my own money”

* “Son with a disability and [I] want to set up a
special needs trust”

The goals noted here were as diverse as the survey
takers and the respective estate plans that would be best
for their individual family. There are no cookie-cutter
farm estate plans as they should be geared towards the
changing goals of the family and modified accordingly
over time.

Fears

There are undoubtedly roadblocks to a multi-genera-
tional farm family from getting a solid estate plan in
place. When asking participants about their biggest
fear when doing estate plans, survey takers noted the
following answers:

¢ “To make sure it is done right”

e “Trying to make everyone happy without someone feeling
like they got screwed.”

* “Other family feels entitled and having to pay them off.”

e “That our father will never fully retire until he dies and
will not have things in order.”

* Fear that | will “miss something” or “forget something”

» “Cost” or “expensive and won’t adequately protect .
my family” oy

e “Future in-laws not grasping the whole picture”
 “Time and focus needed to be thorough and include

partners’ differing views” | ﬂ
* “That | will mess it up and it will be a nightmare for 5 7 ;
my son. My ex-husband recently went through a Lok

nightmare with his siblings when his mother passed.”
 “Arguing [and] fighting with my siblings”
 “Losing or damaging family relationships”

* “Older family members do not want to talk about unpleas- '
ant end life decisions”

* “You have to keep reviewing it to keep fresh and see / {
if changes are needed” or “Keep up to date with
changing laws”




* “There is always the potential for confrontation of a child
not getting what they think is fair. Fair is not always
[equal] and vice versa.”

 “Taxes — still think we did it wrong”

e “As one of two kids to the first generation who built this
business, | worry that the sibling not interested in the
farm will feel empty-handed for inheritance”

* “Arguments between family members” or
“misunderstandings”

¢ “Losing everything our family has worked for — for
generations. Being taxed to death that will cause
financial damage”

¢ “No one will cooperate”

¢ “Itis sad that no one from our next generation
is interested.”

* “Making decisions now and possibly needing to
make changes later.”

To help avoid anxiety of getting it done perfectly the
first time around, Rincker Law, PLLC recommends to
clients to get a simple estate plan in place immediately
and perfect it over time. For example, perhaps step one
is a simple Last Will and Testament, Powers of Attorney
for Health and Property, and a Burial Directive. Then
step two is forming a limited liability company for the
land ownership. Step three is later forming a second
limited liability company for the farm operating company
and then creating a landlord-tenant relationship between
the two entities. Step four, when funds allow, may be
establishing a revocable living trust and pour over will.
Then the estate will be tweaked over time as the farming
enterprise has changing goals.

To placate fears on costs, there is an estate plan at every
price point. The problem is when clients wish to have a
champagne on a beer budget. It is also easy for some in
agriculture to be “penny wise and a pound foolish” when
it comes to legal services. It is paramount to find an estate
planning attorney that understands the unique dynamics
of your farm family and agribusiness. An estate and suc-
cession plan should be something that every farm and
ranch family should budget and plan for; as stated earlier,
it can be done in steps to aid in affordability.

When asking participants their ideal budget for doing
a farm/ ranch estate plan, approximately 30% answered
“no clue how much is a reasonable budget.” Agriculture
lawyers need to be more transparent on pricing with the
food and agriculture industry so it is not a mystery and
scary for those considering an estate plan. About 20%
stated that $1K to $2k was a reasonable budget whereas
20% stated $2K to 4K. 12.5% noted $4K to $6K. Two
and three survey takers marked $6K to $8K or $8K or

more, respectively. The remaining four participants said
$1k or less. The important point here is that there is an
estate plan to fit within each of these budgets; it may not
be perfect to fulfill the needs of the farm or ranch but it is
also not permanent, leaving room for later adjustments.
Regarding the fear of changing laws, some estate plan-
ning attorneys offer subscription services or send periodic
updates to clients informing them of changes in the law
(such as estate tax). This is also why it is recommended
that folks visit with their estate planning attorney every
few years to revisit their plan.

Revisiting the Plan

Approximately 30% of survey takers noted that they
had revised their estate plan twice. 20.69 % of survey
takers had only revised their estate plan once with
10.34% revisiting three times. Only four out of 57 partici-
pants admitted to revisiting their estate plan 5+ times.
Rincker Law, PLLC recommends to clients to review their
estate plan every three to five years, or when there is a
major life event (e.g., death, divorce, marriage, birth of
child). Estate plans are work in progress. Farm and
ranch families should have a “starter plan” that is
customized, tweaked and improved over time.

Part of reviewing an estate plan is reviewing benefi-
ciary designations. Rincker Law, PLLC recommends to
clients to review beneficiary designations every two to
three years, or whenever there is a major life event (e.g.,
death, divorce, marriage, child born). It was surprising
to see that over 40% of participants have reviewed these
designations within the last year. This is higher than
expected; part of the uptick may be due to the COVID-19
pandemic, forcing people to double check their benefi-
ciary designations or it may be due to effective education
in this area. 21.05% checked these designations within
two years while 26.32% checked these designations more
than 2 years ago. For those people, no additional data
was collected on the length of time since they last
reviewed their beneficiary designations. On a positive
note, only two survey takers (out of 57) “didn’t know
what I was talking about” but nearly 9% never once
reviewed this.

Summary

The next article will delve into the roadblocks the survey
takers cited for estate planning and why those roadblocks
should not deter farm and ranch families from taking
action. It will also discuss the interplay with business
planning, succession planning and nuptial agreements.




Production Sale

Cattle Company | Oakes, ND

Soir ws = Quandt Brothers Farm « 11020 93rd St. SE « Oakes, ND 58474
Sale Starts 1 PM — Lunch Served Prior

Jason Quandt 701.710.0080 ~_ Offering approximately 55
Simmental & SimAngus™ bulls

\wction

g Real-Time Auctions

\5' inat 'I' : . jason@quandtbrothers.com
Cattle Compan Oakes, ND
B o ' Gabe Quandt 701.408.9154




EPDs as of 12/10/2020 Stay updated on sale pictures, videos and other

information by visiting our website!
B R E E @D m@ WWW.WILKINSONFARMSSIMMENTALS.COM
© ¥ Follow us on Facebook & Instagram- Wilkinson Farms Simmentals
e FUTUREINR T
m 65 Red & Black Simmental Bulls

23RD ANNUAL PRODUCTION SALE + 10 Bred Heifers « Pick of 2020 Born Heifers

WEDNESDAY FEBRUARY 10TH, 2
SALE LOCATION >>>,CB SALEAC

e —— T -—T

. K
/[ ASA #: 3764845, — API: 147 TI: 93 //,ELASA #: 3764803

- 7
L LA

WS 4H :: WS Proclamation E202 x TJ Main Event WS 79H :: Hook's Empire X CDI Verdict WS fz'u :* WS Proclamation E202 X TJ Main Event
EPDs: CE: 12 BW:2.2 WW:106 YW:159 MCE: 7 Milk:31.9 EPDs: CE:13 BW:-0.2 WW: 81 YW:125 MCE:7 Milk: 26 EpPDs: CE:12 BW:-0.7 WW: 94 YW: 136 MCE: & Milk: 33
MMW: 85 CW:61.8 YG:-36 Marb: 41 BF:-.07 REA: 123 MWW:67 CW:36.3 YG:-36 Marb: .57 BF:-.06 REA: 97 MWW: 80 CW:49.3 YG:-32 Marh: 39 BF:-06 REA:1.02

FAPE172| T1: 99 // ASA #: 37 Row==ms RS

pis § B " ] =) 5 e

WS 7H :: TRPH RRR Nightforce X CCR Abilene WS 11H :: Hook's Full Figures X CCR Abilene WS 8H :: Hook's Empire x CCR Abilene

EPDs: CE: 13 BW:-0.1 WW: 81 YW:119 MCE:7 Milk:25 EPDs:CE:16 BW:-4.0 WW: 82 YW: 129 MCE:11 Milk: 30 EPDs: CE: 10 BW: 2.6 WW: 92 YW: 142 MCE: 6 Milk: 27
MWW: 66 CW:33.3 YG: -0.36 Marh:.77 BF:-.06 REA:.98 MWW:71 CW:42.2 YG:-35 Marb: .54 BF:-06 REA:1.05 MWW:73 CW:50.3 YG:-.36 Marb: .62 BF:-07 REA:1.10

—mzq%;g~'n='90"//'Asn“#i"':ﬁu‘s';ss :

" /BREDTOWS FIREWALL WS MISS SUGAR C4
WS 100H :: KRJ HZN Direct Impact x CDI Verdict WS Gé1 :: WS All Aboard B8O X Hook's Xpectation WS Miss Sugar was selected the last
CE:19 BW:-3.1 WW:74 YW: 109 MCE:11 Milk: 30 EPDs: CE: 12 BW: 0.3 WW: 86 YW: 126 MCE:7 Mil:27  fima we sofd Pick of our Replacement

H 133, i B o2 :1.09 MWW:27 CW:34.2 YG:-55 Marb: .27 BF:-12 REA:1.23 .
MWW: 67 CW:33.2 YG:-42 Marb: 41 BF:-.07 REA:1.09 Y 5 Mar Heifers.

_Wilkinson Farms Simmentals ALED

Terry & Cathy Schlenker Family  Montpelier, ND 58472 T L R
“Aaron: 701-269-8271 » Terry: 701-320-2171 :
Jared: 701- 659-0318 « Jordan: 701-320-1895 e LR




BaAaATaA BROTHERS &
BELL SIMMENTAL'S

FEBRUARY 12TH 2021 @ .'L OOPM CST IIUCinH

Sale Location: Rugby Livestock Aucuon ‘Hwy 2 Rugby, ND i A T i
yi ¥ £ [“Roat tivo bisang & proxy bidding svaliasie. |

- o
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SPRINGCREEK GRAND SLAM X MLC MR. JUSTICE y HART OF WAR X BELL MISS SPRINGCREEK
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Hart of Win BES Load'M Up D202
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To receive a free subscription of SimTalk do one of the following:

e Subscribe online — www.simmental.org
e Complete and fax — 406.587.9301
* Drop in the mail

If you are already receiving the SimTallk do not return this card.

Stay informed.

Subscribe for free to receive the SimTnlk Magazine.

Name

Company Name

Address

City

State Zip

Phone

Email

I am a member of the American Simmental Association |:| Yes |:| No

Profit Through Science
We do the science, you make the profit.

1/21 ST



Linking SimGenetics to Commercial Cattle

Published four times annually with a special edition Breeder
Directory, SimTalk is a glossy, full-color publication with a
circulation of 40,000 + targeting commercial users of SimGenetics.
Advertising in SimTalk provides a unique opportunity to brand
and trademark your program to thousands of potential customers.
If you are serious about communicating with the commercial beef
business, consider an advertising presence in every one of our
four annual issues.

ASA Publication’s SimTalk Production Schedule Deadlines

Sales Ad Camera Mail

Close Materials Ready Date
March 2021 Jan 20 Jan 30 Feb 10 Mar 2
Breeder Directory 2021 May 3 May 10 May 24 June 15
Early Fall 2021 July 23 July 30 Aug 12 Aug 30
Late Fall 2021 Sept 21 Sept 24 Oct 8 Oct 25
January 2022 Dec 3 Dec 10 Dec 17 Jan 12

First-Class
Postage
Required

Post Office will

not deliver without
proper postage.

K

c/o the Register
One Genetics Way
Bozeman, MT 59718 USA

Return today to receive your free subscription.



12/18/20 EPDs CE BW WW YW MCE Milk MWW API TI

0

SATURDAY, MARCH 27, 2021
1:00 PM EST « MILAN, IN

. Honmio Polled |Red
EPDs 16 -1.8 83 120 7 22 63 API1124 TI83

. e - & i Selling 60 Simmental & SimAngus™ Bulls

£ - 20 Simmental & SimInfluenced Pairs & Bred Females

CDI Innovator X WS Ms. Sugar C4 WS Proclamation X Mr. CCF Vision X Sheza Bonnie CCR Dream Better X HF Serena X In Dew Time

Homo Black | Homo Polled Homo Black | Homo Polled Polled | Black
EPDs 13 0.5 101 151 7 29 80 API173 Tl 104 EPDs 13 -0.2 88 129 6 27 71 API 140 TI90 EPDs 8 3.6 74 106 3 22 59 API121 TI 73

H5105Y-3/4 b ) H364C - PB T G510D - 3/4

Geff County O X SAV Bismarck X CLRWTR Joys Shades Geff County O X RGRS Two Step X Blackbird HILB Oracle X BC Lookout X JF Ebonys Joy 5105R
Homo Polled | Black Homo Polled Homo Black | Homo Polled
EPDs 10 0.9 74 118 6 23 61 API112 TI67 EPDs 9 2.5 75 113 5 20 58 APl 120 TI72 EPDs 11 2.4 82 118 6 21 61 API107 TI71
\ JEFF & LEAH MEINDERS » 812-498-2840
DOUG & DEBBIE PARKE « DREW & HOLLI HATMAKER ‘ LEARVIATER: Goarh.anOnSRssMiLan, w2l
OFFICE@DPSALESLLC.COM « OFFICE « 859-987-5758 SIMMENTALE "7 CLEARWTERSIMMENTALSCON
vk . WWW.DPSALESLLC.COM
AT GUEST CONSIGNORS: BESHEARS SIMMENTALS,
Sale facility has hard surface parking and is handicap accessible. LUCKY PENNY CATTLE CO., NEAL BROTHERS




Modern-day ranching requires more information
to produce better animals.
International Genetic Solutions works across |
breeds to provide more accurate I
head-to-head comparisons and
i maximum profitability.

IGS incorporates generations of data and
| the world’s largest multi-breed database to
enable more powerful breeding decisions
than ever before,

Better cattle. Better pll'oﬁts.

STAND TOGETHER

406.205.3033 ¢ internationalgeneticsolutions.com

- ihibirnssd _— NSO ¥ [
Plan to attend Western Choice Sale, the following events, or contact
Montana Simmental Association members to see what they have to offer you!

MSA Members Bull and Private Treaty Sales

Date Ranch/Sale City Phone
January 15, 2021 Diamond Bar S Great Falls 406-467-3303
February 1, 2021 Gateway Simmental Breeding Value Bull Sale Lewistown 406-538-9695
February 3, 2021 Begger's Diamond V Ranch Genetic Source Bull Sale Wibaux 406-796-2326
February 6, 2021 Prickly Pear Simmental Ranch and Rocking W Heart Bull Sale Helena 406-949-1754

A February 9, 2021 Edge of the West Mandan 701-453-3105
February 11,2020 Lassle Ranch Simmental - Annual Bull Sale Glendive 406-486-5584

: February 15, 2021 Bulls of the Big Sky Bull Sale Billings 208-267-2668
March 2, 2021 Hill's Ranch Production Sale Stanford 406-566-2479 Board of Directors
March 6, 2021 Trinity Farms Generations of Excellence Sale Ellenshurg, WA 509-968-4800
April 3, 2021 XIL Ranch Powell, WY 231-878-1908 President:
April 12, 2021 Nelson Livestock Co. Production Sale Wibaux 406-588-3371 Shannon Carr
TBD Emmons Ranch Olive 406-436-2277 Hot Springs, MT 59845
TBD Nelson Simmental and SimAngus™ Bull Sale Glasgow 406-228-2024 shannoni(z)i?;;gl@izhﬁilaﬂ.com
Private Treaty Rocking L 4 Ranch Bonners Ferry, ID 208-691-6656
Private Treaty Walking 5 Broadview 406-667-2251 . ) .
Private Treaty 3 JM Simmental Payette, ID 208731646 V'c‘:(';:su'gle“t'
Private Treaty Black Summit Cattle Powell, WY 307-899-3553 Lavina, MT 59406
Private Treaty Little Bitterroot Ranch Hot Springs 406-741-2523 406-860-9351
Private Treaty 3H Simmental Plains 406-826-3765 kjfauth02@gmail.com
Private Treaty Wichman Ranch Feeder Calves Moore 406-350-0127
Private Treaty Maloney Angus & Simmental Turner 406-654-7115 Secretary/Treasurer:
Private Treaty Sunny Slope Ranch Fairfield 406-590-7984 Maureen Mai
Prvate Treaty Koch Cattl Roberts 406-860-0659 Bonners Forty, 1 93803
Private Treaty Shane and Kate Koch Molt 406-580-7458 rymocattle@gmail.com
Private Treaty Wang Ranch Baker 406-778-3672
Private Treaty 99 Bar Cattle Co. Alzada 605-101-1280
Private Treaty AOK Ranch Havre 406-945-8222

December 4, 2021 Western Choice Simmental Sale Billings 208-267-2668

e — g | — —




A.SA# 3758687
Your source for elite outcross performance bulls! [

“Bred by Cattlemen for Cattlemen”

February 5, 2021 - 6:30 PM

Bloomfield Livestock Market, Bloomfield Iowa

ASA# (3752632)

Al'd to Crawford Guarantee, Sire: LCDR Favor

All bulls will be genomic OMF Epic, EGL Firesteel.
tested. We will have many
1/2 Bloods, 3/4 Bloods and OMF Epic, LCDR
Purebred bulls selling with Favor, EGL Firesteel, BCLR Cash Flow,
elite EPDs! LLSF Pays to Believe, LRS Iconic.

Like us on f

Broadcasting Real-Time Auctions

ASA# (32752816)
Sire: LLSF Pays to Believe

ASA# (3585017) ASA# (3649345)
Sire: OMF Epic Sire: LLSF Pays to Believe

Bred to Crawford Guarantee 9137 — Bred to EGL Firesteel -
due 2/18/2021 due 2/17/2021

ASA# (3752667)
Sire: OMF Epic

515-450-3685
i : 641-208-5442
3/4 Simmental 319-404-6848
ASA# (3752726) ASA# (3752676) 716-449-4352
Sire: EGL Firesteel Sire: BCLR Cash Flow schooleycattle@hotmail.com




of Commercial

(Genetic Awareness

by Lane Giess, Director of Commercial
and Nontraditional Data Programs

The commercial programs offered by
the American Simmental Association (ASA)
are an effort to provide genetic tools to the
largest sector of the beef industry— the cattle
operations. These efforts are supported through
multiple ASA programs and the world’s most
comprehensive beef genetic database. The
three pillars to ASA Commercial Programs are
the: Total Herd Enrollment — Commercial
option (THE-CM), Cow Herd DNA Roundup
(CHR), and the IGS Feeder Profit Calcula-
tor™ (FPC). These programs allow commercial
producers to maximize the genetic awareness
surrounding their program and to make better
management and selection decisions.

Each of these programs are designed to offer
assistance at three key management moments
in commercial operations; Breeding, Heifer
Selection, and Weaning. This article will
briefly dive into how each program functions.

82 SmTALk

CHR

Cow Herd DNA Roundup

Feeder Profit
CALCULATOR"

/

Total Herd Enrollment —
Commercial

The THE-CM is the foundation to these pro-
grams and allows participants to fully capitalize
on the true genetic awareness of their cow herd.
This is a whole-herd reporting program that helps
isolate the known genetic potential of every female
owned. The industry’s best metric for understand-
ing genetic merit on individual animals is through
an expected progeny difference (EPD). Simply
put,an EPD describes the difference in production
value for a given trait compared to other cattle.
These are all calculated through pedigree relation-
ships and performance records — and genomics
if desired. Selection indexes take that one step fur-
ther by combining multiple economically relevant
EPDs along with industry costs and thresholds
into a prediction model. Seedstock breeders
undoubtedly use EPDs and selection indexes to
make mating decisions. Why shouldn’t commercial
producers have the same technology?

Follow this link to learn more about THE-CM:
www.simmental.org/commercial



Cow Herd DNA Roundup

The CHR is an opportunity to push the
accelerator on female genetic awareness. Every
cattleman knows which cow is his best producer,
but do they know right away which replacement
heifer will fill that role? The field of genomics
allows us to gain a better understanding of a young
heifer’s genetic potential even before she starts
producing. This technology uses known regions
on the bovine genome that impact specific eco-
nomically relevant traits. For example,longevity in
cattle is known once they’ve been in production
for almost a generation, but producers would hope
to know that information before they invested time
and money in replacements. Through genomics,
we can use known genetic markers to give an
indication of whether a female may last in the
herd longer (or shorter) than others. The CHR
will provide years of information before you have
to invest years of time.

Follow this link to learn more about CHR:
www.simmental.org/chr

Clint Berry

“The FPC is a simple and easy
tool that commercial cattlemen
can utilize to differentiate their
cattle in the marketplace. Works
in breeding programs using
various breeds and has no

cost to the producer.”

IGS Feeder Profit
Calculator™

While the other two programs are focused
around the cow herd, the FPC is centered around
where commercial producers make ends meet.
They’ve invested a lot of time and money into not
only their cow herd, but also their bull battery
because they know the role genetics play in the
end product. They’ve also invested in their manage-
ment protocols to ensure the feeder calves they
raise will stay healthy and perform in the feedlot.
These investments help producers stay profitable
and build a more valuable feeder calf, but are their
buyers aware of their commitment? The FPCis a
third-party view of the profit potential on a calf
crop through the understanding of genetics,
health, and management. Buyers want low-risk,
high-potential calves with earning potential.
Producers want to highlight that their calves fit
potential buyer’s needs. As opposed to traditional
marketing slogans and empty statements let’s
provide true awareness. We can Know or Guess.
Choose Know.

Follow this link to learn more about the FPC:
www.internationalgeneticsolutions.com
ST

Sne i ™
Slic SOl ons

Feeder Profit
CALCULATOR™

beef@internationalgeneticsolutions.com

SmTaLk 83



Are you a Progressive

Commercial Producer?

* "‘?\#"&

-:;_. Doy |

If the answer is YESd §tép "lnto the'*
future and becon'ie paﬂ\of the World’
largest genetlc evaluatlon system. fi

Jack Southworth

Southworth Bros. Inc.

Seneca, OR

,,.;,_;_parent ven
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Slon &ﬂ yo0

on all your females regardless
- of breed composition?

A ‘i‘genetlc predlctlons

N

="s

“We like being in ASA’s Total Herd
Enrollment (THE) option because of
the genetic resources and tools that are
available to us at a reasonable price
point. As seedstock and commercial
producers we’ve always used serious
records, but now we’re just at a higher
level. Combining THE record keeping
and ASA’s other unique programs

has simply provided us a better way

to measure how our herd stacks up
and to make better mating and heifer
selection decisions.”

John A. Grande
Grande Ranch Co.
Martinsdale, MT

Be progressive and s;:SimGenetics

call today: 406-587-4531

L L2 PROFIT THROUGH SCIENCE
American Simmental Association

wovew simmental o rg

“ASA’s Total Herd Enrollment

has provided a valuable tool for
improvement of our herd. Probably
the largest single benefit has been
developing EPDs and indexes on all
our females, which has tremendously
improved our replacement heifer
selection. Making our carcass data
easier to report and utilize is a
significant benefit as well.”

""' 1er
fr ..1”-4

-l\t £
beef@|ntematmnalgeneﬂr_solutmns com
www.internationalgeneticsolutions.com
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Additions!

CAHL%,;O,,,

573-641-5270
www.cattlevisions.com

Y

American Royal
Champion Bull

=

CLRS Guardian 317G
Hook's Beacon 56B x CLRS Always Xcellent
ASA# 3563436 ® Homo Black  Homo Polled

Guardian was the $85,000 selection in the 2020
“Bred For Balance” Sale. He's the breed's #1
$API Purebred and #2 Marbling Purebred!

CCS/WHF OI" Son 48F
CDI Innovator 325D x WHF Summer 365C
ASA# 3452997 Homo Black Homo Polled

Ol Son is one of the newest and HOTTEST bulls
on the market! Siring champs for JS Simmental
in his first calf crop!

B C R Perfect Vision F022
Mr CCF 20-20 x HSF Callie D613

ASA# 3516009 © Black ® Homo Polled

Perfect Vision was the high-selling bull at the
2019 Cowtown Classic in Fort Worth at $24,500
and went on to become the Reserve Champion
% Bulll He has excellent structure and profile!

J ' SCPay the Price C11
| = Pays to Dream x Trademark
ASA# 2988788 ® Homo black ¢ Hetero polled
Two-time NWSS Grand Champion Bull

KCC1 Exclusive 116E
Hammer x Entourage
| ASA# 3306064  Homo black ® Homo polled

$240,000 valuation high-seller Fort Worth!
Lead bull in Kearns' 2018 NWSS Champion Pen!

ey

L

TNGL Imprint D989
TNGL Track On x JF Shock and Awe
ASA# 3173557  Homo black ® Homo polled

Division Champ at 2016 NAILE and 2017 NWSS!
Use his impeccable structure and great design
with outcross pedigree!

OBCC CMFM Deplorabull D148
W/C Executive Order x LazyH/Adkins Blkstr 215 by
ASA# 3150188 ¢ Homo Black ® Homo Polled '.".
Newly on the open market for 2021! Deplorabull ~ & |
is the $100,000 valued herd sire prospect that

was the talk of Kansas City and Louisville in the ,
fall of 2016. He was named Bull Calf Champion

at both the American Royal and the NAILE.

.":‘--.,

GSC GCCO Dew North 102C
Duracell x Dew It Right

ASA# 3141837 ¢ Homo black ® Homo polled
Calving ease combined with tremendous
structural soundness! 2018 Fort Worth
Champion!

Longs Pay the Man E16
| Pays to Believe x Shear Pleasure
ASA# 3327014 ¢ Homo black e Homo polled

Great-built, stout, double-homozygous
Pays to Believe son!

LLSF Vantage Point F398
CCR Anchor x Uprising x Quantum Leap’s Dam
ASA# 3492381 e Hetero Black e Homo Polled

3/4 Lead-off Bull in the 2019 NWSS Champion
% for Lee.

Felt Perseverance 302F
W/C Executive Order 8543B x Rubys Rhythm 7231
ASA# 3493800 © Hetero Black ® Homo Polled

Perseverance is a new, exciting baldy Executive
Order son with tremendous maternal genetics
behind him. The first dozen calves out of him have
been born light and easily out of first calf heifers. e

1
shpl . o) y Al
- . '1.* - i {r-San ’ S . e e 8 vd}# V- g £ gt L:I‘E'
W/C Doctor's Orders 665F WHF Double Up G365 VOLK Backdraft CC F810 PBF Red Paint F88 {}
WC Executive Order x WC Lock Down | W/C Double Down x WHF Summer 365C W/C Executive Order 8543B x JS Flatout Flirty W/C Executive Order x Built Right -
ASA# 3499405 * Homo black ® Homo polled ASA# 3658592 ASA# 3528566 * Red ® Polled ASA# 3500551 © Red © Polled :\: 1
5/8 ultra calving ease and quality! Double Up is by proven calving ease sensation Backdraft owns unrivaled maternal strength, Hot, red, calving ease bull. 2019 lowa State ol

KSIG Steelin His Style 6D
Silveiras Style x Steel Force x SS Babys Breath
ASA# 3130639 ¢ Homo black ® Homo polled

1/2 SimAngus™, calving ease from the 2012
American Royal Champion!

EPDs as of 11.10.2020

Double Down out of the legendary WHF/Steen-
hoek multiple time champion WHF Summer 365C.

<

combining infamous breed-leaders “Flatout
Flirty” and "Miss Werning KP 8543U".

i

Fair Division Champion!

GEFF County O 736E

| Loaded Up x RAJE/PB Montecito 63W

ASA# 3289219 e Hetero Black ® Homo Polled

County O goes back to the Rhythm donor at
Ruby’s! He's a featured herdsire at Griswold
Cattle Co, OK and is making the right kind!

W/C Double Down 5014E
W/C Executive Order X Yardley Utah
ASA# 3336150 ® Homo black ® Homo polled

Double Down has now proven himself with scores
of very nice calves, and as expected, has stretched
the necks, yet provides the rib the industry is
demanding in the show room and the pastures.

W/C Relentless 32C x JBSF Proud Mary
ASA# 3565879 e Black © Polled

"
His pedigree, Relentless (Utah x 8543U) x b !
JBSF Proud Mary (High Regard x Steel Magnolia), %
just solidifies the ability to transmit maternal, in Y
fact it shouts it! ]



Our _ong- Term Commitment 1o

Powerful Genetic

starts with pr(_)dl.lctivc dams like these!

H149 sce. 766 5 . | H133 s 7t 5 27/ _
' DKSR GALAXY B108 x IPU'RED ZONE 82Y | DKSR GALAXY B108 x WS ALL INW111

Homo Polled # ASA# 380488/ + Adj. WW 822 ] Homo Polled ® ASA# 3804984 * Adj. WW 770
| J

HI12 e 5

IPU RED ZONE 82Y x ch CONQUEST 4405P BBS BATMAN F4 X IPU GLADIATOR 151C
Homo Polled  ASA# 3805006 * Adj. WW 759 Homo Black » ASA# 3805017 = Adj. WW 844

H120 s 7. 51

IPU DILLY DILLY 7F x BGL ROOSTER D181B
Homo Polled = ASA# 3804915 Ad] WWSEIO

== = \\.‘.'."- —
Call to be added to our mailing list and to request a catalog! /‘{‘ ’ pwd - saee
all to be adc e [v ndt U cataiog!
Dusty & Kayla Kunkel, New Salem, ND Fen 5 2021
(701) 471-5342  (701) 843-7006 bt

www.kunkelsimmentals.com GV ALy A2 the Ranch » New Salew, WD * | DU ST

60 BULLS - 46 BRED HEIFERS




60 Fall born 18 month old, 30 purebred Simmental, 120 SimAngus™
and 20 Angus Bulls, all are black and polled, most are homozygous

Offering the pick of all our 2020 spring and fall
open heifers, over 200 head to pick from.

V4

Simmental Angus

B
AMO CH

BIG SKY GENETIC SOURCE BULL SALE
Wednesday, February 3, 2021 ¢ 12:30 PM — At the Ranch — Wibaux, MT

Selling 160 Black Simmental,
SimAngus™ and Angus

BEGGER’S

COW POWER AT ITS FINEST:

The basis of any good breeding program is the mother cow. Our motto is: “THE RANCHER COMES FIRST”. Every breeding decision we make is to improve
our customer’s bottom line. BEGGER’S DIAMOND V RANCH provides the perfect blend of COW SENSE, COMMON SENSE and SCIENCE. We know the value of
a good mother cow, she must be fertile, efficient and problem-free. She must have the staying power to produce a valuable calf year-after-year on her own, with
no extra assistance in the environment mother nature provides. She must possess a low-maintenance, easy-fleshing body type that requires little or no extra input.
She has to have a problem-free udder and have a good gentle attitude with a set of feet and legs that will serve her until she exits your program at a ripe old age.

<+ We are your source for homozygous black and polled Simmental, SimAngus™, Angus genetics, the top 160 bulls out of 275 sell.

< Many % & % brothers sell in volume enabling you to assemble like bred genetics that are predictable and consistent.

+ From a program that does the day-to-day work. We calve, feed, and work around our cattle every day, so we know our cows if they become problematic.
They won'’t see next year and their only way out is through a packing plant.

<+ We are straight shooters, we don’t hem and haw or beat around the bush. We honestly try to answer and meet our customer’s questions, needs and concerns.
Our hulls come with a complete 100% satisfaction warranty. If there is a problem we will make it right.

< We provide free bull keep unfil April, along with a free breeding soundness exam and free delivery, in most cases nationwide on purchases over $5,000.

< Every bull walks through the sale ring enabling you to see what you are buying. Some pictures and videos just don’t represent cattle as they should.

< We do not creep feed our hulls, they are what their mothers and grass can produce, raised in big contemporary groups.

There is a lot of hype out there about EPDs, Genomic Testing, and Carcass Traits. We strongly believe in the use of all of these genetic enhancement tools. We also know that
you can ruin a good cowherd in a blink of an eye if you chase paper traits with no directive or focus put on the mother cow and what it takes to keep her in production with
as few inputs as possible. There are breeding programs that only provide EPDs with no actual data. Be careful, many times these programs have cattle that do not have the
ability to produce pay weight, and fleshing ability. They don't like to show actual data because it isn’t all that good. Raw data such as actual birth weights, 205 wis, 365 wis
and performance data and indexes allows you to observe how an animal has performed within his contemporary group. It shows you his potential to sire calves that may
increase or decrease performance. There are way foo many cattle out there with excellent EPD’s and dollar indexes that are not worthy of anything but a castrating knife.
You can breed for all the highest EPDs and indexes in the world, but if you sacrifice FLESHING ABILITY, MENTAL, MATERNAL, and PHYSICAL TRAITS, along with an animal’s
ability to produce PAY WEIGHT and EYE APPEAL, all you will gain is a cull cow with good EPDs.

Bill Begger: 406-796-2326 / John Begger: 406-795-9914

DVAuction darbegger@gmail.com / 482 Custer Truilo Road / Wibaux, MT 59353
| Look for us on Facebook n beggersdiamondvvranch.com
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Annual Production Sale c
Monday, February 8, 2021 -1:00'PM

Kimball Livestock Exchange, Kimball, SD

Colorado Bridle Bit x TKCC Carver
PB SM e BD: 2/21/20 * ASA#: 3792528
Adj. WW: 821 Ibs. Ratio: 123

CE BW WW YW ADG MCE Mik MWW S$API $TI
16 -4 87 126 24 9 28 71 144 89

JBS Mr. Colorado 816H

14

A i sl
JBS Mr. Nightride 824H
J Bar J Nightride x WCS El Dorado
3/4 SM e BD: 2/15/20 o ASA#: 3792373
Adj WW: 813 Ibs. Ratio: 121
CE BW WW YW ADG MCE Milk MWW S$API $TI

=13 8813831 e e 655570514490

JBS Mr. Cash FIow 503H

BCLR Cash Flow x Welsh Dew It Right

PB SM e BD:3/21/20 o ASA#: 3792481
Adj. WW: 745 Ibs. Ratio: 111

CE BW WW YW ADG MCE Milk MWW S$API $TI
(ISR 70110152 O RN FFER1 6 RIR6 IR 130 M8 6

JBS Mr Mam Event 313H

TJ Main Event x HC Power Drive
3/4 SM e BD: 3/18/20 o ASA#: 3792360
Adj. WW: 747 Ibs. Ratio: E.T.

CE _BW WW YW ADG MCE Milk MWW _ S$API STI
(TSRO SR T2 MU 27

SIS 125874

2 >
JBS Mr. El Dorado 210H

WCS El Dorado x Welsh Dew It Right
PB SM e BD: 3/10/20 ¢ ASA#: 3792358
Adj. WW: 699 Ibs. Ratio: E.T.
CE BW WW YW ADG MCE Milk MWW S$API $TI
O o) 80 S12 (25BN 394257 2" 1 1122+ 75

JBS Mr. Night Watch 812H
W/C Night Watch x RBS Boise

PB SM eBD: 2/23/20 o ASA#: 3792405
Adj. WW: 734 Ibs. Ratio: 110
CE BW WW YW ADG MCE Mik MWW S$API $TI

1Z35=1-65 1820 (108087 9 S 3| a7 28 3 12785

. -

: mm
- q;.i.li-‘.!.ll!luu J_E}!‘.Suw:u....ﬂ,
— rnlr.ﬂl Hdl‘.l&m ||,“[ ker:

S AP

CE

8 23 87 1M

JBS Mr. Renown 652H
SAV Renown x JBS Mr. Tanker
1/2 SM e BD: 3/24/20 ¢ ASA#: 3792496
Adj. WW: 742 Ibs. Ratio: 111
BW WW YW ADG MCE Milk MWW S$API $TI

33t d e 2408168 L M7 7,

- Wewill uh&uﬁwmbmml;awu 15

Cattle pictures can also be viewed at:
www.bendaranch:.com

JBS Mr Crlmson 532H

JBS Mr. Crimson Tide x SAV Bismarck
1/2 SM e BD: 3/24/20 o ASA#: 3792491
Adj. WW: 751 Ibs. Ratio: 112
CE BW WW YW ADG MCE Milk MWW $API $TI
jqeesses 78 121 .27 8&n25 <6 127977

JBS Mr. Main Event 733H

TJ Main Event x JBS Big Casino
3/4SM e BD: 3/10/20 e ASA#: 3792399
Adj. WW: 717 Ibs. Ratio: 107

CE BW WW YW ADG MCE Milk MWW S$API $TI

12

. Jlm J;u .:;m.b
,mw inéi,u__m;—b »slm.-z;d}. ;1’) J'r,:a:'s

D hmnBOun] 33 A SIS
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26 70 127 81

Video Sale - watch and bid online.
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12/16/20EPDs: CE BW WW YW MCE Milk MWW APl TI

25™ ANNUAL PRODUCTION SALE

FEBRUARY 13, 2021 1:00 PM CST/ AT THE RANCH / LEEDS, ND
Selling 120 Bulls & 65 Bred Heifers / Black & Red - Purebred, SimAngus™ & Red Angus

YOU HAVE GOALS.

YOUR CATTLE SHOULD TOO.

KENNER SIMMENTAL RANCH

FOCUSED ON CATTLE BRED FOR QUALITY, PERFORMANCE
AND LONGEVITY TO IMPROVE YOUR BOTTOM LINE!

VISIT OUR WEBSITE TO REQUEST
A SALE CATALOG TODAY!

TJ Franchlse X Ellmgson Legacj
EPDs 13 1.5 87 129 8 31 74 API115 TI76
Around 40 SimAngus Black Bulls Sell!

GW Major Move X TNT Gentleman]ack
EPDs 10 2.0 103 156 5 34 85 API150 TI9%6
Over 60 Red Simmental, SimAngus & Red Angus bulls will sell!

; “H298 - PB:| [T S il G404 - ;4 S]mAngle
SHSF Frmghthner X KR Sharp Shooter GW MEjOl’ Mn\re X WS Beef Maker CCR Cowboy Cut x KG High Regard
EPDs 14 -1.0 82 128 10 27 67 API150 TI87 EPDs 6 3.5 94 139 4 28 74 API 135 TI 86 EPDs 11 2.7 85 124 6 25 68 API131 TI79

Over 35 Purebred Black Simmental bulls sell! Al bred to KWA Future 3G Al bred to Colorado Bridle Bit
Roger, Jeanette & Erika Kenner
E"'ER 'o .'"! KENNER Erika 406-581-1188 / Roger 701-466-2800
Vist the farm to view the sale of- SIMMENTALS Herdsman, Bryan Leapaldt 701-466-2553 « C. 701-739-8764

fering from December 1% through _ ﬂ“ 1 erika.kenner@gmail.com / 5606 57th St NE Leeds, North Dakota 58346
February 12" to be entered to win a; m’ ;g

2 $500 SALE CREDIT to be WWW.KENNERSIMMENTAL.COM

L ; cti le! -
jized 3t opERI Praduiction sale DVAuction videos Online DVAuctions by Mid-January



Protect Your Profit,
Submit Your Data

Need a more informative way to make selection decisions?
Do you collect performance records on your calves and mature cows?
Looking for a better overall understanding of how your herd is performing?

We have the program for you.

A cow inventory program.

Designed to gather production, longevity, and
fertility data on the whole cow herd.

THE is tailored for Herds that

any producer: participate in THE:

¢ \Who needs EPDs on the whole e Are included in the world'’s
calf crop to make informative largest multi-breed genetic
selection decisions, or evaluation.

e Who collects data on the e Receive more informative EPDs.

whole calf crop but has
minimal registrations, or

* \WWho only needs EPDs for
replacement heifer selections, or

* Improve cow records and
develop pedigrees.

* Have access to free online
data submission, reports,

e \Who runs cows that are registered, management software, and
commercial or other breeds. genetic trends.

For more information contact a THE specialist at
406-587-4531 ext. 704 or by email the@simmgene.com.
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RBS Quantum
| Leap G379
V—=|'HPF Quantum
Leap x RBS

‘| Ursela

RBS Pay The
Price H699

SC Pay The Price x
RBS You're Right

RBS U Drive Me Wﬂd 6939 RBS G923
Bred to CLRS Guardian 317G Bred to Mr SR 71 Right Now

W/C Loaded Up 1119Y x W/C Relentless x CNS Dream On
Meyer Ranch 734

PB SM
ol

RBS 4254F H288
W/C Bankroll 4254F
x RBS Uptown
Us01

—| RBS G936

Bred to W/C Lock Down
W/C United x RBS Bullseye

RBS G945
Bred to W/C Bullseye
WI/C Lock Down x RBS Uptown

Herd Bull Prospects, Breds &
Semen ¢ Sale offering online
at www.ebersale.com

RECK BROTHERS-N-SONS /.

Family Owned & Operated

24216 Ridge Road

e, : Blakesburg, 1A 52536
RBS Ursela G908
Bred to Mr SR 71 Right Now

Brandon
(641) 799-8859

& Bidding Available Online!

ucnonsﬂ

é o Sale Managed By: EBERSPACHER ENT. (507) 532-6694
WfC Loaded UFJ X RBS UFS‘E'a (. Val Eberspacher f612) 805 7405 sa!es@ebersafe com
o i . !
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INDUSTRY UPDATE

National Feedlot Health Study
Gets Underway In 2021

By Rhonda Brooks, Bovine Veterinarian

A national study focusing on cattle health and
management on US feedlots with at least 50 head
will get underway in 2021.

Between March and August, the USDA’s
National Animal Health Monitoring System
(NAHMS), in collaboration with the National Agri-
cultural Statistics Service, will conduct the study,
says Chelsey Shivley, veterinary medical officer
(epidemiologist), USDA-APHIS Veterinary Services,
Fort Collins, Colorado.

Shivley and her team want to get the word out
to bovine veterinarians now to raise awareness
for the study and encourage them to let feedlot
owners and operators they work with know about
the project.

“The study is designed to provide a snapshot of
current feedlot cattle health management practices,’
Shivley says. “The information we collect will allow
for the analysis of trends in specific topics related
to cattle health. We want to better understand
what diseases and issues are providing the greatest
challenges to producers.”

DIXSON
mmentuls

9

Open House and Limited Auction

February 20, 2021

Selling:
35 Yearling Bulls
15 Coming 2 year olds

Carol Dixson, Kevin Dixson & Lyle Dixson DVM
13703 Beaver Creek Rd. ® Atwood, KS 67730

785-626-3744 * 785-626-4391 (cell)
drlyle@live.com

Visit us on the web to see more pictures, sale updates and full catalog.

www.dixsonfarms.com

Your Western Kansas source for SimGenetics

94 SmTALk

Shively says reports published from this study
will benefit the US feedlot industry by providing
current and scientifically valid estimates to: Aid
in understanding disease preparedness strengths
and vulnerabilities; Help policymakers and indus-
try stakeholders make informed decisions; Identify
research and development needs on vital issues
related to feedlot cattle health; Enable economic
analyses of the health and productivity of the US
feedlot industry; Identify educational needs and
opportunities related to feedlot cattle health; Pro-
vide benchmark data on important feedlot cattle
health management practices to inform quality
assurance programs; and provide transparent,
credible, independent information on US feedlot
industry practices that is not collected by the
industry itself.

“NAHMS provides us with a snapshot of how
our industry partners are operating their business
and making decisions, serving as a benchmark
and gut-check for us in making decisions on how
to run our business,” notes Josh Szasz, DVM,
Ph.D., Five Rivers Cattle Feeding, in a prepared
statement. “This helps us stay open-minded and
current in today’s practice of feeding cattle.”

CONTINUED ON PAGE 98

Featuring some outstanding red herd bull prospects
by Imperial, Nightforce, and Nextpectation

Selling some powerful sons and grandsons
of Upgrade. Also featuring some outstanding
black baldy sons of 3C Beau, Desperado,

and Executive Order.



2 SIMMENTAL
S SIMANGUS' & ANGUS:

SAT FEBRUARY"6 2021 at ]2 00 NOON in RISING CITY NEBRASKA
100 ELITE LOTS | HERD BULL PROSPECTS | BRED HEIFERS | FANCY OPEN REPLACEMENT HEIFERS | SPRING PAIRS
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) BA D[ Pearl 0! 5311 % Ruih Ms Wide Rangp 754
_ — (CR Wide Range x Sandeen Upper Class

Ruth Ms G112
W/C Loaded Up 1119Y x SVF Steel Force S701- W/( Exutufwa Ur&er 35433 % Mr HE[C Bmkar =
Bred o Hook's Eugle > .

Bﬁfbj Mtss Zoe 904G

Ruth Ms fock & Load —

Remington Lock N Load x BF Miss ConfideIn Me ~~SVF Sleel Force S?[H JLULF luz“_ : _SVF Steel Force S701 x Welshs Dew It Right
: Bred to Red Moon ——Bredto W/Ffﬁ ow v Bred ln THSF Lover Bny =73

B AP TR BN e

" Nabe Primo 426f1 Nabe Bankroll 4: e Nabe Bankroll 403]1
Colburn Primo 5153 x SCC Shell Shocked . W/C Bankroll 811D x JF Milestone 999W W/CBankroll 811D x JF Milestone 999W
Ruth Simmentals Makovicka Angus BADJ Cattle Co. Naber Farms
John & Connie Makovicka Juke Stutzman 402.641.0799  Trevor Naber 402.641.2576

Russ, Barb & Juke Ruth

Russ 402.367.8221 = Joke 402.367.8390 Larry Naber402.643.5522

402.549.2323 Cell 402.367.7728 Adam Stutzman 402.641.2232

PROFESSIONAL SALE /()Z) )(]('/z()z Val & Lori Eberspacher * Office 507-532-6694 or = Val's Cell 612-805-7405
é) /gmgpmsgs nc. sales@ebersale.com = VIEW FULL SALE CATALOG ONLINE AT WWW.EBERSALE.COM

MANAGEMENT:




SELLING 360 HEAD!

SIMMENTAL, SIMANGUS™ & ANGUS
200 PERFORMANCE BULLS
150 YEARLING BULLS
50 STRONG AGED BULLS
160 REGISTERED BRED HEIFERS
SEMEN & EMBRYOS

T
~ad

W/C Bankroll
811D
Selling 65 Direct
Progeny of this
Dominant Sire
/"'-=f'.'."_“-...._______,

QUALITY

IN VOLUME LIKE
NEVER BEFORE!

9014G Sunttrges”
C4 Cornerstone x 8543 Donor
Safe to W/C Doctors Orders
Selling 6 Direct Daughters of 8543

=< e = % o,

85F ‘Pw('e,t(uﬂ 5@»de
W/C Relentless x Lock N Load
Safe to Mr SR Right Now

TR

9005G Frelred SEMM%E

JS Sure Bet x W/C Angel 2870(Lock N Load)
Safe to Mr SR Right Now

Selling 8 Daughters of Angel

S R e

9026G Kol Argus

4MC King of the Cowboys x/361B Donor

Safe to LHT All Star
Selling 3 Full Sisters

e A '?‘J‘-“*; .

Nt nee——————————

9110G Suutigus™

TFS Samurai x W/C United
Safe to CCR Anchor .

S s A=
~ »>
bk, TR

SAV Raindance x SAV Net

o -~

R

e

9284G Furelred Ao

orth

909G 3/ Summentel
W/C Executive Order x WS Beef King
Safe to LHT All Star

For more information or a
sale book, give us a call!

WERNIN{:

CATTLE COVIPANY

OFFICE 605-825-4024
DALE 605-661-3625
SCOTT 605-682-9610
JARED 605-933-1661
27262 424th Avenue, Emery, SD
www.werningcattle.com

4 Eberspacher Enterprises Inc.

Val & Lori Eberspacher 507-532-6694
Val Eberspacher Cell 612-805-7405
Email: sales@ebersale.com
Like us on Facebook for all sale updates!
2904 County Road 6, Marshall, MN 56258 _

Full sale offering online at
- www.ebersale.com
—-T‘ x ‘:-.ﬁ . 2 -
= t.-i }fi" ‘::: "“3!1.
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Why should you consider the W/C Prefix?

QUALITY IN VOLUME - One of the largest offerings of

Simmental in America!

Over 125 purebred and 3/4 Simmental bulls in the offering!
Multiple groups of Embryo Transplant full brothers and sisters

from our best cows.

Over 40 years of strict selection for maternal excellence,
weaning weight, and feedlot performance.
The best guarantee in the the business, THE W/C GUARANTEE!

200H Sintrges™
W/C Bankroll x Colbtrn Primo
Selling over 50 Sons of W/C Bankroll

1016H 3/ Swmental
Rubys Turnpike x 609D (W/C Executive Order)
Selling 20 sons of Turnpike

e N —.W,Lh"- :

W/C Bankroll x 609D(W/C Executive Order)
Full Brother to W/C Fort Knox

H22 Z/4 Stwmerdal

r

481H Furelred Simmentil
W/C Fort Knox x W/C Relentless
An outstanding set of Red bulls will sell!

W/C Night Watch x RBM Two Step
Selling 10 Sons of W/C Night Watch

811H Sunftigeu™

~if

P

273H Forebred Stmmeetil
W/C Bankroll x Y770 Donor

1018H ‘Pwr’rbgr’wﬂ .?mmadaf
CDI Innovator x W/C Sazzy 6010D

2 A= -

'y

1201H Suntrgus™
W/C Bankroll x PVF insight
Selling 5 Full Brothers

b L7 S N

o

4920H Sisuttogus™
W/C Bankroll x BC Léokout

-

Hooks Cornerstone x W.

097H Siwftrgus™

Lock Down




at 12:00 Noon
West Point Livestock
Auction, West Point, NE

elling 65 Performance Tested Bulls
PUREBRED & SIMANGUS" LOTS

75 Elite Black Commercial Bred Heifers (to start calving March 1)

FELTS DATA
BREACH 101TH
HILB/SHER Data
Breach x FF Sharper
Image

3/4 SM Herd Bull
Prospect

BwW 82 Ww 784

i

FELT EMMETT 660H
Schooly Emmett C543 x Silveiras S 5is GQ
5/8 SM Herd Bull Prospect

BW 86 WW 929

- 3
DWYER MEAT WAGON 028H
Jass On The Mark x W/C No Remorse
3/4 SM Herd Bull Prospect
BW 77 WW 904

=

FELT DATA
BREACH 137H
HILB/SHER Data

Breach x Sandeen
SOS

PB SM Herd Bull
Prospect

BW 82 Ww 700

Merlin, Delores & James Felt
James 402-369-0513 or 402-287-2488
57977 857 RD, Wakefield, NE 68784

Catalog will be online at www.feltfarms.com

FELT
FARM

2 SALE MANAGED BY EBERSPACHER ENTERPRISES INC.
Office 507-532-6694 + Val Cell 612-805-7405 + Download the EE APP!
FULL CATALOG ONLINE AT WWW.EBERSALE.COM
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INDUSTRY
UPDATE

CONTINUED

Shively says she anticipates
that invitations to participate in
the study will be mailed in Feb-
ruary to feedlots selected at
random. Participating in the
study is voluntary, and all infor-
mation gathered is confidential.

Representatives from NASS
will visit participating operations
from March through April 2021
to complete a questionnaire. If
participants choose to continue
in the study, USDA or State vet-
erinary health professionals will
visit feedlots from June through
August 2021 to complete a sec-
ond questionnaire.

Public Trusts Farmers
and Ranchers

A majority of US adults have a
positive view of and trust farm-
ers’ and ranchers’ sustainability
practices, and an overwhelming
majority trust farmers, according
to a national public opinion poll
from the American Farm Bureau
Federation (AFBF). The survey of
2,200 US adults found that more
than half (58%) rate the sustain-
ability practices of US farmers
positively, with broad agreement
from a majority of adults across
demographic groups.

Nearly nine in 10 adults (88%)
trust farmers, a 4% increase
from AFBF’s June 2020 polling,
which is evidence that the public
recognizes that the food supply
chain challenges brought on by
the COVID-19 pandemic were
not within the control of farmers
and ranchers. The survey also
explored public attitudes about
the environmental sustainability
achievements of farmers and
ranchers as well as future direc-
tion to advance climate-smart
agriculture. Overall, the public
agrees that farmers shouldn’t be
expected to bear the financial

CONTINUED ON PAGE 100
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burden alone. More than four in five (84%) said environmental and
economic sustainability are both important for farmers, and most
adults said both are very important. More than four in five also said
feeding the world (84%) and farmers passing farms on to future gener-
ations (83%) are important.

Support for farmers’ sustainability efforts swelled when govern-
ment data about achievements were shared. More than eight in 10
Americans (81%) were impressed when they learned that, according
to the Environmental Protection Agency and US Department of
Agriculture, farmers have put 140 million acres into conservation
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programs, more than doubled
the amount of renewable energy
sources they use, and nearly
tripled the amount of food grown
in the last 70 years with the
same or fewer resources.

Looking to the future, the
survey explores how Americans
think sustainability efforts on
farms and ranches should be
funded. Seventy percent of
adults said government incen-
tives to encourage farmers to
adopt additional sustainable
agriculture practices would be
effective. More than three-quar-
ters of respondents believe it is
important for the government
to fund science-based research
(76%) and improve infrastruc-
ture (78%) to support
agriculture.

At a time when some corpora-
tions are making sustainability
commitments that include or
affect agricultural production,

a bipartisan majority of adults
(62%) said corporations should
compensate farmers for the addi-
tional cost of implementing
environmental practices to help
achieve sustainability goals.

The survey also revealed that
there is still work to be done to
increase awareness of the agri-
culture industry’s comparatively
small contribution to greenhouse
gas emissions in the US, as 84%
of adults were not able to cor-
rectly identify agriculture’s
impact. On a brighter note,

45% of adults correctly ranked
agriculture as the smallest

contributor to greenhouse gas
emissions by economic sector.

According to the latest EPA
data, agriculture accounts for
10% of total US emissions —
far less than the transportation,
electricity production, commer-
cial and residential, and industry

sectors. CONTINUED ON PAGE 102
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InDUSTRY UPDATE

New Vaccine Protects Against

Fetal Calf Loss From EBA

By Mike Wolterbeelc, Bovine Veterinarian

A new vaccine just approved by the USDA in September promises

to turn the tide against Epizootic

the foothill abortion disease, that has caused devastating losses in
range cattle exceeding $10 million annually in California, Oregon,

and Nevada.

Bovine Abortion, also known as
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The vaccine, developed
through extensive research at
the University of Nevada, Reno,
and the University of California,
Davis, was commercialized by
Hygieia Biological Laboratories
of Woodland, California, and is
now available to the cattle indus-
try. This license marks a pivotal
advancement in decreasing those
substantial calf losses and comes
as the result of decades of work
by generations of scientists and
cattle producers.

“It was really neat to see the
pieces come together over the
years as a result of all the effort
that was put into this project,”
Mike Teglas, a partner in the
project and a professor and vet-
erinarian in the University of
Nevada, Reno’s College of Agri-
culture, Biotechnology & Natural
Resources, said. “I have a definite
sense of satisfaction that I was
able to play a role in the develop-
ment of this vaccine.”

First described by U.C. Davis
scientists in the 1950s in the
western foothills of the Sierra
Nevada mountains of California,
the disease, EBA, only affects
pregnant cattle and can be
responsible for losses of up to
100% of the year’s calf crop in
susceptible herds.

In 1985, U.C. Davis Professor
Jeffrey Stott joined the faculty
at the Veterinary School and
began working on the disease
with current collaborator Myra
Blanchard, also of U.C. Davis
Veterinary School.

“As a member of our research
team and a faculty member in an
instruction and research univer-
sity, there could be no greater
feeling — maybe a Nobel Prize
would sit higher on the shelf -
than seeing the results of our
efforts,” Stott said. “We are
all expected to conduct both
instruction and research, but to
create something that will have,

CONTINUED ON PAGE 104
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InDUSTRY UPDATE

and is already having, a major positive impact on
the cow-calf industry is what makes this accom-
plishment so much more meaningful and rewarding.”

A decade of vaccine trials were conducted to
establish the safety and efficacy of the product,
which is now available commercially to the cattle
industry through livestock veterinarians. The
USDA Center for Veterinary Biologics issued the
conditional license for the vaccine after two years
of trials of the Hygieia product.

“The vaccine has proven safe and phenomenally
effective; the fervor for its widespread availability is
palpable among cattle producers,” Stott said. The
decades of perseverance of the researchers on this
project shows the value of land-grant universities
to the communities they serve.

“It’s translational research such as this that
we all strive to achieve, completing our land-grant
loop of research, education, and outreach with
a solid solution to a real-world problem,” Bill
Payne, dean of the University of Nevada, Reno’s
College of Agriculture, Biotechnology & Natural
Resources, said. “It’s not just research for
research’s sake. Mike’s untiring work over the
long-haul, and the work of his predecessors,

dI
ich

Made In Montana Annual Bull Sale

CONTINUED

on identifying the disease and building a vaccine
is impressive work that makes us all proud.
Especially impressive is the team’s work with

the relatively small pharmaceutical company

to commercially produce this after the big compa-
nies shunned it for years because of (in their view)
a relatively small, niche market for this particular
disease.”

“The licensing and availability of this vaccine
is monumental for the beef cattle industry,” Mark
Lacey, president of the California Cattlemen’s Asso-
ciation, said. “For generations producers have had
to manage incredible losses from foothill abortion.

“From the University’s research, to the generous
donations of cattlemen and the Livestock Memorial
Research Fund, to the production and commercial-
ization of the vaccine, it has been a long haul. I
couldn’t be happier to say that we are finally here.”

Teglas has been leading the EBA research at the
University of Nevada, Reno, since 2006, after leav-
ing U.C. Davis where he had been studying the
origins and causes of the disease as a graduate
student. He continued the University’s long-time
collaboration with lead researcher Jeffrey Stott

and Myra Blanchard from the School of Veterinary
CONTINUED ON PAGE 110
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Medicine at U.C. Davis. At that point Stott’s lab
had utilized a molecular genetic technique to
finally identify the pathogen that caused foothill
abortion disease.

But earlier research on the cause of EBA had
gone on for decades without success. Scientists
were unable to identify a pathogen as the source
of the disease and were unsure about how it
was transmitted. In one old study, U.C. Davis
researchers even housed pregnant cattle in
pens hung eight feet off of the ground in order
to determine if flying insects versus those confined
to the ground served as vectors for the disease.

“Eventually, researchers were able to pin trans-
mission on the pajaroello tick, Ornithodoros
coriaceus, a species of soft tick that is commonly
found in the Sierra Nevada and coastal ranges of
California,” Teglas, also an expert on tick-borne
diseases, said. “The distribution of the disease
mirrors the distribution of its tick vector and has
now been identified in the mountainous regions
of California, northern Nevada, southern Oregon,
and southern Idaho.”

In 1992, Stott and Blanchard had teamed up
with University of Nevada, Reno Professors Mark
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Hall in the Center for Molecular Medicine and Don
Hanks in the School of Veterinary Medicine to try to
identify the agent causing the disease in an effort to
develop a method to grow the pathogen in the lab.

In one experiment, using cattle at the University
of Nevada, Reno’s 900-acre Main Station Field
Laboratory at the east end of Reno, the team glued
cloth hats — with a zipper sewn into the hats —
onto the cattle; the zipper would be opened in
order to pour 100 hungry pajaroello ticks into
the hats to infect the cattle. But the researchers’
ability to recreate the disease in a consistent man-
ner was still hindered by the lack of an identifiable
pathogen in those fetuses lost to the disease.

A breakthrough came along when Stott’s lab
used the molecular genetic technique to finally
identify the EBA pathogen, a bacteria that was
more closely related to slime molds than it was
to other bacterial pathogens of animals.

“With this knowledge in hand, I was able to test
ticks across their range, determine their infection
status and assess whether the tick vectors were
being moved around the West by human activities
such as the shipping of cattle,” Teglas said.

CONTINUED ON PAGE 112
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Another important discovery was made in those
first few years of his new career at the University of
Nevada, Reno, one that created the foundation for
the eventual development of a vaccine. Stott and
Blanchard found that they could infect mice that
lacked a competent immune system with the bacte-
ria and that tissues from these animals contained
considerable amounts of viable pathogenic bacteria.

“This led to our ability to reliably infect large
numbers of susceptible cattle for research
purposes,” Teglas said. “We quickly discovered
that cattle exposed to the bacteria in their first
year would develop immunity to subsequent infec-
tions for another two years without additional
exposure to the pathogen.”

The research team, once again using the cattle
at the University’s Main Station Field Lab in Reno,
used the new bacterial inoculum to sensitize cattle
to the bacteria when they were not pregnant to see
if that could serve as a potential source of immu-
nization against the disease.

“For the EBA vaccine studies we used the
heifers, young females, that were born the previous
year and were going to be pregnant for the first
time — about 50 to 70 animals a year,” Teglas said.
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“The benefit of doing research at the Main Station
was that we could keep animals for two or three
years in a row and follow up on them over time.”

There are about 520 head of cattle (males and
females) at the Main Station Field Lab in a given
year that are available for use in research by
faculty on campus.

“The Main Station was vital to our research
efforts since we had access to a large group of
susceptible cattle that could be manipulated and
monitored much more closely than in a private
cattle herd,” Teglas said. “We used the bacterial
inoculum to create an attenuated vaccine product
and began to test its ability to protect pregnant
cows against developing EBA. The results were
immediately impressive, with 100% of the vacci-
nated pregnant cattle producing live calves after
being experimentally infected.”

The team began studies to test the efficacy and
safety of the product following USDA guidelines.
Stott met with representatives from some of the
largest drug manufacturers to see if there was
interest in commercialization of a vaccine, but the
big companies considered it a regional disease and
not widespread enough to make an investment.

CONTINUED ON PAGE 116
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The final steps necessary to fully approve the
vaccine by the USDA were completed this summer,
and now beef cattle producers across the country
can order the product directly from the Hygieia,
which made the vaccine a reality.

“Jeff and Myra need to get the credit for spear-
heading this research and keeping the faith even
when we had to start all over again,” Teglas said.
“It's a fascinating disease and there are still lots
of questions waiting to be answered. I look for-
ward to continuing working with them on EBA
into the future.

“In fact, we are working on a project now in-
vestigating the potential of in-utero vaccination/
protection of the fetus with the EBA vaccine. If suc-
cessful the work could have lots of implications for
development of future vaccines aimed at producing
a calf that is already born with protection against
cattle pathogens, something that is unavailable to
producers today.”

The team has ongoing foothill abortion research
projects and are developing new ones.

“Research is what we love and what we do,” Stott
said. “Our ongoing foothill abortion research pro-
jects are directed at furthering our understanding

13 03 82

Jaron, Kadee, Tatum & Kyzer Van Beek E 45
27905 472" Ave | Worthing, SD 57077
605.929.3749 | jaronvb09@yahoo.com
Craig Laackmann 712.470.0787

Adam Louwerse 712.449.5094
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of the disease, its geographic distribution, and new
disease management strategies that will incorpo-
rate the vaccine as an important component in our
translational research, of making research useful
for our constituents — the cattle industry.”

Things to Consider before Harvesting
a Market Animal at Home

By Brianna Buseman, Youth Meat Nebraska
Extension Educator; Carol Schwarz, Nebraska
Extension Educator

Many people are looking for opportunities to buy
market animals to harvest at home, which has led
to many questions about the best way to complete
that task. Prior to making the decision to try home
harvest, there are a few important things to consider:

1. Food Safety: Can you properly cool the car-
cass and keep it clean to ensure meat safety?

One of the main concerns when harvesting live-
stock at home is temperature. If handled poorly or
not stored properly, meat can be a great place for
bacteria to grow. It is important to cool the car-
cass to 34-45 degrees Fahrenheit within 24 hours

CONTINUED ON PAGE 120
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that finish all calves and sell

Utilize the #1 Tool to Maximize Te alue on a grade and yield basis.

S
‘¢ : y Uses USDA technology and
CattleFax price projections
to predict profit differences
between sires in units of
$ per exposed female.

/ .
ASA utilizes the industry’s
most comprehensive sources
of multi-breed carcass genetic
predictions (MARC and IGS)
to establish $Tl as the
most effective terminal
selection tool.

_ "'lnwrn_qrun_J &< Fanotic
For more detailed information on TI, visit: ~ %2, r D CarzreSlutons  $44 Sﬁ@ﬁ%%@%?ﬂ%
m-simmental ! org beaf@_lnlernaf!onolgenel_rcsolu#!ons com b

www.internationalgeneticsolutions.com Wherican Simmental Association

‘“I GS International

e Genetic Solutions
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nilkPinposesindexa AR

DES'QNEU to work best when selecting Uses USDA technology and CattleFax ASA establishes API to be the most
sires for use in herds that retain price projections to predict profit effective selection tool available to
replacements and culled females differences between sires in units commercial producers working to improve

and steers are finished and sold of $ per exposed female.

- bl their genetics and ranch profitability.
grade and yield.

For more detailed information on API, visit: www.simmental.org
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For 46 years, we have been breeding cattle with our
customers in mind. Every breeding decision we
make is weighed on the principles of balanced traits
that deliver profitability.
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Through complete, predictable genetics, we are able
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Livestock
Services

Auctioneers and
Marketing

ay 6945 CR 206
- Grandview, TX 76050

Genetics

Al 1l IEn

GENETIC RESOURCES

ALLIED BY REPUTATION.
FOCUSED ON SERVICE.

MARTY ROPP 406-581-783
CLINT BERRY 417-844-1009
JULIE MURNIN 325-370-3103
ROCKY FORSETH 406-590-7984
COREY WILKINS 256-590-2487

Semen Available on
Today’s Hottest Al Sires

573-641-5270

CATTLE www.cattlevisions.com

Visions

2626 Second Avenue South
Great Falls, MT 59405
800-227-8774
406-453-0374
406-452-5153 Evenings
406-453-0510 Fax

unisemen@universalsemensales.com

www.universalsemensales.com
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InDUSTRY UPDATE

after harvest. In addition to environmental temperature, care needs
to be taken to decrease the chance of carcass contamination (feces,
dust, etc.) that could lead to bacteria growth. Furthermore, meat
can absorb off odors and flavors from the environment. Scents such
as manure, gasoline, etc., can be absorbed and lead to problems
with odors and flavors within the meat. If harvesting at home, it is
necessary to ensure the environment is cool and clean.

2. Animal Welfare: Can you ensure humane handling and stun-
ning? Having the ability to handle livestock humanely both prior to and
during harvest is of utmost importance. This means limiting animal
stress and having the ability to effectively stun and exsanguinate (bleed
out) the animal.

3. Meat Quality: Can you effectively harvest the animal without
negatively impacting meat quality? Meat quality is focused on the
palatability of the final product. If livestock are excessively stressed
prior to harvest, quality issues can ensue. In beef, long-term stress
can lead to a product that is dark, firm, and dry, known as a dark
cutter. This effect produces a product that not only is unappetizing,
but also retains moisture, making it more susceptible to bacteria
growth. In pork, short-term stress can lead to a product that is pale,
soft, and exudative; meaning it is light in color and is not able to hold
water well. This results in product that is dry and not very flavorful.
Additionally, if exsanguination is not performed quickly and
effectively, blood splash can occur within the muscle. A significant
challenge when harvesting livestock at home is aging the product
to improve tenderness and palatability. Aging requires refrigerated
storage space that is clean and limits potential for bacteria growth.
Holding meat in refrigerated storage for 7-14 days prior to cutting
into retail cuts (steaks, chops, roasts) is beneficial to improve the
final product’s palatability and overall eating.

4. Equipment/Facilities: Do you have the equipment and
facilities to work efficiently, ensure worker safety, maintain a cool
environment, and store the final product? From start to finish, the
process of harvesting livestock offers potential for worker injury.
Having good equipment and knowledgeable help is necessary to
ensure efficiency and safety. Prior to harvest, it is necessary to think
about what type of equipment you may need, such as sharp knives,
hoists, meat saws, packaging, and much more. As the meat is being
divided into retail cuts, it is necessary to keep a cool environment
to limit bacterial growth. Once the carcass is packaged into steaks
and roasts you will need plenty of freezer space for storage. Meat
from a whole hog will require approximately 5 cu. ft. of freezer space,
whereas meat from an entire beef animal will require approximately
16 cu. ft. of freezer space.

Although it may seem like a simple task, home harvest is very labor
intensive and requires a lot of planning. While it may be a good deci-
sion for some, it is important to think through the entire process prior
to making the decision to harvest livestock at home. If unable to confi-
dently answer the questions about how to handle food safety, animal
welfare, meat quality, and equipment, it may be beneficial to consider
other options for harvest, such as working with a local processor.

CONTINUED ON PAGE 124
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AtT-Heart Ranch we offer more than just a PAP score. We
take it a step further in testing every one of our registered
cows to ensure we can stack multiple generations of PAP
testing to allow our customers to get the most information.
All of our bulls are born, bred, and developed at over 7,800
feet elevation. We are confident that you are receiving
genetics who will ultimately help your program excel in
the high country.

YOUR #1 SOURCE FOR PAP TESTED GENETICS.
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PBSM  SIRE:TJ PLATTE RIVER 370D
CE15.4 - YW 107.5 - SAPI144 - $TI81
Sells bred to Hook's Beacon.

Y23H asazrossa
3/4SM1/4AN  SIRE: DRAKE HIGH RIVER
CE16.1 - YW108.5 - $API133 - $TI77
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D207H asa 3804669
SimAngus  SIRE: T) PLATTE RIVER 370D
CE16.6 + YW1195 « $APIT49 + $TI86

D36 lG ASA 3789070
PBSM  SIRE:TJ PLATTE RIVER 370D
CE14.5 + YW131.8 + SAPI155 - $T190

H4 an 19886720 L § : |
PBAN  SIRE: STEVENSON DECLARATION =)
CED6 - YW154 - $C284 T

52 Simmental, SimAngus™
and Angus Bulls

24 Spring Calving SimAngus™ Bred Heifers
8 Open Females
B1207H asa 3808658

SimAngus  SIRE: HOOK'S EQUINOX 15E
CE10.5 - YW126.4 - SAPI124 - STI77
Sells bred to Hooks Eagle.

DRAKE SIMMENTAL i Drake Sale Facility, Centervﬂle,
Larry and Carol Drake 1 s 1:00 puM (cT)

Larry 641.895.9422
NEW SALE LOCATION

Mason 641.895.5735 NEW SALE DATE

IRON CREEK CATTLE CO.
Flint 563.580.1053

DRAKE CATTLE COMPANY
Denny & Cara Drake
Denny 641.658.2288

HARLAN CATTLE CO.
Mason Harlon 641.895.5735
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K-State beef cattle experts say understanding
rations, controlling expenses can be challenging

Kansas State University

Locally sourced food has grown in popularity in recent years, lead-
ing some cow-calf producers to raise steer calves through the finishing
phase rather than selling them at weaning. Experts at the Kansas
State University Beef Cattle Institute said it is important that first-
time cattle feeders deliver the appropriate ration and understand the
increased expenses they may incur.

“To hand-raise a steer from 700 pounds to 1,400 pounds, factoring
in the purchase price of the animal, feed costs, and processing
expenses, the beef that you bring home is going to cost about $5
per pound,” said Bob Weaber, beef extension specialist, on a recent
Cattle Chat podcast. “It will never be as reasonably priced as what
you can buy at the grocery store.”

However, for those who want the experience of hand-raising a steer
as compared to selling it to a cattle feeder, the experts offer the follow-
ing advice. “You may want to find a bulk storage solution for feed
because that will decrease your feed costs from buying it a bag at
time,” said Brad White, veterinarian and BCI director. One option,
he said, is a gravity wagon that allows producers to buy feed by the
ton and carry it by the bucket to the steers that are being fed.

Another way to reduce feed expenses is to purchase feedstuffs that
are available in the local area, said BCI nutritionist Phillip Lancaster.
“A finishing feed will need to have quite a bit of grain in it. For many

1:00 pm c1 in Atwood, Kansas MARCH 3 simmental and SimAngus™
Rawlins County Fair Grounds

Offering includes
black and red,
genomic
enhanced,
Yearling bulls,

KleinRanch

785-626-9056 785-626-4212
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that local source will be corn
but it will also need a high
energy protein source like soy-
bean meal, cottonseed meal,
or distiller’s grains,” he said.
“Work with your local co-op or
extension agent who can help
you formulate the right ration
for a growing steer.”

The main goal for steers hand-
fed between 700 pounds through
the finishing phase is three
pounds per day, Weaber said.
“To make that goal, the calf
needs to be fed six pounds of
feed for one pound of gain so
about 2.1 tons of feed during
that phase,” Weaber said.

Along with the feed, he said
the cattle need to eat hay to keep
their rumen healthy. “The hay
keeps the calves from going into
an acidotic state with the high
concentrate finishing feed,”
Weaber said.

Veterinarian Bob Larson
explained how a severe case of
acidosis can be toxic to cattle
and offered suggestions on ways
to keep that from happening.
“You need to acclimate the cattle
to a changing diet over several
weeks where you are increasing
the high grain concentrate and
decreasing the hay. Otherwise
some cattle will overeat
the grain and that can have very
serious consequences,” he said.

The timing of the feed delivery
is also important. “Feeding them
at the same time each day helps
the rumen pH balance,” said
Weaber, who recommends feed-
ing twice a day, 12 hours apart.
If a morning feeding is missed,
he said it is better to skip that
feeding rather than feeding
twice in a shorter time period.

Along with the points men-
tioned above, the experts offered
this checklist of recommenda-
tions when feeding a steer
through the finishing phase at
home: Create complete rations

CONTINUED ON PAGE 128
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We would like to work with you on your sire-identified, terminal calves.

A CARCASS

EXPANSION PROGRAM

CARCASS MERIT PROGRAM

# Free semen on the nations top herd sire prospects

® Free genetic evaluation (EPDs and Selection
Indexes) on your cowherd

# $60 paid per CMP sired carcass record
@ DNA tests performed on terminal calves

@ Free 50K DNA test on all sire-identified
terminal calves with carcass data

© DNA Parentage included
# Allflex Combo kits (Dangle tag, EID and TSU)

*This is a structured young sire test so please provided at no cost

inquire about qualifications and expectations.
d qualif b *This is an ongoing research project, participants

are limited so please inquire about availability.

k - NY £
1 34 d < :
Contact Igiess@simmgene.com for more L 84 Sl m GenetICS

L 2 2 PROFIT THROUGH SCIENCE

information regarding both programs.
American Simmental Association
406-587-4531 » www.simmental.org



RNEOGEN  4GGP

Your herd is covered.

On the ranch, you make decisions using visual appraisal every day. But what about the
traits you don’t see? That’s where NEOGEN’s® GGP comes into play. We’ve loaded the most
informative markers and filled in the gaps to provide you with the most complete and
powerful seedstock selection tool in the industry.

So, you can be sure those lines in the tag are working overtime for you to provide
confidence in selection decisions that help bolster your reputation amongst your herd
and customers for generations to come.

GGP’s markers have you covered and informed. Leverage GGP today by contacting your
breed association or go to genomics.neogen.com/en/ggp-beef
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including mineral supplementation; Work with a veterinarian to
develop a good health plan; Have adequate housing to raise the ani-
mal through the winter; Consider the economics when finishing the
calves at home; Formulate rations based on the available feedstuffs;
Determine bulk feeding storage options that may be available;

Monitor changes in growth and adjust the amount of feed
appropriate for that animal.

Liver Abscesses Keys to Preventive Management
By Jill J. Dunkel, Feedlot Magazine

Fresh calves entering the feedyard face multiple challenges as they
adapt to their new environment. Where to eat and drink, plus who
gets to go first are all nuances fresh cattle must learn. Pens are closely
monitored for health issues. However, consumption across the pen is
also important. It’s a critical time in the digestive system of calves as
they transition from a forage diet to a concentrate diet. That transition
offers the opportunity for digestive upset, and can ultimately lead to
liver abscesses.

Liver abscesses are sometimes thought of as a “fat cattle” problem,
however it’s never too early to implement preventative strategies. Cattle
just started on feed are at risk and should be managed accordingly.
That’s the message from nutritionist Justin Homm, Ph.D., an
Elanco technical consultant.

Homm says anytime cattle are transitioned to a ration higher
in starch and lower in roughage the stage could be set for liver
abscesses to develop. That includes in the backgrounding stage and
when cattle first arrive at the feedyard.

“The problem is the incidence of liver abscesses is primarily
monitored in the packing plant, so we don’t know exactly when
the abscesses start,” he said. However, the consensus is perilike

——— VMicDonalc

2070 Walnut Springs Rd.
Blacksburg, VA 243060
info@mcdonaldfarms.com
www.McDonaldFarms.com
540-552-2520
540-230-6225 (C)
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acidosis, can lead to liver
abscesses. And that can be
very early in the feeding period.

Liver abscesses in cattle is a
$60 million problem each year.
Economic losses occur due to
trim loss, condemned livers, and
the time it takes to trim the car-
cass, but production losses are
also a big factor. Liver abscesses
have been studied for decades,
and there are still many
unknowns around the issue.

“When I think of bringing
calves into the feedyard, if
they are backgrounded, they
are more ready to go. They are
accustomed to eating from
a bunk and drinking from a
trough. But ranch direct or
sale barn calves are different . . .
we're just getting those cattle on
feed and making sure they know
there is feed in the bunk.”

Life changes for those calves
— the transition to a starter
ration, determining a pecking
order for the pen, who gets to eat
first and other issues — can be
the precursor to digestive upset
and eventually liver abscesses.

You need to get on top of that
from the get-go in a feedyard
setting, Homm says. “Any time
we transition the rumen
microbes from cellulose and for-
age digesters to starch digesters,
that’s where we can have some
upset and acidosis. And when
you're dealing with acidosis,
you're also dealing with the
possibility of liver abscesses,”
he explains.

Acidosis is a result of a build-
up of lactic acid in the rumen.
When the rumen pH drops too
low or for too long, rumen con-
tractions slow, fiber digestion is
reduced, nutrient absorption
decreases, and lactic acid pro-
duced by bacteria builds up.

CONTINUED ON PAGE 132



“To really see premium value at a good
cost of gain, animal genetics need to
have potential for both muscle and
marbling. Simmental and Simmental-
crossed cattle really fit the bill.”

Tracy Brunner
Cow Camp Feedyard

“A large percentage of the cattle we feed
have Simmental influence. Simmental
has what a lot of cows need — more
carcass weight, more live weight,

more ribeye area, and still keeps

the marbling intact.”

Tom Williams
Chappell Feedlot

Trait

Marbling Score
Carcass Weight

Weight Gain Feed Efficiency

Weaning Weight

Post Weaning Gain

J More Pounds.

More Muscle.

Simmental
Rank vs. Major
Continental Breeds

First
First
First
Second
Second

Across-Breed EPD Table, GPE Rep. 22, MARC, USDA

Angus/Red Angus
Rank vs. Major
British Breeds

Second
First
Second
First
Second

eeSimGenetics
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American Simmental Association

www.simmental.org
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International
Genetic Solutions

beef@internationalgeneticsolutions.com
www.internationalgeneticsolutions.com
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Simmental, SimAngus™, SimAngus HT,
and Simbrah.

Meet America’s all-purpose cow — gentle and
consistent, with calves that give the heterosis boost
commercial cattlemen need to stay profitable.

Simmental cows set the bar for fertility, weaning
weights and exceptional calving ease suited to a
variety of environments.

Simmental cows are adaptable, built to last in heat,
fescue or high altitudes.

Maternal Trait Genetic Trends
Purebred Simmental in past 20 years

1.0 B Calving Ease
Weaning Weight

0.8 Bl Stayability
Mature Weight

. Milk
0.6 .

0.4
0.2
0.0

-0.2
1999 2001 2003 2005 2007 2009 2011 2013 2015 2017

Simmental genetics Breed

Mature Cow Wt.
bring calving ease,
early growth, and Hereford 1,419
cow longevity while Angus 1,410
keeping feed costs Red Angus 1,409
ata minimum. Simmental 1,404

Source: USDA MARC

$All Purpose|/Index (SAPI)

predicts cow herd profitability using valuable traits
like cow longevity (STAY) and calving ease while
keeping pressure on terminal traits.

Compare the profit potential of two Simmental bulls using $API
o Bull A’s $API = $120 and Bull B’s $API = $180
9 Breeding 25 females/year
e Used for 5 years

Bull | $API # Females # year?xsing Profit
per year the bull Potential
$120 | X 25 X 5 = | $15,000
B $180 | X 25 X 5 = | $22,500
Difference | = | $7,500

Just like an EPD, compare two bulls to see the expected
difference in profit. Bull Bis likely to result in direct
revenue and expense savings of an additional $7,500
over the course of five years. Plug in your numbers

for o, 9, and 9 to compare your potential earnings.

MORE

EANS MO

More carcass weight, live weight, muscle and
marbling. More profit.

‘, Em
L,

Simmental calves reliably perform in the feedyard -
with better growth, better structure and fewer health
problems. Simmental cattle add pounds without
sacrificing marbling.

Backed by the most comprehensive beef cattle genetic
database, the American Simmental Association offers
commercial producers more selection and marketing
tools than any other breed association.

All to strengthen your bottom line.

Terminal Trait Genetic Trends

Purebred Simmental in past 20 years

1.0

0.8 Bl Post Weaning Gain
| Marbling
Carcass Weight
0.6  mm Yield Grade

0.4

0.2

0.0 p

-0.2
1999 2001 2003 2005 2007 2009 2011 2013 2015 2017

$Terminal Index ($TI)

predicts profitability when all calves are harvested.

Trait Simmental rank compared
to other Continental breeds

Marbling First

Carcass Weight Second

Back Fat Second

Post Weaning Gain First

Source: USDA MARC

Simmental cattle bring marbling and growth without
too much fat. Simmental genetics perfectly complement
British strengths and weaknesses|for an ideal carcass.

e
Did you know?

According to the National Association of
Animal Breeders, Simmental ranks second
for semen sales compared to all other beef
breeds and in recent years, the percentage
of semen sold in the US from Simmental
bulls has grown by 33%.

219% $APlincreased 28% and $Tl increased 21%
0 inthelast20 years. This translates to an
average increased profit of $3,440 per bull
$SAPI when used to sire replacement heifers and
$TI harvesting remaining calves or $1,498 when
all calves are harvested.



Odé Meadow Farms

3RD ANNUAL PRODUCTION SALE
FEB. 14, 2021 - CRESCO, IA

Cimumental and Sim FHAngus. Gonalics

OMFHOMEBOY He9 | PB SM OMF HOOK H5 | 3/4 SM 1/4 AN FIVE STAR HARVARD H3 | PB SM
OMF EPICE27 X OMF/KB FINESSE A106 (DI MAINLINE 265D X OMF ELLEGENCE E16 KBHR SNIPER E036 X FIVE STAR EVERCLEAR E3

FIVESTAR HUMBLE H21 | 3/4 SM1/4 AN OMF/DK GINGER G50 OMF GENNY G30

WS ALL-AROUND Z35 X MISS COWBOY D19 WS ALL ABOARD B30 X OMF/DK CHEERS (88 RUBY'S TURNPIKE X OMF TIME LESS B100
Al BREDTO BRIDLE BIT BEST MAN F839 AIBREDTOWS ALL-AROUND 735
RESULTING PROGENY WILL BE A 3/4 SIB
IN BLOODTO OMF EPICE27!

Oeving prosen genelics thalhase slood the st o] Hime!
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With over 50 years of experience raising
Simmental genetics, we have pinpointed
the traits that increase our customers’
profit margin.

The balance of hybrid vigor, calving ease,
fleshing ability and fertility compliment and

enhance any cowherd to delivery calves
that excel through all stages of production.

AR

, :
il = e

pea

Tuesday, February 23, 2021

Bulls viewable at the ranch

{9 Sale: 2 p.m. CST : Pifer’s Auction, Steele, ND
40 Sim-Red Angus Bulls

25 Sim-Red Angus Bred Heifers

INDUSTRY
UPDATE

CONTINUED

During the process, the excess
acid can burn the lining of the
rumen, Homm said. That allows
bacteria to cross the rumen wall,
into the bloodstream and eventu-
ally to the liver. That’s where
management factors can come
into play and hopefully reduce
the opportunity for acidosis.

“Transitioning those cattle
from a starter ration to a finisher
ration is done pretty methodi-
cally in the feedyard,” he said.
However, it’s the other details
that can make a big impact.

“A big part of this is consis-
tency of the feed and making
sure you have a good quality
control program. Feed mixing
is key so that the animal at one
spot in the bunk and his neigh-
bor are getting the same feed,”
Homm says. “Next in my mind
is the importance of feed timing
so that cattle are consistently
fed at a certain time.”

The same advice applies in
a backgrounding yard. It’s a
complex situation, but Homm
doesn’t believe liver abscesses
only happen at the feedyard.
Backgrounded cattle aren’t ter-
minal, so unless a necropsy is
performed at that stage, liver
abscesses aren’t discovered.
The only place to monitor it is
at the packing plant.

However, certain situations in
a backgrounding program could
set cattle up for liver abscesses.
Backgrounding programs that
limit gain with a limit feeding
program could be at risk. Limit-
ing feed with a higher energy
ration may create hungry cattle.
The idea is cattle get to the
bunk and consume a lot of feed
quickly. However, in Homm'’s
opinion, that’s a recipe for
lactic acidosis.

CONTINUED ON PAGE 134



SAT @ 2pm(CST)..FEB 6, 2021

EPDs, Actual Weights, Carcass Evaluation &
Phenotype to improve your profit line

ASA 3803217 ¢ CE11» WW 84 e YW 123 » API 121 TI 79

| | ‘ l

PB SM ¢ H511 e S: LFE Style 363B * MGS: Erixon Bitten
BW 84 ¢ WW 726 » Hetero Black ® Homo Polled

ASA 3803257 = CE 12 « WW 102 » YW 150 = API 131 ¢ TI 95

PB SM e H214 e S: Drake Poker Face 2X * MGS: Erixon Bitten
BW 92 « WW 813 « Homo Black ®* Homo Polled

ASA 3803231« CE13 e WW 85+ YW 117 » APl 131+ TI 84

! PB SM = H804 » S: All Aboard ® MGS: Erixon Bitten
BW 84 » WW 862 » Red * Homo Polled

PB SM » H343 e S: Erixon Bitten ® MGS: Cowboy Cut
BW 87 » WW 786 * Hetero Black * Homo Polled

70 Herd Improving Bulls
30 Bred Females ¢ 6 Open Females ® Genetic Lots
*EPDs as of 12/16/2020

trcongaion™ www.SPRINGERSIMMENTALS com



InDUSTRY UPDATE

“We've tracked some of those cattle and can see a difference when
they get to the feedyard,” Homm says. Elanco invests in monitoring
liver abscesses for its customers. Since 2009, Elanco has gathered
data on average for over 2.5 million head of cattle annually.

Bottom line: utilize management tactics to reduce the opportunity
for acidosis. Homm says feed timing and feed delivery, as well as con-
sistent quality feed that is well-mixed, can set cattle up for success.

K-State Beef Cattle Expert Discuss
Factors for Business Success

Kansas State University

If a business wants to keep its doors open, it has to make a profit.
Similarly, cattle operations must turn a profit, according to the
experts at the Kansas State University Beef Cattle Institute.

To that point, agricultural economist Dustin Pendell has been ana-
lyzing the expenses and revenues of cattle operations through his
research. On the weekly podcast, Cattle Chat, K-State’s beef cattle
experts focused on net return over total costs.

“When we look at average returns over total costs for all operations,
most years are below zero,” said veterinarian Brad White, who is also
director of the Beef Cattle Institute.

Pendell said some of producers’ main fixed costs are expenses
from interest and depreciation of equipment and cattle.

Saturday, February 20, 2021
Hub City Livestock. Aberdeen, SD = 1 p.m. CST

Flittie Simmental- // Schnabel Simmental // Lazy J Bar Ranch

2020 Top Selllers!
Mdternal and pafemaﬂ sibs
----- T sell on F_dammy 20!

§_hE

MR SR Highlife G1609 #3568376

DVAuction

Catalog and videos online
at www.dvauction.com.

e e
~ALER
MR SR Mic Drop G1534 #3se8352
Contact us for a catalog. ﬁ

Tom & Meghan Schnabel ¢+ 605-380-2811
glerdrl%y www.stsimms.com ¢ schnabelranch@gmail.com

44
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CONTINUED

“Another big cost is the
unpaid operator labor, and
that is one of the differences
between the variable and fixed
cost charts. It's about $150 per
cow difference showing up in the
net unpaid labor cost,” he said.

Pendell referred to a graph
that shows negative net returns,
but noted that despite how that
graph looks, some people are
still making a return on invest-
ment. For 66% of producers,
costs are the main difference
between the net return of low-
and high-profit farms.

“A lot of the indications for
those herds that are still making
profits in tough years is that they
control costs,” said K-State vet-
erinarian Bob Larson.

Larson noted that another
pattern found in the data is that
larger operations — not necessar-
ily larger herds — tend to have
lower total cost per cow.

“If you think about what I want
to accomplish for my total farm-
ing operation, including cattle
and crops, owning the cattle kind
of fits in there with some posi-
tives,” Larson said. “They don’t
show up totally in your numbers.”

White said the producer
needs to understand their objec-
tive for having cattle, including
the fixed and variable costs of
an operation.

Here are the top considera-
tions for managing fixed costs
in the cattle operation: Under-
stand your objective of having
cows; Optimize labor use for the
operation; Manage depreciation;
Measure fixed costs: you cannot
manage them if you do not mea-
sure them.

CONTINUED ON PAGE 140



; e.‘:,‘ NG Y Y -
he !ﬂ\‘.sﬁ - .5
e :.i}‘---.':‘l"‘.‘_.’ k= L .4 ,."I‘_:_r}"."‘ = #ll get 1 N sl vy B
p . B . . LY '- - " " ., . 1

BT
. ‘, ‘I.

’ POWERFUL RED ANGUS AND RED SIMANGUS CATTLE
WITH PERFORMANCE TESTED PEDIGREES AND A STRONG MATERNAL CORE
REGISTERED & COMMERCIAL HEIFERS & REGISTERED YEARLING BULLS

* * COME VISIT US AT THE RANCH PRIOR TO. THE SALE AND RECEIVE $100 OFF YOUR PURCHASE * *

WEWERRdNl 2 mo ndhranch.




State Marketplace

American Simbrah
Breeders

Pine Ridge Ranch
Pine Rldge Ranch

LLC ATHENS, TX

Jane and Bill Travis
billtravis@simbrah.com

9876 PLANO RD.
DALLAS, TX 75238
Office: 214-369-0990
Cell: 214-850-6308

www.simbrah.com

Colorado

.4 Altenburgz, ,
Ranch, LLC

I Simmental Willie & Sharon Altenburg

© SimAngus™ 570 East Co Rd 64 « Fort Collins, CO 80524
Angus  970-568-7792 (H) = 970-481-2570 (C)

Black &Red  \itie@rmi.net » altenburgsuperbaldy.com

BRIDLE BIT SIMMENTALS

ERROLL COOK & SONS

PO Box 507, Walsh, CO 81090

Chad Cook 719-529-0564

bridlebitsimm@gmail.com

www.bridlebitsimmentals.com
Annual bull and female sale March 22, 2021

< - Shane & Beth Temple
& 2. 719-850-3082
. W -heartranch.comt |

HIGH ALTITUDE BULL SALE-M&R(H 27,2021 LA GARITA, €0

Idaho

Promise Land Ranch

Mike & Cathy Stoltey Family

374 Promise Lane ¢ Plummer, ID 83851
208-686-1515 (H) * 208-699-2335 (M)
plrlivestock@gmail.com

Illinois

Haven Hill S immentals

Bob and Kathy Fitzpatrick
1011 155th Avenue West
Milan, IL 61264
308-236-7330
hhscows@gmail.com

Angus.
Sanmental/Angus

Rhodes Angus

R21 7-854-5200

s ey 15 7
Si I

mme n;_a

L ST0N o Road:

+33rd Annval :
Bull Sale Montrose, CO 81403
March 20, 2021 *- 970-209-8008 (days)
Loma, Colorado 970-249-5938 (evenings)

Phoenix Cattle Company
Fleckvieh and Fleck x Ble Black and Red Angus

Iln er Schager . .
1] Bﬂu 595 ansvllle, co ﬂllll27 303- 550 5592 ' cows_ 1@q cum

136 SmMTALK

Owner: Commercially Targeted Seedstock

Jim Berry .1 BERRY
FARMS

Simmental
* -

www.wildberryfarms.net

Cattle Manager:
Ben Lehman
563-920-0315

6502 Rt. 84 South
Hanover, IL 61041
815-297-5562

Indiana

Jeff & Leah Meinders
812-498-2840 | Milan, IN

WWW.CLEARWATERSIMMENTALS.COM

Iowa

RL Fleckvieh Limerock Ranch

Randy, Jen Lehman Family

3151 Brandon Diagonal Blvd * Brandon, IA 52210-9774
319-521-4389 = 815-990-2312
rllimerockranch @ yahoo.com * www.rlimerockranch.com

Specializing in Fleckvieh-Based SimGenetics

/\ SPRINGER SIMMENTAL

Jeff & Lynda Springer

Michelle, Todd, Eli & Noah Christensen
Steve, Bri, Paisley & Porter Springer
3119 310th St e Cresco, IA 52136
641-330-6654
sprinsim@iowatelecom.net
WWW SPRINGERSIMMENTAL.COM

Kansas

Cow Camp Ranch

Kent, Mark and Nolan Brunner
3553 Upland Rd.

Lost Springs, KS 66859-9652
785-466-6475 Kent

J
O

785-466-1129 Nolan
785-258-0173 Mark
nolan@cowcampbeef.com

Spring Bull Sale - Friday, February 5, 2021.

Dixson Farms, Inc.

Carol Dixson, Kevin Dixson,
& Lyle Dixson, D.V.M.
13703 Beaver Creek Rd ¢ Atwood, KS 67730
785-626-3744 e drlyle@live.com
o www.dixsonfarms.com

HOFMAN N Rodney & Kim Hofmann

2244 19th Rd

Simmental  UoyCenter KS 67432
F g 785-944-3674
www.honestbulls.com

CiecX Fary,,  Joe Mertz 785-456-9650
Bob Mertz 785-456-9201

- Harold Mertz 785-456-9605
xd‘ 7160 Zeandale Road
Manhattan, KS 66502

www.rivercreekfarms.com

29th Annual Production Sale

et

ientals Sinct

February 10, 2021
Annual '/ Simmental
Production Sale Angus
March 19, 2021 lrl nﬂower SimAngus™
2 ‘genetics

Steve & Mary Gleason e Jake, Becky, Ben, Joe & Sam
12410 Blazingstar Rd e Maple Hill, KS 66507
Phone: 785-256-6461 © Steve: 785-640-8060 © Jake: 785-640-8062
www.Sunflowergenetics.com




Minnesota

BRED FOR
Balance

Cattle :) .éom pany

Travis Wulf 320-288-6433  Tom Hook 507-829-5283

Dr. Lynn Aggen
Office: 507-886-6321
Mobile: 507-421-3813

Home: 507-886-4016
wa' Meadow Farms

Mobile: 701-866-3544 Simmentals
Home: 507-772-4522 Harmony, MN 55939 @
Email: mattaggen@hotmail.com  www.oakmfarm.com

Performance with Quality

Matt Aggen

QUOEEN FARy, T

Polled Red & Black Simmental Cattle

218.280.1916 (Paul cell) = 218.776.3338 (Farm)
rydeen@gvtel.com « www.rydeenfarms.com

Annual Vision Production Sale in February

Mississippi

ETTCE CREERSCATTLE

2638 Turkey Creek Road

A Starkville, Mississippi
~ Dr. Jason & Nikki Gress

r-) Jason 301.331.1773

7 Nikki 304.676.7382
info@littlecreekcattle.com
www.LittleCreekCattle.com

FULLBLOOD FLEC

ROCKHILL RANCH

Rickey Nicholas

601.818.1456
rrnicholas@huges.net

1152 Rockhill to Brooklyn Road
Purvis, MS 39475

Simmental, Angus, SimAngus™ & Simbrah Cattle

Missouri

W ”l”"n“‘li&ﬂ': l"a l

3162 Hwy A e Bland, MO 65014
573.437.3751 * 573.437.2507

573.680.9117 cell o khuebler@fidnet.com

LUCAS CATTLE CO.

Registered Simmentals, SimAngus™ & Angus Cattle
Cleo Fields

509124 Forrest & Charlotte Lucas, Owners
Brandn Atkins RT 91 Box 1200
st Roat |2 Office 417-098-6878

417-399-1241 Fax 417-998-6408

Cross Timbers, MO 65634
www.lucascattlecompany.com \Visitors Always Welcome

Montana

ASA# 050664

Gary and LeeAnn Hafner

Alan and Jenny Hafner

PO Box 1769

23 Nelson Lane

Plains, MT 59859
406-826-3765 or 503-931-6815

Email: 3HSimmental@gmail.com
Sale: Sales on farm by private treaty

Producer of Simmental and SimAngus™
cattle for the commercial cattleman.

Hill’s Ranch

Simmentals
Box 186

Stanford, MT 59479
406-566-2479

Dale & Paula Miller

Gidford, NT 59525 406-376-3109 Bulls of he g Sky
wrw.millersimmental.com '{4‘2‘ February 15, 2021
Fe  0M0T@ncamcnet LT Bilings, M1

Watch for .
our Annual®
Bull Sale

April 12, 20

| LIVE ¥

Siunealal » Bim-Angus »
5831 Highway 7, Wibaux, MT
406-588-3371
nlcsim@midrivers.com %
www.nelsonlivestockco.com

Peck Simmentals

Offers Registered SimAngus™ Bulls

Homozygous Black
Homozygous Polled
Fatas

from the genetics of Hooks Baltic 17B

William & Marianne Peck
129 Yellowstone Trail ® Whitehall, MT 59759
406-287-5669 ® pecksimm@gmail.com
www.pcksimm.8m.net

Nebraska

FORSTER FARMS
Verlouis Forster Family

74096 Road 434

Just 20 Smithfield, NE 68976-1039
308-472-3086 Verlouis
308-991-2208 Alan Cell
www.forsterfarms.com

“Red and Black, Polled, Pigmented Simmentals”

minutes

off 1-80

= J&C S

SIMMENTALS

Black Simmental Bulls & Females
Purebred to Percentage

Jay & Kim Volk
Clark & Leslie Volk
Bob & Jeanette Volk

Jay 402-720-7596 e Clark 402-720-3323

20604 US Hwy 30 e Arlington, NE 68002
volkjk@aol.com e www.jandcsimmentals.com

J&C Annual Bull Sale -
January 30, 2021

JD Anderson
Arapahoe, NE
308-962-6146

powerlinegenetics.com

Ki powerlinegenetics@gmail.com

rowmuﬁm

(Continued on page 138)
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State Marketplace

(Continued from page 137)

Nebraska cont.

Bull Sale - Feb. 19, 2021

SPECIALIZING IN BLACK & RED POLLED SIMMENTAL,
SOME FLECK INFLUENCE

Melanie Miller 402-841-1450
Leonard Miller 402-640-8875
Neligh NE

www.SandyAcresSimmental.com

MMENTALS |

Gy O §

402-641-2936 Cell

Nick and Andrea
303 Northern Heights Drive ® Seward, NE 68434
a.sloup@juno.com ¢ www.sloupsimmentals.com
Join us at the Farm, October 9, 2021
for our 27th Annual Production Sale.

Triangle J Ranch
Darby & Annette Line
35355 Arrow Road * Miller, NE 68858
308-627-5085 Darby Cell
Just 30 minutes of I-80
www.trianglejranch.com
Annual Production Sale
last Sunday in January

Western Cattle Source

G Jock & Brenda Beeson
100 Wohlers Drive —
Crawford, NE 69339
308-665-1111 (home)
308-430-2117 (mobile)
308-430-0668 (mobile)
Email:wcsbeeson@bbc.net

North Carolina

FRED SMITH COMPANY

EXTRA effort SALE
Saturday « October 16, 2021 « 1 PM
2102 Pritchard Rd. ¢ Clayton « NC
Selling Registered SimAngus
Bulls and Females
Learn more at FSCRanch.com
Fred Smith (919) 422-4094
Irvin Smith (919) 422-3216

138 SmMTALK

North Dakota

¥ BATA BROS.

SIMMENTAL CATTLE
6322 Highway 35

F Adams, North Dakota 58210
Joe: 701-331-0344 » Mark: 701-331-3055
Jjpbata@polarcomm.com

/% Doug & Maria Bichler
130 83rd St SE
i\ ] Linton, ND 58552
- 701-254-4306
1@1& dougbichler@hotmail.com

Lo Pl

bichlersimmentals.com

i
i

Wade & Merri Staigle

Center, ND 701-794-3351

Kevin & Liz Hansen
Ryder, ND 701-758-2571

Annual bull & female sale \\'\\-‘\\'.(l;lkmaxp e

February 19, 2021

Phone: 701-384-6225
1 Cell: 701-741-3045

({%\“ %‘ %/ bjf?/

5065 125th Ave. NE e Dahlen, ND 58224
tellings@polarcomm.com ¢ www.ellingsonsimmentals.com

Annual Production Sale, January 22, 2021

Terry Ellingson & Famlly 5

KAELBERER SIMMENTALS

Claye and Michelle Kaelberer and Family
4215 County Road 85 ¢ New Salem, ND 58563
701-220-3124 (cell) » 701-843-8342 (home)

C Edge of the West Bull and Female C
g Production Sale each February =

R ——

Dwight & Susan Keller Family
Luke, Jake & Tess Keller

I !
—“—E—L‘lgn‘ Bnom 1573 55th St., Mandan, ND 58554
~HEAR Rm 701-445-7350 (home)
701-471-5215 (Dwight cell)
701-471-1142 (Luke cell)
701-471-5065 (Jake cell)
kbhr@westriv.com
www.kbhrsimmental.com
| “Simmental Beef on the Cutting Edge!”

Sales Call

A bi-monthly

electronic announcement
of upcoming sales for
ASA Publication advertisers.

PR

NNER Roger, Jeanette,
& Erika Kenner
5606 57th St. NE
Leeds, ND 58346

Phone 701-466-2800
Erika 406-581-1188
erika.kenner@gmail.com

Fax 701-466-2769

SIMMENTALS

Y,

Www.kennersimmental.com

JOSH & TRISTA RUST
th A

f:701.447.2478

RUST MOUNTAIN VIEW RANCH

Simmantal - Red Angus | Mevoee Norch Babsta

: 701.391.9769

«: rustmountainviewranchi@hotmail.com
w: www.rustmountainviewranch.com

SRF S|mmentals-.
Roger and Susan‘hﬁ mily |
35500 114th Ave. NW ¢ Bel%io;&‘l 58718
701-453-3157 Roger * 701-45 Todd
_ ( email: srf@srt.com >
Edge of the West Bull & Female
February 9, 2021

Gary Sys
9400 205th Ave. SW
Douglas, ND 58735
701-722-3244

TNT Simmental Ranch

36th Annual “Carrying On” The Genetic Explosion Bull Sale!
Friday, February 12 ¢ Live Online Only
www.intsimmentals.com DVAuction.com
Kevin & lrnene Thompson Shanon & Gabe Erbele

Lehr, ND
H701-843-8454 ¢ K 701-391-1631 $701-527-5885 © G 701-426-9445
kevinandlynette@westriv.com gserbele@hotmail.com
facebook.comy/tntsimmentalranch

Ohio
Bob and Marcia

Hoovler

ti a lst Saturday in
October, Buckeye s Finest Sale

Accuracy Matters

—
Carcass predictions take time |
and progeny, accelerate this
process with the CMP.

carcdata@simmgene.com



Oklahoma

Lazy U
Ranch

Dave & Debbie Umfleet
20858 West 10th St N e Haskell, OK 74436
9 azyu@aol.com
- | o o o

&K

[ales

WHITE

Jeff & Dawn Ann White
922 South Grand
Cherokee, OK 73728
HOME: 580.596.3245
MOBILE: 580.829.1337 « 405.612.4814
whiteda@aol.com
www.whitefarmslic.com

7 - 0 % 9 P -
= @ v ton@mnto -
VillEs Simamentals
5759 Enville Road
Marietta OK 73448
willissimmentals@arbuckleonline.com
Quality Simmental Breeding Cattle

10 miles east on Hwy. 32,
1/4 mile north on Enville Road.

Bobby 580-276-2781 (ph. & fax) Jon 580-795-4601

! Clint Berry

.,

“The FPC is a simple and easy
tool that commercial cattlemen
can utilize to differentiate their
cattle in the marketplace.
Works in breeding

programs using

various breeds

and has no cost

to the producer.”

Feeder Profit
CALCULATOR™

beef@internationalgeneticsolutions.com

South Dakota

Benda Simmental
Jim and Jay Benda

26106 366th Ave.
Kimball, SD 57355
605-778-6703
www.bendaranch.com

SY >
VB

Black & Red Breeding Stock

Jim: 605-730-6703 (Cell)

Jay: 605-730-0215 (Cell)
bendaranch@midstatesd.net

Christensen * Dunsmore

3C Christensen Ranch

John Christensen, Cam & Tyler Fagerhaug
37273 216th Street ® Wessington, SD 57381
605-458-2218 home ¢ 605-458-2231 fax
605-350-1278 cell
458-350-2018 Cam

Annual Production Sale *
March 19, 2021 ¢ Wessington, SD g M

NLC Simmental Ranch

Rick & Nalani L. Christensen

Dunsmore & NalLea, Chase & Swayzee
21830 372nd Ave ® Wessington, SD 57381
605-458-2425 ¢ 605-354-7523 cell
605-350-5216 cell

Kipp Julson = 605-351-9088
H‘ 48672 252nd St
= Garretson, SD 57030
(U doublejfarmsi@alliancecom.net
www.doublejsimmentals.com
Double J Farms 47th Annual
Bull and Female Sale, January 29, 2021,
Garretson, 5D

Simmental Cattle
o

f s

Steve & Cathy Eichacker
605-425-2391 or
605-421-1152

email: es@triotel.net
25446 445th Ave

Salem, SD 57058

EICHACKER SIMMENTALS

Annual Bull Sale * March 5, 2021

o

605-778-6185 (H)

605-730-1511 (C) SIMMENTALS
P

ics
— Specializing in Hard to Find
Red Breeding Stock —

605-778-6414

36220 257th St., Kimball, SD 57355
clayekstrum@midstatesd.net © ekstrumsimmentals.com

Neil Duxbury 605-354-3458  Clay Duxbury 605-401-1494
jackpotcattle@yahoo.com
21060 375th Avenue o Wessington, SD

{ Bull Sale - Wednesday, February 10, 2021, at the rancy

1522 S. 5th Street
Aberdeen, SD 57401
Sterling Kappes
605-216-3581

Bruce Kappes
605-380-1303

o\
=4

FIRST THURSDAY
IN FEBRUARY

www.stavicksimmental.com »

TRAXINGER " ts: fuiugiema
S I M “ E " TAI. Mike and Terri Traxinger

11176 - 406th Avenue
Houghton, SD 57449
Home: 605.885.6347
Mike’s cell: 605.294.7227
mirax@nvc.net
www.traxinger.com

Simmental — Angus -SimAngus
27262 424th Ave. » Emery, SD 57332
Dale: 605-825-4219

Scott: 605-682-9610

WV AW.eE g ca il e oI

Tennessee

MARTIN FARMS

X &
Bart, Sarah & Gordon Jones %
466 Red Hill Road = Lafayette, TN 37083
6515-666-3098 « mail@redhillfarms.net
www.redhillfarms.net Gl
More Than a Bull XVI, Bull and Female Sale
March 20, 2021

Washington

Angus
SimAngus™
Simmental

-
'F Trinity Farias

Generations of Excellence Sale...first Saturday in March
Mike & Paulette Forman Robb & Debbie Forman
509-968-4800 509-201-0775

2451 Number 81 Rd. Ellensburg, WA 98926
www.trinityfarms.info e Email: trinity@fairpoint.net
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SON LIVESTOCK
COMPANY

annual Bull Sate

When you buy bulls from Nelson
Livestock Co., you expect maintenance free
genetics. Our rugged, forage based operation
is designed to be as close to the conditions of
our primary customers’ as we can
make them. Environmentally tested black
and red SimAngus™ and Simmental genetics
for no-miss crossbreeding solutions.
RANGE-RAISED SIMMENTALS FOR 50 YEARS.

MONDAY

APRIL 12, 2021

AT THE RANCH NEAR WIBAUX, MONTANA

55 Black and Red
SimAngus™ Bulls

20 Black and Red
Purebred Simmental Bulls

5 Purebred Angus Bulls

SIMMENTAL = SIMANGUS™ « ANGUS
5831 Hwy 7, Wibaux, Montana 59353
Tom & Renee Nelson 406-588-3371, suPErIOR REP
Brent Nelson 406-978-2697
Taylen Nelson 406-853-3620

www.nelsonlivestockco.com

GENETIC RESOURCES
Marty Ropp ~ 406-581-7835
Corey Wilkins ~ 256-590-2487

www.alliedgeneticresources.com

Livestock Aunct

Visit our website
for updated sale
information.

Bully @ Zhe 3%' %
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INDUSTRY UPDATE

CONTINUED

Universities Partner to Study
Antimicrobial Use in Food Animal Production

By Katie James, Bovine Veterinarian

Researchers from Kansas State University (K-State) and the
University of Minnesota have partnered with the FDA’s Center
for Veterinary Medicine (FDA-CVM) and food animal industries to
evaluate the systems used for collecting and evaluating antimicrobial
use data in food animal production. This includes U.S. beef feedlot,
dairy, swine, turkey, and chicken production settings, according to
a release from K-State. The project is largely funded by the FDA-CVM.

In addition, the researchers are collaborating with the USDA’s
Center for Epidemiology and Animal Health as they develop their
data systems. The research has been published in a special issue of
Zoonoses and Public Health, an international journal that publishes
“integrated and global approaches to disease transmission and public
health at the interface of human and animal health,” the release notes.

The K-State team is leading the research for beef feedlots and diary,
including Dr. Mike Apley, professor of production medicine at the
university’s College of Veterinary Medicine (CVM), Dr. Brian Lubbers,
associate professor of diagnostic medicine and pathobiology at the
CVM, and former graduate students Nora Schrag and Katie Hope,
who are now both K-State doctoral graduates in pathobiology.

At the University of Minnesota, researchers include Dr. Sandra
Godden, professor in the department of veterinary population medicine,
focusing on dairy cattle, and Dr. Randall Singer, professor of epidemiol-
ogy at the university’s College of Veterinary Medicine’s (CVM)
Department of Veterinary and Biological Sciences, who is focusing on
poultry. Dr. Peter Davies, professor in the CVM’s Department of Veteri-
nary Population, led the swine project.

The underlying goal of each project is to preserve the ability to use
effective antimicrobials to treat disease for both humans and animals,
the release says. The researchers say it is important to fully under-
stand current antimicrobial use to better understand the future of
antimicrobial use in animal agriculture. Food animal producers and
veterinarians can also benefit from knowing how their current antimi-
crobial use compares to that of their peers. To do so, these goals
require systems that are capable of gathering data from varying
record systems, standardizing it and reporting the data in a meaning-
ful way, the release continues.

“One of the key components of antibiotic stewardship is understand-
ing how we are using the antimicrobials in comparison to others,” says
Dr. Apley, the principal investigator for K-State’s portion of the project,
in the release. “In our papers, you will find an emphasis on the effect of
how we choose to report and evaluate antimicrobial use data, as well as
the unique aspects of each food animal production system and how
they require different approaches to data collection and analysis.”

The scope of the monitoring in each project varies, from approxi-
mately 90% of the chicken industry, represented in Dr. Singers’
data, to convenience samples involving 22 beef feed and 29 dairies.

CONTINUED ON PAGE 142



KBHR CIMARRON Fi51

ASA# 3499731 FIRST and ONLY Cimmaron
progeny to sell this spring.

' ' BRIDLE BIT RESOURCE G117

ASA# 3561070 ; | . . .
e —p— Success in the beef business

happens one step at a time.
For over 50 years, Bridle Bit
Simmentals has taken one step
at a time to breed cows for
performance adaptability and
produce bulls that perform

in any environment,

ASA# 3271380

BRIDLE BIT SIMMENTALS

AFFORDABLE, ROUGH TERRAIN READY BULLS BACKED

BY YEARS OF PERFORMANCE TESTING, ULTRASOUND, ,1/
GENOMICS AND GROWSAFE DATA.

75 BULLS AND 20 HEIFERS SELL

Bulls sell with 100% possession and semen interest.

F__

m]ﬁ wmmz{‘r»é

PO Box 50? 'Walsh €081090
Chad Cook 719-529-0564 cell
bridlebitsimm@gmail.com

SALE PARTNER: FAR OUT CATTLE RANCH - Walsh, CO - Jerrid Brisendine 719-353-1747 cell




PUTTIN’ BEEF WHERE
IT COUNTS, IN YOUR

POCKET BOOK!

EKSTRUM SIMMENTALS
Annual Bull Sale
February 13, 2021 | Kimball, SD

Sunny Valley Thunder 56G
Our New Herd Sire!

MRL Capone130B

e

LFE The Riddler 323B
RAISING OUTCROSS PERFORMANCE
SIMMENTAL GENETICS FOR OVER 50 YEARS!

RAISING
SIMMENTALS SIMMENTALS
SINCE 1970

EKSTRUM SIMMENTALS & SIMGENETICS

Find us on Facebook: Ekstrum Simmentals

WWW.EKSTRUMSIMMENTALS.COM
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Dr. Apley says producers and veterinarians were key to success
of the projects. Each producer received a confidential benchmark
report comparing their antimicrobial use to the other participants.
The reports and papers separate antibiotics by class and present
them in relation to the animal populations from which the data
were derived, the release says.

The beef feedlot and dairy papers are pilot projects that will help
inform the structure of systems designed to describe antibiotic use
in a manner that supports antibiotic stewardship.

“The projects would not have been possible without our collaborat-
ing beef feedlot and dairy producers,” Dr. Apley says in the release.
“The ability of these producers to combine their own expertise with
their veterinarian’s in applying the data to their specific circumstances
is a focus of our work. Their feedback on what is useful will shape
our future efforts.”

Protein Production Forecast Rises

Red meat and poultry production for the remainder of 2020 and
for 2021 are expected to continue to increase — while wheat supplies
climb and corn production slips — according to USDA'’s latest World
Agricultural Supply and Demand Estimates (WASDE) report .

The forecast for 2020 total red meat and poultry production is
raised on higher beef, pork and broiler production, the report noted.
Beef production is raised on higher expected slaughter of both fed and
non-fed cattle. The pork production forecast is raised based on a more
rapid pace of slaughter. The broiler production forecast is raised on
higher expected production for the fourth quarter. Turkey production,
however, is virtually unchanged as higher production in the third
quarter largely offsets a lower fourth-quarter forecast.

For 2021, the total red meat and poultry forecast is raised from
last month as higher expected broiler production more than offsets
lower forecast pork production. Broiler production is raised, although
higher feed costs are expected to temper production growth. The pork
production forecast is reduced slightly on higher feed costs. Beef and
turkey production forecasts are unchanged.

The 2020 and 2021 cattle price forecasts also are unchanged
from last month, the report noted. The hog price forecast is reduced
for fourth-quarter 2020 on recent price weakness; no change is made
to the 2021 hog price forecasts. The 2020 broiler and turkey price
forecasts are raised from the previous month on current prices, but
no changes are made to 2021 price forecasts.

Meanwhile, the outlook for 2020/21 US wheat is for stable sup-
plies, higher domestic use, unchanged exports and reduced ending
stocks. Domestic use is raised, primarily on higher food use, which
is increased 5 million bushels to 965 million, up from 962 million for
2020/21. This month’s 2020/21 U.S. corn outlook is for lower pro-
duction, reduced feed and residual use, larger exports and smaller
ending stocks. Corn production is forecast at 14.507 billion bushels,
down 215 million with a reduction in yield to 175.8 bushels per acre.

ST



Saturday, March 20", 2021

Centennial Livestock Auction ¢ Fort Collins, Colorado

ASR Birthright F834 g ' ! Tehama Tahoe B767 AARE 1781717?
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Sale available on... Wyy 5«}’% Baﬂ% ?M ffé

DVAuction s 5..cn. Willie and Sharon Altenburg

CATTLE USA.com ALLIED % 970.481.2570 * Fort Collins, Colorado
willie@rmi.net = www.altenburgsuperbaldy.com
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SAPI: 135 $TI: 89

W/C Pinnacle E80
By W/C Loaded Up 1119Y
EPDs: CE: 16 $API: 124 $TI: 73

W/C Night Watch 84E

By CCR Anchor 9071B
EPDs: CE: 19 $API: 158 $TI: 89

DMCC Black Velvet 5E

By-Pays To Believe
EPDs:“CE:4. $API: 99 $TI: 73

NEW )
—

NEWJ)

SSC Shell Shocked 44B
By Remington Secret Weapon 185
EPDs: CE:20 $API: 134 $TI:69

" THSF Lover Boy B33

By HTP/SVF Duracell T52
EPDs: CE: 16 $API: 150 $TI: 88

. W)

'N_A/

Longs Capitalist G523
By W/C Night Watch 84E
EPDs: CE: 16 $API: 145 $TI: 85

Ruby NFF Up The Ante 9171G

By Ruby's Currency 7134E
EPDs: CE: 11 $API: 116 $TI: 71

~—

ACLL Fortune 393D

By MR TR Hammer 308A ET
EPDs: CE: 8 $API:94 $TI:74

WIC Double Down 5014E

By W/C Executive Order 8543B
EPDs: CE: 16 $API: 111 $TI: 74

Ruby SWC Battle Cry 431B
By MR HOC Broker
EPDs: CE: 11 $API:98 $TI:76

Mr SR 71 nght Now E1 538

By Hook's Bozeman 8B
EPDs: CE: 18 $API: 157 $TI:91

3/4 NAILE and
NWSS Champ

GSC GCCO Dew North 102C

By HTP/SVF Duracell T52
EPDs: CE: 15 $API: 118 $TI: 83

PAL/CLAC Meant To Be 823E

By Mr HOC Broker
EPDs: CE:13 $API:108 $TI:67

Reckoning 711F

By W/C Relentless 32C
EPDs: CE: 13 $API: 115 $TI:69

NEw

TJSC King of Diamonds 165E

By LLSF Pays To Believe ZU194
EPDs: CE: 11 $API: 105 $TI: 72

PBF Red Paint F38
By W/C Executive Order 8543B
EPDs: CE: 14 $API: 113 $TI: 74

SC Pay the Price C11
By CNS Pays to Dream T759
EPDs: CE:7 $API: 105 $TI: 72

JASS On The Mark 69D

By W/C Loaded Up 1119Y
EPDs: CE: 11 $API: 126 $TI: 76

WC Relentless 32C

By Yardley Utah Y361
EPDs: CE: 10 $API: 111 $TI:74

EW
S 3/4S|mAng us™

-4

/4 SlmAngus"“'

>3/4 SimAngus™ 3 S
WLE Copacetic E02 WS Stepping Stone B44 B CR Perfect V|5|on F022 LLSF Vantage Point F398
By HPF Quantum Leap Z952 By W/C Lock Down By MR CCF 20-20 3/4 SimAngus™ By CCR Anchor 9071B

EPDs: CE: 12 $API: 112 $TI: 77
EPDs as of 12.14.2020

EPDs: CE: 12 $API: 114 $TI: 80

EPDs: CE:9 $API: 115 $TI: 72

EPDs: CE: 11 $API: 129 $TI: 88



WS Revival B26
By LLSF-Uprising 2925
EPDs: CE: 10 $APIL: 112 $TI: 71

By CNS Pays To Dream T759
EPDs: CE:8 $API:112 $TI: 79

LLSF Pays To Believe ZU194

W/C
By W/C Loaded Up 1119Y
EPDs: CE: 13 $API: 124 $TI: 78

CLRS Guardian 317G
By Hook's Beacon 56B
EPDs: CE: 19 $API: 206

$TI: 108

KSU Bald-Eagle 53G WI/C Rolex 0135E
By Hook's Eagle 6E By Yardley Utah Y361
EPDs: CE: 14 $API: 173 $TI: 104 EPDs: CE: 15 $API: 123 $TI: 72

P e available.

FELT Perseverance 302F
By W/C Executive Order 8543B
EPDs: CE: 14 $API: 108 S$TI: 72

By JF Milestone 999W
EPDs: CE:5 $API: 107 $TI: 82
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MR CCF The Duke G42 Erixon Bitten 203A LCDR Favor 149F SFG The Judge D633

By Mr CCF Vision By NCB Cobra 47Y By LCDR Witness 541C By CCR Cowboy Cut 50482
EPDs: CE: 11 $API: 113 $TI: 72 EPDs: CE: 16 $API: 144 $TI: 86 EPDs: CE:9 $API: 156 $TI: 101 EPDs: CE:9 $API: 150 $TI: 97

- \w [ B -=.,

GPG Focus 135F
By Mr CCF 20-20
EPDs: CE:7 $API: 113

TL Ledger 106D
By Profit

EPDs: CE: 10 $API: 105 $TI: 66 $TI: 75

OBCC Kavanaugh F236

BBy OBCC Unfinished Business
EPDs: CE: 12 $API: 135 $TI: 80

LHT Viper 65E

By W/C Loaded Up 1119Y
EPDs: CE: 17 $API: 131 $TI: 70

20-20's brother

JBSF Logic 5E
By W/C Relentless 32C
EPDs: CE:7 $API: 105 $TI:68

Long's Stand Alone B35
By Built Right
EPDs: CE:7 $API: 127 $TI:77

SimAngus™

Mr CCF Vision 260

By Mr NLC Upgrade U8676
EPDs: CE: 11 $API: 105 $TI: 80

NEW

JSUL Something About Mary 8421

By W/C Relentless 32C
EPDs: CE:9 $API: 103 $TI: 68

RRF Trading Up E777
By Pays to Believe
EPDs: CE: 13 $API: 127 $TI: 76

EPDs as of 12.14.2020

CDI Innovator 325D

By TJ Main Event 503B
EPDs: CE: 13 $API: 142 $TI: 92

Perfect Vision 26D

By MR CCF Vision
EPDs: CE: 13 $API: 114 $TI: 76

CATTLE ffrioms

Call for your free book

573-641-5270

Entire lineup online at:
www.cattlevisions.com

Semen available on the best
Angus and Clubbie sires too.




LUCAS CATTLECO. =

Bulls bred *
to meet
commercial 2
cattlemen’s 30
needs! a1

1

-

BULLS FOR SALE

SIMMENTAL &
SimAngus™ BULLS

YEARLINGS
AVAILABLE!

CALL FOR MORE INFORMATION

COOWONNOONONONOONUIU R D WWNHNM

10
Cross Timbers, ig
Missouri 11

www.lucascattiecompany.com 11

(417) 399-7124
(417) 998-6878 1

CALENDAR

JANUARY 2021

Michigan Simmental Association’s Online Sale — www.dponlinesales.com
SimMagic On Ice — Oklahoma City, OK

Bricktown National Simmental Sale — Oklahoma City, OK

Diamond Bar S Bull Sale — Great Falls, MT (pg. 80)

Lazy C Diamond Simmental Ranch’s Online Embryo Sale —
www.sconlinesales.com (pg. 37)

Powerline Genetics’ Bull Sale — Arapahoe, NE

Ellingson Simmentals’ Annual Production Sale — Dahlen, ND (pgs. 35, 138)
Sioux Empire Simmental Show and Sale — Sioux Falls, SD (pg. 68)

Double J Farms 47th Annual Bull and Female Sale — Garretson, SD (pgs. 53, 139)
Drake’s Bull and Female Sale — Centerville, IA (pg. 122)

Forster Farms 42nd Annual Production Sale — Smithfield, NE (pg. 31)

J&C Simmentals’ Annual Bull Sale — West Point, NE (pgs. 32, 137)

Reck Brothers-N-Sons Genetic Advantage Production Sale —

Blakesburg, IA (pg. 91)

Triangle J Ranch’s Bull Sale — Miller, NE (pg. 138)

FEBRUARY

APEX Cattle “Heterosis Headquarters” Bull and Bred Heifer Sale —
Dannebrog, NE (pgs. 14-15)

Gateway Simmental 41st Annual “Breeding Value” Bull Sale —

Lewistown, MT (pgs. 80, IBC)

Long’s Simmentals’ Inaugural Production Sale — Creston, IA (pg. 57)

Sloup Customer Appreciation Online Sale — www.dponlinesales.com
Wicks Cattle Simmental and SimAngus™ Bull Sale — Richardton, ND (pg. 102)
Koepplin’s Black Simmentals' Bull Sale — Mandan, ND (pg. 47)

Begger’s Big Sky Genetic Source Bull Sale — Wibaux, MT (pgs. 80, 87)

Lazy C Diamond Ranch’s Production Sale — Kintyre, ND (pgs. 36-37)

Hart Simmentals’ Power Bull Sale — Frederick, SD (pgs. 92-93)

Stavick Simmental’s Annual Sale — Veblen, SD (pgs. 60, 139)

Cow Camp Ranch’s Annual Sale — Lost Springs, KS (pgs. 10-11, 136)

Kunkel Simmentals’ Annual Bull and Bred Female Sale — New Salem, ND (pg. 86)
Schooley Cattle’s 5th Annual Production Sale — Bloomfield, IA (pg. 81)
39th Annual Klain Simmental Ranch’s Production Sale — Ruso, ND (pg. 152)
Black Hills Stock Show and Sale — Rapid City, SD (pg. 68)

Blue River Gang’s 36th Annual Production Sale — Rising City, NE (pg. 95)
Loonan Stock Farms’ 46th Anniversary Production Sale — Corning, IA (pg. 119)
Northland Farms’ Herdbuilder VII Production Sale — Arthur, IL

Powerline Genetics’ PAP Tested Bull Sale — Castle Dale, UT

Prickly Pear Simmental Ranch’s Bull Sale — Helena, MT (pgs. 80, 104)
Springer Simmentals Sale of Value Based Genetics — Decorah, IA (pg. 133)
Stockmens’ Source Beef Bulls Sale — Wellfleet, NE

Hartman Cattle Company’s Simmental Bull Sale — Tecumseh, NE

Kline Simmental Ranch’s 9th Annual Bull Sale — Hurdsfield, ND (pgs. 64-65)
Benda Ranch’s Annual Production Sale — Kimball, SD (pg. 88)

Dakota Power Bull Sale — Valley City, ND

Hilltop Simmentals’Online Sale — www.dponlinesales.com (pg. 116)

Edge of the West Production Sale — Mandan, ND (pg. 138)

Werning Cattle Company’s Production Sale — Emery, SD (pgs. 96-97)
Jackpot Cattle Company’s Bull Sale — Wessington, SD (pg. 139)

River Creek Farms’ Spring Bull Sale — Manhattan, KS (pgs. 6-7, 136)
Wilkinson Farms' Breeding for the Future Sale — C-B Sale Facility (pg. 75)
Felt Farms’ Brand of Excellence Bull Sale — West Point, NE (pg. 98)

Lassle Ranch Simmental’s Annual Bull Sale — Glendive, MT (pgs. 80, 113)
Rust Mountain View Ranch’s 10th Annual “Ace in the Hole” Bull Sale —
Mercer, ND (pg. 21)

Bata Brothers/Bell Family Annual Bull Sale — Rugby, ND (pg. 74)

Bred For Balance Sale — Starbuck, MN (pgs. 70-71)

TNT Simmental Ranch’s Online “Genetic Explosion” Bull Sale —
www.tntsimmentals.com (pgs. 115, 138)

Watertown Winter Farm Show and Sale — Watertown, SD (pg. 68)

CK Cattle Comnpay and Wager Cattle Company 4th Annual Production Sale
— Highmore, SD (pg. 117)

Ekstrum Simmentals’ Annual Bull Sale — Kimball, SD (pg. 142)

Kenner Simmentals’ 25th Annual Production Sale — Leeds, ND (pg. 89)
Mississippi/Dixie National Simmental Sale — Jackson, MS

RL Fleckvieh Limerock Ranch’s 38th Annual Bull and Bred Female Sale —
Brandon, IA (pg. 123)

Rousey SimAngus™ Bull Sale — North Platte, NE (pg. 59)

Rydeen Farms’ 23rd Annual “Vision” Sale — Clearbrook, MN (pgs. 23, 137)

CONTINUED ON PAGE 148



Cumulative Mature Cow Phenotypes and
Female Genotypes in ASA Database

CHR
80,000 B Daily DNA
B Cow Weight
70,000 I Body Condition Score
Bl Hip Height

60,000

50,000

40,000
30,000

Number of Records

20,000

10,000

2015 2016 2017 2018 2019  Female Genotypes
March 2020

Adding a DNA test to your

decision is like knowing ... CHR
25 Calving ease scores (1

22 BiI‘th WEightS . Cow Herd DNA Roundup

25 Weaning weights

15 Stayability records For more information:
simmental.org/chr

406-587-4531
researchdna@simmgene.com

® Available to all seedstock and commercial members —
regardless of breed type or breed makeup.

® $20/sample requires both cow weights and body
condition score (otherwise $25/sample).

® Parentage included.

® Collaborative research project with Neogen Genomics. Ve ,SimGenetiCS }\

LT PROFIT THROUGH SCIENCE
@® Heifer calf and replacement heifer testing available Ametican Sihmiental Atsacidtion
through December 31, 2020. Only calving age cows (bred
heifers or older) will be accepted as of January 1, 2021.




CHECK US
OUT ONLINE

A Added to the

ASS
arcaas Bt

www.simmental.org

Have you
visited
simmental.org
lately?

The main page of the
website has a new look
highlighting ASA spotlight
articles, industry news, and
easy to navigate location
for articles in a series.

simmental.org
makes it easy for you.

Sections include:

4 Industry News and Events
4 ASA Spotlight

4 EPD FAQs

4 Women of ASA

4 Down to the Genes
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CALENDAR

24
25
26
27-3/6
28

CONTINUED

Oak Meadow Farms 3rd Annual Production Sale — Cresco, IA (pg. 131)
Bulls of the Big Sky — Billings, MT (pgs. 51, 80, 137)

Eagle Pass Ranch’s Annual Bull Sale — Highmore, SD (pg. 5)

Houck Rock Creek Ranch’s Spring Private Treaty Bull Sale — Allen, KS
Iowa Simmental “Mark of Excellence” Sale — Des Moines, IA

Windy Ridge Embroy Dispersal — www.dponlinesales.com

QBVJT Power By Design Sale — Oakes, ND (pg. 74)

32nd Annual Power Bull Sale — Carstairs, AB

Dakota Xpress Annual Bull and Female Sale — Mandan, ND (pgs. 54-55, 138)
R&R Cattle Company’s Annual Production Sale — Chamberlain, SD (pg. 61)
Sandy Acres’ Bull Sale — Neligh, NE (pg. 138)

7P Ranch’s 27th Annual Spring Bull and Female Sale — Tyler, TX (pg. 9)
Dixson Farms, Inc., Private Treaty Sale — Atwood, KS (pg. 94)

Double T Simmentals’ Annual Production Sale — Turtle Lake, ND

Flittie Simmental/Schnabel Ranch Simmentals/Lazy J Bar Ranch’s Joint
Production Sale — Aberdeen, SD (pg. 134)

Genetic Blend Bull Sale — Joplin, MO

Hoiby Simmental’s Bullnanza Sale — McGregor, ND (pg. 110)

Nebraska Cattlemen’s Classic Simmental Sale — Kearney, NE

Rhodes Angus Open House Bull Sale — Carlinville, IL

Schiefelbein Farms’ 30th Annual Bull and Female Sale — Kimball, MN (pg. 28)
Yon Family Farms Spring Sale — Ridge Spring, SC

Trauernicht Simmental’s Nebraska Platinum Standard Bull Sale —
Beatrice, NE (pg. 99)

Lehrman Family Farms’ Production Sale — Mitchell, SD (pg. 101)

Barker Cattle Company’s Bull and Female, Sale — Burley, ID

Deckert’s Simmental and Red Angus Annual Production Sale —

Steele, ND (pg. 132)

TSN Simmentals’ Annual Bull Sale — Platte, SD (pg. 63)

C Diamond Simmentals’ 15th Annual Production Sale —

Dawson, ND (pgs. 38-39)

Chestnut Angus Annual Bull Sale, Pipestone, MN

Illinois Performance Tested Bull Sale — Springfield, IL

Mid-America Simmental Sale — Springfield, IL

Hofmann Simmental’s “Buy Your Way” Bull Sale — Clay Center, KS (pg. 45)
48th Anniversary MN State Simmental Sale — Cannon Falls, MN

MARCH

HONNOOOOOGU A BEARWNNMMM

-

Hanel’s Black Simmentals’ Black and White Bull Sale — Courtland, KS
RS&T Simmentals’ Bull Sale — St. Joseph, MO (pg. 25)

Sweet 16 Online Bull and Female Sale — www.lotl.com

Doll Simmental Ranch’s 41st Annual Production Sale — Mandan, ND (pg. 50)
Hill’s Ranch’s Bull Sale — Stanford, MT (pgs. 29, 80, 137)

Klein Ranch’s Annual Production Sale — Atwood, KS (pg. 124)

17th Annual Cattleman’s Kind Bull Sale — San Saba, TX

Brink Simmentals’ Phone Auction — www.brinkgenetics.com (pg. 49)
Kearns Cattle Company’s 32nd Annual Bull Sale — Rushville, NE (pg. 33)
Keller Broken Heart Ranch’s Annual Sale — Mandan, ND (pgs. 43, 138)
Eichacker Simmentals’ Annual Bull and Female Sale — Salem, SD (pgs. 103, 139)
KSU’s Annual Legacy Sale — Manhattan, KS

Cason'’s Pride and Joy Bull Sale — Russell, IA (pg. 105)

Kentucky Beef Expo Sale — Louisville, KY

Mason’s Angus and SimAngus Production Sale — Broken Bow, NE
Powerline Genetics’ PAP Tested Bull Sale — Castle Dale, UT

Trinity Farms’ Generations of Excellence Sale — Ellensburg, WA (pgs. 69. 80, 139)
Gateway Genetics’ Bull Sale — Pierce, NE (pg. 30)

Gold Bullion Group’s Annual Bull Sale — Wamego, KS (pg. 34)

R.A. Brown Ranch’s 6th Annual Spring Bull Sale — Throckmorton, TX (pg. 125)
Schmig Simmental Ranch’s 38th Annual Production Sale —

Stockholm, SD (pg. 154)

TF-Brand Genetics Sale — Middletown, IN

Carcass Performance Partners Bull and Female Sale — Lucedale, MS
Dikeman and Huninghake Premium Genetics Bull Sale —

Westmoreland, KS (pg. 44)

Great Lakes Beef Connection — Clare, MI (pg. 42)

Northwest Select Simmental Sale — Stanley, ND

Tennessee Beef Agribition — Lebanon, TN

Gonsior Simmental’s Production Sale, Fullerton, NE

Volk Livestock’s “The Genetics Options Event” —

www.sconlinesales.com (pg. 107)

Powerline Genetics’ Bull Sale — Arapahoe, NE

Schrader Ranch’s Bid Off Sale — Wells, KS SI



LARGE SELECTION. GUARANTEED. AFFORDABLE.

3 CHRISTENSEN
RANCH

50th Hnnumal Production Sale

AT THE RANCH, WESSINGTON, SD
FRIDAY, MARCH 19, 2021

Rick, NaLani,
Nalea, Chase, & Swayzee Dunsmore
21830 372nd Ave., Wessington SD 57381

SIMMENTALRANGH 15 5 oo

\l/

3C CHRISTENSEN RANCH
Wessington, SD =gy

John & Carly Christensen

Tyler, Cam, Law & Cecil Fagerhaug

37273 216th St -+ Wessington,SD57381

Home: 605-458-2218 + John Cell: 605-350-1278
Tyler Cell: 605-280-1416 = Cam Cell: 605-350-2018



Ad Sales Staff

imTalk is an 8 1/8 x 10 7/8 inch publication produced by the Register, the official publication
of the American Simmental Association. Published four times annually, SimTalk is a glossy,

full-color publication with a circulation that targets commercial users of SimGenetics.
Advertising in SimTalk provides a unique opportunity to brand and trademark your program to
thousands of potential customers. If you are serious about communicating with the commercial
beef business, consider an advertising presence in every one of our four annual issues.

For All Your

Advertising Needs Space and four-color rates for SimTalk:

Space Rates Non-Contract 2X Contract 4X Contract Four Color

1 page $890 $840 $800 $300

2/3 page $760 $730 $700 $200

1/2 page $510 $480 $460 $150

1/3 page $380 $370 $350 $100

1/4 page $260 $250 $230 $75

. Nl 1/8 page $150 $50

i 3-inch mini $115 $30

Nancy Chesterfield 2-inch mini $85 $15

nchesterzfligif@SZi_rzniggene com 2-inch card $289/year, 4 insertion $60

gene. 1-inch card $220/year, 4 insertions $40

rprice@simmgene.com

AL
Rebecca Price
406-587-2778

Subscriptions

¢ Domestic $50/year
e First Class $100/year

e All International
$150/year (US)

150

SIMTALK

Classified Ads

SimTalk Deadlines for Publication:

$2.00/word, $24.00 minimum, must be prepaid

Sales Close Ad Materials Camera Ready Mail Date
March 2021 Jan 20 Jan 30 Feb 10 March 2
Early Fall 2021 July 23 July 30 Aug 12 Aug 30
Late Fall 2021 Sept 21 Sept 24 Oct 8 Oct 25
January 2022 Dec 3 Dec 10 Dec 17 Jan 12
ASA/SimTalk Membership Directory 2021 Deadlines for Publication:

May 3 May 10 May 24 June 15

Send all ad materials to: register@simmgene.com or Fax: 406-587-9301

A non-refundable fee of $50.00 will be assessed
if a client does not meet deadlines or if the client
commits to advertising and cancels after the
deadline or if the ad must be dropped to ensure
on time publication.

Advertising materials (including photos) must
be in SimTalk office by the dates listed above.
SimTalk, which mails by bulk rate, assumes
no responsibility for actual receipt date.

Design Charges

Advertising rates are for camera-ready ads only.
Additional design charges will apply to any ad
that is designed by ASA Publication, Inc.

Layouts & Proofs

Although every effort will be made to provide
proofs on all ads, if all ad material arrive in the
SimTalk office prior to the deadline and a correct
email address or fax number is provided.

Terms

All accounts are due and payable when invoiced.
Interest charges of 1.5 percent per month

(18 percent APR) will be added to accounts

30 days past due. If an account becomes 60 days
delinquent, all ASA Publication, Inc. work may be
suspended until full payment is made. After review
by the ASA Executive Committee, ASA privileges
may be denied to those with accounts over

90 days delinquent.

Advertising Content

SimTalk and its staff assume no responsibility

or obligation to verify the accuracy and truthfulness
of advertising copy submitted to SimTalk. However,
SimTalk reserves the right to reject any advertising
copy or photo which SimTalk deems unsuitable

for publication for any reason, including copy or
photographs which are false or misleading. SimTalk
assumes no responsibility for the accuracy and
truthfulness of submitted print ready ads. Advertis-
ers shall indemnify and hold harmless SimTalk

for any claims concerning advertising content as
submitted. Advertising containing pedigrees or
statements regarding performance must conform

to records kept by the American Simmental Associ-
ation. Copy deviating from official records may be
changed as necessary without advertiser consent.

Editorial Policy

Opinions expressed are the writers’ and not
necessarily those of SimTalk. Photographs are
welcome, but no responsibility is assumed for
material while in transit or while in the office.

ASA PUBLICATION, INC

One Genetics Way
Bozeman, Montana 59718
406-587-2778  Fax 406-587-9301
register@simmgene.com



The percentage of beef calves identified as
SimAngus™ grew seven-fold from 2010 to 2018,
according to Kansas State University analysis
of more than 35,000 lots of beef calves
marketed through Superior Livestock Auction.

That is demand. I

STAND STRONG

| 406-587-4531 ® simmental.org

*Dr. Bob Hough, Western Livestock Journal, “Breed trends in feeder #attle.” January 2020.
Kansas State University Superior Livestock Auction data analysis, 35,483 lots of beef calvesmarketed via 211 video auctions, 2010-2018.
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Broadcasting
Real-time Auctions

KSR MAINLINE 205H
Black 3/4 SM 1/8 Polled » 2/22/20 + 92 Ibs * 690 Ibs
CDI MAINLINE 265D x SS PREFERRED VALUE R901

T = Lo o—

CE BW WW YW MCE MM MW
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Yo M8 AP Tl

035 014 1224 737  EPDsasof 12-20-20
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Red PB SM Polled « 3/2/20 « 94 [bs « 709 [bs

RFS END ZONE E78 x GCF/ZEIS MR COMMANDERO
CE BW WW YW ME MM MW YG MB APM T

6.4 3.8 85.5 124.0 26 253 66.8 -0.38 0.14 130.6 79.1
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ARMS
March 27 2021
1:.00 pm. Hanover, IL

=

sellpiie 200 Y5 50 M L s T R B R

HO046 // AsA3723321 // PB SM HO33 // AsA 3723308 // PBSM HO039 // asa 3723314 // 5/8SM3/8 AN
BLACK, POLLED CLRS DIVIDEND 405D BULL. BLACK, POLLED HOOK'S BLACK HAWK 508 BULL. BLACK, POLLED TNT WIDE RANGE E324 BULL.
(E BW Ww YW MCE MILK MWW CE BW WW YW MCE MILK MWW 43 BW WwW w MCE MILK MWW
152 -03 805 143 75 209 611 169« 10N gpAEn1335 L 003 07 S (e S O TR R
“DOC W Y6 MARS KA AP T D00 Wy 6 MARR T SRR R SO0 PN - Ve WA WA AP ol
M2 386 03 026 081 1486 852 166 468 036 032 113 163 838 69 62 0B 01 07 1328 748

-

H832 1/ AsA 3723524 // PBSM HT177 /7 ASA3723438 // 5/8 SM 3/8 AN HO21 /7 asa 3723297 // PB SM
BLACK, POLLED CLRS DIVIDEND 405D BULL. BLACK, HOMO POLLED RUBY SWC MADDEN D665 BULL. BLACK, POLLED HOOK S BLACK HAWK 508 BULL.

(E BW Ww w MCE MILK MWW CE BW WwW W MCE MILK MWW (E BW wWw YW MCE MILK Mww
123 -0.5 682 107.8 5.2 259 G0 13 8 6.8 132.4 5.7 205 638 146 -0.2 946 139.7 9.1 234 70.6
~DOC W Ya  MARB  REA AP T e W, 6. MRS REA AP 00 TRO0C LW Y6 MARGED | RER TP AT )
N a3 aatt o WGGs 5T 13990 T 124 363 021 04 058 BRI 843 1“7 472 038 036 12 1609 %2

THE WILDBERRY FARMS ADVANTAGE...

«  Balanced trait bulls sorted for structural soundness, growth, calving
ease, maternal values, carcass traits and disposition.

«  Developed in large groups on a high roughage TMR to ensure longevity.

«  Semen checked and carry a first breeding season guarantee.

«  Volume discounts and free delivery within the first 200 miles on all bull

" Dusta e /1772021 WBE it esponse,
purchases. -
g . ' ! G618 // ASA 3592373 // PBSM
«  Visit www.wildberryfarms.net for updated information on the sale. BLACK, POLLED CLRS DIVIDEND 405D HEIFER.
. FollowWiIdberryFarmsSimmentalsonFaceBookn W2 02 M3 ea 74 a7 &3

0C W Y MARE REA APl T
0.4 36 02 029 059 1462 838

TR, —— ——— TR T —

&edd«:mé  for botte the conunerccal MWM
'\’I'v! AR J f‘_ L hé p.< [ Ba\ /
.‘_,I_.I_.!ED BEN LEHMAN, CATTLE MANAGER: 563-920-0315 6502 L RT 84 Sﬂﬂth Hanover ||_6'|04'|

wj;:,,‘;;;;;;:;;:;; DEAN ELDER, HERDSMAN: 712-269-1261 www.wildberryfarms.net
JIM BERRY, OWNER: 815-297-5562 evenings + simgene@msn.com Lo
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ForsterFarms................ ... ... ... . ... 31,137
Gateway Genetics. . ............... ... ... ... 30
J&C Simmentals . ......... ... 32,137
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NaberFarms................................... 95
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Powerline Genetics. . ............ ... ... ... 137
Rousey SimAngus™, LLC ............ ... . ... ... 59
Ruth Simmentals ............................... 95
Sandy Acres Simmental ............ ... ... ... 138
Sloup Simmentals. ........... ... i 138

State Line Simmental .......... ... ... ... . ... 99
Trauernicht Simmentals ........................ 3,99
TriangleJRanch................ ... ... .. ... 3,138
Volk Livestock. . ... 107
Western Cattle Source . ......................... 138

North Carolina

Fred Smith Company Ranch. ... .................. 138
HighRidgeFarms.......................... 108, 109
North Dakota

100X Ranch,LLC . ... ... . 48
BataBrothers ............... ... .. ... ... 76,138
Bichler Simmentals. ............................ 138
C Diamond Simmentals ....................... 38, 39
Dakota Xpress. . ............... . 54, 55,138
Deckert Sim-RedAngus . ........................ 132

RANCH

38TH ANNUAL PRODUCTION SALE

THURSDAY, MARCH 11, 2021 1:00 PM AT THE RANCH
LUNCH SERVED AT 11:30

SELLING 25 POLLED PUREBRED

SIMMENTAL YEARLING BULLS
(BLACKS AND REDS)

* High Performance & Calving Ease Bulls
+ We can keep bulls, free of charge until May 1st
* Free Delivery up to 250 miles

WLB Bounty Hunter
CCR Cowboy Cut

Cre

REFERENCE SIRES:

SSR Black Gold 23D
TNT Tanker U263

Dennis & Joanne Schmig

15559 473rd Ave. * Stockholm, SD 57264
email: djschmig@itctel.com e PH: (605) 676-2320 « Cell: (605) 880-1893

Additional information can be found at

www.schmigsimmentalranch.com

A SPECIAL THANK YOUTO EVERYONE WHO
PURCHASED CATTLE FROM US THIS PAST YEAR...
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Next Step Sires

for the Next Generation

1smo0167 HOOK'S EAGLE sE
Reg#: 3253742 | % Simmental % Angus
Hook's Black Hawk 50B x GW-WBF Substance B20Y
166 0.39 9.4 198 7151 .

J2|.80 88 85 85 48 25 38 35 60 65 43 56 41
15% 15% 1% 1% 1% 15% 5% 30% 2% 10%  10% 15%  25%

> With stellar phenotype and an impeccable genetic profile, Eagle
is backed by a sound-footed, prolific cow family with great
fertility and consistency. Progeny are living up to the hype. They
are soft-sided with an attractive profile and more dimension
and muscle than you might expect from a calving-ease bull.

Reg#: 3582542 | % Simmental % Angus
G A R Ashland x RCR Stetson T17

ADG | MCE | MM AY YG | MB
80.3 129.9 031 10.3 35.4 75.5 13.9 10.3 58.7-0.25 0.85 -0.03 1.17 174.2 100.4

44 | 47 46 46 46 28 21 28 28 46 51 40 46 42 49
3% 10% 30% 20% 15% 10% 1% 2% 2% 2% 1% 1% 1%

> Nebraska is a rare combination of phenotypic excellence, elite
genetic prediction and a proven cow family. He is truly unique in
his combination of performance data, genomics and phenotype.
He combines the performance data you demand and the visual
qualities you expect from a powerful herd sire.

1sm00176 SOUTHERN FORTUNE TELLER
Reg#: 3382993 | % Simmental 4 Angus
Leachman Prophet J030Z x GW Premium Beef 021TS

CED | BW  WW | YW | ADG W CW ! YG | M8 BF REA | SHR
16.1 -2,7 838 132 0.3 . s 16 483 0 0.82 0.001 0.

56| .74 689 63 63 32|27 38|.33 35|51 40 46 43 | .48 04
0% 10% 20% 20%  20% 10% 10% 2% 30%

Offering a refreshing pedigree, double-digit calving ease,

Take your operution to the superior growth and breed-leading MARB, Fortune Teller

next level with GENEX sires. should be on your short list for adding value. A physically
impressive individual, Fortune Teller is incredibly sound

Download the GENEX Beef app or contact and long spined with added spring of rib and depth.

your GENEX representative for more
information or to place an order.

GENEX-
888.333.1783 / www.genex.coop
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Linebred for Consistency!

342F is an exciting red purebred
Simmental bull retained at Red Hill. 342F's
pedigree is stacked with 701T (3 times)
and Shear Force (5 times.) We have
blended these genetics while selecting

for moderate-framed and slick-haired
cattle without sacrificing calving ease

and performance. 342F ranked first in

his contemporary group for IMF and

REA. 342F isahalanoed moderate, thick,

REA AP TI

060 0.002 094 186.4 %24
1% 95% 35% 1% 2%

CE BW Ww YW ADG MCE Mik

193 -46 721 1101 0.24 104 30.7
1% 1% 70% 60% 50% 2% 10%
*EPDs as of 12-15-20

MORE THAN
A BULL/SALE

16th Annual Sale

Saturday, March 20, 2021
1 p.m. CDT e At the Farm

8: SnnAngus Bulls

DVAuction =255

0

Advocate

GENETIC RESOURCES

Bart, Sarah & Ty Jones e (615) 666-3098
466 Red Hill Road, Lafayette, TN 37083
mail@redhillfarms.net
Gordon & Susan Jones * (270) 991-2663

RED HILL FARMS

HOME OF PRACTICAL GENETICS

156 SmTaLk

CONTINUED

Allied Genetic Resources . . ......... 9, 11, 23, 36, 38, 39,
42, 43,51, 61, 62,71, 75, 86,87, 115, 120, 121, 122,
128, 134, 140, 141, 143, 152, 153, 156, 157, IBC

B3Genetix.......... ... .. 157
Bohrson Marketing Services. . ..................... 21
Calf Crop GENOMICS . . ..o v e ee e IFC
Carcass Expansion Project (CXP) ................. 127
Carcass Merit Program (CMP) . 24, 127, 128, 138, 139, 158
CattleInMotion. . ........... ... ... 9
Cattle USA

Cattle Visions .................. 85,107, 120, 144, 145
CCLLIVe .. 57
Certified Angus Beef®. .. ......... ... ... ... ..., 56
Cow Herd DNARoundup . ................. 82, 83, 147
DP Sales Management, LLC .. ............. 79, 116, 117
Durana .......... .. 17
DVAuction. .................. 23, 29, 31, 35, 36, 43, 47,

51,53, 59, 60, 61, 64, 71,74, 75, 76, 79, 81, 86, 87, 88,
89,93, 101, 104, 103, 115, 116, 117, 122, 125, 132, 133,
134,135, 142, 143

Eberspacher Enterprises, Inc.
................ 91, 93, 95, 96, 98, 99, 101, 103, 105

FallFocus.......... ... ... ... i, 20
GENEX™ ... 28,119, 155, 157
GGP ... 127
GrowSafe ... 141
HD50K ... 28
IGS Feeder Profit Calculator™ .. ........ 82, 83, 106, 139
Innovation AgMarketing, LLC. . . . .. 21, 30, 33,57, 117, 131
International Genetic Solutions (IGS). . ... .. 80, 82, 83, 84,

.......................... 106, 114, 118, 129, 139
LiveAuctions. TV . ........... ... ...t 91,99
Maternal Trait ................ ... .. ... ........ 130
MAXQIL. .o 17
Neogen® GenomiCs . ... .....ouuueeunnennnnen.. 127
ORIgeN . ... 56
Pennington Seed Forage Products. . ................ 17
Progressive Commercial Producer. ................. 84
RightChoice powered by Top Genomics.............. 62
RightMate powered by Top Genomics ............... 62
Safety Zone™ Calf Catchers . ..................... 27
SCOnlineSales ................coiiiinn... 107
Select Sires®, Inc. . ................... 3,115,134, 143
Shipman, Jered, Auctioneer .. .................... 120
SImANgus™ . ... ... 129, 151
STgenetics .......... ...l 115, 143
Superior Productions. . ............. 11,15, 33, 121, 140
Superior Productions SLA-TV................. 113, 1BC
Terminal Index ($T1) ............ ... 118, 130
Top Dollar ANQUS. . .. oo v 56
TOP GENOMICS . .« « v ettt e e e e e 62
Top ShelfAuctions . ............................ 123

Total Herd Enrollment (THE)
........ 23, 53, 60, 82, 88, 90, 136, 137, 138, 139, 141

Universal Semen Sales, Inc.. . .................... 120
US.PremiumBeef................... ... ... ... 1
Miscellaneous
B0KDNATest . ... 147
All Purpose Index (3API) . ................ 118, 130, 141
ASADNA .. 137
ASA Performance Advocate . 23, 60, 76, 128, 137, 139, 156
ASA Publication, InC.. .. ........ oo 77,78
Calf CropGenomics . ......................oou.. IFC
Carcass Expansion Project (CXP) ................. 127
Carcass Merit Program (CMP) .. . .. 24,127,128, 138, 158
CheckUsOutOnline .................. ..., 148
Cow Herd DNARoundup . ................. 82, 83, 147
FallFocus.......... ... ... . i, 20
IGS Feeder Profit Calculator™ . ... .......... 82, 83, 106
Progressive Commercial Producer. ................. 84
SalesCall ........ ... 138
SimAngus™ ... ... 129, 151
SimGenetics Profit Through Science . . . . . .. 20, 24, 82, 84,
.......................... 118,127, 129, 147, 151
SimTalk. ...... ... ... 77,78
Terminal Index ($T1) ........................ 118, 130
the Register. . . ... i 78

Total Herd Enrollment (THE)
........ 23, 53, 60, 82, 88, 90, 136, 137, 138, 139, 141

ST



N ry e

P 4

~ GIBBS 91146 ESSENTIAL Asa# 3716905 || PBSM
GIBBS 7382E BROAD RANGE x GIBBS 7153E STAR 3136A

Owned by: Genex CRI, Shawnee, Wi: All Beef, Normal, IL;

Salinas Farms, Marion, Ml: JC Simmentals, Clare, MI.

CE | BW | Ww | YW | MILK MWW STAY | DOC | CW | YG |MARB| REA | APl | TI
14 | 18 [ 1231803 /238|799 | 189 | 190 | 517 |-0.35| 043 | 109 | 1678 | 106.7

e |
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GIBBS 91906 WIDE ROAD AsA# 3716946 || PBSM
KBHR HIGH RDAD E283 x GIBBS 5155C JOSIE 25182
Owned by: Brook Haven Farms, Calhoun, GA. Leased by: B3 Genetics.

CE | BW « WW YW | MLK |Mww | STAY | OOC | CW = YG |MARB REA | APl | TI
118 | 10 | 959 1481 | 255 | 734 | 176 | 138 | 430 -047 043 141 | 1603 982
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GIBBS 91216 KENWORTH Asa 3717071 || 1/2 SM1/2 AN
YON FULL FORCE C398 x GIBBS 0532X SM STAR P342
Owned by: Salinas Farms, Marion, Ml: JC Simmentals, Clare, M/.

CE | BW | WW | YW |MILK MWW STAY | DOC | CW Y6 MARB REA APl | Tl
144 | 1.8 | 776 | 1361 | 28.0 | 667 | 167 | 139 | 525 |-022 068 | 091 1649 | 829

IBBS
ARMS

2118 County Road 23
Ranburne, Alabama 36273

Doug Gibbs  404-717-2264
Bradley Gibbs  404-904-2914

facehook.com/gibbsfarmssimangus

gibbsfarms net




SERIOUS INQUIRIES

ZData-hungry commercial operation

zAbility to sire identify calves

zCommitted to cattle feeding and gathering carcass data
_.J Willingness to go farther and faster than the rest

Want a $60 premium for each
carcass record? Want access
to cutting-edge genetics to build
your steers and replacement
heifers — at no cost? Consider
becoming an elite ASA Carcass
Merit Herd.

carcdata@simmgene.com
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41°" Annual Gateway “Breeding Value” Bull Sale

Egﬁ DON'TJUSTBUY A BULL

Monday, February 1, 2021 at Noon, mst

Offering 250 Bulls at the Ranch near Lewistown, Montana

ALL BULLS SELL WITH GENOMIC ENHANCED EPDS
FREE FEEDING UNTILAPRIL - FREE DELIVERY

ASF\ 3?01 566

Whichever direction you are going, they aoss.

Tl
158 87
5% 10%

CE
14
25%
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SALE BULL AVERAGE EPDs:
BW WW YW MCE MILK STAY DOC MARB

20% 40% 40%

76 119 18

15%

14 0.56
20% 10%

8 26
30% 20%

————

329H

ASA 3?045 86

GW SPARKY 369E x GW MISS BREAKOUT 020D

GW BREAKTHRU 045C x GW MISS BEACON B&EE

BLACK POLLED 5/8 SM5/16 AN 1/16 AR HOMO BLACK HOMO POLLED 3/4 SM 1/4 AN
CE BW ww Yw MCE MILK MWW (E BW WW W MCE MILK MWW
LT R e o e S T I ) 5 74 17 1 gl 5
Doc w Y& MARE  REA API = DoC w (4 MARB REA APl Tl
14 28 -0.30 0.52 0.74 152 85 15 17 -0.20 1.00 0.47 187 %
= _____—-‘5‘_-6——_.,______;___.-251& e | _— ;,]—-——-T-_..._QM.HJ

ASA 3696990 i ASR 3704342

GW JACKPOT 027C x GW MISS BREAKOUT 7078
HOMO BLACK HOMO POLLED 5/8 SM 3/8 AN

43 BW ww YW MCE  MILK  Mww
% 10 89 142 7 2 66

poc w Y6 MARB  REA API 1l
13 49 -0.15 0.7 0.65 169 98
1 ———— 0ol

ASA 3?04521

BAR CK PENDLETON 7028 x GW MISS CARRY ON 934F

BLACK POLLED 5/8 SM 3/8 AN RED HOMO
CE BW  WW YW MCE MILK MWW (3 BW
W 44 65 W6 N 5 57 B 18
DOC (W Y6 MARB REA APl Tl poC W
13 34 -014 055 057 187 94 16 52

GW MOVIN ON 183Cx GW MISS REDESTINED 633A

POLLED 5/8 SM 1/4 AN 1/8 AR
WW YW MCEE MILK MWW
B5: 11 Aisliw VSUE i o ED

YG  MARB  REA API Ll
024 040 093 153 90

SOUTHERN FORTUNE TELLER x GW MISS GPRD 038W
HOMO BLACK HOMO POLLED 5/8 SM3/8 AN

(3 BW  WW YW MCE MK MWW
R T A

DOC (W Y6 MARB REA APl TI

16 335 013 08 053 177 9%

Ga'l'wag Simmental and Luckg Cxoss bulls

are bred to deliver better females and better beef! Consider our

growthy, moderate framed, big bodied bulls with great EPDs for com-

bined calving ease, maternal calving ease and stayability. Gateway
bulls are bred to keep you in the business delivering long term value
into the future. Buy Gateway bulls this spring to delivery heterosis,
durability and generations of proven maternal adaptability!

GENETII: RESDURCES

MartyRopp  406-581-7835 SLA-TV

Corey Wilkins ~ 256-590-2487
www.alliedgeneticresources.com -
dish™~"g57

EPDs current 12/18/2020.

GATEWAY

— SJ’MMENTAL & LUCKY CROSS’ j"

Jim and Tom Butcher

Jim 406-350-0467 « Tom 406-350-0979
butcher@3riversdbs.net « 2109 Joyland Road, Lewistown, MT 59457
www.gatewaysimmental.com

Chris Miller, Larry Hagenbuch, Logan Butcher, Brock Butcher




Reds Blacks and Flecks

Your Beef Connection

Ready to add some Steaks to Your Herd?
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teaks Alive

Flakvish untics for the BEEF Buginess

John & Jeanne Scorse
P.0, BOX 3832
Joplin, MO 64803
Phone: 417-437-0911
Fax: 417-625-1574
seorsejQoteaksalive.com
www steaksalive,cont
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